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The Service Bureau of Office Appliances is for 
the Exclusive Use of Subscribers and 


Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U, S. A. lines and in many other ways performs useful 


service, all without charge. 


Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 


field have had evidence of the service. 





GIVE, OR WE PERISH! 


O, MADAM, you are mistaken. It was not my blue-eyed daughter 
who starved to death yesterday in Teheran. But was it not your 
son who fainted on the slopes of Ararat last night, having eaten 
nothing for five days? No? Iam glad. Isn’t it singular how 
inaccurate these reports sometimes are? Something ought to 

be done about it. My daughter and your son were well fed and comfortably 

asleep at the stroke of nine. But | somehow can’t help thinking about a 

doctor friend of mine just around the corner. He has two pretty nieces from 
whom he has not heard since 1914. Where are they? He doesn’t know. 

He doesn’t say much—doesn’t seem to want to. You see, they were in Turkey 
when the war broke out. They happen to be—Armenians! 





It was not I who bore the agony—it was another father; nor was it you 
who beat in grief upon the ground as the spirit of her first-born passed on. 
tomorrow. Per- 
haps you would open an artery in your arm this very day to save the life of 
that boy of yours. I say perhaps—but I know there is no such word. You 
would—and you'd smile as life ebbed from you 


But another mother did—yesterday—and today—and will 


I have been admiring the purse you carry. It was moderately expensive, 
was it not? The figured leather and the inlay work are very beautiful. I’ve 
just been wondering if, as | 


stand before you, some magic should change my 
clothing to rags 


my robust figure to a shrunken, starved shape; my careless 
talk to a heart cry to save my girl from the rack of famine and the grinding 
death of hunger unappeased—I wonder, | say, if that beautiful purse upon 
your arm would not automatically open and pour forth its contents. 

Cain asked, “Am I my brother’s keeper?” It 


seems to me we should 
have come a long way since Cain. 


Here are a few very hard facts: 


In Persia famine and disease are so general that unless relief shall come 
soon the Persian nation will die. Doctors, nurses and other relief workers 
who went over from the United States to help are themselves dying from 
overwork and personal privation. There are more than 2,000,000 people in 
Persia, Syria and Armenia who are starving right at this moment—dying like 
flies shut up in a bottle—and other millions will be added unless effective 
help is sent at once. 

These people are the same kind of folks as my doctor friend around the 
corner. They aren’t the kind who ask charity. But to save them for the 
world isn’t charity—it is necessity and just plain, common, ordinary, every- 
day decency. 


The treasurer of the American Committee for Relief in the Near East 
is Cleveland H. Dodge, 1 Madison Avenue, New York. He wants thirty 
millions of dollars from the people of the United States. A few years ago 
the people of Chicago paid that much to build a ditch to carry off dirty 
water. It was a good investment. To save the lives of millions of honest. 
intelligent people is a better one—if we must put it that way. 


Let’s give quickly ! 


—H. W. M. 
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George Washington Abraham Lincoln 


B. Feb. 22, 1732 B. Feb. 12, 1809 
D. Dec. 14, 1799 D. April 15, 1865 


Patrons of American Freedom, Hail! 


S YOU judge events and men, do we measure up to your standards this month 

of your birth anniversaries? Are our observances of National landmarks 

mere lip service, or have our accomplishments been an echo of your note 
worthy deeds ? 

From you we have inherited a trusteeship of noble freedom. What of our 
trusteeship? Have we executed it worthily, as becomes descendants of Washington 
and Lincoln, or have our material successes blinded us, distorted perspective and 
magnified values? 

Have we been true to the simplicity and sincerity which your examples have 
taught’ As individuals, have we lived and worked out our destiny in a fitting man- 
ner? Have we, as a people, progressed in commerce, wealth and culture without 
being conscious of our faults? 

Renew within us the spirit and motives of vour days. Maintain the ambition 
to preserve and extend that Haven of Liberty founded and broadened in your hands, 
so that Old Glory may ever be a token of liberty and tolerance of thought. Let 
us not fail in continuing high standards of citizenship and living. Strengthen us 
in enforcing such requirements that the term “American citizen” may never be 
borne unworthily by any man or woman; to the end that America may stand before 
the world as a country worthy of confidence, respect and admiration. 

Truly, Patrons of American Freedom, February was good to these United States. 


We are grateful. ll) 
































Samy D 


= 


SSS OS 











ee 





c 














~ Office Appliances 














EDITOR IAS 





Let Us Remember. 


RESENTLY we are going to meet men from France, 
P England, Belgium, Japan, Italy, Russia, and, later 
on, the man from Germany. 

When the Frenchman calls upon us with the intention 
of opening commercial relations, of what shall we think? 
Shall it be of his possibly halting English? Shall it be 
of those niceties of manner of w hich the Frenchman is 
naster? Shall we think of how sauclh we can sell him? 
We hope not We hope that all these things will be 
pushed into the background by the picture of a land trans- 
formed overnight for the defense of civilization. We 
shall think, we hope, of millions of Frenchmen, who, like 
the man before us, formed a part of that blue-clad host 
that held back the tidal wave of barbarism, until Britannia 
and hay gmc. could make themselves effective, and having 
done this, abated none of their effort, but fought the thing 
through, side by side with us, until the end 

What of the man from Britain? From what background 
will he emerge? Shall we look upon him with any of the 
old and foolish prejudice? We know that in our hearts 
ve have always liked the man from the British Isles, have 
looked upon those islands in the sea as a place where an 
American might go and feel at home. We hope that 
when the man from Britain comes into our office we shall 
picture Britannia calling her sons from near and far and 
of those sons answering from prairie, field and veldt, gath- 
ering by millions to defend her and to save the cause of 
civilization. We shall see those millions in khaki, imbued 
with a courage and a contempt of pain and fati: gue and 
death, which shall forever glorify the name of Britain. 
And we shall see the British Navy, from battleship to 
isherman’s craft, fighting the pirate for four years and 
making the sea a possible highway for ships. Behind our 
British visitor we shall see these things and a thousand 
more that warm our hearts and make us proud a com- 
mon heritage. 

What of the Belgian? Shall we think of him as a man 
from a small country? Hardly. We shall remember him 
as one of those who thought so much of honor and liberty 
that not even the certainty of annihilation daunted his 
courage. Ve shall think of him as one of that choice 
company who, through the bitter agony of the fall of 1914, 
stemmed the onset of the German hordes, suffering the 
material ruin of home and country and the loss of family 
with slavery itself—a crucifixion for principle which shall 
glorify the Belgian name forever and forever 

And the Italian—what of him? From what picture will 
he step forth as he enters our door? Shall we not see the 
superb fighting force that held the Austrian at bay before 
the gates of Venice, broke the morale of the dual mon- 
archy and crushed the power of the Hapsburg dynasty— 
that cruel and dissolute thing which has menaced the 
peace and security of Europe for centuries? Shall we not 
look upon our Italian friend and ally as that fine modern 
Roman who has done an overflowing measure of service to 
make the world a fit abiding place for the children of men? 

Comes now the man from Japan, a man of another race, 
but of similar ideals. In what manner shall we picture 
him? Shall it not be as the representative of a nation of 
honorable people who, with all due regard to their own 
national interests, have ever been allied to pri ncip les of 
justice, and seldom, if ever, blind to human rights? We 
shall see in the man from Japan one whose chivalry and 
gallantry have never been questioned—a man who, when 
he fights, fights under a code we understand—a man who, 
as we say colloquially, “comes clean” in the affairs of life. 
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And what of the Russian? Shall we not see behind him 


that vast army of courageous men who would have won 
the war but for their betrayal by spies and enemies in 
high places? Shall we not see our Russian friend as he 


greets us stepping out from that splendid panorama of 
Russia, the land of a hundred and fifty million men, 
women and children, working out the destiny of a people 
and pressing toward the light? Shall we not see behind 
him that agg of resources beyond conception—a land 
which one day will become a garden, a granary and a 
mine of weaith Ma onceivab le? 

And, finally, what of the German? What of him who 
one day will present himself with “goods made in Ger- 
many”? Shall we picture him amid the beauties of the 

eous aisles of the Black Forest, 


Rhine or in the umbrag 
or peacefully celebrating the joyous Christmas season? 


Are these the pictures his presence will conjure up? Are 
hey? They are not. 
We are going to have an immense interchange of goods 


between America and England, France, Belgium, Russia, 
Italy and Japan and other countries outside of the Ger- 
man Federation. We shail deal with proud and honor- 
able men, who have justified themselves by their acts. 
They don’t want us to make them a present of anything, 
nor shall we insult them by attempting to go beyond the 
usual courtesies of hospitality, but they do want, expect 
to get and must have an even chance and a square deal. 
We owe it to them now, for without them we would be 
girding ourselves to fight the Hun from Hudson Bay to 
lierra del Fuego.—H. W. M. 
<-> 
The Problem of Surplus. 


LONG WITH the growing knowledge of the inter- 
A dependence of nations is arising a correct and 
impression of the interdependence of the 
Government and the people. We in America are supposed 
always to have understood this, and, in a sense, we have. 
But it is coming to be a thing of deeds and not of words. 
And it must be an interdependence resulting in coopera- 
tion in faet if we are to escape serious industrial trouble. 

Office Appliances feels certain that our Government is 
going to haadia these industrial problems, among which is 
that of surplus equipment, with sincerity and, in the main, 
with as much wisdom as it is usually given men to possess, 
Throughout the period during which we have been at 
war there have been staggering expenditures of money. 
A great deal has been wasted through ill judgment and 
great sums at the same time have been used with wisdom 
and efficiency. Very little, comparatively speaking, has 
leaked away through graft or profiteering, apparently, so 
that criticism, which will be and should be sharp, vigorous 


salutary 


and searching, will in the main be without the sting of 
disgrace to tip the lash. 
\s the war was without precedent in human history, 


so are the problems it brings. But their solution demands 
no different quality of judgment than that which has, 
somehow or other, always brought us through heretofore. 

It is decidedly heartening to note that officers of the 
different branches of the Government are taking up surplus 
equipment problems with a clear understanding of the 
fact that they are dealing with a problem and not merely 
with a condition. It is particularly encouraging to note 
the fact that the matter of surplus office equipment bids 
fair to be handled in a way which will not result in glut- 
ting the market anywhere. The army surplus in this line 
is under the practical supervision of an officer who; in 
civil life, was active in the office appliances field. He 
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approaches his work with a high sense of patriotic duty 
and a lively appreciation of the unfortunate results which 
might ensue were the surplus not carefully placed and 
disposed of finally with the cooperation of the entire 
industry. This gentleman is associated with others of 
rare business training and experience, who may be de- 
pended upon to act with sincerity and sound discretion. 
The action already taken to safeguard the disposition 
of surplus army office devices, as described in our January 
issue, and the broad action authorized by executive order 
placing the General Supply Committee in charge of other 
government office equipment surplus, with regulations for 
its disposition under orders of the Treasury Department 
to other departments or bureaus at cost or at not less 
than 75 per cent of cost, places the office appliances in- 
dustry in a singularly safe and comfortable situation and 
at the same time it makes for true economy in that it 
saves millions of dollars for the people in new equipment 
which would have to be bought in a few years—H. W. M 
<> 


A Shot to the Bull’seye. 


ERE is a letter from our friend, W. Teignmouth 
H Shore, of London, England. Shore is one of those 

men whom one occasionally encounters—a man who 
does real thinking. His suggestion is direct and intimate. 
He belongs to the office equipment family. His views are 
entitled to be heard. And they are worth a hearing: 

“Dear Mr. Editor: 

‘As a constant reader and therefore, of course, con- 
stant admirer of Office Appliances, I hope you will not 
mind my addressing to you a few comments on the adver- 
tisenients in your pages and on some general points con- 
cerning prospects in Great Britain for American manufac- 
turers of office appliances, furniture and ‘machinery.’ 

“As to advertisements, in case after case the advertisers 
do not give the address of their London house, or agency. 
This seems to me, as a buyer, to be a bad mistake. I 
suppose that it will be argued that the orders from these 
advertisements will be far between from this side of the 
water. Is that any reason to make them fewer and farther 
between than they need be? Why should I—and other 
potential buyers—be choked off by having to spend hours 
with the London postal directory to find out what | 
should be told? Even when the addresses are given they 
are sometimes not given with sufficient fullness! As to 
the orders; one good order would pay for the advertise- 
ment, and if the goods are good goods would lead not 
only to repeats but to orders from others. 

“Then there are certain lines which are at present very 
badly represented over here, and for which there will be 
a prompt and largely increasing demand; for example, 
sealing, stamping, opening and other mailing machinery, 
and steel filing-fittings. 

“Which brings me to the point, that I do believe that 
you Americans do not yet grasp the fact that immediately 
there will be here something like a revolution in office 
organization and furnishing, equipment, and so forth. The 
demand will be huge; the supply, for some time to come, 
from home manufacturers will be small; NOW is the 
time for the American to jump right in, and keep right in. 
But he must come quick; be ready quick. And he must 
remember, what he has in the past so often forgotten, 
that our market here in many ways differs from his own 
home market. The Britisher is not so fast asleep as you 
kind folk sometimes believe him to be; but his ways are 
different. He is not persuaded so quickly as you are that 
new ways are better than old; thereby he avoids some of 
the mistakes that you make, while he lets slip some of 
the opportunities that you seize. The selling-proposition 
is not the same here as with you. Very definite reason- 
why talk is what the British office man wants, and very 
convincing, when he is asked to alter his ways, scrap old 
methods and adopt new ones, especially when they make 
a large call on his purse. I could, as an old salesman and 
present buyer of office equipment, write yards on this 
point, but must be content with the inch I have already 
occupied. 

“Hoping that what I have said will be taken in good 
part and may prove of service to some of your readers, 
I am, Yours truly, 

“W. TEIGNMOUTH SHORE.” 
<---> 


“Victory Bonds” Have Competition. 


VEN before the campaign for the sale of the Fifth 
“Victory” Loan is inaugurated, two issues of British 
bonds are offered to American investors. The sale of 
British bonds here at this time has the sanction of our own 
Government, and is best explained in the words of a New 


York banker. At a conference of the Council of Foreign 
Relations in New York January 14, Gerhard M. Dahl, 
vice president of the Chase National Bank, said: “We 
must not only learn how to export goods, but we must at 
the same time learn how to import securities.” 

Some bankers in this country believe that it is not well 
to open our money market to foreign loans in direct com- 
petion with the Victory Loan. Economists believe, that 
the American people must invest money abroad, if our 
international balances are to be adjusted and trade fos- 
tered. It is believed that the sale of securities like those 
offered by the British Government now will be invaluable 
in assisting American investors to acquire the international 
point of view which the Dutch, English and French have 
held for many years. 

That American securities were held abroad in hugh 
quantities was shown by the sales of American securities 
held in Europe at the outbreak of the war. That move- 
ment was the foundation of the favorable trade balance 
which the United States now enjoys. The purchase ot for- 
eign issues is thought to be a means of stabilizing that 
trade balance. 

<> 


“For Our Country” Grows Cheerful. 
as OUR Country” has been as representative 


as we could make it in chronicling the move- 

ments of the men of the stationery and office 
supply business in responding to the call of their coun- 
try. It has been a sad duty of late, as the casualty lists 
came in, and we selected here and there the names of 
men who had been a part of the activities of this field— 
and in most cases men of great promise. Now the out- 
look is more cheerful, as the grim grist has been re- 
corded. Our chronicle is mostly a record of this man 
and that, who has come through the military ordeal and 
resumed his place—or a better one—in the realms of 
trade and industry. Many, many more have come back 
to cheer those forced to stay at home than have found 
the rest celestial. Their stars have a counterpart on 
earth, done in gold, and glistening on numberless service 
flags. The pity is that gold isthe most precious offering 
that man can make to typify those lives that slipped 
away into the great beyond so mankind might make of 
autocracy a loathed memory. Even the tears shed, touch- 
ing attributes of love and affection, can indicate but 
slightly the loss which has come to this home and to 
that. Let there be tender sympathy, glowing encourage- 
ment and aid and assistance for those who mourn. After 
all, no greater sacrifice is made on the altar of Patriotism 
than the precious lives which father and mother devote to 


the service of the Nation. 
<--> 


Hopeful Outlook in Labor Situation. 
R ithe Unit of the large number of men out of work in 





the United States are somewhat disquieting when 

taken at their face value. Analysis shows that while 
conditions are unusual, the amount of unemployment is 
not necessarily excessive for this season. Normally, at 
this time the building trades are slack. That accounts 
for a large part of the surplus. The labor supply is un- 
balanced; the reports of the United States Employment 
service of the Department of Labor show large surpluses 
of common labor at some points, and shortage at others. 
Skilled labor is also “spotty,” and were it possible to dis- 
tribute it, there would be far less unemployment, and 
much more full time operation in mills and factories 

An editorial in The New York Commercial of January 
30 throws a brilliant light on the whole labor situation 
The New York condition is duplicated in many of the big 
cities. 

“America had work for all its citizens before the war 
Returning soldiers do not add to the former supply of 
labor. Proper organization and distribution of labor will 
solve the problem if we go ahead instead of marking time. 
However, all these soldiers cannot stay in New York and 
find work at fair wages. The Great White Way is no 
place to hunt jobs. It takes much and gives little.” 

Many of the returning soldiers have never had an op- 
portunity to see the world until they went into military 
training. and gained contact with strange men and new 
ideas. Many had not had the opportunity to partake in 
the pleasures of a big city. All of them have been satt- 
ated with the monotony of discipline. drill, fighting and 
sea voyages, and are merely responding to their natural 
impulses in tarrying where life surges before returning 
to their less-interesting home towns. 

To the men who will enter the demobilization camps in 
the immediate future has been offered the option of re- 
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maining in the service until they could locate a position. 


It is to be expected that a large proportion of these men 
will avail themselves of the opportunity, rather than to 
take the chance of finding work after receiving their 


military discharge. 

\ recent issue of the United States Employment Serv 
ice Bulletin gives a fair conception of the ratio of em- 
ployed to unemployed soldiers in the country. Major 
General Henry P. McCain, commanding officer at Camp 
Devens, Ayer, Mass., has been co-operating with the em- 
ployment service, which assigned representatives to the 
camp to assist in placing the men. Figures for December 
show that 12,559 men were discharged. Of these 6954 
stated they did not need assistance, 2,777 had assurance 
of getting their old jobs back, 902 were referred to new 
positions in that vicinity, and 1,926 were given letters to 
their local United States employment office, where they 
have also been listed. 

In addition to the organized efforts of the Government 
to provide employment for returned soldiers, municipal- 
ities and states throughout the country are preparing to 
resume and initiate work which was postponed or de- 


ferred during the war in the intetests of conserving 
money and materials. 

<-> 

P , 

‘Quota. 


UOTA crept into the English language about the 

time that one J. Caesar landed in the British Isles 

and taught the natives according to the lights of im- 
perial Rome. It is imagined that he would herd together 
a group of natives, appoint them pavers extraordinary, as- 
sign them a heap of tough “niggerheads” to crack and tell 
them that their quota of road making was from the creek 
to the top of the hill—‘‘and be quick about it. Later the 
speeding charioteers hurtled over the road with never a 
thought of the wretches who toiled to make good roads. 
Quota was a driver’s word in those days. 

Now quota is good English, and is a measure of the 
efforts of men and cities and countries. Salesmen wel- 
come the wofd, or fear it, as they are good or indifferent 
salesmen. Quota grows like a weed, and the sapling of 
last year is a husky yearling that hopes by next year to 
overtop the church steeple nearby and aspires to alder- 
manic girth. The agreeable thing about quota is that it 
inspires men to better and more effective effort. They 
learn to use Time in micrometer lengths, and to meas- 
ure achievement by results instead of by the clock. 

As a Nation of Liberty Bond buyers Americans have 
learned that quota is a goal that transcends the measure 
of patriotism and earning power. We have proved it four 
times in financing the war, and need not dread the fifth 
and succeeding loans. 

When feeling lackadaisical and 
ertia, take a swig at the bottle labeled 

<-> 


Teaching the Blind to See. 
seeing 


HERE are other ways of s 
a 4 eyes—and even a blind man may be taught them, 
providing he is only physically blind. The people of 
Great Britain, who have a much bigger and harder prob- 
lem than we in caring for maimed men, are handling that 
of the blind soldier in an effective way. An outline of 
the work that is being done is apropos. It is good to 
know about—and heartening to reflect upon. 
Sir Arthur Pearson, the British publisher, toured the 
United States in January. Blind himself, he has a par- 
ticular interest in affording means for blind soldiers to 


overwhelmed with in- 


“Quota.” 


than through the 


make themselves self-supporting. Sir Arthur is presi- 
dent of the British National Institute for the Blind, and 


chief patron of St. Dunstan’s hospital, London, which is 
one of the British institutions devoted to the training of 
the blind. 

In a newspaper interview given in Chicago Sir 
discussed the training methods offered blinded soldiers 
at St. Dunstan’s. “We have had to get new points of 
view in England,” he explained, “and I have come over 
to try to help you get them im America. We have had to 
change the attitude of the blind man to his own condition, 
and that of the public to the situation of the blind man. 
We have had to show him that he was not a freak, a 
pitiable object, an afflicted person, but merely a normal 
man deprived of his sight. We have had to teach the 
public not to look upon the blind as hopeless unfortunates 
that somehow or other have to be cared for in philan- 
thropic institutions, but as,persons who possess within 
themselves all the means 6f dignified self-support. 

“The soldiers are naturally disheartened when they 


Arthur 
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come to us at St. Duns It does’ not take us long to 
get them out of that frame of mind. We are able to show 
them that over 700 who were just as they are have gone 
out to support themselves honorably in many callings, 


tan’ s. 


and that the great majority are earning better livings 
than they did with all their faculties intact before the 
War. 

“It is not merely manual labor that we teach them, 


basket weaving; cobb ling and the like. We teach them 
stenography and typewriting, qualify them for executive 
positions in the firms for which they formerly worked, 
train them as scientific masseurs, etc. All of them are 
taught to read the Braille alphabet of embossed charac- 
ters and to operate the typewriter expertly. 

“For those who show an adaptability, we have sten- 
ographic machines that write in Braille. And before we 
have done with them their early misgivings are buried 
as if they had been thrown into the depths of the deep 
blue sea. They have come to see blindness as an oppor- 
tunity, not as a calamity.” 

He was asked how long it took, on the average, to get 
a-beginner into that happy philosophy. 

“About ten minutes,’ he answered, 
questioner. 


smiling at the 


<-> 
What Peace Will Do for Our Trade. 


HE “New York Commercial” is not always right, but 
i i it is always intelligent and it has resources which 

keep it well-informed. There is no better paper in 
its neld. We believe that readers of Office Appliances will 
be interested in the following editorial from that excellent 
newspaper: 

With the high seas cleared of hostile submarines, steam- 
ers can take the short and regular courses and make 
almost twice the number of transatlantic trips that they 
have covered in the last four years. German merchant 
vessels in home and foreign ports can be put in com- 
mission and a large Allied tonnage held in German and 
Austrian ports will be released. This will improve the 
transportation service, lower cargo and marine insurance 
rates and enable Australia, India, South Africa and South 
America to ship surplus foodstuffs, wool, hides and other 
raw materials which they have accumulated since the war 
began. 

Australasia has about 350,000,000 bushels of wheat, the 
sur rplus of three crops, sad British India 120,000,000 bush- 
els, most of which is owned by the British Government 
which paid 95 cents a bushel for Australian wheat. North 
heaton will be able to export about 400,000,000 bushels 
of wheat. Argentina and the United States can spare 
400,000,000 bushels of corn and an equal amount of oats. 
This will feed Europe if it can be transported and is prop- 
erly distributed. 

The world’s merchant shipping is probably 3,000,000 
tons below what it was at the outbreak of the war, so it 
will be impossible to move all the surplus foodstuffs within 
a year. North America can ship its entire surplus, and 
more, without risk, because it can replacé any shortage by 
importing grain from Australia and Argentina. The prob- 
lem of making the best use of available tonnage calls for 
expert direction, but it is receiving careful consideration 
in England and this country. 

Australia, South America and South Africa are bare 
of merchandise, and American manufacturers and export 
merchants should do their best to meet these requirements. 
England is forehanded in commerce and will be able to 
export freely, but continental Europe will be too busy 
with reconstruction work to attend to foreign markets for 
a year or more. 

Germany, if permitted to export, cannot sell any great 
quantity of textiles for a year to come because she is bare 
of wool, cotton and raw silk; but she will be in the market 
with her dyes and c hemicals. If she loses Alsace-Lorraine, 
as seems certain, her manufacturers of iron and. steel 
products will find it hard to regain their foreign trade 
because they drew most of their iron-ore from Lorraine 
and they will have to import it hereafter from Sweden, 
Norway, Spain and Russia at a much higher cost than 
formerly. 

Are we prepared for peace? The hour has struck, and 
the ships are waiting to carry our goods to markets that 
we have never cultivated as we should have done. Our 
greatest opportunity will come in the next twelve months, 
taking it for granted that the war will not blaze up again. 
If we rise to the occasion, there will be work for every 
man and woman now employed in war industries, and 
we shall bridge the reconstruction period successfully and 
profitably if the Federal Government and our manufac- 
turers co-ordinate at once to secure our place in the sun. 





a ee cae 





12 

















, Odds and Ends & 














The Soldier and the Job. 

It was on an elevated car on the way 
to work. The soldier was in uniform. 
He was talking to strangers who had 
invited an expression of his opinion. 

“A great mistake is being made in 
not making better preparations for jobs 
for the boys who are to return. Pretty 
soon great numbers of them will be 
found in the cities. Even the few that 
have returned ‘are expressing a good bit 
of dissatisfaction. [I make no com- 
plaint for myself because I have been 
fortunate enough to make a good con- 
nection. There was quite a little while, 
however, when the outlook was very 
discouraging. It seemed impossible to 
get anything. There are still some of 
the boys casting about and they don’t 
feel very good over the situation. They 
take on impressions now quicker than 
they did before their experience abroad. 
You understand why that is. A boy in 
uniform goes along the street, is hailed 
at some corner by a couple of chaps who 
hold radical views. 

“*So,’ they say, ‘you are back from 
France, eh?’ 

“*Ves, and mighty glad to be back.’ 

“‘Get a job yet?’ 

“ ‘No.’ 

“‘Why? We thought you hadn't. 
You went over there and risked your 
life. You protected a lot of people 
back home. What are they doing for 
you? Nothing. What do they care 
for you? Nothing. Come and join us, 
we'll see that vou get a job.” 

“There is more of that happening 
than we know,” continued the man in 
uniform, “and there are only a hand- 
ful of us back home. When the thou- 
sands and thousands return, there is 
going to be a lot more of that sort of 
thing. There ought to be more organ- 
ized effort to get employment for the 
returned soldier. It ought to be done 
right away, too. People don’t seem to 
realize what the effect will be if this is 
not done.” 

What the man in uniform had to say 
is being said by other men in uniform. 
There is nothing more important at this 
time than to have a good job awaiting 
Uncle Sam’s nephew. 

' + + 

SAYS HOBART MARTIN: “WE 
MUST WORK TO SAVE ALL MEN 
BEFORE WE CAN BE SAVED 
OURSELVES.” 


* * * 


The Talking Machine. 


One summer day in the late seven- 
ties or early eighties a one-wagon show 
unloaded on the lot opposite the court- 
house, in New Castle, Indiana. Neither 
flaring poster nor press agent’s luring 
advance notice had heralded its arrival. 
There was no “band,” no “spangles,” no 
“troupe.” Only the “gentlemanly pro- 
prietor” and a young assistant. The 


little top was soon up and a small plat- 
form erected and a single banner 
thrown to the breeze. 

“Step up close, everybody! Don’t be 
afraid. Nothing distasteful to the most 
fastidious will be said or done. Inter- 
esting and educational exhibition. The 
Talking Machine! Remarkable inven- 
tion of Thomas Edison, the Wizard of 
Menlo Park. One dime, ten cents. Any- 
one dissatisfied may have his money 
back,” etc., etc., etc. “Walk right in to 
see the marvel of the age! Hear the 
little machine sing and talk!” 

“Wadja think about it?” inquired 
Lum (christened Columbus) Alexan- 
der, elder statesman, to Harve Fisher, 
village oracle, whose reputation rested 
upon having “noticed a hundred times” 
that when it rains on Easter Sunday, it 
rains on seven successive Sundays. 

“Wa’al,” replied Harve, “I ain’t got 
any facts, but I’m willing to bet it’s 
some durn trick to get a dime without 
working for it.” 

Most of the crowd having concluded 
to back their judgment to the extent 
of the admission fee, the proprietor led 
the way into the tent. 

There it was, on a little spindle- 
shanked table, near the center pole, the 
Talking Machine, the invention of the 
Wizard of Menlo Park. It consisted of 
a simple little iron frame and cylinder 
and a horn which was attached to the 
frame by a hinged support. At the 
small end of the horn was a little dia- 
phragm, in the center of which was a 
steel needle. This describes the ma- 
chine as it appeared to me that day. 
The cylinder, controlled by a screw 
shaft, turned with a handle, moved back 
and forth the long way of the frame. 
The proprietor carefully covered the 
cylinder with a sheet of tinfoil, which 
he smoothed and pressed into place. 
He swung the horn and needle into po- 
sition at the end of the cylinder, turned 
the crank and recited in the horn, “Lit- 
tle Jack Horner, sat in a corner eating 
his Christmas pie,” etc., etc. Finishing 
the verse, he swung the horn away from 
the cylinder, turned the screw shaft the 
other way and brought the cylinder back 
to its original position. Thereupon he 
swung the horn again into place along 
the cylinder so that the needle would 
follow the indentation it had made in 
the first operation. He again turned the 
crank and in a thin, metallic voice came 
the words, “Little Jack Horner,” etc. 

“Gosh! Harve, wadja think now?” 

“It’s a durn fraud, Lum, the trick is 
that the little fellow’s a ventriloquist. 
You can’t make me believe that tinfoil 
and iron and wire can talk.” 

“The gentlemanly proprietor” assured 
us that no deception had been practiced. 
Neither the eye nor the ear had been 
deceived. We passed our hands under 
the table and felt its four thin legs. 





We walked around it and crawled under 
it. We looked for the hidden accom- 
plice, the marvelous ventriloquist, but 
there was no place of concealment. We 
lifted the side canvas. Only the fa- 
miliar scene of the vacant lot was dis- 
closed 

The Talking Machine, the invention 
of Thomas Edison, was real. Even 
Lum and Harve, in time, accepted it as 
a fact. For many a day it was a topic 
of conversation in the village. For a 
long time those boys who did not get 
to see it were under a sort of social 
and intellectual handicap. 

As simple as the principle seems, it 
was long before I comprehended it. Per- 
haps my dome was a greater percentage 
ivory than the average boy’s; anyway I 
couldn’t “get it.” It was nothing less 
than magic and there was nothing in the 


domain of the occult that Thomas 
Edison could not do. Even now I do 
not quite understand the “why” of the 
Talking Machine. Nor have I quite 
mastered my awe of Thomas Edison. 


I have seen him in his office, but he 
seemed surrounded by instruments of 
necromancy. [ have taken his _ hand, 
but timidly and hurriedly. I was once 
about to attempt to make an intelligent 
remark to him, when I observed him 
tap the contents of a mysterious little 
box, which he drew from his pocket. 
It may have been a pinch of sweetly 
licoriced fine-cut, which he might have 
shared,—but the creepy feeling came 
upon me and I made my getaway 

On the forty-first anniversary of the 
invention of the Talking Machine, last 
September, I saw the model of the ma- 
chine that conjured me in my boyhood 
days. Alongside of it was the hand- 
some gold-plated Ediphone, presented 
to the inventor by the Ediphone dis- 
tributers. I heard Ed. Barnes’ presen- 
tation speech, which closed with the 
words, “your old tinfoil machine has 
turned to gold.” For an instant the 
great Edison plants and the conven- 
tion group faded from my conscious- 
ness and [, a barefoot lad, stood under 
the little tent on the vacant lot, opposite 
the courthouse, in the Indiana village, 
and heard in awe “the iron and tinfoil 
and wire” recite, “Little Jack Horner 
sat in a corner eating his Christmas pie, 
he put in his thumb and pulled out a 
plum and said, ‘What a great boy am 
Sas 


' & + 

SAYS? W. H. BLAKE: “WHEN 
YOU BELIEVE WHAT YOU SAY, 
YOU DOUBLE YOUR’ VOCAL 
CAPITAL. WHEN YOU MERELY 
TRY TO BELIEVE IT, YOU HALVE 
IT. WHEN YOU DON’T TRY, BUT 
MERELY SAY IT, AND ASSUME 
THE LOOK OF A CERTAIN 
FIERCENESS, ZERO IN AUTHOR. 
ITY TAKES ON A MINUS SIGN.” 
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Consecrated Lives. 


Ruminaging through an old copy of 


“The Fra” a few evenings ago, I came 
across a short article on “Consecrated 
Lives,” by Elbert Hubbard. It is pref- 


aced with this statement—“The thought 
—I give to you because I haven’t a ver) 
grasp on it myself.” 

I always read “The Fra” from A to 
Zed and | read this big thing at the 
time it was published but I didn’t “get 
it.” Certain experiences since that time 
i It is too big to lay 


nirm 


open it up to me 
hold of in 


comparing 


its entirety. It is, as some- 


one, Shakespeare to a great 
globe, once said, something that cannot 


be grasped but the form of which you 


feel by laying a hand upon it. I have 
taken but little more than half of Fra 
Elbertus’ presentation 

‘Consecrated Lives! that is the sub 
ject. There ts a brotherhood of such 


To members of this Brotherhood, 
all the blatant blowing of brass horns 
used on 'Change, in pulpits, or by Fourth 
of July speakers are trivial and child- 
ish. They distinguish at once the 
of affectation, hypocrisy and pretens: 
in it all They know tts shallowness, 
its selfishness and its extremely tran- 


note 


stent qualit et your man of the 
Consecrated Lit may mix with the 
world, and do the world’s business, but 
for him it is not the true world, 
hidden away in his heart he keeps burn- 
ing a lamp before a shrine dedicated to 
and Beauty... . 

To join this Brotherhood of 

rated Li requires no particule 

tes of initiation—no ceremontal—no 
recommendat You belong when 


But do not for a mo- 


“u are wort 


it imagin u have solved the dif- 

ulty when u have once entered. To 
pride yourself on your entrance 1s ft 
run the danger of finding yourself out 
side the pale with password hopeless! 

‘gotten Vithin the esoteric line 
are circles and inner circles, and no 
man yet has entered the inmost cir le 

here the Ark of the Covenant is se- 

ted. All relative. 

‘But | { ; uw you belong t thre 
Brotherhood when you feel the abso- 
lute nothingness of this world of s 

churches, fashion, politics and bust 


strongly the CONSCIOUS- 


World of 


ness; and realize 
ness of the U 
we and Beauty. . 
Vo other bond is re 


T 26 iP 
nscen i rutin, 


quired than tha 


of devotion t Truth, the passi 
stening in the Silence, the prayer for 
holeness and Harmony, the earnest 
desire to ha vour life reflect the Good 
The Brotherhood of C onsecrat f 
ves admits all who are worthy, and 
who are excluded, exclude them- 
ITE S If your Life is to be a genuine 


you must be free. Onl 
is truthful; only the heart 
pure. How many come- 
Brotherhood—who shall sa) 
braggart statisticians, n 
their noisy hoast- 
congregation 


nsecration, 
thie Ries exaies 
rat 1s free ts 
se this 
There are no 
p ud prosel) les 
ings Two mstitute a 
and where they commune is a temple 
Vany belong who do not know it; oth- 
there be who think they belong and 

»f it that they do not 


witli 


ar SO sure 
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red ul é 
and 


think you the eartl 
majority of 
t learn that to be 
is the part of 
work for Love and Beaut 
ghest good?” 
endeth the extract from “Con 
secrated Lives” by Elbert Hu 


piece of better work than that efficiency 


like whe the men 


women in simple and 
honest and true wisdom 
and that 
is the hi 

(fi ere 


} | 
Dara 


inspiring document—‘A Message to 
Garcia.’ 
Devotion to “Truth, Love and Beau 


tiarmony 


for Wholeness and 


have vour life 


ty, prayer 
and the earnest desire to 
retlect the (¢ 


00d” dissolves the mist be 
visible unreality and the unseen 


tween 

real. 
Who admittance 

“Brotherhood of 


gains into the 


Consecrated Lives,” 


omes to know that as his eyes deceive 


him in the gorgeous spectacle of the 
rising sun, the meeting of earth and 
sky and the mirage on the desert and 
the sea, so do they hide him from the 


reality of objects with which he is sur- 
rounded 

In the lives of all 
when for an 


come flashes of 


consecration instant the 


inner vision realm of 
Truth; an 


phant, penetrates the illusions of 


glimpses the 
instant in which mind, trium- 


being 


and discloses the eternal—at hand An 
instant only—and then—consciousness 
overcome by environment, loses its hold 
nd we re again in the world that 
seems to be \gain seeking happiness 


where it is not, pursuing phantoms that 


seem to be real, losing the urge of the 
lure of the false 

,~ : | 

in their minds 
usness that in Truth an 


i 
Intelligence, Mind and 


truth in the 

“Consecrated lives!” 
onscio 
seauty, Love, 


and move and have 


Life, they—‘“live 
their being 
- - - 

SAYS TIM THRIFT THE GOOD 
WILI Of YOUR WORKING 
FORCES IS JUST AS VAl {BL} 
TO YOU AS THE GOOD WILL Ol} 
THE ¢ STOMERS TO WHOM YOl 
SELL YOUR GOODS 

+’ - +- 


Put the Printing Outfit in the 
Schools. 


If you had the good fortune to work 


a country printing office twenty-five 
or more years ago you may see in the 
following description a portrait of an 
old acquaintance. 

Perhaps he wasn’t quite such a sar- 
torial Happy Hooligan, but he never 


would have been mistaken for a cloth 


ing model. He was ever given a wel- 
come and a job As I write these lines 
my mental film rolls back and presents 
a “close up” of one of these men whoss 
ac ~- : . <2 h 1 j Fy 

acquaintance I made when a lad 


or two he would appear 

and remain a week 
friend of my father 
occasionally be put up at 
our house. He was not a shining ex- 
sobriety, but he straight 
After a couple o’ 


ery ye aT 

spring or 
or so. He 
and 


summer 
Was a 
would 
ample of was 
when on the job. 


weeks he would rendezvous with old 
John Barleycorn and hit for the open 
road 

The writer of the tribute to the 
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“Tramp Printer” knew the character at 
first hand. Himself a college man and 
for several years a member of the gov- 
ernors’ board of one of our great uni- 
versities, he sees in type and press a 
instrument of education. His 
recommendation for the establishment 
f a print shop in every high school, 
vocational school and manuai training 
school should receive the favorable con- 
sideration of every school board in this 
country. 

Twenty-five years ago, and previous 
to that time, a class of travelers cir- 
culated actively to and fro in the land; 
they are no longer traveling among us; 
these people were commonly clad with 
a hat thoroly ventilated at the top, with 
stray locks of hair peeping through; 
the collar, if any, was rich in oil and 
realty; the shirt (if any) was of early 
vintage; the vest, coat, and pants were 
not from the same bolt of cloth, and 
each had its bits of paint taken from 
lunch counter and mud puddle. The 
preternaturally long or unco’ short 
trousers were bewhiskered and fringed 
and the stockingless toes peeped out or 
oldly stood forth from shoes that had 
measured more ties than they should 
have been called upon to do. And yet 
under that hat of disrepute was a dome 
that carried more and more varied and 
useful knowledge than is laid away in 
the head of most college graduates; the 
owner Was an expert in statistics, poli- 
tics, science, literature, history, geogra- 
phy, language and customs; he was a 
walking cyclopedia; and withal he was 
a good debater; a good listener and in- 
structive talker; level headed; good na- 
tured; kind-hearted; helpful; generous 
to the limit of his ability. For the 
most part he was a man. 


great 


( 


This cldss of individuals has passed 
from the world. But the lesson they 
taught remains and we may profit by it 
will. This unkempt citizen was 
known as a Knight of the Stick, or 
more commonly as “The Tramp Print- 
er.” Having been to public schools but 
ttle or none at all, he had almost a 
education. He had been from 
devil up to pressman in a printing of- 
fice. He could sweep floors, clean cus- 
pidors, set type, make up forms, run 
job press, cylinder, stitcher, binder or 
engine; could repair them all if they 
got out of order; could write news, or 
editorial, correct proof and sell papers 
on the street. 


if we 


college 


He learned all he knew in the print- 
The modern efficiency and 
specializing methods have eliminated 
relic of olden times, but there is 
just as much to be learned today in 
the printing office as there was then; 
and the public school is the place to 
learn it. 

n every grade and high school there 
should be a printing office even though 
it be a small one. In every vocational 
or manual training department there 
should be a good sized printing outfit. 
Fvery student who touches the print- 
ing department gains that which, 
sometime in the future, he will surely 
need—knowledge of types and the 
things types teach. 


office. 


tnis 














14 OFFICE 


Some Influences that Produce Sales in the Loose 
Leaf Field By William E. Koch, Educational 


Director Irving-Pitt Manufactur- 
nm ~6=6hohg ~ Company, Kansas City, Mo 





ODAY there are tremendous influences 
hard at work everywhere causing 
real bookkeeping to be done where 
none was done before, and better 
bookkeeping to be done generally. 

This fact is naturally of great prac- 
tical importance to the man who sells 
modern bookkeeping equipment. It 
is helping to create a greater demand 
for his wares. It is creating more and 
and better opportunities for the sale of bookkeeping sys- 
tems and supplies than have ever before existed. 
Among the active influences we may mention the fol- 
lowing ten as being the most telling in effect: 


1. The Federal Trade Commission. 


The Federai Trade Commission pamphlets entitled “A 
System of Accounts for Retail Merchants” and “Funda- 
mentals of a Cost System for Manufacturers’ respective- 


ly 
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These booklets were published several years ago when 
E. N. Hurley was chairman of the Commission. They 
were sent out only on request, and the fact that over 
three hundred thousand of the retailers’ booklet alone 
were asked for, stands as convincing evidence of a wide- 
spread interest in the development of better bookkeep- 
ing. 

Through lack of funds the efforts of the Federal Trade 
Commission for the promotion of better bookkeeping 
were forced to lag, but the present chairman, William B. 
Colver, states in a recent report that the work “will be 
profitably and economically resumed.” 


2. Bureau of Business Research. 


The Bureau of Business Research of Harvard Univer- 
sity is doing an important work in the cause of better 
bookkeeping. Their method is to take up specific classes 
of business, such as shoes, groceries, hardware, etc., both 
as to retail and wholesale. They have already published 
booklets for each of the above mentioned lines. 


3. Merchants’ Short Courses. 


A most helpful influence lies in the commendable work 
that is being undertaken by some of our state univer- 
sities where Merchants’ Short Courses are conducted. 

These courses amount practically to conventions of 
retail merchants under university direction. Accounting, 
salesmanship, store management, business law, advertis- 
ing and other phases of successful merchandising are cov- 
ered by lectures and round table conferences. 

It is indeed gratifying to note the substantial growth 
of this new and effective method of enabling retail mer- 
chants to get together for the purpose of extracting valu- 
able ideas from well known specialists, 
exchanging equally valuable ideas with 
their fellow merchants and gaining in- 
spiration and enthusiasm which will 
pay large dividends on the little time 
and money expended in taking the 
course. 


4. Merchants’ Associations. 


One of the most effective influences 
is found in the various merchants’ as- 
sociations—local, state, and national. 

Nearly all of these associations in- 
clude in their activities well directed 
efforts to aid their members in estab- 
lishing adequate accounting systems 
that wiil replace dangerous guess work 
with accurate knowledge. 


5. Increasing Competition. 


Increasing competition is another in- 
fluence that works effectively for the 
development of better bookkeeping. 

With easy business and long profits 
the recordless business gets on very 
well, but when the situation begins to 
tighten up, the need for the searchlight 
of result-showing records becomes ap- 
parent. 
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6. Service Departments. 


Many of the larger manufacturers and jobbers have 
established Service Departments for their customers. 

A principal aim of this service is to build better Lusi- 
ness through co-operation with retailers in the important 
work of establishing and maintaining records that will 
show up weak spots wherever they may occur and point 
out the means for their elimination. 


7. National Association of Credit Men. 


The National Association of Credit Men is now pub- 
lishing and will give extensive distribution to a booklet 
entitled “A Business Enterprise.” 

This booklet is intended especially for small merchants, 
setting forth the simplest method of bookkeeping with 
which a small business may be conducted safely. 


8. Personal Development. 


The merchant’s personal development through closer 
study of his business is also an effective influence for bet- 
ter bookkeeping. 

Studiousness leads the merchant to realize the impor- 
tance of analytical records through which the real inside 
workings and the true condition and trend of his business 
can be determined. 


9. Trade Journals. 


Trade journals are doing much good in featuring arti- 
cles on accounting, often running a series of articles 
which present a detailed description of a complete ac- 
counting system. 

Even though comparatively few merchants will read 
these articles carefully, their constant appearance be- 
comes an excellent advertisement for the great cause 
of better record keeping. 


10. Uncle Sam. 


\nd last but not least, we have the Income Tax—the 
most powerful and most effective influence for the cause 
of accurate bookkeeping that the world has ever known. 

Business men of all kinds who, for various reasons, 
may heretofore have felt that there was no practical need 
for a complete record of transactions in their business, 
now find that they subject themselves to serious annoy- 
ance and expense if they do not have books of account 
from which to demonstrate the accuracy of their Income 
Tax Reports to Uncle Sam’s inspectors. 


The Stationer’s Special Interest. 


As dealers in modern bookkeeping equipment, we can 
see the importance of these influences and appreciate the 
extent of the field for selling bookkeeping outfits. 

It is evident, of course, that to “cash in” most effect- 
ively on the opportunities that are being so rapidly de- 
veloped, the loose leaf man must fan whatever degree of 
interest he finds in his prospect into desire to possess 
and resolve to purchase. 

Nothing can aid him more in this 
work than a thorough understanding 
of the simple basic principles of mod- 
ern acounting. And these are not diffi- 
cult to learn. 

Thousands of prospective customers 
already realize their need, but do not 
understand just how to obtain the de- 
sired result This situation presents 
the loose leaf salesman’s opportunity. 
He can become a recognized authority 
on the most approved methods and 
forms in modern bookkeeping. He can 
assist his customer in applying these 
methods and forms successfully and 
thereby add greatly to the greatest of 
his assets—satisfied customers. 





Food Administration Expenses. 


The Food Administration reported to 
the Senate that the actual wartime ex- 
penditures, according to incomplete es- 
timates. totaled $6,785,253, of which 
$2,342,996 was taken from the Presi- 
dent’s special funds. Contract obliga- 
tions of $1,432,542 are outstanding. 
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Goose Stepping—a Hun Technique Duplicated 


By Some Minds Being Some Suggestions Addressed to 


Men and Women in General, Anent 
the Narcotic Influence of Habit, by 
Edward I. Wade. 


BRAWNY lumberjack felling a spruce 
tree in the primeval forests of Oregon 
visions but little, if any of the splendid 
service which will be exacted of it by 
the inventive genius of man. As his 
keen, swift saw parts the finely-fibered 
wood, its music awakens in his. inner 
ear no suggestion of the drone of the 
propellers that bear aloft the aeroplane 
he has furnished the wings. The grimy work- 





to which 
man who hewed the rough marble slab from the bowels 


of an Italian hill saw not even dimly the image of a 
“Moses” that already lived 
in the imagination of a Mich- 
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by leaning on others. Those sturdy, combative and domi- 
nant qualities that had he cultivated would have lifted 
him, and others with him, to higher planes have lost their 
fine edge. Instead of making his department a force to 
be reckoned with—alert, vigilant and progressive—it has 
become colorless and anemic. 

This attitude has been especially harmful to those who 
come within the sphere of his influence and who fellow 
the line of least resistence. They too are goose stepping. 
His satisfaction with his present position and uncon- 
cealed lack of desire to strive for higher rewards has 
made him a real liability to his employers. This absence 
of a virile “esprit de corps” has reduced by over half 
the efficiency of his force. 

Cease goose stepping. Get out of the rut that every 
day is getting smaller and smaller. The farther you 
travel down that rut the narrower becomes your vista 
until soon you see no farther than your nose. The mere 
doing of certain prescribed tasks is but a part of your 

life work. God gave you a 
mind to conceive, a judgment 





aelangelo awaiting but the 
deft touch of his inspired 
chisel to give it form and 
substance. 


to direct and a hand to exe- 
cute. You have no right or 
justification to swathing 
them with routine and habit 





These hewers of wood and 
marble worked well with 
tools other hands had fash- 
ioned. Had not generations 
before them left a _ beaten 
track that they might follow? 
The sun would rise and set 
tomorrow, and tomorrow 
there would be bread to eat. 
With a dumb, unquestioning 
fealty to habit they contin- 
ued on to the end. 

Not a whit better or worse 
are countless thousands who 
toil at their tasks in the bee- 
hives of industry. This thing 


‘The love 


Yow lib 
erate in 
your work 


like an Egyptian mummy. 
You, and you alone fashion 
the trammels that bind you 
to your desk. It is the man 
who performs his work just 
a bit better than his fellows 
that elbows himself ahead of 
the crowd. 

The bitterest foe to goose 
stepping is self-confidence 
shot full of enthusiasm. It is 
the rich, red blood of push- 
ing purpose—the strong 
hand that lays hold on the 
cross of some worthy ideal. 
Analyze yourself. Introspec- 


called “habit” is a deadly rs tion is a wonderful touch- 
miasma unless it is vitalized stone. Then fix your sights 
with the red blood of cour- 1S on high and keep everlastingly 
ageous initiative. It can tie at it. 


a man to an office desk until 
he becomes a mere automa- 
ton. It will stay the visions 
that beckon to higher 
spheres of activity. They 
see many of their fellows 
reaching out after the hon- 
ors and rewards of intelli- 
gent effort, and feel but the 
feeble stirrings of an -ambi- 
tion that has become atro- 
phied by irresolution. 

Men of fine parts have sur- 
rendered their God-given 


love 





you 


keep 


That wood and iron that 
you face and those black- 
and-white pages that you 
pore over are not barriers 
that stand in your way. They 
are steppingstones to your 
higher self—means to an 
end. 

Skagway, Alaska, is cupped 
in the mountains. The only 
slit is the Lynn Canal, flank- 
ed by vertical precipices, for- 
bidding and cruel. Ft. Haines 
lies some miles away, reach- 


Fibertw 











birthright to the siren call 
of routine. Because others 
who proceeded them per- 
formed their duties in a cer- 


ed only by steamer. A man 
upon whose head a price had 
been placed, in the days of 
Soapy Smith and his gang of 











tain way, they accept that 

way as the right way. Steph- 

enson, Whitney, Bell, Marconi might have lived unhonored 
and unknown had they been satisfied to subscribe to the 
spiritless motto that “whatever is is right.” The vapor 
from the singing kettle would have had no message for 
Stephenson. 

This unchallenging obedience to prescription will lay 
its palsying hand on entire departments of large business 
units if there is lack of broad vision on the part of the 
man who directs its activities. If he himself sees nothing 
beyond the treadmill of his daily round of duties; if he 
lacks the power to discover and encourage the talents 
of those associated with him; if the “pent-up Utica” of 
his two-by-four job measures his own ambition, his ex- 
ample is only too often infectious. 

I have in mind a certain department of a large con- 
cern that is presided over by this type of man. Thorough- 
ly saturated by routine, unable to see further than the 
bounds of his own little dominion, he cannot conceive of 
a tenable reason why any member of his department 
should feel dissatisfied with their position. He has 
been goose stepping so long that he has forgotten the 
springy, optimistic, forward step of the forward-look- 
ing man. He has lost the splendid power of initiative 


thugs, braved the _ terrible 
perils of this journey by 
land. It seemed incredible that he could accomplish the 
impossible. When asked, he said, “I had to and I did.” 
That man never goose stepped. 

You can goose step mentally, morally and spiritually. 
You can, with Pilate, ask “Quid est veritas?” and flee 
from the Truth. Or you can catch the vision from the 
mountain top, where other men have seen its glory, but 
—you will never reach the mountain top goose stepping. 
No man ever goose stepped to the inspiriting strains of 
enthusiasm, and enthusiasm is but a heart alive to do— 
a hope that leaps to the front. 

Who is the most striking polical figure in the history of 
this generation? When we say he was a man always en- 
thusiastic, always sincere, always brave—to whom do we 
refer? No American could fail to name Theodore Roose- 
velt as that man. And Roosevelt never goose-stepped. 
During his busy, brave and useful life he used many old 
trails because so often they led where he wanted to go, 
but he never allowed his road to be his prison, If the old 
trail would not do he struck through the wilderness and 
made a new one. He never feared that his heart would 
quail or his feet grow weary. 

Quit goose stepping—learn to think. 
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THE NARROW- 
ING HORIZON 


THE CHOICE 
OF A NEW 
LOCATION 


Sales 


HE MAN who sticks too close to his 

work is liable to have his vision 
dimmed, so he cannot see the opportunities 
of the day, or the deficiencies of his meth- 
ods or stocks. He must awaken to the 
knocking of Opportunity and be alive to 
the changes that affect business in all 
angles. 

The wide-awake stationer has an un- 
usual responsibility. He is called upon— 
if he is up-to-date and impresses his cus- 
tomers with his ability to keep up with 
the times—for advice regarding office and 
accounting systems for practically every 
line of business. He must know where to 
find what is not in stock. He must have 
access to information showing how. prob- 
lems of various kinds have been solved by 
other business men. A stationer who can 
qualify up to modern standards is an im- 
portant force in the efficient conduct of 
business in his community. 

Primarily, the trade paper is the sta- 
tioner’s best means of widening his hori- 
zon. It shows him the new things of the 
field, offers constructive articles on mod- 
ern methods, and stimulates his thoughts 

Often young clerks, new to the business, 
can be led to make suggestions regarding 
the business, and how to help customers. 
The enthusiasm of youth is radical, but the 
employer can readily adapt those sugges- 
tions which are rational and practical, and 
in this manner keep the young heads 
thinking for the good of the business. 

Attendance at conventions is a splendid 
opportunity to key up a man to his oppor- 
tunities. One of the misfortunes of 1918 
was the necessity of postponing the an- 
nual convention of the National Associa- 
tion of Stationers and Manufacturers. 
State and national conventions help, not 
only in the formal program and the dis- 
cussions, but also in the free interchange 
of ideas and experiences with stationers 
from all parts of the state or country. The 
alert business man reaps at conventions a 
rich harvest of information which repre- 
sents the year’s toil of many men. He 
ean readily adapt experiences of others to 
fit his own field. 

The traveling man is a fruitful source of 
new ideas. Give him a chance to tell the 
news of the field as he gathers it, and 
reward his suggestions with as liberal an 
order as your stock and sales will permit. 

<-> 

HE PROBLEM of selecting a new 
T location for a store which comes occa- 
sionally to an old establishment, as well as 
to the new concern, is very important. Pri- 
marily, the earning power of a location de- 
the number of people passing 
This criterion applies more 


pends on 
during the day. 


tpecifically to stores depending on transient 


GOOD BY 
EMPTY 
SHELVES 


Being a Few Points Pertinent to 
Activities in the Daily Business 


trade, like drug stores, cigar stores, etc. 
Yet the stationer can profit by the expe- 
rience of some of the big chain stores which 
survey locations in different parts of the 
business section where they desire to open 
a store. 
tions, but the corner must prove for itself 
that the normal pedestrian traffic wil! pro- 


A high value is set on corner loca- 


duce business in proportion to the rental. 
The chain store assigns men with coun- 
ters to the different locations under consid- 
erations and keeps an accurate record of 
the day of the week, the weather, local 
influence 
the proportion of men to women passing, 


such as a department store sale— 


and their character as regards the probable 
buying power. When the survey is com- 
pleted the real estate department has accu- 
rate figures on which to base its conclu- 
sions. The location is picked because a 
number of 
Nothing is left to chance. 


sufficient potential customers 
passes there. 

The stationer considering a new location 
can get an idea from the procedure of the 
chain store organization—which picks new 
stores ‘frequently as new territory is in- 
vaded. The stationer will do well to see 
for himself. The opinion of someone who 
does not understand the stationer’s prob- 
lems will be of little value to the stationer. 
He must judge for himself. He knows the 
character of the trade in his town and can 
size up the new location without the careful 
analysis made by the chain store. But he 
should satisfy himself that the transients 
passing the door are. sufficient in number 
to support those departments handling nov- 
elties and low-priced articles that can be 
sold on the strength of window displays. 
He must know that the territory tributary 
to the store has a goodly proportion of 
large users of office supplies, for he must 
depend, in a large degree, on his neighbors 
for the steady repeat business that is the 
mainstay of his prosperity. 


<--> 


HE G¢ IVERNMENT has released raw 
materials in many lines of business 
Returned sol- 


Transportation is easing up. 


diers are taking up their old commercial 
Stocks will pick up and the day of 


lines. J 
thing 


hand-to-mouth selling will soon be 
of the past. The stationers who prided 
themselves on their prompt deliveries of 
specials will be able to retrieve their repu 
tations. Rationed merchandise will soon 
be forgotten and a man will be sure that 
when the salesman puts down a dozen 
items in his order book that dozen will be 
shipped, and delivered promptly. The sun 
of Mars is sliding to his Western horizon, 
and Commerce comes back into her own. 
Welcome, Commerce, and bide with us 


always. 
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WHEN 
JOHNNY 
COMES 
MARCHING 
HOME 
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‘6 E’LL give him a hearty welcome,” 
for he has been missed. He was 
needed most in Europe, or in the training 


camps, and that’s why he left us. His go- 


ing disrupted business and the cost of main- 


taining him has made things a little tight 


for most of us. But he has done a good 


job, and his sacrifices have not been in vain. 


It is evident that most of our soldiers 


and sailors will land back in their old jobs 


-if the jobs are big enough for them. 


They have a different view of the world 


than they had when they left. They know 


the power of organization, of discipline, 


of self-sacrifice. Initiative has 
veloped in most of them, for the military 
quick to 
shows an eagerness to go ahead, and an 


been de- 


body is advance the man ’who 
ability to direct others. 

Precision of thought and action are new 
Perhaps the 
need, or the opportunity, of precision were 
not apparent 


qualities in most of them. 


while they were in civilian 


life. They have it now, and will be 


eager 
to apply it in business 
regular hours, earnest 


Store discipline, 


endeavor—all these things will “fit” easier 
than they did before the war. Amenability 
to routine has been drilled into the Johnnys 
who are homeward bound, and it will be a 
big asset in business. 

Our soldiers and sailors who return to 
civil life will be much the better as busi- 
They should be 


men, because they will have a better under- 


ness men. better sales- 


standing of human nature and how to ap- 
peal to it. As 
armies will be a big asset to the 


and to the individuals who employ 


employees our returning 
country 
them. 


True, there may be a disposition to relax 


for a while and take a vacation. There 
are days and nights of fighting to think 
over—hours of privation—unending days 


of pain and irksome convalescence in the 


hospitals—the ways of foreign people— 
the travel on land and sea—the geography 
which they helped to iron out—the relax- 
ations of the rest camp—the joys of a fur- 
lough—a world of recollections that make 
good telling. Let the young men get these 
things out of their systems and then see 
business has been 


how much _ individual 


benefited by military training and service. 


What about competition! Some of these 


voung fellows returning to business life 
will have the ambition, and will find the 
means to start in business for themselves 
They will certainly be dangerous rivals. 
The prestige of a military career will off- 
set many of the difficulties of the beginner 
in business. Clear brained, sane thinkers, 
direct in action, indefatigable, alive to the 
power of the smile, masters of courtesy 
and human appeal—these returned soldiers 
and sailors will make clean, vigorous com- 


They 


and clean sportsmanship in the army and 


petition. have learned fair dealing 


navy—expect them to be fair and game as 
competitors. 

And if, perchance, some one of your boys 
comes back maimed or crippled and unfit 
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for his old job, make a hard try to shape 
He will be worth all 
you can pay him for the tasks he can da 
and Democracy—which is all of us—oweg 
iim the right to a decent, honorable liv 
ing. kc > 


up a job for him. 


E HAD been unusually thorough and 
H painstaking in filling my trifling or- 
der. He had looked over a lot of stock ta 
| wanted—and I stranger in a 

He seemed to be the only 
store. I used to know the 
firm, years ago, and thought if I had a 
good chance I would say a word for him 
So I asked if the proprietor 

“He’s all that is,” came the 
reply. “The clerks are taking a 
lesson in salesmanship at the Commercial 
Club, for a half hour after lunch.” We 
launghed and told a few stories. And I 
knew quite well why he was the proprietor. 

<--> 
6c] WOULD have taken the chair if he 
| had shown the least disposition to let 


find what 
Strange town. 


man in the 


to the owner. 
were in 


cheerful 


me sit down in it.” He was explaining 
why an order did not mature. The same 
kind of reticence spoils a good many or- 
Some salesmen seem to be assert- 
ing the proprietorship of the establishment 
in the goods they sell. “The minute a 
prospect enters the store, he owns it,” is 
a caricature, but it is nearer the working 
truth. For we usually own a thing—even 
an ink eraser—before we pay for it. 
<-> 

HE REPORTS printed in our Novem- 
T covering the committee 
work of the National Association of Sta- 
Manufacturers are worth a 
great deal of study. Many of the reports 
lave a direct bearing on the daily work of 
Some of the committee re- 
while not bearing directly on retail 
helpful in that they show the 
dealer some of the problems of the manu- 

And the manufacturer’s prob- 
also those of the retailer. Both 
are concerned in their solution, just as the 
finds that the questions 
cause the dealer study have their 

on the manufacturer’s end. 
<-> 

HE UNITED STATES will see a 
5 i great deal of new building as soon as 
settle down to a peace basis. 
In almost every city and town new build- 
ing was held up on account of the war— 
both on account of the high cost of mate: 
rials and the restrictions of the Govern- 
Now the lid is off and postponed 
building projects will be completed. 

This means new neighbors—and new bus- 
The wide-awake stationer will make 
it his business to welcome the newcomers, 
whether they have been established else- 
where or if they are starting up in busi- 
The most medest of the new neigh< 
bors will need bookkeeping and stationery 
They should be cultivated, aided 
with advice and suggestions, and welcomed 
to the new neighborhood. ’ 


ders 


ber issue. 
tioners and 
the stationer. 
ports, 
work, are 


facturer. 


lems are 


manufacturer 
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ness. 
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Bookkeeping by Machinery 
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Note.—In the following article Mr. Barker has not attempted 

to outline all the applications of the machine method to the art 
of accounting. It would obviously be impossible to cover such 
a broad subject, with its multitude of details and variations of 
practice, in a single presentation. His idea, evidently, is to 
present certain basic principles common to most systems of ac- 
counting and to show broadly how the use of the machine 
makes for efficiency and economy. He apparently understands 
his subject and fortunately is able to present his views in an 
impartial way, giving his article a dignity and strength which 
a special pleader for some one system would find it difficult to 
achieve. e recognizes the fact that there are several excellent 
systems and that the field is large enough for all. Should Mr. 
Barker’s article cause anyone to investigate the subject of 
bookkeeping by machinery and to take advantage of the won- 
derful economies the system offers, its publication will have 
been worth while. 
OOKKEEPING by machinery is al- 
ready fait accompli. It has gone be- 
yond the pioneer stage, and yet the 
education of office men in machine 
methods of accounting is only begin- 
ning. It has been an evolution, rather 
than a revolution, for countless firms 
and corporations have been doing cer- 
es tain phases of their work by machinery 
for many years. Each one of these certain phases when 
adopted required some changes, more or less radical, in 
the office routine, but it is only in recent years that com- 
plete handling of the ledgers has been attempted on ma- 
chines. This step was the logical conclusion of the tend- 
ency, which has been so long manifest, to standardize the 
different phases of office work, so that mechanical oper- 
ations would supersede the unreliable mental effort. It 
is surprising that this development should have been so 
long delayed, when one considers the large extent to 
which machinery and machine operations have sup- 
planted the hand work of the craftsman. It was doubt- 
less because we were not able to visualize a machine that 
could think, as a substitute for the human brain, and we 
evidently lost sight of the fact that in handling figures, 
computations, and routine office work, we were merely 
transforming the human brain into a machine. The gen- 
eral use of adding and computing machines in the modern 
office is sufficient proof of this statement, and it is only 
one step further to standardize the operations in modern 
accounting, so that they too may be handled by ma- 
chinery. 

It is this standardization of office routine which will! 
necessitate the reorganization of office methods, but this 
is only parallel to the standardization of manual efforts 
which has been advocated by the efficiency experts. It 
did not require any great organizing ability to substitute 
an adding or computing machine for computation of fig- 
ures formerly handled mentally, and the change did not 
affect other operations in the office to any great extent. 
Bookkeepers, however, have been required, as a rule, to 
possess sufficient common-sense and judgment to handle 
problems of policy, and adjustment of complaints, in con- 
nection with the entries they were making on the books 
These problems and complaints were a comparatively 
small proportion of their work, and the remainder was 
merely routine items which required only accuracy in 
copying and making computations. Under the Pen-and- 
Ink method, we were employing ability capable of han- 
dling the small proportion of policy problems, say 5% or 
less, to handle the 95% of routine matters, which were 
always more or less monotonous work, and on which the 
human brain finds it hard to concentrate. No one ques- 
tions for a moment that figures can be handled to much 
better advantage mechanically than they can mentally, 
and it only remains to provide a mechanical means of 
posting items that would guard against the weaknesses of 
the human element. The latter might fail to provide cor- 
rect figures as a basis for the mechanical operations. 

That is the problem which must be solved in machine 
accounting, and it requires a psychological study of the 
weaknesses of the Pen-and-Ink method in order to deter- 
mine just what is the best method of handling the work 


by machinery. 











A Typical Example. 


As a comprehensive and a typical example for investi- 
gation, we could not find any development of Pen-and- 


A General View of the More Striking Advantages of 


the Machinery System of Accounting. By G.W. Barker 


Ink methods more widely known than the Duplicate 
Monthly Statement System, or what is known in the large 
Department Stores as the Duplicate Monthly Bill. There 
are many firms, of course, who are not able to post to a 
Duplicate Monthly Statement, owing to a multiplicity of 
terms and other reasons, but the loose-leaf houses have 
made this system more or less familiar to all office men, 
both wholesale and retail. 

To those who have not come in contact with it, we can 
describe it very briefly. 

Bookkeeping required originally that all items be 
posted to the proper account in the ledger, and in the 
case of customers’ accounts it was then necessary to copy 
practically all of these items to a monthly statement or 
bill at the end of the month. This re-writing of the same 
items at the balancing period adds to the congestion of 
work at a time when there is quite sufficient anyway and 
in businesses where all the charges for the month were 
due for payment in thirty days, it was necessary to copy 
the same items again from the ledger to the statement. 
Instead, therefore, of posting all these charges to the 
ledger, it was found advantageous to post these same 
charges to a duplicate monthly statement or bill, which 
would be totaled up at the end of the month and the total 
only posted to the ledger account proper. I say ledger 
account proper, because the carbon copy of the statement 
or bill was, and is, in reality, part of the ledger account, 
for one is not complete without the other. This system 
is not without its disadvantages, because it requires at 
least one duplicate statement sheet a month for each open 
account, regardless of whether there was one item or one 
hundred. ‘It also made it necessary to look to two dif- 
ferent places as a rule when referring to an item in an ac- 
count. These disadvantages, however, were far out- 
weighed by the decrease of labor in the re-copying, as 
well as the elimination of errors, which must necessarily 
accompany any re-copying. In other words, by cutting 
out the re-copying, we not only reduced the labor, but 
also reduced the liability to error by 50%, as far as 
errors in posting were concerned. You will agree that 
in posting the same items two times, there are twice as 
many chances of making an error as if they were posted 
only once.. The advantage of this system therefore can 
be summed up as follows: 


1. To reduce liability to error by reducing the number 
of operations. 


2. To reduce pressure of work at the peak of the load, 
“The balancing period.” 


3. To reduce labor by cutting out duplication of work. 

When considering the question of machine bookkeep- 
ing, it behooves the office manager to give due weight to 
these desirable tendencies of office routine as exemplified 
in this “Monthly Statement System” and other examples 
which it is not difficult to name. The Compound Order 
and Billing Systems, frequently incorporating a Triplicate 
Bill of Lading, are only another exemplification of the 
same tendencies,,namely, “To reduce liability to error by 
reducing the number of operations” and “To reduce labor 
by cutting out duplication of work.” 


The Human Element. 


The mere mechanical computation of balances in ma- 
chine bookkeeping, with all its superiority over the men- 
tal computations, is, in reality, but a small proportion of 
the benefits to be derived from machine methods. It is 
safe to say that all bookkeping or posting machines on 
the market can compute the “Latest” balance correctly, 
provided the human element has supplied them with the 
correct data from which to make the computations. It is 
the “Human Element” that is weak, not the machine. 
The problem is to provide the best possible check on the 
human element when it is a factor, and to minimize the 
dependence which must be placed on it. Mr. Pen-and-Ink 
posted his items and frequently, in fact usually, checked 
back his postings immediately after as a precaution 
against errors in posting. In some cases he extended the 
balance daily and used a check figure or some other de- 
vice to ensure their accuracy. In these cases both the 
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bookkeeping 


accuracy were de- 
and in spite of these 


itself and the proof of 
pendent upon the “Human Element,” 
precautions it is not surprising that both processes were 
defective. It is an acknowledged fact that 50% of the 
labor of Pen-and-Ink bookkeeping is constituted by the 
finding of errors or in taking precautions against them. 
This “finding of errors” and 
therefore be wasted labor and 
human element had been absolutely 
instance. We could carry it further and say that if the 
human element had been absolutely accurate when given 
the second chance on the “taking of precautions” the 
seemingly unavoidable “finding of errors” would be elim- 
inated. This operation of “taking precautions” may be 
checking back the postings or may be some other method 
of proof that the postings have been correctly made. It 
matters not what it may be so long as it is a separate op- 
eration depending in its initiation on the human element. 
Some machine methods contemplate a separate operation 
in obtaining proof of the accuracy of their postings, so 
it is not sufficient to consider the problem solved, just be- 
cause the separate operation is accomplished by machines. 
If it is a separate operation at all, it must be dependent 


“taking precautions” would 
barren of results if the 
accurate in the first 


upon the human element and to that extent it is weak. 
All machines may be mechanically perfect, but some- 
where in each operation they must depend upon the 


human element, and the latter is the weakest link. 
It is obvious then that the method with the fewer oper- 


ations is less dependent upon the human element and 
therefore more accurate in its results. This might be 
made clearer by another illustration. We will take an 


it requires two operations to prove the 


example where 
“é . " ° ” 
posting of the items 


work. The first operation is the 
including the extension of the “Latest” balance. This 
may be done by machinery or by hand. The second oper- 
ation is to obtain the proof of the accuracy of the work. 
This also might be mental or mechanical. Both oper- 
ations, whether mental or mechanical, depend in their in- 
itiation on the human element, so that there must be two 
chances for the human element to make a mistake. One 
operation may be correctly done and the other incor- 
rectly, in which case the two separate results would not 
prove or balance. It is impossible to say which operation 
is correct and which is incorrect, so both operations have 
to be checked back before definite proof of accuracy is 
obtained. It is obvious therefore that completion of 
“proof of accuracy” in one operation is much more desir- 
able if that can be accomplished. The merit and efficiency 
of a machine method is determined largely by this con- 
sideration, viz., the degree of “proof of accuracy of post- 
ing’ which it provides in the original operation. If no 
machine method can provide the complete proof from 
every possible angle in the first operation, there is cer- 
tainly a difference in this respect, in the degree of ef- 
ficiency provided by the different machine methods on 
the market. It is for the prospective purchaser to deter- 
mine which machine method provides this desirable result 
to the largest degree. Speed in posting may be given un- 
due weight in determining the relative merits of various 
machine methods, but this is only one step in the work 
and it should be obvious that efficiency in obtaining the 
final answer is the chief, and really the only consider- 
ation. A minimum number of operations that depend on 
the human element to initiate them, should, other things 
being equal, provide the greatest degree of efficiency. 


The Balancing Period. 


“Re- 
‘The 


We will next consider the second principle, viz., 
ducing pressure of work at the peak of the load, 
balancing period.’ ” 

We are all familiar with the e 
load” in connection with Electric Light and Power Com- 
panies and similar corporations, the demand for whose 
product reaches its maximum at a given time each day. 
Their problem is to distribute the output as evenly as 
possible over the whole period. The peak of the load or 
maximum effort in bookkeeping is at the balancing pe- 
riod, generally speaking at the end of the month. The 
problem of the office manager is to spread the work as 
evenly as possible over the whole month to prevent any 
unnecessary congestion at the balancing period. This 
principle is apparent in the “Duplicate Monthly State- 
ment” system which aims to obviate the necessity of 
copying all the details of a customer’s account from the 
ledger sheet to the Customer’s peg oes at a time when 
the bookkeeper is extremely busy balancing his accounts. 
The necessity of this relief is only too apparent when you 
see so many firms closing their books as of the 25th of 


xpression, “peak of the 
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the month and carrying any subsequent business over to 
the following month. Even then you find many firms 


their statement before they have balanced 
their books, much as they regret the necessity of it. The 
delay of one month in receiving payment for all goods 
sold after the twenty-fifth of the month is also an impor- 


sending out 


tant consideration, and is only sanctioned out of dire ne- 
cessity. Many have come to look upon it as an evil cus- 
tom, without giving thought to its origin. These few re- 


marks are sufficient to make one realize the undesirability 
of any unnecessary congestion of work at the balancing 
period, and the desirability of spreading the work over the 
entire period as far as possible. The extent to which this 
can be accomplished determines the etficiency of the sys- 
tem in almost as great a degree as the first point dis- 
cussed above. The Pen-and-Ink Duplicate Monthly State- 
ment System cuts out the copying of statements at the 
end of the month, but it still leaves considerable totaling 
and balancing to be done. Practically all machine meth- 
ods aim to do this balancing as far as possible while the 
postings are being entered during the month. Some ma- 
chines accomplish the balancing while at the same time 
obviating the necessity of recopying from ledger to state- 
ment. In this connection it must be recognized that many 
firms are prevented from using the Duplicate Monthly 
System through the multiplicity of their terms of pay- 
ment. When they grant future datings running sixty 
days, ninety days, or longer, from date of shipment of 
goods, they do not desire to show these items with future 
datings, on the Monthly Statement covering items due to 
be paid within the next thirty days. Such firms, however, 
are not prevented from balancing their ledger accounts 
daily by machinery as their postings are entered, thus 
eliminating much congestion and adding considerably to 
the efficiency and accuracy of the work. 


Error Factor Cannot Be Ignored. 


however, to consider machine methods as 
absolutely infallible. As long as the human element is a 
factor to the smallest degree, so long is it possible for an 
error to creep in. Different machine methods minimize 
the possibilities of this to varying degrees, but it is a fac- 
tor that cannot be entirely ignored. It will be apparent 
to every otfice man that a system may be absolutely per- 
fect from every view-point, but if the human factor fails 
in any particular, either wilfully, carelessly, or for any 
other reason, the system fails to the same degree. Ma- 
chine operators are of the same varying temperament as 
Pen-and-Ink bookkeepers, and of the same varying 
grades of ability, and in spite of the many safeguards 
thrown around them by the machines, it will not be im- 
possible to make a mistake as long as human nature is 
not infallible. We have to examine therefore, not only 
the varying degrees of chance for the human element to 
make a mistake in the various machine methods, but also 
the possibility of finding even one single, lone error that 
may occur in the most perfect system, if the human ele- 
ment fails to function. All bookkeepers know the hope- 
less, heartbreaking task of checking back every posting 
to the ledger, etc., in search of the longed for, but elusive 
“Balance.” Machine methods differ materially in the 
character of the aids provided in locating the possible 
error, whether it is at the end of a day, the end of a week, 
or the end of the month. 

Close control of the work may be desirable in Pen-and- 
Ink methods, but it is essential in machine methods. The 
reconciliation of the posted records with the “Control Ac- 
count” is part and parcel of machine systems for they 
deal in totals instead of individual items. 


Fewer Operations Mean Less Work. 


The third point, “To reduce labor by cutting out dupli- 
cation of work” is obviously a very desirable advantage. 
We have already seen that duplication of work means 
additional chances to make mistakes, but éven the inex- 
perienced eye can see that elimination of operations 
means less work. The Duplicate Monthly Statement Sys- 


It is not safe, 


tem, by hand, aimed to cut out the re-copying of items 
from the Ledger to the Statement at the end of the 
month. The Compound Order systems referred to above, 


exemplify the same tendency, and as an element in ma- 
chine bookkeeping it is scarcely less important than the 
previous points. After the customer’s order has been 
filled and its final status definitely established, it yet re- 
mains to invoice it, enter it on a Sales Journal or Regis- 
ter, post it to the Ledger Account and enter it on a pe- 
riodic Statement of Account. It does not necessarily fol- 
low that every business firm carries out this particular 
routine in this particular way. Some may combine two, 
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or even three of these operations, under their present 
methods, or accomplish the same result in different ways. 
It is sufficient for our purpose to note that the same in- 
formation is recorded, either in full or in part, on four 
different records. The duplicate of the invoice may be 
filed away as a Sales Journal or Register, and the total 
of it only, posted to what is known as a skeleton ledger. 
As in The Monthly Statement System mentioned above, 
those invoice totals may be posted to the “Duplicate 
Monthly Statement,” which will in turn be totaled; and 
the total thereof posted to the ledger account. In the 
latter case, it will be obvious that the ledger account is 
not complete without a duplicate of the Monthly state- 
ment. As a matter of fact, the ledger is not complete 
without a record of the individual items on the invoice 
and they are always kept on file in some manner for ref- 
erence. It may be on the Sales Order itself, but the fact 
remains that reference is not complete without them. 
There is no gainsaying the fact that all these items must 
appear on the invoice to the customer and that means one 
complete writing. A complete copy of the details of that 
invoice must remain in the office files and the total 
thereof must be accumulated, along with other transac- 
tions with the same customer, to form the customer’s 
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and Ledger are totally different, yet it is a common 
occurrence to complete them in the same writing Chat 
is simple compared with some combinations that are 
obtained, but though complicated at first sight, they are 
in reality very simple in operation. Everything depends 
upon the organizing ability of the office manager. 

The advent of bookkeeping machines will work a revo- 
luation in accounting methods and the education of the 
great body of office workers in machine methods has only 
begun. The demands of the business executive today are 
for up-to-the-minute figures, and these figures must reveal 
the standing of the business in exact detail. This means 
that the greatest possible use must be made of every 
figure written at every operation. The office manager 
of tomorrow cannot continue to do the things as they 
have always been done by hand, just because the system 
looks simpler. Most people can do things the way they 
always have been done, but it requires initiative and 
self-confidence to devise or adopt new ways. New ways 
there will be, however, and the possibilities of book- 
keeping machines are only limited by the ability of 
the user. 

These several features largely comprise the basic prin- 
ciples of machine bookkeeping. A lot more could be said, 
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AMOUNT PICTURE, FEATURING BRYANT 
SCENE 
CROWD,” FEATURING 
A PROMINENT BIT OF “PR°PERTY” 
ROUNDINGS. (3) MRS. SIDNEY DREW 
AND 


STAR WITH SAID HUSBAND, 


DIES. MRS 


REGULAR PART OF THE DREW EQUIPMENT. (4) A 


STENOGRAPHER IN ‘*‘THE POOR BOOB.” 


ledger account. Different offices vary in their require- 
ments, but most of them have some chronological record 
of the sales, such as a Sales Journal or Register, and the 
same information goes on the Ledger Account and State- 
ment. If it were possible to make one writing of all these 
answer for all records, it would not only save labor but 
would add materially to the accuracy and efficiency of the 
work. The different bookkeeping machines permit the 
combination of these records in varying degrees, and it 
requires keen insight and thorough knowledge of his own 
methods and requirements on the part of the prospective 
purchaser of machines to decide on the relative merits of 
the different methods proposed with each. The exacting 
requirements of modern business give wide scope for the 
organizing abilities of the competent office manager in 
making as great a use as possible of the one writing of 
the record. Office systematizers make a specialty of 
these combinations of records, and marvellous results are 
sometimes accomplished. The nature of a Cash-book 


WASHBURMNE. A 
(2) SCENE FROM A FORTHCOMING PARAMOUNT 
MARGUERITE CLARK. 
WHICH 
APPEARS 
THE SPOKEN DRAMA, AND DAILY BEFORE THE 
DIRECTRESS OF 
DREW WRITES HER OWN SCENARIOS ON A 


(1) SCENE IN “THE POOR BOOB,” A PAR- 
REALISTIC OFFICE 
PICTURE, “THREE IS A 
HERE THE TYPEWRITING MACHINE IS 
BLENDS ADMIRABLY WITH THE SUR- 
NIGHTLY WITH HER HUSBAND IN 
MOTION PICTURE CAMERA, A CO- 
THE DREW-PARAMOUNT COME- 
TYPEWRITER WHICH IS A 


“CLOSE-UP” OF THE LITTLE 


for the field of application will grow ever wider and 
wider. The doubter of today will become the satisfied 
user of tomorrow, and the movement will gather in 


creased momentum as the time passes. Their use on one 
phase of the work leads to their adoption on other phases 
as the user becomes more familiar with their application 
and in another decade or so, the hand-written ledger will 
be as rare as the hand-written letter today. It is a vast 
educational process, which the office man of today cannot 


afford to overlook; otherwise he may find himself clog- 
ging the wheels of progress and discarded asa relic. Yet 
you will find instances where machines have seemingly 


and inevitably the fault is laid to the 


hist 
Dp 


proved a failure 
machine. Possibly they are to blame in some cases 
the‘r widespread adoption in the last few years provides 
a preponderance of evidence that they are a commercial 
success. A poor workman will never accomplish much 
with the best of tools, but. used by a master hand, the 
same tools will produce marvels. 
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U. S. Chamber of Commerce Urges Important 


Legislation 


OLLOWING is a detailed statement of a 
movement initiated by the Chamber of 
Commerce of the Uniied States with a 
view to bringing before Congress effec- 
tively the suggestion to amend the Clay- 
ton Act and the Sherman anti-trust law, 
to bring this part of our National Stat- 
utes into conformity with modern condi- 


This statement was sent cut from the office of the 
? 





tions. 
Chamber at Washington, D. C., on February 2 
A recommendation that Congress give especial attention 


to the Sherman and Clayton Acts with a view to their 
immediate revision has been put by the Chamber of Com- 
merce of the United States to a referendum vote of its 
membership. The proposals to be voted on are four in 
number and they employ the results of a special study of 
the situation made by the Chamber’s Federal Trade Com- 
mittee. They follow: 

The committee recommends that Congress should at 
once consider the situation of all statutes constituting our 
anti-trust legislation. 

The committee recommends that there should be formu- 
lated standards of general business conduct to be admin- 
istered by a supervisory body. 

The committee recommends that an enlarged Federal 
Trade Commission should be made the supervisory body. 

The committee recommends that the membership of 
the Federal Trade Commission should be increased from 
five to nine 

The report of the committee, after calling attention to 
a resolution adopted at the annual meeting of the Cham- 
ber in April, 1918, which proposed that in view of the 
economic policies inaugurated during the war Congress 
should be asked to consider a revision of anti-trust legis- 
lation and of the Trade Commission Act for the purpose 
of amending or replacing them in such manner as to 
make this legislation reasonable, clear’ and adequate, 
points out that the present time is particularly opportune 
for remaking the laws. 

“There is special occasion for such reconsideration of 
new legislation of this character in the period of readjust- 
ment which will follow the close of war. In this period 
new and difficult economic problems will arise for the 
control and solution of which existing legislation can 
scarcely be adequate. Many of these will be projected 
into the post-belium period from the controls set up with 
official sanction during the war. Not all of these controls 


have been officially conducted; perhaps most frequently 
they have been arranged by the industries themselves and 
given official approval and official supervision. Thus, 
there have been agreements upon the types and styles 
that will be manufactured, allocation of raw materials, 


and standardization of prices for many important com- 
modities. Concentration of industrial and commercial 
activity to meet the requirements of the government and 
the essential needs of the population has 
portant that cases which have been pending before the 
Supreme Court nnder the trust laws, and which, if decided 
in favor of the government, would, as stated formally by 
the Department of Justice, require extensive financing at 
a time when the government’s needs for credit have been 
great, have at the request of the 
poned. 

“With a return of peace the conditions caused by war 
‘annot at once pass away. The difficulties of new financ- 
ing will for some time continue. There must be avoidance 
of sudden change in industrial situations, in order that 
unemployment and precipitate decline in wages may he 
prevented [Transportation which is needed alike for raw 
materials and finished products will only gradually become 
free from the burden of military These inevitable 
conditions suggest that markets cannot be forthwith re 
turned to competitive conditions and that prices for im- 
portant cannot suddenly be released from 
restraint. Existing arrangements to an extent remain in 
force during the months that follow the signing of an 
armistice and precede the completion and ratification of 


been so im- 


government been post- 


uses 


commodities 


treaty of peace which alone will close the war. These 
months will in themselves be a period of readjustment. 
They cannot, however, suffice for complete transition 


Big American Commercial Body Pus to Referendum Vote a Propo- 
sitton to Urge Congress to Take Immediate Action Looking to the 
Revision of the Sherman and Clayton Acts. 


from conditions of war to the situations of peace, and at 
best can cause only mitigation of the problems that will 
exist when the. final treaties have been put into effect.” 

\ brief review is given by the committee of the legisla- 
tion of this character enacted since 1890. This outline 
shows the successive steps taken to control monopoly and 
agreements in restraint of trade and leads the committee 
to this declaration 

Need of New Legislation Shown. 


“Such a brief outline as has been presented indicates 
the immediate need, at a time when commerce and in- 
dustry face new problems, for a restatement of our anti- 
trust legislation in a form that will. be at once clear and 
comprehensive. At present there is an accumulation of 
twenty or more statutes resulting from about thirty years 
of legislation. Some of the provisions of these statutes 
involve difficulties which cause them to be seldom, if ever, 
invoked. An example is the section of the Sherman Act 
which authorizes seizure and condemnation of goods. 
Even if it were conceded that in the course of some cne 
hundred eighty proceedings which have been instituted by 
the Department of Justice the interpretation of the Sher- 
man Act has been established, later enactments have de- 
parted from the language of the Sherman Act and the new 
phrases leave great opportunity for perfectly honest 
doubt. This is a time which peculiarly necessitates cer- 
tainty in our national policies affecting economic prob- 
lems. If it was true, as the President said in 1914, that 
nothing then discouraged business enterprise like the 
necessity of running a risk of falling under the condemna- 
tion of the law before it is possible to make sure just 
what the law is, this discouragement operates with greatly 
increased effect at a time when the special concentration 
of business activity for the war is being succeeded by 
conditions which contain more uncertainties than have 
ever before existed.” 

Taking up one by one the questions that are put to 
vote the committee, dealing with the first, has this to say: 

“In recent years different enactments, such as have been 
cited above, have set up standards, have constituted reg- 
ulatory bodies to administer these standards, and in some’ 
instances have affirmatively granted to these bodies power 
to approve agreements. To a further advance in this evo- 
lutionary legislation the Chamber of Commerce of the 
United States was formally committed by referendum in 
the early part of 1917. The organizations in the mem- 
bership then voted that there should be remedial legisla- 
tion to permit co-operative agreements, under federal 
supervision, in industries which involve primary natural 
resources, on condition that the agreements tend to con- 
serve the resources, to lessen accidents, and to promote 
the public interest. The resources in question are tim- 
ber, the ores and deposits of useful metals, and deposits 
which are sources of heat, light and power. 
The supervision which is advocated would be in charge 
of the Federal Trade Commission. 

Supervision by Federal Trade Commission. 

“The proposal to which the Chamber is thus com- 
mitted, with respect to natural resources, is in harmony 
with the principle which has been followed in enact- 
ments of the past five years, as above summarized. This 
principle shou receive wider application. Such a 
proposal as the Chamber advocates in connection with 
natural resources should be so broadened in its scope as 
to contemplate conservation of all of our economic fte- 
That prevention of waste in industrial and com- 
mercial activities—waste of labor. waste of executive di- 
rection, or waste of materials— is in the public interest 
will readily be admitted. Until recent years, however. 
there has been no way in which to afford assufances that 
the public advantage in measures taken to prevent waste 
would not be exceeded by disadvantages by reason of 
other effects of the means which were chosen. This dif- 
ficulty has now been eliminated by reason of the experi- 
ence we have had with agencies which administer stand- 
ards of business conduct and have before them for their 
guidance the requirements of the public interest.” 

Respecting the recommendation that there should be 
formulated standards of general business conduct to be 
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Office Appliances in Great Britain. 


Exclusive Correspondence of “Office Appliances.” 


London, January 14, 1919. 

T CAN hardly be said that the peace period is opening 
| quite so brightly for industry in this country as was 

hoped. At the same time there is no reason to be 
despondent. The only thing that can be said is that the 
switch ‘round from industry organized upon a war basis 
to industry organized upon a peace basis is not taking 
place with the rapidity and dispatch which were hoped. 
Considerable disorganization has matured in connection 
with the shutting down of State war production, the re- 
absorption of war labor and the waking up of civil trade. 

<--0--> 

To a certain degree, the delay that is taking place is 
being put to the debit of the Government. Business men, 
undaunted by their experience in the past, had been hop- 
ing that as a result of the prolongation of the war and 
the organization of all kinds of departments for dealing 
with the reconstruction period when it came, the Govern- 
ment would be fully equipped to handle a very difficult 
situation with skill, firmness and profit. We can, of 
course, agree that the closing down of the war on No- 
vember llth last came as a surprise to most people 
owing to its almost catastrophic suddenness. On the 
early morning of the 11th of November hundreds of thou- 
sands of war workers went to their factories as they had 
been going for years before, prepared to turn out death- 
dealing appliances, etc., in the old enormous quantities. 
When they left their factories that night the need for 
their services in this direction had ceased, in so far as 
nine-tenths of them were concerned. 

<-> 


Ever since there has been, first and foremost, the over- 
whelming specter of widespread unemployment, a specter 
which, however, we still hope will fade away almost di- 
rectly. As I write there are probably 300,000 munition 
workers out of employment. The loss to the country’s 
trade of their purchasing power is being minimized how- 
ever, by the payment by the Government of an out-of- 
work allowance of $7.25 per week to the men and $6.25 
per week to the women, with half these figures for work- 
ers under 18 years of age. This out-of-work benefit is 
usually to last only thirteen weeks, with a possible exten- 
sion to six months for certain categories. 

<---> 


A reflection of this unemployment is, of course, found 
in other industries, but, above all, the quick reabsorption 
of this freed labor in newly awakened civil industries is 
not at the present moment in any case appreciably taking 
place. That is perhaps the worst feature of the situation. 
The Government is being urged to do more to help this 
rebirth of civil industry. First and foremost, it is asked 
that the whole of the various forms of control, regulation 
and restriction imposed upon industry here as a result of 
the war and manifested mainly through the various 
clauses of the Defense of the Realm Act (called in this 
country, for short, “Dora”), should be swept aside as 
rapidly as possible and, in fact, much more rapidly than 
is being done. Better transport facilities and more raw 
material are also urgently needed. Certain movements 
towards betterment have taken place in connection with 
these things, but to nothing like the extent which civil 
industry is declared to require. 

<—-o—> 


Underlying and interwoven with all these things are 
phenomena connected with prevailing high prices. Infiu- 


ences appear to be at work to hold back freer trade and 
possibly somewhat lower prices, until certain people, no 
doubt in many cases speculators, have had time to unload 
their purchases during the war period at prices which 
would still give them a big profit even upon the prices they 
themselves paid for the materials and goods. 


Further- 








more, the situation of affairs on the Continent of Europe 
has still to be taken into account, with Bolshevism ram- 
pant in Russia, conflicting revolutionary parties fighting 
in Germany, and certain forms of what, for want of a 
better term, we might call “funny business” taking place 


in connection with the erection of the new European 


states. 
<-> 
Perhaps to sum up the whole thing it may be said that 
in the end the governments and industry generally here 
are waiting upon the definite arrangements of the Peace 
Congress which is now starting to sit. Everywhere there 
is certainly a desire to hurry up the findings of the peace 
delegates and to get rid, where possible, of abstract for- 
mulae so that things can settle down to the likelihood 
of something of an undisturbed future. 
<> 
The bankers and financiers of this country, in association 
with the British Government, appear to be prepared to 
assist industry with capital to a much greater extent than 
has ever before been the custom in this country, and all 
kinds of other forms of assistance are promised in order 
that civil industry may revive and move on towards pros- 
perity, and especially that infant industries that have 
arisen during the war owing to the cutting off of imports 
shall be helped towards strength and maturity. 
<-> 
Remarks made in this last paragraph remind me that in 
quite large sections of the stationery and allied classes of 
office supplies business, Japanese goods threaten to re- 
place the former and now-to-be-boycotted cheap German 
goods of the same class. This does not strike British 
manufacturers of these commodities as at all a useful result 
of the war, but the fact remains. The market here is 
being flooded with Japanese lead pencils, notebooks, and 
all sorts of things of that description at prices which, 
although higher than the pre-war German rates, are still 
on a level which threatens trouble for the British home 
manufacturer who hopes to get a decent share of this 
business. Of this particular phase and others more will 
be heard in the near future. Sufficient has been said here 
to give notice of the existence of this development. 
<-> 
The preceding remarks will serve very well to explain 
the present general position of business in typewriters and 
general office specialties. Practically all the leading type- 
writer men agree that employers and business men gen- 
erally are holding back from the purchase of typewriters 
at present, as they claim that prices are too high and they 
anticipate a very considerable reduction in these quota- 
tions before long. This is a pretty widespread condition 
of affairs. With regard to most of the articles required for 
business, commerce, manufacture and, in fact, the domes- 
tic household, prices are very high and everybody lives in 
momentary expectation of a sudden and decided drop. 
That possible buyers of typewriters should be infected 
with the same feeling is, therefore, not surprising, although 
as to whether the drop, when it does come, will be so big 
and attractive as is believed, is by no means a foregone 
conclusion. 
<> 
The leading typewriter and accessory houses report a 
good number of inquiries, but following these there comes 
an exhibition of the general feeling that it is better to 
wait and see what is going to take place in the matter of 
prices before doing anything. Just how far the public in 
any country ever gains by this kind of putting off is 
another matter of doubt. Experience in buying and sell- 
ing stocks and shares has always, for example, heen to the 
effect that the public delays both its buying and its sell- 
ing too long and is usually left with the “baby to hold.” 
Translated into typewriter language, this was the position 
of many people who desired to sell second hand type- 
writers when the special boom was on in those goods a 
year ago. They refused $100 for their old machines, hop- 
(Continued on page 72.) 
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Business Conditions 


and KHrance 


RITAIN, you all know, has gone through a very seri- 

B ous time. She was not prepared for this world war, 

either 1n a military way, nor in an industiral way, so 

that during the past several years, to keep strides with her 

military forces at the front, she was compelled to in- 

crease her efficiency, both industrially, as well as com- 
mercially. 

Britain has for years controlled the world’s over-seas 
tonnage, and with this wonderful advantage it was not 
difhcult for her many industrial establishments to sell 
their production. But there was little effort on her part 
to increase production, and only in very exceptional cases 
did any of her irdustries keep pace with production, as 
we know it in our country. 

Modern Methods Seemed Necessary. 

Really modern methods were not used, nor put into 
rey for the reason that many of her factories did not 
find “it particularly difficult to secure business and sell 
their Emer Orders—which, by the way, came largely 
from all over the world—were such that her tonnage was 
of ua volume that enabled English manufacturers to secure 
prompt deliveries at a minimum cost for freight. So 
that while one generation made money, the next genera- 
tion stepped into their shoes and made about the same. 


Hence it was no wonder they said: “Why worry? We 
are making money, and, what ee more, we have done it 
by using the same methods, so why change them? They 
are good enough for us—we are satisfied. Let the 


Americans use ail the new fangled notions they want, 
what is the use of troubling ourselves?” 

You know only a very few years ago it was very diff- 
cult to really get the English merchant to see the value 
of the typewriter and its efficiency in the use of business 
correspondence. It has only been in the last few years 
that girls and women have been used in offices. I think 
it is a fact when I say that a poor little woman was not 
considered to have the mentality to cope with business. 
All this has changed, even to a certain extent before the 
war; but what the war has done for Britain will be very 
apparent to any man that has known Britain for any 
length of time. 

War Taught Britain Commercial Efficiency. 

This war, indeed, has taught Britain an Efficiency from 
both the commercial as well as the industrial standpoint, 
that she has never known before, and largely due to the 
scarcity of labor during the war. She has been com- 
pelled, as it were, to take the greatest possible advan- 
tage of any kind of labor-saving ma- 
chine. 

Labor in Britain has been compara- 
tively cheap, and in the past it made 
little or no difference to put on one 
or two more men, for the cost was 
not great. But since the beginning of 
the war, and even now that the war 
is over, labor is scarce and wages are 
high and she must of necessity use 
that type of equipment which will not 
only save time but also save money. 

Since the beginning of the war 
Britain has very greatly increased her 
production and in doing so she has 


seen the necessity of adapting effi- ait ra i § 
. rm 


ciency systems, that must be put into coo ow i 
effect to protect her ter sad Ha in the & 
careful handli ing of raw materials, as 
well as labor, for both of these have 
increased to such enormous propor- 
tions that unless such systems were 
put into effect, he realized that many 

irge industries, instead of actually 
making money, would be losing it. It 
is not very diff icult to see from this THIS SIX-STORY 


vices fit into these conditions. OF FRANK ROBINS COMPANY. A 
War Disturbed Printing Business. \eLOP THE OFFICE 
3efore the war there was estab- FURNITURE LINES 
lished throughout Britain many small [8 a REDI 
print-shops, the owners of which in CNTs 
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By Foreign Manager Ashburner, of The Americnn 
Multigraph Sales Company. Reprinted by Permissioa 
from the Ginger Jar, the Company's House Organ. 


entirely, due to the fact that the proprietor enlisted for 
the period of the war. 

Many of these small shops will not be opened again, 
and those that return will find their equipment in more 
or less of a useless state. These small shops produced 
a very large volume annually of small printed forms, so 
that today one finds the large printers overwhelmed with 
work, a large percentage of which is small matter for- 
merly handled by the small printer. 

Deliveries are worse than impossible and it is a well- 
known fact that it takes several months to make the 
delivery of simple business forms that are wanted at 
once. One reason for this delay, possibly, is the lack 
of paper, but I think this situation will soon be taken care 
of in fairly good shape. Now that the North Sea is 
opened paper pulp will be coming to England from Nor- 
way and Sweden and the paper mills will be producing 
again—not, of course, to their normal capacity, for the 
labor situation will have some effect upon this. 

Brilliant Prospects for Business from Britain. 

It is not very difficult to see what the opportunities are 
for the development of our business in Britain. They are 
far greater, I believe, than even I realize myself. I hon- 
estly believe it to be a fact that we are selling in England 
today to quite as high type concerns as we would in 
the States. And I would even go so far as to say, even 
a higher type. 

The same conditions, only in a little different form, 
exist in France. Business in France has never been 
as efficiently organized as in England. Only in excep- 
tional instances did business there have any kind of 
system or organization. The old antiquated ideas and 
methods used in commercial, industrial and financial in- 
stitutions during past years will see very radical changes. 
I can certainly see a wonderful future in France for 
modern equipment, for the situation in regard to printing 
is even worse than it is in England and direct mail is 
even more applicable there than in the British Isles. 


France a Fertile Field for Direct Mail Work. 


It is a fact that this form of advertising will become 
the best form of advertising in France, as has already 
been admitted to me by a number of large French firms. 

A few days ago I had a wonderfully interesting talk 


with the managing director of the Butterosi Syndicate, ~- 


Mr. Arthur Schell, with whom I discussed the subject 
of advertising in France. Mr. Schell was a very inter- 
esting man, a man who through actual experience knew 
what he was talking about, for they 
are very large advertisers and spend 
thousands ys dollars in both general 
publicity and direct-mail. 

I will quote to you just one sen- 
tence from what he said: “General 
publicity in France is absolutely val- 
ueless without direct-mail.” He show- 
ed me several very interesting exam- 
ples of the use of deschanall in one 
of his departments. He showed an 
increase in business, by the use of a 
well planned direct- mail campaign, in 
a period of two months, from a vol- 
ume of $800 in June to a volume of 
$36,000 in August. That, he said, i 
what direct-mail has done for me. 

So I might go on and point out 
many other instances showing the 
wonderful possibilities in England 
and France, but after all what I want 
most is not to point out to you and 
the company possibilities. What we 
all want to see is Results, and I can 
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Mexico Commercial Congress. 
APPLIANCE AND The Chamber of Commerce of 
THE BUILDING Mexico proposes to hold a commercial 
congress next April in Mexico City 


Mexico and other countries. 
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A Review by Cav. Anselmo Treves of the 
House of Cesare Verona, Turin, lialy, 
Wherein the Distinguished Author of this 
Article Suggests Certain Problems We 
Believe Will Happily Resolve Them- 
selves to the Advantage of Italy and 
America as Well. 


and Future 


ANTE ADSFHUELA AEGAN DANA SAALEAN 
—~- N THE brief remarks which I sent you last 
year, I expressed the hope that I should be 
able, at the end of 1918, to consider, with a 
more tranquil soul, the commercial situation, 
and to be able to mail you a calmer and more 

precise report of the year’s business. 

Although the great, brilliant victory of the Italians and 
of the Allies has completely cancelled the trying thoughts 
which weighed upon the soul of Italians towards the end 
of the elapsed year, and though we now can look forward 
to the future with better founded and more certain op- 
timism and greater confidence, it is at the same time 
quite impossible to sum up what has been the commerce 


in office appliances here in Italy during 1918, and it is 
even less possible to foresee what it may be.in 1919. Any 
report, howsoever carefully detailed, on the course ot 


business in writing machines and office appliances in 
Italy during the year 1918, cannot be of any value what- 
ever as a basis of judgment as to what the future may or 
may not be. 

The year commenced with a scarcity of goods previous- 
ly unheard of and terminated with the absolute lack of 
all those articles which were more keenly required. This 
state of things has brought about an irregular and desul- 
Prices 


tory market to an extent scarcely to be credited. 
had no longer any limit at all nor were they in direct 
ratio to the actual value of our wares. Indeed, such ar- 


ticles as, for a period of over a score years, had to be 
disposed of by dint of never-ending efforts and insistent 
offers, were being demanded in an even greater measure 
as the possibility of getting them kept decreasing. The 
price of typewriters had no longer any real foundation, 
nor did it bear any relation to the actual cost of the ma- 
chines; therefore, the description of the fluctuations of 
such an irregular market as described above can have 
value only as proof of an oddity, which can never more 
repeat itself, but surely cannot be regarded as anything 
fundamental. We now find ourselves at the end of 1918, 
with all the restrictions and vetoes of the American Gov- 
ernment for exportation still kept up, and all importation 
strictly forbidden by our own Italian Government. Fol- 
lowing the example of what has been done in England, 
we had recourse in Italy to the organization of an Asso- 
ciation of Typewriters and Supplies Importers, which, 
under Government control, will endeavor to obtain lim- 
ited permits for even more limited importations. 


Regarding the action of the above Association or its 


duration it ts not possible to make a prediction. The 
very rapid and happy occurrences which have so bril- 
liantly and so justly crowned the efforts of all the AlI- 


lies, may just as rapidly bring about some variations; but, 
whatever may eventually happen, the year 1919 presents 
itself as very uncertain and obscure. From the day 
when the armistice was signed, the principal industries 
have all of a sudden been stopped. Trades of every kind 
forthwith entered into a violent and immediate crisis of 
stagnation, which has engendered, as an immediate con- 
sequence, the almost complete arrest of demands for our 
articles. In addition to the crisis brought about by the 
immediate stoppage of Governmental orders, all indus- 
tries find themselves in a condition of great uncertainty 
as far as their future expansion is concerned. Our ar- 
ticles of office equipment, therefore, which have ever been 
the most sensible barometer of the state of commerce in 
all parts of the world, immediately reflected and still con- 
tinue to reflect these abnormal conditions. 

There is no doubt whatever that, in the more or less 
far distant future, our commerce must and will take on 
a tremendous development. Once this period of crisis 
has passed—which will be more or less long, according to 
what is going to happen, and, more than anything else, 
in accordance with the provisions which the Governmnet 
is going to take—commercial life will everywhere resume 
its regular rhythm, and such a rhythm must, of its own 
accord and little by little accelerate itself, in. order that 
a general production activity may, as rapidly as this may 
be achieved, compensate for the grave damages and dis- 
asters which, for four long years, overshadowed Europe. 


As to how this activity will develop itself and what 





ever, it is quite certain that we shall have here a tangible 
and praiseworthy reawakening of Italian production. Ex- 
perience has demonstrated that Italy can and will pro- 
duce many things which, during the past, through force 
of habit and inertia, were continuously being imported. 
Italy has produced the best motor vehicles, the most 
perfect aeroplanes, the finest tool machines, and it is 
consequently easy to understand that we shall be able, it 
we only want to do so, to produce very good typewriters. 
Italian chemical industries have produced a quantity of 
products which were formerly imported from abroad; it 
is therefore but logical to assume that it will be easy for 
Italy to maufacture here, on a vast scale, ribbons, carbon 
papers, rer gl papers and any other supplies and acces- 
sories which require coloring matters or other chemical 
ingredients and combinations. The productive capacity 
of factories, which has been enormously increased during 
the war, cannot decrease in point of efficiency, and, 
sequently, it must needs find in peace work a sufficient 
market to absorb its production. Our Government will 
certainly see its way to protect Italian industries, and 
manutacturers will no doubt grant their preference, on 
an equality of merit, to Italian products. 
Italy and American Products. 

will this protection be reconciled with the sup- 
at the same time, we might desire to give to 


con- 


How 
port that, 
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imported from 
entitled to all the 


all that, so far, has been 
United States are 
admiration as well as to all the 
people of Europe in general and of Italy in particular. 
This sympathy will have, of course, to be demonstrated 
by an absolute preference for all that shall be produced 
by America for exportation. How, then, the desire, nay, 
the need, the absolute necessity of producing all that 
is possible here in Italy can be reconciled with the pref- 
erence that we Italians shall only be too pleased to vouch- 
sate to American products. I really cannot tell. It is, 
age easy to understand that this preference will only 
be all the more easily given if, on the part of American 
manufacturers, every possible means shall be resorted to 
in order to pave the way for their agents to attain the 
end of making more sales, remembering that the Italy of 
after the war will no longer be the Italy of the past. 


America Che 
gratitude, to all the 
sympathy of all the 


Our territory will be opened to every initiative, not only 
of the Italians but also of allied friends. One may rest 
assured that the Government, although permitting im- 
portation from allied countries, will strenuously protect 
all Italian industries. Some general and particular sit- 
uations will present themselves, which it will be difficult 
to resolve, but human activity cannot possibly arrest it 


self, and, nay, it- will have even more to do to 
itself in order to compensate for the immense damages 
which have been caused by the disaster from which the 
civilized world is just now recovering. The accord of civil 
populations has served to resolve the grave problems of 
the war; an equal accord, applied to the solution of com 
mercial and industrial difficulties, must, of necessity, 
toriously resolve also the no less difficult nor less complex 
problems of Peace 


dev elop 


V1ic- 
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Office Appliances and page. in 
South A frica .Tunley & 
i South Africa 


By Arthur Tunley of 
mm Co., Port Elizabeth, 


NOTE.—The writer of the following article has been inti- 
mately connected with the office equipment business in South 
Africa for nearly fifteen years. The firm of A. Tunley & 
Company, of which Mr. Tunley is sole proprietor, has been 
established for more than five years, and handles a complete 
stock of modern office equipment, holding the exclusive sell- 
ing rights for all of South Africa in a well known American 
addressing machine and in a leading stencil duplicating ma- 
chine. The company’s sales activities embrace the whole of 
South Africa, Mr. Tunley visiting the larger centers on organi- 
zation work at frequent intervals. He states that his firm 
is always open to consider propositions looking to exclusive 
sales representation of devices which do not conflict with’ lines 
already handled, and he personally will be pleased to place his 
services or advice at the disposal of any American manufac- 
turers seeking information or suggestion as to the South 
African market. 





mBeLTHOUGH certain parts of South Africa can 
: rightly lay claim to historic distinction, it is 
only in comparatively recent years that the sale 
of modern office equipment has shown anything 
like a marked advancement. The average business 
man in this country is somewhat conservative and his atti- 
tude in the past has not been along the line of encourage- 
ment for the office appliance dealer. However, the darkness 
is passing and the light of a new day has already dawned. 
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The change has undoubtedly been brought abotit by the 
shortage of office help consequent upon the war. Firms 
which at one time would scorn such innovations as ad- 
dressing machines, mailing machinery, etc., are now eager 


to avail themselves of the service which such like devices 
afford. Indications are not lacking that South Africa is 
going to offer increasing opportunities to the American 


and | 
fringe of the 


manufacturer of office appliances as time 
feel that we have only as yet touched the 
possibilities of this vast land. 


goes on, 


Now I feel certain that there are few countries which 


present greater perplexities to the manufacturer than 
South Africa. The business conditions are so different 
and the problems so unique that a special study of the 
field is sheckanete imperative if the efforts of the manu- 


Although vasi 
populated. Sta- 
white person to 


facturers are to be crowned with success. 
in extent, South Africa is very sparsely 
tistics go to show that there is only one 
every square mile of territory south of the Zambesi. The 
towns of any size could be counted on the fingers of both 
hands, and all these together would hardly. equal one 
medium-sized American city. However, in spite of the 
smallness of the population, the purchasing power of 
South Africa shows up very favorably. From letters 
which I receive from American correspondents, and also 
from quantity stipulations on contracts which come un- 
der my notice from time to time, it is evident to me how 
ery immature is the knowledge of many manufacturers 
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on your side of the conditions obtaining in this country. 
It is for the assistance of such that I pen these lines. 

Office appliances in South Africa are marketed by 
reputable dealers who are the direct representatives of 
the several manufacturers they represent. With one ex- 
ception these concerns deal in office equipment exclusively. 
By this | mean that it is not the practice of stationery 
and printing houses to handle office machines and equip- 
ment. The office appliance houses are all run by local 
labor and financed by local capital. That is, there are no 
vested American interests in the South African office 
supply business. .Firms here purchase direct from the 
manufacturer, making arrangements in New York or 
Chicago for payment against documents. The buying 
house, therefore, merely acts as the intermediary be- 
tween the importer and the manufacturer. I have seen 
articles emanating from South Africa in certain trade 
papers advocating a modification of this arrangement in 
favor of the importer. My view of the situation is that 
if the importer is not sufficiently sound financially to 
finance his own shipments he is likely to give trouble in 
other directions as time goes on, and the manufacturer 
would be well advised to keep clear of such a mark. 

A remarkable thing about this country is that American 
salesmen as a class are not successful in this field. It 
is not that they are inefficient. I have no doubt but that 
they are thoroughly efficient from an American standpoint, 
but the fact remains that they cannot (with few -excep- 
tions) make good in this country. I have seen the ex- 
periment tried over and over again—and at times at con- 
siderable expense, but the result has been the same, the 
salesman has returned to America, sadder but wiser, and 
with no great desire to return. It may be the American 
salesman doesn't understand the mentality of the South 
African, but whatever the reason, the fact remains that 
the American salesman (although generally a good fel- 
low) does not fit into the economy of things here. 

A mistake which American manufacturers are prone to 
make is to grant some London house the exclusive sell- 
ing rights of their product for South Africa. One cannot 
blame the London firm for endeavoring to secure as 
much territory as possible, but from the standpoint of 
the manufacturer the step is a most unwise one, and I 
will explain why | am of this opinion. Almost without 
exception London dealers of office appliances have no 
direct connection with South Africa. They usually depend 
upon inquiries received from their advertisements in_the 
several business and trade magazines published in Eng- 
land and circulating in this country. Being nearly six 
thousand miles away and not having the remotest idea 
of the conditions prevailing here, the sales are only hap- 
hazard, and the “agent’’ cannot hope to give any sort of 
service with the devices which they market. Firms in 
the office supply line here have a decided objection to 
acting as sub-agents to a London house for the sale of 
\merican-made goods, which objection is perfectly logical. 
They feel they cannot look for the same sympathy from 
the intermediary that they know they would get from 
the manufacturer, and they moreover never feel that the 
English representative is in a position to grant the same 
protection for the territory with an English house as one 
made direct with the manufacturer. I can assure you 
that this contention is not a merely sentimental one, as 
the following instance will show. A case quite recently 
came under my notice where a certain office supply house 
suddenly woke up to the fact that a special representa- 
tive from America was traveling through the country 
making sales for a certain device which they handled. In 
view of the fact that the firm in question had been handling 
the line for considerable time, and had a contract 
with a London house, the feelings of the said dealer can 
be better imagined than described, particularly as the 
salesman refused to be in any way accountable to the 
South African house. 

Another objection which the South African dealer has 
to handling a line as sub to an English firm is the ques- 
tion of prices. Naturally the London house must make 
a profit out of the line. Now the double importing 
charges, plus this profit, would almost certainly result in 
the article having to be sold at such a figure that its sale 
would be seriously prejudiced. 

The best incentive for the South African dealer is the 
loyal support of the manufacturer. With this he can 
work to the top notch of his enthusiasm. The manufac- 
turer who refers all inquiries received from South Africa 
back to their accredited agent here, and gives him ab- 
solute protection on his territory will undoubtedly see 
the result in increased turnover, to the mutual advantage 
of both. 
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Royal Typewriter Directors Elect Officers. 

The January issue of The Royal Standard announces 
the election of the following officers to serve for the en- 
suing year: H. H. Vreeland, chairman of the board of 
directors; Geo. Ed Smith, president; E. B. Hess, vice- 
president; Chas. B. Cook, vice-president; Henry G. Lind- 
ner, treasurer; E. C. Faustmann, assistant treasurer; C. J. 
Haggerty, secretary; G. L. Smith, assistant secretary. 
The election was held at the home office, January 7. 





Business Show to Be Held in Boston. 

The Annual Business Show Company: of New York is 
making preparations to hold a business equipment exposi- 
tion in Bosten, beginning April 14 and continuing through- 
out the*week. It is understood that preliminary arrange- 
ments have been perfected and that a considerable number 
of the leading office equipment manufacturers have signi- 
fied their intention of being exhibitors at the show. The 
show will be fully reported in the May number of Office 
Appliances. 


An Important Patent Litigation. 

On January 8 at Chicago an opinion was handed down 
by Judge Sanborn of the United States District Court for 
the Northern District of Illinois, Eastern Division, in 
the case of the Todd Protectograph Company vs. Hed- 
man Manufacturing Company, et al. The suit was brought 
by plaintiff, a citizen of New York, against defendants, 
citizens of Illinois, on the grounds of infringement of 
patent and unfair competition. In the view of the Court 
the contentions of the plaintiff, the Todd Manufacturing 
Company, were substantially supported by the facts as 
disclosed by the evidence. 

The patent action rested upon patent No. 793,249 issued 
to L. M. Todd June 27, 1905, on a printing apparatus for 
protecting checks from alteration. The Court, after a 
careful examination of the patent in question and of 
similar patents, and of cases heretofore decided under 
the patent, decided that the Todd patent is valid; that the 
contention of the Hedman Manufacturing Company, et al. 
should be dismissed, and that certain claims in the Todd 
patent are infringed by the Hedman Company. The 
Court declared certain charges of unfair competition 
brought by the Todds against the defendants to be sup- 
ported by the evidence, and ordered that the defendants 
be enjoined against further unfair competition, assessing 
the costs against the defendants. 

On February 1 the Hedman Manufacturing Company, 
et al., took an appeal to the United States Circuit Court 
of Appeals, Seventh Circuit, where it is understood that 
every effort will be made to bring the case up for argu- 
ment at the April term. The order granting the appeal 
permits the Hedman Company to continue manufactur- 
ing the F. & E. check protector pending the decision of 
the appeal court, and places them under a substantial 
bond to protect the Todd Company on profits that may 
accrue between the time the appeal was granted and the 
final disposition of the case should the decision result 
adversely to the Hedman Company, who are, in the mean- 
time. to refrain from selling Todd machines, or from 
making any allowances to customers upon them, or from 
replacing or attempting to replace Todd machines with 
those of their manufacture. 

We have avoided going into particulars at all exten- 
sively because of the fact that the case, having been ap- 
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pealed, is, in tlhe strict sense of the term, still pending. 
\Wwhen the appeal shall have been decided, we shall teel 
.t liberty te go into it more in detail. 

More Remington Typewriter Company Dividends. 

The Business Digest and Investment Weekly of Jan- 
uary 14 made the following statement regarding the pay- 
ment of accumulated dividends to holders of the second 
preferred stock. 

“Remington Typewriter Co., declared accumulated 
dividends on the second preferred stock amounting to 32 
per cent to October 1, last, payable to stockholders of rec- 
ord January 10. No action toward declaring a regular 
quarterly dividend for the quarter ending December 31. 
1918, was taken at this meeting. Accrued dividends on 
the second preferred to October 1, last, amounted to $1,- 
600,000, of which $300,000 will be paid in cash; $300,000 is 
payable in 4% per cent Liberty bonds, and $1,000,000 will 
be paid by delivery of first preferred seven per cent cumu- 
lative stock, series S, of a like amount. While no date 
has been set for payment of this dividend, no disburse- 
ment on the second preferred accumulations will be made 
until the first preferred accumulated dividends have been 
paid. In paying the back dividends on the second pre- 
rerred the company will have thus wiped out all dividend 
accumulations standing against it. Only last month direc- 
tors declared accumulated dividends amounting to §$],- 
120,C00 on the first preferred stock payable.” 


Friends from Abroad Coming. 


The close of the war has brought to our friends in 
Europe more cause for thanks than has been the lot of 
Americans. Because the “war was 3,000 miles away,” we 
were spared the intimate contact with its horrors, and the 
drastic interruption to business routine. A sheaf of let- 
ters from men of the office appliance craft in Europe indi- 
cates the relief brought to them by the signing of the 
armistice. Their pleasure in resuming civilian pursuits 
uninterrupted by military obligations or invasion is to be 
rivaled by our happiness in the projected visits revealed 
in several of the letters. 

x kx * 

M. Piero Castelli della Vinca, well known in typewriter 
circles in this country as European representative of the 
Rex typewriter, announced in December that he expected 
to make a business trip to the United States in March, 
accompanied by Mrs. Castelli. We look forward with 
great interest to his call, for he has seen active service 
in the Italian army, and will have a mine of recollections 
of the war, and the brave things done by the Italians in 
hurling back the Hun legions. 

* * * 

J. A. Schmidt, of Etablissments “Jasco,” Antwerp, ad- 
vised us that in December both he and Mr. Geysen, his 
associate had reached Antwerp. They found the business 
in better condition than they had cause to expect. In 
December business was almost at a standstill, but they 
looked forward to the time when the working spirit of 


the Belgian Nation would overcome the conditions. A 
spirit which withstood the ravages and insults of Hun 


invasion can well be depended upon to stimulate sluggish 
business, and “reconstitute,” as the French say, their af- 
fairs so that commerce will thrive better than ever before. 

Mr. Leon Geysen, who served in the Belgian Legation in 
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Portugal, had to return to his station for a while. Upon 
his return Mr. Schmidt plans a trip to the United States, 
and promised that Office Appliances should be in his 
itinerary. 
* 
F. W. 


of our frie 


Heythekker, of Amsterdam, Holland, is another 
ds on the Continent who has felt the sting of 
the world conflict. A kindly letter from him indicates how 
the feeling toward Americans has changed. The new 
European viewpoint is best understood by the reading of a 
few paragraphs from his letter. 

“Your and my word will both come How glad and 
proud I am that the Americans now that they are 
the men | have always pictured them to my friends and 
acquaintances I cannot tell you in words. You will no 
doubt feel what I mean, for spiritually we are of the 
same stuff, 

“Now that vou can show what candid fellows you are; 
now that in our papers daily articles appear in which the 
real character of ‘the men who were thought to love the 
almighty dollar only’ is told; now those I told of your 
fine behavior towards myself and other foreigners visiting 
the States, come to me to show that I was right in de- 
fending you. 

“I most heartily congratulate you and all my other 
American friends and acquaintances with the splendid 
knock-out you have fought in the last instance. 

“When I come to the States again after some 
shall come 
he was right in trusting you < 

“Three cheers for the Stars 


true. 
show 


months, I 


as one who now knows better than ever that 
ind your countrymen. 
and Stripes. 
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“Since the outbreak oi the war the buyer has ex no 
enced numerous waves of hesitation, only to pure 
hysterically at a later date. 

‘There is an indication we are now approaching an- 
other this nature. 

‘The price of paper, like any other commodity, i 
regulated by the demand, and there is in APs 
ano.ner avalanche of buying that. will surpass anything 
we have seen; with the consequent upward trend of 
prices so bitterly resented by the consumer. 

\side from the excellent prospects of domestic busi- 
ness the United States is now confronting an export 
demand never before experienced. When shipping is ob- 
tainable to foreign markets the present stock of paper 
will be cleaned out very quickly and the mills glutted 
with orders. Nor does the labor situation offer encour- 
agement—during the years 1915, 1916 and 1917 immigration 
was less than one-third of the average for the previous 
twelve years and the wage that has become standard 

ill not be dropped without a struggle. 

\s there has been no recession in either the materials 
or labor, nothing but a slackening demand can cause a 
cecrease in price 

In our opinion the legitimate demand for merchandise 
of practically all kinds will be greater than for many 
ears past. 


episode ol 


largely 


National Typewriter Company Moves Offices. 

[he general offices of the National Typewriter Com- 
formerly located at 180 North Wabash avenue, Chi- 
to Fond !du 


j any, 


have been removed Lac, Wisconsin, 





G. B. SHERMAN, Secretary, Treas- J. Cc. CHAPECK, Director of Sales J. H. LORE, _Works Manager, Na- 
urer and Manager, National National Typewriter Co tional Typewriter Co. 


Typewriter Co. 


Louis Fournier, 10 Rue de Breteuil, Saint-Maur (Seine), 
France, advised us that he was again a civilian, having 
been demobilized with others of his vears. He indicated 
that he was “absolutely free, not being engaged in any 
one business and willing to do business” with Americans, 
because he thinks it will be mutually profitable. It is 
probable that some of our friends in manufacturing lines 


may have plans for trade expansion which require a man 
familiar with the field abroad to herald American office 
appliances to the fallow field now developing. We look 


hopefully to the time in the near future when M. Fournier 
may express pride mutually With some one of our manu- 
facturers that he is representing American ideas and mer- 
~handise in La Belle France. 
The Carbon Paper ‘Situation. 

The following expression from A. B. Holmes, general 
manager of the Columbia Ribbon & Carbon Company, is 
well worthy of study: 


“One of the chief factors responsible for the excep- 
tionally high prices prevailing during the past several 
years is that immediately following August, 1914, buvers 
refrained from purchasing as usual when normally in the 


market, but upon realizing the country was not going 
to ruin a flood of orders inundated the mills, who in turn 
advanced prices sufficiently to stop the excessive demand 
for the fee being 


where the factory is located, the name of the company 
havine been changed from the Rex Typewriter Company 
to the National Typewriter Company, of which G. B. 
Sherman has been made secretary and treasurer and 
manager for both the Rex Typewriter and the Na- 
tional Combination Typewriter. Mr, Sherman is a pro- 
duction and efficiency engineer of wide experience and 
is thoroughly versed in the manufacture of specialty 
machines. 

The educational department of the National Typewriter 
Company is headed by J. C. Chapeck, as director of sales, 
who will visit the company’s dealers from time to time, 
giving instruction as to the demonstrative method of sell- 
ing machines. Mr. Chapeck is a native of Chicago and 
has been in the typewriter business for eleven years. For- 
merly he represented the Oliver Typewriter Company and 
the Remington Typewriter Company in Canada and on 
the Pacific Coast. In this and other lines Mr. Chapeck 
has traveled for 15 years from coast to coast, five years 
of this time being spent as a manager of sales. 

\ number of important improvements have recently 
been made in the National typewriter by Si H. Lore, 
works manager. Mr. Lore has had sixteen years’ experi- 
with The Ellis Adding Typewriter 


ence, commencing 

Company of Newark, N. J. Mr. Lore is not only an effi- 
cient factory manager, but is also experienced in type- 
writer design. % 
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’ . , ‘ . . 
Stationers Association 
Will Meet the Second Monday in May, 
and Not With the National Association 
of Stationers and Manufacturers in 
October 


Wholesale 
Changes Date 


WUT 


HE proceedings of the third annual convention of 

the Wholesale Stationers’ Association, which was 
held November 18, 19 and 20, at Hotel Astor, New York, 
have been published, and indicate the ground covered by 
the sessions of the association. An important change 
was made in the date of the meetings. The plan had 
been to hold the annual sessions at the same time and 
place as the conventions of the National Association of 
Stationers and Manufacturers, which take place in Octo- 
ber. At that season the wholesalers are very busy, and 
many of the wholesalers are unable to spare the time to 
go to the conventions. In May the wholesale stationers 
are better able to spare the time. The next meeting is 
the fourth annual convention, and will be held in New 
York, N. Y., May 12, 1919. 

An amendment to the constitution was proposed and 
adopted, changing the objects and purposes of the Asso- 
ciation. It was proposed by Henry P. Dimond, of San 
Francisco, in his address, and read as follows: 

“Article II, Section 1.—The objects and purposes for 
which the Association is formed are to bring in closer 
touch those persons engaged in the wholesale stationery 
business in the United States, to reform abuses existing 
in said business, to diffuse accurate and reliable informa- 
tion, to procure uniformity and certainty in the customs 
and usages of the trade, and thereby broaden the_ basis 
upon which the business is conducted; to appear and‘ act 
for the members in matters of adjustment, and generally 
to perform any act appertaining to the trade for the ben- 
efit of its members not in conflict with the laws of the 
United States. 

“Section 2.—The object of this Association being to 
legitimately improve conditions through the proper co- 
operation, along strictly legal lines, it is expressly under- 
stood that any rules and regulations that may hereafter 
be adopted shall at all times be confined to those matters 
pertaining to trade usages and customs to which there is 
no legal restriction in the matter of uniform methods as 
the result of agreement between competitors, and which 
uniformity tends to greatly improve the industry.” 

Encourage American Pencil Manufacture. 

A motion was adopted in encouragement of the Ameri- 
can fine lead pencil industry, as follows: “It is the 
consensus of opinion of this Association to discourage 
all importations of foreign pencils, and a copy of this 
resolution shall be sent to our American manufacturers, 
and that the Retail Stationers’ Association be notified of 
our action.” 

The proceedings of the convention have been published 


in full, and are now in the hands of members of the 
Wholesale Stationers’ Association. Among the papers 
read was “What Trade Associations Are Doing for Sta- 


He discussed organiza- 


tioners,” by Henry P. Dimond. 
He empha- 


tion from the practical and legal aspects. 


sized the fact that when properly conducted trade asso- 
ciations educate the business man to think along business 
lines, and thereby lead him to correct commercial usages 


and practices. He brought out the fact that the law 
gives the individual freedom of action, while such action 
does not conflict with public welfare. He stated that 
“An association may formulate and announce trade prin- 


ciples and opinions, but it cannot act to enforce any of 
them.” 

“Relations Between Manufacturer, Jobber and Retailer,” 
was presented by Paul J. Wielandy, president of the 
Blackwell-Wielandy Book & Stationery Company, St. 
Louis, Mo. He dwelt on the need of a co-operative spirit 
to bring commercial success to all alike—manufacturer, 
jobber and retailer. 

The officers of the. Wholesale 
are: J. H. Niedecken,, President, H. 
Milwaukee, Wis.; W.-A. Buettell, Vice-President, Buet- 
tell Brothers Companys Dubuque, Iowa; R. P. Andrews, 
Treasurer, R. P. Andréws Paper Company, Washington, 


Stationers’ Association 
Niedecken Company, 


D. C.; John P. Black, Secretary, Marcus W. Wolf Com 
pany, Baltimore, Md. 
The executive committee consists of William G. Whitte- 


New York 


more, Chairman, American News Company, 
City; I. A. Hirshberg, The Hirshberg Company, Atlanta, 
Ga.; G. L. Davis, Adams, Cushing & Foster, Inc., Boston, 
Mass. 

H. C. Whittemore, the corresponding secretary, who 


prepared the annual convention report, can be reached at 
1798 West Ninth street, Brooklyn, N. Y. 


The board of directors is composed of the following 


G. L. Davis, Adams, Cushing & Foster, Inc., Boston, 
Mass. (for Maine, New Hampshire, Vermont, Massachu- 
setts, Connecticut, Rhode Island); Harry Haupt, Kimp- 
ton, Haupt & Company, New York, N. Y. (for the state 
of New York); R. P. Andrews, R. P. Andrews Paper 
Company, Washington, D. C. (for Pennsylvania, New 
Jersey, Maryland and Delaware); Sig. Montag, Montag 
Bros., Atlanta, Ga. (for Virginia, North Carolina, South 
Carolina, Tennessee, Georgia, Florida, Alabama, Missis- 
sippi and Louisiana); J. E. Harper, San Antonio Drug 
Company, San Antonio, Texas (for Arkansas, Oklahoma 
and Texas); E. B. Ensworth, the Brown, Eager & Hull 
Company, Toledo, Ohio (for West Virginia, Kentucky, 
Ohio, Indiana, Illinois, Michigan and Wisconsin); E. B. 
Geil, Chas. Leich & Company, Evansville, Ind. (for Mis- 
souri, lowa, Nebraska and Kansas); John Leslie, John 
Leslie Paper Company, Minneapolis, Minn. (for Minne- 
sota, North Dakota and South Dakota); John T. Gilmar- 
tin, H. S. Crocker Company, San Francisco, Calif. (for 


Oregon and California). 
Standing Committees. 
Following are the standing committees: 


chairman, H. A. 


Washington, 


Blank Books—Harry A. Whiteman, 
Whiteman & Company, Wilkes-Barre, Penna.; Wm. M. 
Davis, Forsyth & Davis, Inc., Kingston, N. Y.; Fred W. 


Robinson, Loring, Short & Harmon, Portland, Me. 


Tablets and Papeteries—I. A. Hirshberg, chairman, the 
Hirshberg Company, Atlanta, Ga.; Henry Koplin, S. P. 
Richards Company, Atlanta, Ga.; Sylvan Levy, Jos. Levy 


New Orleans, La. 
chairman, A. L. 


& Bros. 
Pencils—A. 


Company, 
L. Salomon, 


Salomon & 


Company, New York City; Wm. G. Whittemore, Ameri- 
can News Company, New York City; D. H. Jonas, Tower 
Manufacturing Company, New York City. 
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Service - Quality - Reliability 


ITH the coming of peace, these three terms will again become synony- 

mous. During the rush of war demands raw material was difficult to 

get; labor was scarce; and the manufacturer was so crowded with or- 
ders that they were almost lost sight of—not because of any intended negli- 
gence, but because of conditions. But now we have fully restored them and 
we want our customers to feel that each one now stands for exactly what it 
means. To the above, however, we add the following: 


In point of Service, our buying and manu- In point of Quality, we were quite successful 
in maintaining the standard of our goods, 
but which with the present opportunities 1s 
even better than ever before, which ts saying 


facturing facilities to-day are of the highest 
standard. This means much to the user of 


mr goods ud much more than the mere . 
our & ods, and mucl ads sii a great deal considering the stardard which 
words imply. U'e ha r always exact ted. 

In regard to Reliability, this will become a greater factor than ever befere. The war has 


certainly demonstrated the wonderful value of typewriter ribbons and carbon papers. We think 
it has been demonstrated that it would have been impossible to conduct the enormous business 
of the many Governmcnt Departments without them, and everything would have been delayed 
and in a chaotic state. It is more than ever necessary, therefore, that every attention be 
paid to the quality of these goods in future, considering that the most important docu- 
ments are written on the typewriter and the copies made by means of carbon paper, 
averaging from one to fifteen copies at one operation. Reliability, therefore, 
must play an important part in future in the selection of these goods. The 
important feature in connection with both typewriter ribbons and 
carbon papers, therefore, must rest with the indelibility of the 
impression and copy. The quality of our ribbons as manu- 
factured to-day has never been surpassed. The same can 
be said of our magnificent line of carbon papers, 
adapted for every possible purpose, and this high 
quality of the goods must assure to us the 
fulfilment of our slogan that the im- 
pressions from our ribbons and 
the copies from our carbon 
papers will be seen the 
world over. And 
as usual, 


We Suit Every Purpose We Fill Every Requirement 





MITTAG & VOLGER, Inc. 


Principal Office and Factory 


PARK RIDGE, N. J., U.S. A. 
BRANCHES 


NEW YORK CHICAGO ST. LOUIS BOSTON 

261 Broadway 205 W. Monroe St. Laclede Building 88 Broad St. 

CLEVELAND LONDON SAN FRANCISCO 
326 Erie Building and 8 Dyers Bidg., Holborn, E. C. 35 Montgomery St. 
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OFFICE 





APPLIANCES February 1919. 











write us and find out: 





c/o 
yh 





DEALERS 


Only last week a dealer asked 
whether we could give him a line. 


He knows that we never sell 
the same line to two dealers cov- 


ering the same ground. 


We offered him our numbers 
43, 73, 47, 77. 


He took it and told a mutual 
friend: “I have the line that can’t 


be matched.” 


Perhaps this same line might 


interest you; of course, it depends 


territory. Why not 


? 


Manifold Supplies Co. 


Brooklyn, N. Y. 

















Pens—Harry Haupt, chairman, Kimpton, Haupt & Com- 
pany New York City; Arthur C. Bainbridge, Henry Bain- 
bridge & Company, New York City. 

Fountain Pens—J. H. Niedecken, chairman, H. Niedeck- 
en Company, Milwaukee, Wis.; Gustave Fischer, the Gus- 
tave Fischer Company, Hartford, Conn.; C. F. Forsell, 
Noyes Bros. & Cutler, Inc., St. Paul, Minn. 

Foreign Trade—G. L. Davis, Adams, Cushing & Foster, 
Inc., Boston, Mass.; J. T. Gilmartin, H. S. Crocker Com- 
pany, San Francisco, Calif.; Geo. E. Miller, Lowman & 
Hanford Company, Seattle, Wash. 

Playing Cards—E. B. Geil, chairman, Chas. Leich & 
Company, Evansville, Ind.; C. D. Campbell, Spurlock-Neal 
Company, Nashville, Tenn. 

Miscellaneous—Frank A. Weeks, chairman, Frank A. 
Weeks Manufacturing Company, New York City; Harry 
Haupt, Kimpton, Haupt & Company, New York City. 

Special Ink Committee—W. A. Buettell, chairman, Buet- 
tell Bros. Company, Dubuque, Iowa; W. G. Whittemore, 
American News Company, New York City; J. T. Gilmar- 
tin, H. S. Crocker Company, San Francisco, Calif; J. A. 
Mackennon, Beecher, Peck & Lewis, Detroit, Mich.; Paul 
J. Wielandy, Blackwell, Wielandy Book & Stationery 
Company, St. Louis, Mo.; N. H. Saltzman, the Hirshberg 
Company, Atlanta, Ga.; Geo. E. Miller, Lowman & Han- 
ford Company, Seattle, Wash. 

Special Committee on Trade Name—Paul J. Wielandy, 
Blackwell, Wielandy Book & Stationery Company, St. 
Louis, Mo. 

Government Contracts—R. P. Andrews, chairman, R. | 
Andrews Paper Company, Washington, D. C.; Robt. Grif- 
fin, Tower Manufacturing Company, New York City; A 
C. Bainbridge, Henry Bainbridge and Company, New 
York City. 

Wholesalers Affiliated With the Association. 

Wholesalers enrolled in the Association include: Adams, 
Cushing & Foster, Inc., Boston, Mass.; Alexander Drug 
Company, Oklahoma City, Okla.; American News Com- 
pany, New York, N. Y.; R. P. Andrews Paper Company, 
washington, D. C.; Archer Paper Company, Chattanooga, 
Tenn.; Henry Bainbridge & Company, New York, N. Y.; 
Beecher, Peck & Lewis, Detroit, Mich.; Blackwell, Wie- 
landy Book & Stationery Company, St. Lou‘s, Mo.; Blade 
Printing & Stationery Company, Toledo, Ohio; Brown, 
Eager & Hull Company, Toledo, Ohio; Buetttell, Brothers 
Company, Dubuque, lowa; Carpenter Paper Company, 
Omaha, Nebr.; Churchill Drug Company, Burlington, 
lowa: H. S. Crocker Company, San Francisco, Calif.; 
Cunningham, Curtis & Welch, Los Angeles, Calif.: Cald- 
well-Sites Company, Roanoke, Va.; Cochrane Company, 
Palatka, Fla.; Defiance Manufacturing Company, New 
York, N. Y.; H. A. Dickerman & Son, Taunton, Mass.; 
W. J. Edgerly & Company, Ottumwa, lowa; Enlow Com- 
pany, New York City; The Gustave Fischer Company, 
Hartford, Conn.; Fuller-Morrison Company, Chicago, 
Ill.; Forsyth & Davis, Inc., Kingston, N. Y.; The J. K 
Gill Company, Portland, Ore.; John W. Graham & Com- 
pany, Spokane, Wash.; The Hirshberg Company, Atlanta, 
Ga.; The Hall Paper & Stationery Company, Topeka, 
Kan.; Kimpton, Haupt & Company, New York City; 
Kiefer-Stewart Company, Indianapolis, Ind.; Charles 
Leich & Company, Evansville, Ind.; John Leslie Paper 
Company, Minneapolis, Minn.; Joseph Levy & Brothers 
Company, New Orleans, La. 

J. E. Linde Paper Company, New York City; Loring, 
Short & Harmon, Portland, Me.; Lownman & Hanford 
Company, Seattle, Wash.; Wm. M. L. McAdams, Boston, 
Mass.; McKown-Carues Company, Inc., Pittsburgh, Pa.; 
J. S. Merrill Drug Company, St. Louis, Mo.; Minneapolis 
Drug Company, Minneapolis, Minn.; Michigan Drug Com- 
pany, Detroit, Mich.; Montag Brothers, Atlanta, Ga.: 
George A. Mullen Company, Cedar Rapids, la.; H. Nie- 
decken Company, Milwaukee, Wis.; Noyes Brothers & 
Cutler, Inc., St. Paul, Minn.; Old Dominion Paper Com- 
pany, Norfolk, Va.; Richmond Paper Company, Seattle 
Wash. 

Roberts & Meck, Harrisburg, Penna.; S. P. Richards 
Company, Atlanta, Ga.; A. L. Salomon & Company, New 
York City; San Antonio Drug Company, San Antonio, 
Tex.; Schwabacker-Frey Stationery Company, San Fran- 
cisco, Calif.: Schwart Paper Company, Lincoln, Neb.; 
Scranton-Wetmore & Company, Rochester, N. Y.; Sheri- 
dan-Clayton Paper Company, St. Joseph, Mo.: Sioux 
Falls Paper Company, Sioux Falls, S. Dak.; St. Joseph 
Paper Company, St. Joseph, Mo.; Southern Drug Com- 
pany, Houston, Tex.: Spurlock-Neal Company, Nashville, 
Tenn.; Tower Manufacturing Company, New York City; 
Waco Drug Company, Waco, Texas; E. H. Walsh, Inc., 
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New York City; Frank A. Weeks Manufacturing Com- 
pany, New York City; H. A. Whiteman & Company, 
Wilkes-Barre, Penna.; Marcus W. Wolf Company, Balti- 
more, Md.; Wright-Barrett & Stillwell Company, St. Paul, 
Minn. 


New Members of National Association. 


Recent accessions to the ranks of the National Asso- 
ciation of Stationers and Manufacturers include the fol- 
lowing 

Babb & Co., Edward E., 93 Federal street, Boston, 
Mass—Retail school supplies and school books. 

Beach Leather Co., The, 1301 E. Walnut street, Co- 
shocton, Ohio—Manufacturers of pocket books, pocket 
check covers and advertising novelties. 

Dixie Printing Company, Montgomery, Ala., 205 Mont- 
gomery street—Office supplies, printing and book binding. 

Foutch-Kerns Office Supply Company, 519 E. Monroe 
street, Springfield, I1l—Office supplies and blue printing. 

Hammett Company, J. L., Cambridge, Mass.—Kendall 
Square school supplies and blackboards. 

Legerton & Company, 263 King street, Charleston, 5S. 
C.—Commercial stationery, office desks and chairs, filing 


devices. : 
Sloan & Company, 319 Third avenue, Pittsburgh, Penna 
—Manufacturer and importer of silverplated steel pens a 


Since November there have been added 33 member- 
ships in the National Association of Stationers and 
Manufacturers. : | gS Carbon Papers and 

Office Equipment & Supply Co., Lincoln, Nebr.; Nelson Ribb 
L. L. Corp., Omaha, Nebr.: Beach Leather Co., Coshoc- | 4 writ r 1 n 
ton, Ohio; Legerton & Co., Inc., Charleston, S. C.: North- y pe e ons 
western School Supply Co., Minneapolis, Minn.; Herr & 
Herr Co., South Bend, Ind.; Standard Printing Co., Waco, 


Texas; Geo. H. Geiger & Co., Leavenworth, Kansas; Fest- 

ner Co., Omaha, Nebr.; Southwestern Journal Co., Kan- Every dealer whether handling 
sas City, Mo.; C. L. Downey Co., Cincinnati, O.; Ameri- . i 
can Manufacturing Concern, Falconer, N. Y.; Meyer & Panama or not should know THE 


Thalheimer, Lancaster, Penna.; Hoeveler Drug Co., Wau- 
kesha, Wis.; Benson Johnston Co., Ltd., Hamilton, Ont.; PANAMA INTENSE LINE. 
Edwards & Clements, Chicago, Ill.; Fred P. Seymour, 
Chicago, Ill.; Franklin Manufacturing Co., Franklin, Ind.; 


Richardson-Bishop, Ltd., Winnipeg, Can.; J. A. Rupp It is made in four weights re- 
Paper Co., Allentown, Penna.; Herman Price, of Jos. 

Dixon Crucible Co., Jersey City, N. J.; Frederick Sneller, ‘ently added to our line to fill re- 
Wm. H. Hoskins Co., Philadelphia; R. O. Drake, Wm. H = ¥ 

Hoskins Co., Philadelphia; C. R. Harrison, A. Pomerantz ‘Te : oO e@ for 
Co., Philadelphia; C. R. Thomas, A. Pomerantz Co., Phila- qulFeneas long — asked 4 
delphia; R. L. Neal, A. Pomerantz Co., Philadelphia: by manv worth while customers. 


Richard B. Yeo, Yeo & Lukens Co., Philadelphia; William 
S. Yeo, Yeo & Lukens Co., Philadelphia; Chas. Ream, 
Lancaster, Penna.; Progressive Wire Goods Co., Phila- 
deiphia; Ed. A. Garvey Co., Chicago; Foutch-Kerns, O Ask for Samples 
S. Co., Springfield, Ill.; J. L. Hammett Co., Cambridge, : 
Mass.; Dixie Printing Co., Montgomery, Ala.; Edw. E 
,abb & Co., Boston: Sloan & Co., Pittsburgh, Penna.:; - a 
Jos. H. Hildreth, Chicago; Wm. I. Halsey. New York Manifold Supplies Co. 
City; Ft. Smith Office Supply House, Fort Smith, Ark.; 
Bredesen Bros., Beloit, Wis.; Furnas Office Furniture BROOKLYN, N. Y. 
Co., Inc., Indianapolis, Ind.; Geo. C. Everett, Baton 
Rouge, [ i 


Commendation of Trade Organizations. 

The National Association of Stationers and Manufac 
turers has received a letter from the Chamber of Com- 
merce of the United States of America. Washington. D 
C., transmitting a declaration of the meeting of War 
Service Committees at Atlantic City 

The recent conference of War Service Committees held at 


Atlantic Cit, under the auspices of the Chamber of Com- 
nerce of the United States, made a declaration regarding the 
importance and the development of National Trade Associa- 
tions Thi declaration we take pleasure in placing before 
ou. for your information. It is as follows 


‘The experiences of the war have clearly demonstrated the 
value of national trade organizations and their service to the 
untry as well as to industry 





“This onference heartily approves the plan of organizing 
each industry in the country in a representative national trade 
association and expresses the belief that every dealer, jobber, 
manufacturer. and producer of raw materials should be a mem- 
ber of the national organization in his trade and cordially sup- 


port it in its work.’ 
Very truly yours, 
JOSEPH H DEFREFS 
Chairman. War Service Executive Committee 
ef American Industries 
Trade organizations proved their utility to the nation 
in time of war Thev can be made as notential in peace, 
proportionately, if their membership will use the facilities 
of the organizations to the utmost. 
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Karpen Chairs 


add harmony and comfort to 
any office interior. Our 
widely diversified line makes 
it possible to have the chairs 
in keeping with the style and 
finish of the desksand cabinets. 





Above all, Karpen Chairs bring 
“ose comfort to the user. They 
it the man, and give him ease. 


Add Karpen Chairs to your line 
and see how quality goods bring 
business. 


Write for the catalog 


S. Karpen & Bros. 


Designers and Manufacturers 


Chicago Michigan City New York 
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(U. S. Commerce Chamber Urges Legislation.—Continued 
(from page 21.) 
administered in the first instance by a supervisory body 
the report gives examples of the applications of standards 
in a way which would accord with this regulation. It 
points out that interlocking of directors among corpora- 
tions which are competitive might be continued under a 
general prohibition but with a provision that such inter- 
locking might lawfully exist as to instances in which 
a regulatory body had made a prior determination that 
there would be no detriment to the public interest. At- 
tention is called to some industries which in response to 
war needs have expanded to a capacity beyond the demand 
for their products in times of peace and the report says: 

“There can be no public advantage in having a period 
of destructive competition ensue in such industries and 
continued until only the units that are strongest in finan- 
cial resources survive, regardless of relative merits from 
an economic point of view. There should be regulation 
of excess capacities to the point where the capacity will 
reasonably correspond to present and future needs. To 
this end a form of temporary action in common might 
be made permissible in order that under adequate super- 
vision such industries may solve their special problems. 
The decision whether or not in a particular industry such 
action should be allowed in the public interest, determi- 
nation of the elements that should be dealt with, and 
supervision of the operation of the arrangements, should 
be in a regulatory body.’ 

Co-operative Agreements May Prove Detrimental. 

The co-operative agreements among producers of tim- 
ber, coal, petroleum and metaliferous ores advocated by 
the Chamber, says the report, will undoubtedly include 
agreements as to prices. Unless such agreements were 
very carefully supervised in the public interest, the report 
continues, they would be apt to be detrimental to con- 
sumers. 

“For exercising the supervisory functions which are 
proposed,” the report states further, “the appropriate 
agency is obviously the Federal Trade Commission, so 
far as business in its great branches of manufacture and 
merchandising are concerned. In an earlier report we had 
occasion to call attention to recent departures by the 
Commission from the purposes of the law that created it. 
That report dealt only with the procedure and the point 
of view of the Commission as at present constituted and 
it ended with recommendations that existing vacancies 
in the Commission’s membership should be filled with 
men who would bring to the Commission a proper con- 
ception of its duties and purposes.” 

One reason why the Federal Trade Commission should 
be the supervisory body. the committee declares, is that 
the Commission has obtained a great body of information 
about American industry and commerce. 

Supporting its recommendations that an enlarged Fed- 
eral Trade Commission should be made the supervisory 
body and that the membership of the Federal Trade Com- 
mission should be increased to nine, the committee has 
this to say: 

Increase Membership of Commission. 

“Such duties as the Committee has suggested for the 
Federal Trade Commission will impose upon the Com- 
mission greatly increased responsibilities to the public 
and to individual industries and will require constant 
attention to the whole field of production and distribu- 
tion. For duties so extensive and important the member- 
ship of the Commission should be enlarged, At present 
the law authorizes but five commissioners. At the same 
time, there are nine members of the Interstate Commerce 
Commission, which can scarcely be said to have more 
important duties than are proposed for the Trade Com- 
mission. The Federal Reserve Board has seven mem- 
bers, of whom two are ex officio but active. Even such 
war agencies as the Advisory Commission of the Council 
of National Defense and the War Trade Board have 
more members than the present law provides for the 
Trade Commission, and bodies which have more spe- 
cialized tasks have an equal number of members. An ex- 
ample is the Tariff Commission, with its five commis- 
sioners.”’ 

The referendum as sent out carries for the information 
of those to whom it is put to vote possible arguments 
in the negative also as is customary in the preparation of 
the Chamber’s referenda. 

It is pointed out in these arguments that the report of 
the committee may proceed upon a false hypothesis, in 
that it assumes that the principles of co-ordination in in- 
dustry during war may have an applicability during times 
of peace in the United States. 





February, 1919. OFF LCs 





APPLIANCES 


33 































The Strength 








of the Central Link 


Its relation to the User of the. Product 


want him to know about you and have a favorable 
impression of your merchandise and your methods. 


We offer you practical assistance in building up the 
general reputation of your business. 


We offer you first, Berger Steel Filing Equipment 

a line that has behind it the prestige of a great 
organization and sixteen years of continuous publicity 
and sales effort. Our Filing Cases have no superior 
they mean satisfied customers and repeat sales. 





| 
As a dealer you want the good will of the user. You 
t 





We offer you sales co-operation and every sale is 
your sale if it’s made in your exclusive territory. 


We cfler you co-operative advertising, planned to 
i fit right in with your own publicity and sales plans. 


You will find it worth while to work with us and 
we want this opportunity to work with you. 





i Isn’t all this worth much to you? Put it 
up to us to prove our claims. Write us 
that you are in a position to sell high 
grade filing cases and ask us to show 

ln you in detail how you profit by handling 
our line 

| Address Your Nearest Branch 


| ‘The Berger Mfg. Co., Canton, Ohio 


Boston, New York, Philadelphia, Chicago, St. Louis, Minneapolis, San Francisco 
Export Dept.: Berger Bldg., New York City, U. 8S. 
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MAKE THIS 1300 LINE CASE 
YOUR LEADER, , 

Ball-bearing roller suspension. 

Four coats of neutral green 


ename]—hand-rubbed. 
Rubber stops for drawers. 
Double walls throughout. 


Unsurpassed in strength, 
beauty and all-round quality. 
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STORAGE BINS AND SHELVING 
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Comfortable Efficiency 


is an everyday experience of 
users of Conrades Chairs. Desk 
men are efficient in proportion to 
their comfort at work. The im- 
portance of physical comfort in 
developing human efficiency is 
generally realized in factories, 
but frequently ignored in office 
practice. So when you demon- 
strate 


Conrades Chairs 


you may add “comfortable efh- 
ciency” to their quality, good 
workmanship and durability. 


We make Chairs, Stools and Settees. 
Your office equipment stock is not 
complete without representative sam- 
ples of Conrades Products. Write for 
the Conrades chair catalog, and see 
how thoroughly we have prepared to 
meet the tastes and ideals of your 
customers. 


Conrades Mfg. Company 


Second and Tyler Sts. St. Louis, Mo. 














“In a time of war,” it is set forth, “the government 
necessarily and properly strives for unification of the re- 
sources of the country for concentration against the 
enemy. With the cessation of war this paramount neces- 
sity ceases, and in the United States considerations of 
domestic policy again become most important.” 

It is here pointed out that the domestic policy of the 
United States with respect to industry and commerce 
conducted for domestic markets has been, and may well 
continue to be, different from the policy of other coun- 
tries, in that domestic markets wiihin the United States 
have been of more importance than foreign markets. This 
circumstance, it is declared, through the immediate in- 
terest of consumers, has probably had its influence upon 
development of the American policy which seeks to 
maintain free competition in domestic markets even at the 
expense of limitation upon the Anglo-Saxon doctrine of 
freedom of contract. 

“No reasons have been advanced,” it is suygested, 
“which demonstrate that, upon the conclusion of peace, 
the United States should not return completely to its 
former policy with respect to its own markets. On the 
contrary, some reason can be brought forward for a con- 
tinuance of a policy which contemplates freedom of com- 
petition. Such a policy has encouraged new industries. 
It has afforded opportunity for initiative, diligence and 
ability, and for inventive genius. After industries have 
been established, this policy has promoted their develop- 
ment into businesses of large size, commensurate with 
the domestic markets they serve. The waste it causes 
may be a cheap price to pay for public freedom from the 
burden of mistakes in individual judgment and for the 
advantages of an industrial and commercial development 
that has nowhere else been equaled. At least, if special 
measures are to be taken to prevent waste, they should 
apply to such natural resources as are exhausted in use. 
Even as to these, however, there may be a question, be- 
cause of the possibilities of substitution of articles sub- 
sequently developed in the sciences and mechanical arts 
for articles which at the moment appear indispensable. 

“If there is consideration of abandonment of our former 
policy, some possible results other than those suggested 
above should be contemplated. A policy of co-operation 
under supervision of governmental agencies may involve 
an increasing measure of governmental intervention. Such 
a policy has been, perhaps necessarily, pursued in one de- 
gree or another with nublic utilities, and has now re- 
sulted in the possibility of government ownership for 
railroads and for telegraphs, cables and telephones. In- 
dustries less affected with a public interest such as mining 
steel-making, or manufacture of textiles, are scarcely 
susceptible of public ownership and operation so long as 
they are conducted by competing units, but if the units 
in an industry become co-operative, under governmental 
regulation, the units may be gradually welded into a 
whole which is readily subjected to nationalization.” 

Interpretation of Law Confusing. 

Dealing with the proposal that standards of general 
business conduct should be formulated, the negative argu- 
ments point out that in earlier legislation there are defi- 
nitions whose interpretation is in doubt and that increased 
confusion as to the meaning of the law may have been 
created. It is further noted that although the Federal 
Trade Commission has been in existence for almost four 
years, it has not proceeded in such a way as to clear away 
ambiguities and establish definite rules. 

An increase in the membership of the Federal Trade 
Commission, it is suggested, might not add to that body’s 
efficiency. It is possible that a commission of small 
membership can act with much greater expedition than 
can a large one and that an increase in membership will 
not necessarily mean an addition to the knowledge and 
experience of its members in business affairs. 

Mexican Representative in Chicago. 

Francisco Armida, manager of Muriel & Armida Sucs., 
Apartado 2650, Mexico, D. F., will spend some time in 
the United States this month. He can be reached by 
mail in care of Office Appliances. A number of American 
office appliance manufacturers have been successfully 
represented in Mexico by Muriel & Armida Sucs, and the 
organization is prepared to take on a few additional lines 














Typewriter Dealers of French Indo China. 
The Bureau of Foreign and Domestic Commerce. Wash 
ington, D. C., and its branches throughout the country 
has a file of addresses showing the names of dealers in 
typewriters in French Indo China. It can be secured by 
requesting File Number 9512. 
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Your Field Is 
Unlimited 


Banks, business offices, professional 


offices—large and small—have use for 


Secwuitty 








Two Sections of Security 


Adjustable File Cases ~~ = ——sS*dS 


Easily erected and ready to 





expand as the business need | 


increases. 


Let us explain to you howa 





salesman’s pocket rule and a 
memo will plan and design 
these cases, eliminating 


special work. 





Two Sections of Security Adjustable Shelving Write for complete information 
shown above with one section added 


STEEL EQUIPMENT CORPORATION 


AVENEL, NEW JERSEY 


New York Branch: 25 West 45th Street, New York 


Makers of Security Steel Office Furniture and Security Supplies 
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us Pavel et -teblor-¥ Ledger 


Has Come 


It is here — the mechanical ledger poster. The 
time-saving, cost-reducing, error-banishing accounting 
machine is now successfully applied to this most im- 
portant of all accounting tasks. 


Mechanical ledger posting was bound to come in 
the verymature of things. It awaited only the com- 
plete and all-sufficient ledger posting machine— the ma- 
chine which would perform the writing, adding, check- 
ing, balancing—in fact, every ledger posting operation. 


Mechanical ledger posting, as it is done on the 
Remington Accounting Machine, is the latest and great- 
est achievement in the clerical labor saving field. 


Ledgers kept in perpetual balance, automatic ledger 
totals, both debit and credit, for “ready made”’ trial 
balance, statements totaled when written as a check on 
ledger posting—time saved and accuracy insured at 
every step—these are some of the advantages offered by 
the Remington Accounting Machine. 


And don’t forget that this machine is applicable to 
the ledger posting methods of any business— wholesale 
or retail. 


Our new illustrated folder entitled, “It’s a Far Cry,” 
tells you how to save time, cut costs 
and insure accuracy in billing, ledger 
posting and statement writing. Sent 
on request. 


Posting 


How R. H. Macy &. Co. solved 


their ledger posting problem. 


Mr. Ernest Katz, auditor of R. H. 


Macy & Co., New York. says: 


“Posting to a bound ledger with pen 
and ink died in this department about two 
years ago when we instailed Remington 
Machines with Wahl mechanism to do the 
work. 


“Today we are using twelve Remington 
Machines, five on purchase ledger work, 
four on pay statements and three for journal- 
izing our work by departments. 


“While the Remington Machines 


haven't definitely replaced employees, with 
them we have easily taken care of our tre- 


mendous growth in the last two years with 
no additional help. 


“The interesting features of the equip- 
ment which present our reasons for the in- 
stallation are its accuracy, its ease of 
operation (girls soon become experts), its 
legibility, the fact that it eliminates re- 
checking, and its elasticity. When necessary 
a machine may be repiaced by one from 
another department, which does the work 
with no re-adjustment.” 


REMINGTON 


TYPEWRITER COMPANY 


374 BROADWAY 


(Incorporated) 


NEW YORK 


GTON 


ACCOUNTING MACHINE 


(WAHL MECHANISM) 





OFFICE 


February, 191 





George S. Mandeville Tatum Sales Manager. 


George S. Mandeville has joined the forces of the Sam- 
uel C. Tatum Company, Cincinnati, as sales manager. 
Previous to this time he was for two years the general 
sales manager of the Wilson-Jones Loose Leaf Company. 

Mr. Mandeville was born in New Orleans, La., April 11, 
1878. He fi became identified with the leaf in- 
dustry about twenty years ago, representing the Jones 
Perpetual Ledger Company in Louisiana, Mississippi and 
Texas, with headquarters in New Orleans. He continued 
in that capacity until the Jones Perpetual Ledger Com- 
pany sold out to the Baker-Vawter Company. While in 
New Orleans Mr. Mandeville installed loose leaf ledgers 
in all the banks of New Orleans and in many of the large 
commercial houses. Later he took charge of the system 
department of Dearborn & Warfield, Ltd., New Orleans, 
a pioneer in the general office supplies business in New 


rst loose 


Orleans. The growth of the business necessitated the 
installation of a printing plant and later the firm of 
Schumert & Warfield, Ltd., was organized. Mr. Mande- 


ville continued with the new company for a year and then 
organized the Office Supply Company, of which he was 
general manager, in association with C. H. Jones and 
J. C. Ford. Later Mr. Mandeville broadened his field by 





GEORGE 8. 


MANDEVILLE. 


representing the C. S. & R. B. Company of Chicago in 
the East. Upon the reorganization of that company as 
the Wilson-Jones Loose Leaf Company Mr. Mandeville 
continued Eastern representative from 1912 to 1916. 
He then came to Chicago as general sales manager. 


as 


Brooklyn Court Reporter Makes Shorthand Record. 


A new world’s record for speed and accuracy in short- 
hand writing was made on January 18th by Herman J. 
Stich, a court reporter in the Brooklyn Children’s Court, 
and a teacher of advanced Isaac Pitman shorthand in the 
College of the City of New York, at an official competi- 
tion of the Isaac Pitman Shorthand Writers’ Association. 
Mr. Stich took court testimony at the rate of 300 words 
a minute for five consecutive minutes and transcribed the 
same with only two immaterial errors, establishing a new 
accuracy record of 99.9%. The New York Times of Sun- 
day, January 26th, in referring to this remarkable record, 
said: “Mr. Stich is twenty-five years old and started to 
learn shorthand five years ago to earn extra money while 
he was making his way through the College of the City 
of New York. Ina year he could write shorthand at the 
rate of 120 words a minute, and won a contest at that 
speed for writers under twenty-one years of age.” 

In the Stenographers’ Class, for those under twenty-one 
years of age, Joseph Van Gelder made a record of 160 
words a minute for five minutes’ writing with 100% ac- 
curacy. 
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Stands for Quality 


CARD INDEX AND 
VERTICAL FILE SUPPLIES 








Wake Up to the Value 


rtising your business by purchasing supplies with your busl- 
printed upon them, See cut above. 


of adve 


ness card 


That does not mean when you order quantities but it means eny 
smail order It also means every guide or folder in each set, either 
blank or printed. 

That’s the way we help build up 

the business for our dealers. 
Every live dealer will realize the value of having HIS business 
card on all supplies when we state— 
THAT we make no charge for this privilege— 
THAT your customer will know where to go for another quantity 


of supplies by referring to supplies already in use-— 


THAT you are not advertising the manufacturer's trademark instead 
of your own business 


THAT a competitor cannot take your business from you should you 
make a change to some other source, saving you the thousands of 
dollars and effort it may have cost you to build this business up— 


THAT you should consider it a privilege to investigate by writing 
us for further information as to how we can be of great help to 
you in building up your business. 

WE manufacture a full line of cards, guides and folders of every 
description, size, color and quality. 


WE ALSO MANUFACTURE A FULL LINE OF 


WOOD FILING CABINETS 


CONSISTING OF 

VERTICAL LETTER FILES 
SECTIONAL FILING DEVICES 
SOLID CARD INDEX CABINETS 

CHECK FILE CABINETS 
MERCANTILE REPORT FILES 

AND ALL THE SMALL CARD TRAYS 
WHICH MAKE UP A COMPLETE LINE 





We will be pleased to send you Catalogues with 
prices and samples of our product upon request. 


Wagemaker Company 


GRAND RAPIDS, MICH., U. S. A, 
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KONE 
LETTER 
COPIERS 


Because you like a Letter Book 
for copies of your correspondence 
is no reason why you should put 
up with the messiness and incon- 
venience of the Screw Press. The 
Roneo “NO WATER?” Copier can 
be used with a Letter Book per- 
fectly well. In fact, many firms 
using the Roneo take two copies 
of each outgoing letter —one a 
letter-book copy for the execu- 
tive’s desk, and the other a gen- 
eral-reference copy for the filing 
cabinet. This is a convenient 
plan for it enables the executive 
to see just what was sent out in 
his absence — yesterday or last 
week. 


The Roneo will give you two 
copies with less trouble, in less 
time, and at less cost than you can 
get one on the Screw Press or the 
Carbon Systems. 


Act now. Write for particulars to 


FRONES COMFANY 


Roneo Building 
117-119 Leonard St., New York, U.S.A. 














Exporters’ Meeting in Chicago in April. 

The National Foreign Trade Council will hold its Sixth 
National Foreign Trade Convention at the Congress 
Hotel, Chicago, on Thursday, Friday and Saturday, April 
24, 25 and 26, 1919. The formal call will be issued short- 
ly by the chairman of the council, Mr. James A. Farrell, 
Presideyt of the United States Steel Corporation. 

In the past these conventions have drawn an increas- 
ingly large number of the prominent business men of the 
country, representing all forms of industry, commerce, 
finance and transportation. To these will now be added 
the representatives of labor. In this way the delegates 
are supplied with a broad view of the business situation, 
with specific information to meet their individual needs, 
and with advice and inspiration for the coming year. 

The convention in April will deal with foreign trade as 
a factor in stabilizing American industry—problems in- 
volving the conversion of war industries to the needs of 
peace; development of our foreign trade to provide em- 
ployment for our soldiers, sailors, and war workers; and 
the formation of a definite policy dealing with the future 
of our new shipping. 

The procedure of the convention will be along the 
lines that have proved so successful in the past: general 
sessions with prepared papers by the leading authorities, 
followed by dicussion; group sessions, consisting mainly 
of discussion, in which the special interests of different 
types of business are treated; individual conferences with 
Government representatives and trade advisers. 

It is expected that the attendance this year will be un- 
usually large. There is a growing realization throughout 
the country that foreign trade is essential to continued 
prosperity, and many concerns are turning to the for- 
eign field for the first time. For these the convention of- 
fers an unusual opportunity to profit by the experience of 
older export firms and to learn the general policies of the 
country in respect to foreign trade. 





New Guarantee Term on Protectograph Products. 


Following the trend of various sections of the office 
appliance field, the Todd Protectograph Company has an- 
nounced the limitation of the guarantee period on its 
products to one year. The text of the announcement is: 

“For twenty years we have giyén a two-year guaran- 
tee on our products; our service to the customer, 
however, did not end with the=term of the guaran- 
tee. We have always taken care of him as though the 
guarantee ran on for all time. “We have concluded to 
change our guarantee to one year,. beginning the first 
day of January, Nineteen Nineteen, and from that date 
all invoices will be so stamped. In changing this term 
of guarantee to one year’s time, we are following nearer 
to the usual terms of guarantee on office appliances. We 
know of no office appliance manufacturer issuing a guar- 
antee for a longer period. 

“We may further state that in the near future it is our 
intention to make charges for repairs, after the expiration 
of the guarantee. Just how soon we will commence to 
make these charges has not been definitely arranged at 
the present writing. 

“Our reason for this is that customers frequently have 
abused our liberal policy, and have expected service not in 
accordance with the practice of concerns in practically 
every other line of business. 

“Our guarantee has always contained the proviso that 
the customer must deliver the machine to our hands, 
carriage charges prepaid, and this of course will continue. 

“For the reasons given above, please be sure, from this 
date, not to make any statement that our guarantee ex- 
tends beyond the term of one year. 

“L. M. TODD, President.” 


New Thaddeus Davids Representation. 

George T. Hatch has been appointed Pacific Coast rep- 
resentative of the Thaddeus Davids Ink Company, Inc., 
of New York. He will make headquarters in the Fergu- 
son building, Los Angeles, from which he will cover the 
Pacific Coast states. He succeeds the late W. W. W. 
Roberts, who built up a large clientele on the Coast for 
Davids inks.. Previous to coming to the Coast three 
years ago, Mr. Hatch was in the stationery business in 
Boston. 

W. M. McCannon has been assigned to the Southeast- 
ern territory, making headquarters at Atlanta, Ga. He 
was formerly New England manager for the Thaddeus 
Davids Ink Company, Inc. 
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Youll Have to Dig 
Up Some New Aki 


for lack of sales, or for 
high cost of sales, besides the 


one of new and changed conditions or 
new and stronger competition or inability to 


get a selling force as good as you would like to have 
it. Those alibis will never clear your skirts in any business 
court. If you want to get the best results, and get them at low 
cost no matter what conditions are, back wp your selling force with 
ADVERTISING—and especially with advertising printed on the 
Multigraph. Put down in black and white, in short crisp sen- 
tences, the selling arguments that your best salesmen use, and 
send them broadcast to your customers and your prospective 
customers, so that the selling job will be half done before your 
salesmen call, and you will get results that heretofore you’ve 
thought impossible. 


Instead of using up on edu- 


cational and preparatory work the 
valued time of men whose job it is to sell, do 
all the preparatory work yourself with printed matter 
and let your men out on the business firing line devote their 
time to SELLING, not to TEACHING. You havenoright, 
from any business standpoint, to use the time of salesmen or 
of any other men in doing things that electric juice and steel 
and printers’ ink can do. 


Experience has shown time 


and again, in cases without number, 
that if you’ll put dynamic selling force into 


your printed matter, if you’ll tell your customers 
exactly what you have to sell and give them honest reasons 
why they ought to buy it, and keep on telling them through 
folders, circulars, and mailing cards and letters, all printed on 
the MULTIGRAP H, you will not need to worry about your 
sales results. 
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Moreover, instead of waitin ng 


and delays in getting out this prin 
matter—instead of rainbow heed that 


don’t materialize—the Multigraph will give you 
ACTION and give it to you NOW, It gets your printed 
matter out and in the mails TODAY, not tomorrow or the 
next day or perhaps next week. It gets it out just when you want it 
out, when it will be the most effective and do the greatest good. 

it cuts the printing cost from 25 to 75% on every job you use it on. We'll 
gladly give you detailed informat: on—we’ll show you samples of the work 
turned out by houses similar to yours and give you definite, ‘acts 
on ine LTS accomplished—if you'll fill out the coupon down below and 
mail it in 


You Can’t Buy a Multigraph 
Unless You Need It 













































HE Multigraph pro- 


desired. 


et a MU/LTILAAPTH 


THE MULTIGRAPH 
1830 E. 40th St., Cleveland, Ohio 
We want action, not alibis; send specfic information. 


Our line is 








duces real printing Name__ atiiniaael 
and form typewriting in so 
the privacy of your own Official Position_ shit (Rison tahatmctintttonleslgi 
establishment. Large 
and small equipments Firm_ Tesh 
for any size business. 
Easy payments, if Street Address 








Town ~s 
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Construction of the 
Cary Cabinet 


Built along safe lines; 
designed for use in mod- 
ern office buildings, occu- 
pying but a small space 
compared with its interior 
capacity, and constructed 
to take standard unit 
filing devices; affording 
convenience, as well as 
protection. 














































Showing a Cary Safe in one of the offces 
of the Railroad Administration. 


Aine 


2210 MCOMEIIE 


Forty years ago the Cary Safe Company 
began the manufacture of quality safes; 
safes constructed to withstand the rav- 
ages of fire, theft, flood and time; safes 
that were safe—built right regardless 
of cost. 

The growth of this Company has not been 
spectacular. It is true that today we are 
one of the largest safe manufacturers in 
the world, but that position has been at- 
tained solely and slowly through the 
gradual yet inevitable appreciation by 
business men that a cheap safe cannot be 
a “safe investment.” 


Merely as an instance of the inevitable- 
ness of this conclusion, we cite the San 
Francisco fire, where thousands upon 
thousands of safes were subjected to con- 
ditions that allowed for no doubt in the 
minds of those who owned them, or of 
those who witnessed the aftermath, as to 
just which safe was safe. 

Glib talk and attractive discounts carried little 
weight; the voice of real quality spoke too 


overwhelmingly from piles of ruin—where Cary 
Safes in spite of all still shielded their trusts. 


A poor safe is not a safe investment, but 

you will find in the Cary Safe the cor- 
\ rect solution to your problems of 
securely protecting records and 
other valuables. 


Cary Safe Compan f; 
U.S. A, 




























Stationers and Other 
Dealers in Safes 


We will appoint dealers 
in many localities hereto- 
fore covered exclusively 
by our salesmen. This is 
an opportunity never be- 
fore offered and will re- 
sult in a manifold increase 
in the business of those 
dealers selected. Corre- 
spondence solicited from 
reliable dealers. 


SAFES 


Investment” 
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Automotive Exposition to Feature Office 
Equipment. 
The Northwestern Automotive and Industrial Exposi- 
will be held at Minneapolis, Minn., on February 15 


22, inclusive. It will feature automobiles, trucks, farm 
tors and like machinery, and expects to add a strong 
showing of office machinery and devices as well 
The exhibits will be shown in the Exposition building, 
1 mammoth structure, which provides ground floor space 
hich is said to be equivalent to that occupied by the 
ew York and Chicago automobile shows combined 


The exhibition is a departure from the usual automo- 
ile show, in that it is intended to make it an exposition 
worth-while products for the education of the North- 
est in up-to-date methods. 

\ number of office equipment manufacturers have sig- 
ed the intention of participating. 

[he secretary of the Exposition is Harry Wilbern. 


Matt Corbett with Cutler Desk Company. 
Matt Corbett, one of the most energetic and experi- 
enced specialty men in the Middle West, who was for two 
ears district sales manager for the Safe-Cabinet Com- 
pany, and for the last two years has been assistant sales 
anager of the Van Dorn Iron Works Company, has just 


become western representative for the Cutler Desk Com- 
any, his territory extending to the Pacific Coast Mr. 
Corbett is now on his way to the Coast, where he will 
isit the trade in the interest of his company. The ex- 
tent of the selling experience he has had, especially in 
lesk lines, can assuredly be made of value to the trade 


‘om the standpoint of service, and Mr. Corbett is a man 

ho will do his level best under all conditions. 

Mr. Corbett is a native of Rock Island, Ill., where he 
was born thirty-four years ago. He studied law in his 
ither’s office, but before being admitted to the bar, en- 
tered business pursuits. His home is at Rockford, III. 

It is interesting to note that the Cutler Desk Company 


s just starting its first national advertising campaign. 
This campaign will be vigorously followed in the prin- 
pal magazines of national circulation 


Business Deal in Bangor, Me. 


he E. F. Dillingham book store at 13 Hammond 
street, Bangor, Me., its stock and good will, including 
the right to the use of the name, have been purchased 
y James S. Stevens, dean of the College of Arts and Sci- 
neces at the University of Maine, the transfer having 
taken place on February Ist. For the present Charles 
Kennedy will continue to act as manager, but Lieutenant 
Edwin H. Stevens, a graduate of the University of 
Rochester, class of 1916, and now in the transport serv- 
ice of the Quartermaster’s Corps, will take charge of the 
business as soon as he is released from military service. 
Lieutenant Stevens was formerly connected with the 
ouse of Scranton, Wetmore & Co., of Rochester, N. Y. 
The Dillingham store was established in 1836 by David 
Bugbee and the business was carried on by him and by 
dwin F. Dillingham until the death of the latter about 
year ago. Dean Stevens is the third proprietor of the 
stablishment in 82 years. 


Old Friends in New Organization. 

|. M. Bowen, formerly vice-president, and J. L. Swee- 
ney, formerly treasurer of The Stenotype Company, In- 
dianapolis, have organized a selling agency to handle of- 

e appliances in Indiana. Headquarters will be in In- 

ianapolis, from which central territory will be covered 
Other parts of the state will be served by branch offices 

dealerships. The organization will handle the Barrett 
iiding machine and Noiseless typewriter, the Mailometer 
nd the Automat check endorsing machine of the latter 

npany, and one or two other non-competing lines, with 
he supplies for each machine. 

|. M. Bowen is an unusual sales organizer. He con- 

ed and developed the plan under which the Stenotype 

as successfully placed for distribution. He is an in- 

tensive cultivator and knows the economic demands of 
the modern business office. 

Mr. Sweeney will bring to the organization a thorough 
knowledge of office methods and financial systems 3e- 
side his capital work with The Stenotype Company he 
operates a successful special reporting bureau in several 
of the principal cities of the country. 

Office Appliances extends the hand of fellowship to the 
new organization and predicts for its members a success- 
Tul career. 
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Your Sales Depend 
Upon Conviction 











If you offer “just typewriter desks,” you present 
nothing that the prospective buyer cannot get 
elsewhere. If you demonstrate the “2 in 1” 
Clemco, you show something that appeals to the 
practical in every office man. 


“? in 1 Clemco” 


It affords an unbroken writing bed for the ste- 
nographer’s clerical work. The typewriter— 
cunningly concealed in the pedestal, yet opened 
for use at a touch—is never in the way. The 
books and papers of clerical work do not inter- 
fere with typewriting. The desk need not be 
cleared of papers, books, drawings or maps when- 
ever there is typing to do. 


Sell a practical typewriter desk. A pleased cus- 
tomer is yours for life. A ‘‘2 in 1’’ will make him 
your customer. 
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Write for Catalog 

AN The 
ILIEMIG® — Clemetsen 
DESK Company 


2€08 Flournoy Street 
CHICAGO 
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The most simple and up-to-date type- 
writer on the market. 

Universal keyboard, ninety characters, 
light and easy touch. 

Weighs 1134 pounds and can be used as a 
portable. 

65% less parts than most typewriters. 

Distinctly new paper holding device; no 
paper fingers to adjust. 

Carriage and shift action mounted on ball 
bearing rollers. 


Illustrated Booklet sent on request. 
Territory at home or abroad. Write for terms. 


U. S. Selling Price $50.00 


Including Carrying Case 


Molle Typewriter Company 
Oshkosh, Wisconsin 











Ribbon and Carbon Man Honored. 

William H. Rice, general manager of the Peerless Car- 
bon and Ribbon Manufacturing Company, Inc., New York, 
was recently presented with a handsome solid gold Elgin 
watch, suitably engraved with his name and an expression 
of sentiment from the givers. The occasion of this de- 
lightful tribute was the expiration of his term as regent of 
Fraternity Council No. 504 of the Royal Arcanum, in 
Brooklyn. This is one of the leading councils in this 
order and has six hundred members. Mr. Rice has been 
a member of this order for twenty years. He is well 
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WILLIAM H. RICE. 


known in the ribbon and carbon field, having been con- 
nected with it for the last seventeen years and | 
traveled practically in every state in the Union His 
friends will rejoice with him in this tribute of respect and 
affection. 


California Liberty Fair Exhibit. 

This illustration shows the booth of the American 
Multigraph Sales Company at the California Liberty Fair, 
held at Los Angeles last December. The gentleman in 
the foreground is O. C. Haney, the company’s division 
manager in Los Angeles territory. His brother, R. C. 
Haney, is standing at the rear of the booth. The exhibit 
comprised two No. 36 automatic Multigraphs, complete 
Also the Junior Multigraph and the No. 19 Folding 
Machine. Manager Haney, with true California enthu- 
siasm, says that the fact that visitors came to the Liberty 
Fair from Mexico, South America, Canada, Hawaiians Isl- 
ands and Malay Archipelago, as well as from several 








AMERICAN MULTIGRAPH SALES COMPANY BOOTH AT 
CALIFORNIA LIBERTY FAIR. 


parts of the United States, proves that Los Angeles is 
becoming one of the winter resorts of the world. 





New Western Representative for Ink Company. 


John E. Sparrow has been appointed the middle states 
traveling representative of the Thaddeus Davids Ink 
Company of New York, his territory including Pennsyl- 
vania, West Virginia, Ohio, Indiana, all of Illinois out- 
side of Chicago, and Michigan. Mr. Sparrow is an ex- 
perienced man with a pleasing address and an interest- 
ing personality. 
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In the front line of Modern Business! 





In the crucial test of these critical times, the 
advanced SUNDSTRAND instantly leaped to 
the front—to replace pen and brain power 
with time-saving, labor-saving and error-saving 
machine power. 


For manufacturers, bankers, wholesalers, re- 
tailers, railroads, army,navy — wherever speedy 
figure work is needed—the SUNDSTRAND is 
re »placing war-time labor shortage. 


This remarkable 10-key machine adds, mul- 
tiplies, subtracts, divides—does EVERY- 
THING complicated machines do—and MORE! 
For handling daily postings, recapitulating 
sales, computing pay rolls, etc., it is unrivaled 
in simplicity of operation, speed and reliability. 


Used in private office, general office, store 
room, on shipping platform— wherever the 
day’s duties require figure work. Easily car- 
ried to the figure job—and anybody can oper- 
ate it on desk. table, box, truck or shelf. 


The SUNDSTRAND has only 10 figure keys 
—all at the finger tips of one hand. The only 
adding machine in the world with ten keys 
scientifically arranged in “one-two-three” order 
for natural figure writing. The keyboard is 
instantly memorized by any average man or 
woman. Operated by touch with your eyes 
closed after a few minutes’ practice. 

In short, SUNDSTRAND, the simplest adding ma- 


chine, has come to the fore-front because it answers 
the needs of modern business most completely. 


Only ten figure keys —— arranged for 


easy, natural operation. 





ADDING MACHINE 
SUNDSTRAND ADDING MACHINE CO. 





Factory and General Offices 
ROCKFORD, ILLINOIS 





Try it yourself! 
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Keyed to the 
Right Touch 


Every typist has an 
individual touch, and A 
the keys of the writing , 
machine should offer the | 
exact resistance called for 
by that touch—no more, 


no less. 





The touch of the 


Monarch 
‘Typewriter 


is instantly adjustable to the touch of any 
typist—one turn of a screw does it. Ina 
twinkling the machine is keyed to the right 
touch—just as though it had been built specially 
for that operator. 


This is the reason that all its operators swear 
by the Monarch—and no wonder—for the adjust- 
able touch enables them to do a bigger and 
better day’s work with the absolute minimum 
of fatigue. 


‘The Monarch Typewriter Co., Ltd. 


165 Queen Victoria Street London, E. C., England 
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Bank Clerks Race on Adding Machines. 


Forty young bank clerks contested at the Second Ward 
Savings Bank, Milwaukee. Wis., in December, demonstrat- 


their speed and accuracy on the adding machine. The 
1en are members of the Milwaukee chapter of the Amer- 
an Institute of Banking, and worked to win a share of 
$100 offered by the Burroughs Adding Machine Company 
[he first three prizes were awarded as follows Walte: 
Giese, First National Bank, first prize, $20; Walter Dorn, 
Marine National, second prize, $10; E. Spangenberg, Se« 
1 Ward, third prize, $5.00. 
recent lding machine contest at the American 
nstitute of Banking, 120 Post street, San Francisco, 
ere cash awards were offered by the institute and the 
Burroughs Adding Machine Company, the first award oft 
$20 was won by Miss Mary Louise Dee, a clerk in the 
Federal Reserve Bank. The women’s award of $10 went 
er also and record was established when she listed 
150 ordinary ecks in two minutes and thirty-five sec 
Is me J Kaufman, of the Crocker National Bank, 
he winner of the second award of $15, time two 
inutes, 35.5 seconds. The third award of $10 went to 
William Thompson, of the American National Bank, who 
required two minutes and 40.4 seconds to list the checks 
trically controlled machines were used in the contest 


Progressive Christmas Advertising Campaign. 


The Timmins Stationery Company, 523 South Main 


street, Elkhart, Ind., employed newspaper display adver- 
tising space and circulars to great advantage in securing 
extraordinary increase of holiday business last De 
ember. Large display space and reading notices, secur 
e the attention of prospective buyers, were used in local 
newspapers The advertising featured not only holiday 


goods, but such well-known office requisites as Conklin 
yuntain pens, Noiseless steel files, Irving-Pitt loose leaf 
systems, Sanford’s paste and ink, Carter’s typewriter rib- 
s and carbon paper, Automatic Pencil Sharpener Com- 
pany's sharpeners, All-Steel sectional transfer cases, 
Crane's stationery, Eversharp Pencils, Waterman’s foun- 
tain pens, Sengbusch inkwells, books, cameras, et« The 
advertising copy showed skill in the use of electrotypes, 
vhich progressive manufacturers furnish their dealers. It 
ertainly must have been difficult for anyone in Elkhart 
to overlook the Timmins store during the holiday season 


Nix Brothers Open New York Office. 
Nix Brothers of Havana, Cuba, have opened an office at 
309 Broadway, New York City, for the purpose of han- 
ling the buying for the house and attending to the South 


\merican business of the company. Mr. Henry J. Nix 
s in charge Plans for covering the South American 
ld have been extended by the addition of a traveling 


an. Mr. Nix will look after the shipping of the goods 
the South American field from the New York office, 
ssuring prompt service and careful attention to the de 


ils of shipment 


J. D. West Returns to Old Company from Navy. 


hortly after the return of R. N. Van Marter, who now 
s handling art work for the Monroe Company, from the 
ice of “Uncle Sam,” they welcomed Ensign J. D. Wes 
e naval aviation service. Mr. West was head of the 
systems sei e department before he joined the att 
of the navy Since then he served in France for 
time. He will take up special duties with the com 

the sales and advertising worl 


Exports to Russia Facilitated. 


War Trade Board announced January 3 that it is 
nger necessary to consign shipments to Russia 
the War Trade Board representative in Vladivostock 
ations should be submitted on Form X, to which 
Id be attached such Supplemental Information Sheets 
ire required by the rules and regulations of the War 
de Board for the exportation of certain commodities. 
other Supplemental Information Sheets are required, 


no import licenses need accompany the application. 


Barse & Hopkins Extend. 

Barse & Hopkins, 28 West 23rd street, New York, book 
ind art publishers, have taken in the United Art Publish- 
ng Company of New York and the H. L. Woehler greet- 
ing card business. The transfer includes machinery and 
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REAL STATIONERS 
OF MERIT 


ALWAYS CARRY A LARGE STOCK OF 


BICC 


Guides, Index Cards,Folders 


AMERICA’S 
Brot 


BICCO SUPPLIES OUTSELL 
and EXCEL ALL OTHERS 


The Reason— 


Every index card, guide and folder cut absolutely accurately. 
Every ruled card ruled absolutely to register. 


Folders do not split or crack—put them to the hardest 
test and see for yourself. 


WE guarantee our goods. 


CUSTOMERS WHO WANT THE BEST 
ALWAYS ASK FOR BICCO GOODS 


AND 


ALL STATIONERS 
SHOULD PLEASE THEIR CUSTOMERS 








OUTSELL EXCEL 














REG. U. 8. PAT. OFF, 


WALTER B. PEABODY 
MIDDLE WEST REPRESENTATIVE 


CHARLES E. DAVIS 
EMPIRE BLDG. 
SEATTLE, WASH. 
PACIFIC COAST REPRESENTATIVE 


GEORGE H. PEABODY 
149 CHURCH STREET 
NEW YORK CITY 
SOUTHERN REPRESENTATIVE 


A 
TRAVELING REPRESENTATIVE FOR MIDDLE WEST 
ASK FOR OUR PRICE LIST NO. 23 


BOSTON INDEX CARD COMPANY 


113-115 PURCHASE STREET 
50 HARTFORD STREET 


BOSTON, MASSACHUSETTS 
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For Offices, Banks, Libraries 
Hotels and All Public Buildings 


must have strength as well as beauty, 
comfort as well as convenience. The 
models illustrated are staples with 
Taylor dealers who cater to the com- 
mercial field. 





No. 2020% 


The Masters’ Line 


represents the best models of Master De- 
signers, skilled workmen, selected materials, 
and modern, efficient plant equipment. The 
aim is comfort, and a chair which will look 
as well in the office after years of use as it 
You can assure chair 





does on your floor. 
buyers of this—the Masters’ Line will back 
you up faithfully. 

If there are any gaps in your chair stock, 
fill them from The Masters’ Line. If you 
do not stock chairs, investigate our product, 
for office seating will be a lively part of 
your trade for months to come. 


Write for Catalog. 


The Taylor Chair Company 
Bedford Ohio 
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No. 2010% 





Loose Leaf Week. 


Reports from the country over indicate that loose leaf 
week was observed generally, and it is expected that 
when the photographs submitted in the contest are 
submitted there will be many more entries than ever be- 
fore. It is too early to form any conception of the re- 
sults in increased sales, but it is fair to assume that the 
field of usefulness of loose leaf systems and materials has 
been widely extended by the effort and window displays 
devoted to them in January. 


Former Steel Furniture Man Promoted. 


Chester I. Wagner, who used to be one of the best 
known men on the force of the Steel Equipment Cor- 
poration at Avenel, N. J., and who, entering the army, 
soon achieved a captain's commission, now wears a gold 
leaf on his shoulder, signifying that he has become a 
major. 


Dorr E. Felt Studying British Labor. 


Dorr E. Felt, of Felt & Tarrant Manufacturing Com- 
pany, Chicago, was appointed by Secretary of Labor Wil- 
son as a member to head an employers’ commission to 
study labor conditions and government labor policies in 
Great Britain. 


Remington Typewriter Company Speed Contest. 

The Remington Typewriter Company is conducting a 
speed contest in Philadelphia. A $100 typewriter is of- 
fered the writer who can attain a speed of sixty words a 
minute for fifteen minutes without error. 








Western Visitor Goes Through Ink Plant. 

A recent visitor to the Thaddeus Davids Ink Company, 
Inc., of New York, was R. B. Rankin, of the Kelly Com- 
pany, Salt Lake City, Utah. Mr. Rankin has been visit- 
ing the East and is calling upon a few manufacturers in 
this field. 


Hotel Stationery Equipment. 

In announcing the opening of two new big hotels in 
New York, it was stated that extensive supplies of sta- 
tionery equipment were used. Hotel Commodore has 
3,000 waste baskets, 2,000 writing folios and 13,000 pieces 
of plate glass to cover tops of tables, etc. The new 
Pennsylvania Hotel dipped into the stationery supply 
field for 2,400 waste baskets, 2,200 telephone pad holders, 
50 tons of stationery, 200 dozen pin cushions and 50,006 
penholders. 





Some Tuneful Calculating Machine Men. 

A band of twenty pieces has been organized by the 
Monroe Calculating Machine Company from talent in the 
Orange, N. J., factory. All of the men are experienced 
band or orchestra musicians and, judging by the concerts 
which have been given each week of late the success of 
the band is assured. 


New Furniture for Wisconsin State Capitol. 

J. D. Mack, state engineer, Capitol building, Madison, 
Wis., is planning for the installation of new furniture in 
the recently completed north wing of the State Capitol 
A number of offices which have been using old furniture 
are now to be furnished with modern equipment 
Veteran of the Stationery Business. 


at O06 





John W. Swane, manufacturing stationer Broad 
street, New York, N. Y., has spent 28 years in the sta 
tionery business. He was with Unz & Company for 27 
years, and has been operating for himself for about a 
year. 


Another Greeting Card Advertising Campaign. 

The National Association of Greeting Card Manufac- 
turers has plans under way to conduct another advertis 
ing campaign similar to that recently concluded, but more 
extensive. The cost of the campaign is estimated at 
about $35,000, and includes a liberal supply of dealer helps. 


New York Export Trade Division Moves. 
The Export Trade Division ot the Federal Trade Com 


mission has moved its New York offices from the pot 
office building to 20 West 38th street. 





The DICTAPHONE— 
for Letter-Writing 
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And there isn't an office in the land where 
The Dictaphone won't fit as naturally as the 
telephone. 


Office-appliance manufacturers, like Burroughs 
Adding Machine, Dalton Adding Machine, 
Oliver Typewriter, and Addressograph Co., 
dictate their mail to The Dictaphone. 


And hundreds of offices from A (automobile His 
manufacturers)toZ (zinc ore separating companies) 
pin their faith on The Dictaphone. Its scientific 
simplicity and absolute dependability mean 50% 
to 100% more letters at one-third less cost to 
every kind of office—yes, fo yours. 


We'll send you a list of users in your own line 
of business, so that you can write them aboxt 


The Dictaphone. Or— 





15-Minute Demonstration 


At your request, The Dictaphone Man will call with a machine 
and prove in fifteen minutes that your ofice and your work need 
The Dictaphone. Phone or write the branch office nearest to you. 


'* DIC TAPAVNE 


Registered in the U. S. and Foreign Countries 


Dept.119-B, Woolworth Building, New York City 
Branches Everywhere Write for booklet, ‘‘The Man at the Desk’’ 


There is but one Dictaphone, trade-marked ‘The Dictaphone,’’ made and merchandised by the Columbia Graphophone Company 


ie 
| 





J * 
ee or 
t 
: : 
J 


13 

















48 


OF FICE 


2 a ® 





IANCES 




















the largest single order for adding 
machines— 


OneBarrett Agent Orders = 


1000 MACHINES! 


One of the Barrett Agents in Europe 
cabled his order for 1,000 machines 
last month; no special inducements 
prompted this order and it called for 
immediate shipment. Another 
European dealer has written us in 
part as follows: ‘‘If we have not sold 
1,000 machines during the first five 
years, you have the right to cancel the 
agency. The quantities of machines 
are ridiculously low and we are sure 
to exceed them by far.”’ 





In America, The Forman-Basset Co., 
of Cleveland, one of the largest Office 
Equipment Dealers in the United 
States, say: ‘‘In 10 months the Bar- 
rett Department has developed into 
one of such importance that one of 
our three store windows is now used 
exclusively for displaying the Barrett. 
Two salesmen give their entire time 
to it while all the sales force devote a 
certain amount of their time to tell- 
ing customers about this wonder 
machine. We have reached the point 
where unsolicited reorders come to 
us by mail.’’ 


A New and Larger Barrett Factory 
to Meet the Growing Demand 


creased facilities and advantages, we will 
be better able to meet the requirements 
of our friends and clicnts. 


With the reconstruction period at hand, 
with the Barrett organization growing 
each day and with the demands for Barrett 
Machines assuming such large propor- 
tions, we have taken one more step to- 
wards further progress. The Barrett Fac- 
tory is being moved from Grand Rapids, 
Mich., to Philadelphia, where with in- 
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The demands from Barrett repres2ntatives 
have grown so rapidly for two good and 
legitimate reasons. 
products. 
our agents. 
red-tape procedure. 
increase the efficiency of our dealer’s organization, 
the result of which is that our dealer agents today 
operate a specialty sales organization of the most 
efficient and highest trained nature. 


Some ‘of the [best known office equipment dealers 
in the world.are numbered among our representa- 
We desire to complete this organization in 
some good sections and also effect agencies under 
dealers in operated areas. 
most_careful consideration. 


Barrett Portables are in use with the Governments 
of the U. S., Great Britain, France, Italy, Sweden, 
Norway, Holland, China, etc. 


Barrett Adding Machine Co. 


PHILADELPHIA, PA., U.S. A. 


First, the merit of our 
Second, the service accorded all 
Neither of us is bound by 
The service we give tends to 


Applications will receive 


BULLETIN BUILDING 


Cable Address, Barpor, Philadelphia 
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Ready Date for Greeting Cards Changed. 


\ number of manufacturers of Christmas and other 
oliday greeting cards have notified the trade that sam- 


ples for the Christmas season of 1919 will be shown Feb- 


ruary Ist instead of January Ist, as heretofore Chis 
hange is made for the convenience of the retail trade 
Inventories are taken in January, so that deferring the 
showing of the greeting cards to February Ist will pre- 
ent interruption of the necessary inventory work. The 
later date will also give the salesmen of the manufac- 
turers more time to prepare for their trips. From every 
standpoint the new date is thought to be much better 


than the earlier one. 


Accountants Required by Government. 
Tine Civil Service Commission announces that the tre- 
endous labor of adjusting the accounts and paying the 
bills of the war will involve much detail and will require 
the time of a large force for many months to come. In 
e Ordnance Department alone there are needed two 
undred senior cost accountants at entrance salaries rang- 
ing from $2,200 to $4,200 a year;-three hundred junior 
ost accountants at from $1,200 to $2,000 a year and three 


undred clerks qualified in accounting at from $1,000 to 


+} 


$1,800 per year. The work is situated at Washington, D. 
ind ordnance establishments throughout the country 
\pply at any office of the Civil Service Commission. 


An Oversight. 


[In the October issue of Office Appliances a somewhat 
xtended article was published, prepared by Harold E 
verley in connection with his investigation of furniture 
markets in Argentina. Mr. Everley is a trade commis- 
sioner connected with the Bureau of Foreign and Do 
mestic Commerce, Department of Commerce, Washing- 
ton, D. C. By an oversight no mention was made of Mr. 
verley’s connection with the Bureau. Office Appliances 
xtends apologies to Mr. Everley and to the Bureau of 
Foreign and Domestic Commerce 

We are told that from now special agents and com- 
nercial agents will be known as trade commissioners, 
wing to misunderstandings arising from the use of the 
ormer titles 


Massachusetts Store in New Hands. 


[he stationery store at Park and Union streets, Attle- 
boro, Mass., formerly conducted by Clem Jeffers, has 
een purchased by Eugene J. Hamel and Senai Payette, 
he new owners taking possession at once. Mr. Hamel 
s well known in local business circles, while Mr. Payette 
has had fifteen years’ experience in the drug business in 
Providence, R. I. The latter gentleman will be the man- 
ager of the store, which will be conducted along the same 
lines as heretofore. 

Wilkerson Is Optimistic. 

O. A. Wilkerson, general manager of the Steel Equip- 
nent Corporation of Avenel, N. J., recently spoke to the 
employes of the factory in a vein of vigorous optimism 
most encouraging to hear. He predicted a prosperous 
year in 1919, and cordially thanked all the people of the 
factory, sales and office organizations for their loyalty, 
ndustry and enthusiasm during the past year. 


Change in the Chase Selling Force. 

\. A. Lane of Brooklyn, N. Y., has accepted the repre- 
sentation of the Ernest Dudley Chase line for 1919. He 
vill cover the middle west and will travel out of Chicago. 
He started out January Ist with the company’s line in 
is new territory. S. H. Voss, who formerly represented 
the Whiting & Cook Company, will handle the Chase 
lines in the far west along with a line of papeteries. 


Dixon Pencils Relieved of Governmental Priorities. 
The Joseph Dixon Crucible Company, of Newark, N. 
).. has announced to the trade that it is recovering on 
back orders. Government priorities having expired, the 
ompany is concentrating on commercial business. 





New Monroe Manager at Moncton, N. B. 


[he Maritime Provinces of Canada are now in charge 
of C. E. Francis, who is making his headquarters at the 
Brunswick Hotel, Moncton, N. B. In Mr. Francis the 
Monroe Calculating Machine Company has a worthy suc- 
essor to the late T. B. Perry. 


Get that 
dictation in 


type— 


Don’t wait for shorthand 
help when your spoken 
dictation is just as 
pleasantly and com- 
tortably and accurately 
repeated to your ste- 
nographer in the next 


room—with 





THE GENUINE 
EOISON DICTATING MACHINE 


Edi 


GUILT BY EDISON FOR BE R LETTERS 


THOMAS A. EDISON, Ine. 


Orange New Jersey 


SERVICE EVERYWHERE 


Phone or Write the Nearest Edison Office 


Ask for Edison’ s 
Better Letters 
Magazine. 
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The Selling Power of “Allsteel” 


Filing Equipment---SAFES---Desks and Tables 
(@) :. ICE Supply Merchants who have analized the 
| 

> 





| selling power of the GF Allsteel Line are its most 
= fervent partisans. They have found in Allsteel the 
key to the best of the office equipment trade in their 
communities. 

The selling power of the GF Allsteel comes from two 
sources: first, the indisputable fact that steel has come 
into its own; second, the co-equal fact that products bear- 
ing The General Fireproofing Company’s name and mark 
command universal respect as thoroughly dependable 
products. 

When the inherent selling power of GF Allsteel is 
directed and supported by the merchandising ability of 
the active, progressive dealer, there is an unbeatable 
combination. 

To render a complete Office Supply Service in your 
community, you need the Allsteel Line, and the Allsteel 
Line needs you. Strong advertising will blaze the way 
for you. The closest sales co-operation will assist you. 
The General Fireproofing Company will back you up in 
every possible way. Any GF agent whom you know 
will bear testimony to GF Service. 


WRITE TODAY FOR OUR CATALOG AND TERMS TO AGENTS 


The General Fireproofing ©. 


Branches: New York, Boston, Washington, Atlanta, Chicago, Seattle 





Youngstown, Ohio 
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The Investment Value of “Allsteel” 





Office Furniture---STEEL---Bank Equipment 


ONSIDER the qualities which make 

GF Allsteel Office Furniture and 

Bank Equipment preferred as an 
investment. 

Under constant daily usage, Allsteel 
retains its clean cut lines, its freshness 
of appearance. It looks ever-new. 

It is not fuel for fire; it resists fire, 
affording protection for 
valuable records and 
documents. Heat, cold, 
moisture, or other fluc- 
tuations of weather and 


humidity have no effect on the smooth, 
easy operating qualities of its drawers. 

Allsteel will not warp, it will not 
sag—on the contrary, it looks to be, 
and is, the acme of business efficiency 
in the filing and storage of records. 

Investigate its value to you as a busi- 
ness investment. 


Write for a copy of 
“Plans for Handling More 
Banking Business.” 


Equipment 


The General Fireproofing Co., Youngstown, Ohio 


Branches in New York, Boston, Washington, Atlanta, Chicago, Seattle 





we 


a 
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ACCO FOLDER 





It is impossible to misplace or 
lose a letter from the ACCO 
FOLDER regardless how 
frequently or carlessly 


files are referred to. 








MANUFACTURED BY 


| “(( THE AMERICAN CLIP COMPANY (( 


Beebe Ave. and William St., L. I. C. 
NEW YORK, N. Y. 
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Organized Effort Cleans Up Bad Debts in Dallas. 
Recently the Dallas Retail Credit Men’s Association 
nducted a very successful “Pay-Up” campaign, cleaning 
long-standing credits due the merchants of the city. 
he idea suggests a means for merchants of other cities 
work a campaign to collect old debts. The merchants 
Dallas feel that they have been justly repaid for back- 
ng up this campaign which not only fostered a true spirit 
co-operation but also helped many of them collect 
ounts without the usual unpleasant task of personally 
uesting remiuttances. 


stimulating the idea of prompt payment of accounts 





specially coming as it would, not from any one merchant, 
from the Retail Credit Men’s Association, the com- 
ittee conducting the campaign met with a ‘ready and 
isiastic response from practically every merchant in 

ity The entire campaign was handled by the mem 

rs of the association without the aid of outsiders and 
ry piece of advertising copy was written by men who 
the redit game and can approach the subject in a 

rse, business-like manner from the customer's point of 
Che campaign was different from other co-operative 


vertising insofar as every newspaper in Dallas, including 


I 


e weeklies, was used, and yet a single piece of copy 


St. Johns 
s never duplicated with the exception of reminder cuts 


e latter in small space being used freely in various parts ~ 
the papers to keep the thought uppermost in the peo 1ce a es 





















s min 
he enti umpaign was calculated to reach the maxi- . iol - 
. . ‘ S re . ‘ 
number of people, as far as possible, and in as are in the ight o1 
strong a manner as possible. Catchy slides were used in 
€ prominent moving picture houses containing a brief, 


- ? 
ppy message similar to the messages on the reminder Pu b | ] C] f Vy 


ts. In addition, many thousands of people were reached 
rough large banners across the five main intersections 


the city where “Pay-up Week” was constantly remind They dominate in 
ng the passerby of his duty to his creditors. This class hg ¥, 
reminder publicity was further backed up by hundreds business offices from 
large two-color placards placed in show windows, ele 
ators, etc., all over the city and attractive blotters en- coast to coast 
itled, “Credit Don’ts” that were extensively distributed 
hroughout the downtown section. Why this popular- 
The various merchants enclosed pieces of literature with eae ) 
hese reminders and also used them with statements and ity: Because the 


++ 
¢ 


rs, club publications, etc. Some of the slogans were 
ur Chance to Make Good,” “Prompt Pay Creates Cred- 


‘A Man’s Credit Record, Good or Bad, Follows Him that enter into the 
erever He May Go,” “What Did You Agree When You 


three essential items 





ught the Goods,” all of which were followed by the re making it 
nder of “Pay-Up Week.” The merchants of the city RE Si b ] 
re unanimcus in their praise of the actual results that serviceanice 
displayed in the way of ald accounts paid up. Fur- 1 : 
dee ' “TC : ; table: desion 
ermore, they agree that the largest results from the ; les ee. 
i aign will show in the future in so far as the buying constructional] 
has »w been educated to understand the credit 
blem from its various angles and to know that the strength, and 
ipt payments of all obligations is to its own benefit ‘ . ' 
re so than that of the merchants ad deep, nara 


- finish, are su 


Railroad Dining on Schedule. nea 
S perior to thos 


e Government Railroad Administration has intro t 
( a European idea on the Merchants’ Limited be In any otner 
ee! Ne Y ork and Boston OT the Ne “ Z rk. New ‘ E. a4 
en & Hartford railroad. Before the dinner hour each line Ort tabies 
ssenger is asked to select a sitting in the diner, and, ‘ ee 
doing s is given a table check which shows the manutactured. 
of the sitting selected and also the number of the \nd thev don’t 
in the dining car at which the holder will be seated 
ssengers re requested to present themselves in the break the bank 
ng car pl ptly at the hour named on the check and ; 
and the eck to the dining car steward Passengers either. 
lirect from their seats in the parlor car to seats in 
ining car without an intermediate wait The dinner en 
1. is divided into four sittings of forty-five minutes Calalog 
is follows sent on 
rst sitting, 5:30 to 6:15; second sitting, 6:15 to 7:00; 


. ~ _ ~ e ~ ~ : VP O17 ¢ 
sitting, 7:00 to 7:45; fourth sitting, 7:45 to 8:30 request 
rder to prevent confusion and misunderstanding, 
iwers are not seated or served in the dining car un- 


hey present table checks to the dining car steward St. Johns 
Ink Man Honored by Columbian Knights. Table 
Company 


John T. Leary, formerly a salesman with the Crescent 


Company, and now in France with the Knights of CADILLAC 


Columbus, was recently appointed director of entertain- 


nts. His sister is a yeowoman at the Navy Yard MICHIGAN 


ssel 


+ 
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Company Meetings and Dinners 


Columbia Men Meet. 


On January 6, 7, 8 and 9, the Columbia Graphophone 
Company held a conference of managers at the Hotel Mc- 
Alpin. Dictaphone managers from branches throughout 
the United States and Canada attended. G. W. Hopkins, 
general sales manager, was chairman of the -conference 
and F. K. Pennington, assistant general sales manager, 
was assistant chairman. C. K. Woodbridge, sales man- 
ager, headed the Dictaphone contingent. 

Aside from the conference itself there was a trip to 
the factory in Bridgeport wn January 7, where the day 





PRESIDENT OF THE COLUMBIA 
AT HIS DESK IN THE GEN- 
COMPANY, WOOLWORTH 


FRANCIS 8. WHITTEN, 
GRAPHOPHONE COMPANY 
ERAL OFFICES OF THE 
BUILDING, NEW YORK. 

was put in in strenuous fashion. In the morning plant 

and processes were inspected. A luncheon was given to 
branch and Dictaphone managers at noon by the cour- 

tesy of the factory officials, at the Hotel Stratfield. C. A. 

Hanson, general works manager; R. R. Mead, assistant 

general works manager; R. L. French, traffic manager; 

Henry C. Cox, comptroller, and Percy Brown, general su- 

perintendent of record manufacture, were among the 

speakers at the luncheon. In the afternoon a demon- 





February, 1919. 


stration for the dictaphone managers was held at the 
West Plant. In the evening an informal conference at 
the McAlpin lasted until midnight. 

On the morning of January 8 a joint session of the 
branch managers and Dictaphone managers took place 
at the Hotel McAlpin. A most convincing talk was given 
by President Francis S. Whitten of the company. 
the high points of the day was reached by a talk on 
“Closer Co-operation Between Musical and Dictaphone 
Departments,” by G. W. Hopkins, general sales manager. 
The afternoon was devoted to discussions on advertising 
and merchandising, while in the evening a joint theatre 
party of branch and Dictaphone managers went to the 
Hudson Theatre to see “Friendly Enemies.” 


One ot 





G. W. HOPKINS. GENERAL SALES MANAGER, COLUMBIA 
GRAPHOPHONE COMPANY. 

The conference terminated on Thursday, January 9, 

which was another strenuous day, ending in a dinnet 


given by the executive officials of the company to the 


managers of both divisions of the company in the ball 
room on the 24th floor of the hotel. The speakers 
at the dinner were Francis S. Whitten, H. L. Willson, 


C. W. Hopkins, C. K. Woodbridge, C. W. Woddrop, E. 
N. Burns, C. A. Hanson, F. K. Pennington and Marion 
Dorian. The assembled guests were also entertained 

















Ca 





THE COLUMBIA MEN DINE AT HOTEL McALPIN, NEW YORK. 


Those at the speakers’ table, left to right: R. W. Knox. J. 
Burns, G. W. Hopkins, Francis S. Whitten, president, H. 
Goldsborough, R. F. Bolton, E. F. Sause. 

BE. N. Brown, Atlanta; C. F. 
D. Arrington, Cincinnati; A. E. 


O. A. Wilkinson, Indianapolis; J. H. Best, Kansas City; W. E. 


Haven; B. J. Noonan, New Orleans; J. C. Button, New York; C. 
A. G. Godsoe, Montreal; J. J. 


St. Louis; T. R. Crayston, Toronto; 


A. Yerkes, C. A. 


Smythe, Baltimore; S. R. Carrngton, Boston; G. B. 
Blackstone, Jr., Cleveland; S. Q. McClure, Akron; C. F. Hemminway, Dailas ; 
Smith, 
A. Malliet, 
Grimsey, Seattle. 


Bradt, H. C. Cox, C. K. 


Woodbridge, Marion Dorian, E. N 
Hanson, F. K. Pennington, C. W. 


Woddrop, W. Laird 


A. McGrew, Chicago; F. 
H. Q. Duble, Detroit ; 
New Haven; A. E. Roche, New 

Price, Pittsburgh; F. L. Scott, 


Stacye, Buffalo; 


Minneapolis; B. A. Day, 
Philadelphia; E. N. 


208 ¢ 9 eRe Re 
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Mi yl! Hi Pil HW HAN WANN NAN 


Ti Soodietl ! Speed is man’s 
means of saving that most 
precious of all commodities— 











time. Because Mimeographing is the 
speediest method of duplicating all kinds 
of letters and forms it has taken its place 


among the great economies of modern business 
Dictate a letter and within the hour the Mimeo- 


life. Di 
graph will deliver thousands of completed copies 
ready for distribution. Its steady grist is nearly a hun- 


dred duplications a minute—exact and well printed fac- 
similes of the original typewritten or handwritten sheet. 
Drawings too may easily be included thereon. With the 


least possible delay the Mimeograph bridges the distance 
from your thought to the many who should receive it. 
Our booklet ““T”’ is now ready 


Real time-thrift, that! 
A. B. Dick Company, Chicago—and New York 


for you. 
MINED OG GRAPH 








ii 


Ht 


in 


evil 
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sommmm T eggs Noitse—-Less Friction 
Less Ultimate Cost 


The “Silent Smith” is the most quiet 
running standard typewriter made. 


Ball bearings and refined construction 
bring ease of operation. 


Low expense of maintenance and the 
maximum of work produced result in low 
ultimate cost. 


Free illustrated booklet on request. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Factory and Branches in 


Home Office 
Syracuse, N. Y. 


All Principal 


Cities 
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by a 


} number of well-known Columbia artists. 
Among those most prominently known in the organi- 
zation who were present at the conference were Frank | 
Dorian and N. F. Milnor, who attended in the capacity 
of branch managers. They were formerly interested in 
the Dictaphone alone, but recently have been placed in 
charge of Columbia combined branches. Their presence 
at the conference and their active and useful work dem- | 
onstrated the fact that they are keenly alive to the im- 
portant work the company is doing in every branch. 


musically 


Typewriter Man Tendered a Dinner. 
pi Engel, local manager of the Remington 
writer Company, Wilkes-Barre, Penna., for six years, 
celebrated his sixth anniversary January 15. The officers 
of many local concerns attended his dinner in honor of 
the event 


J. S. Type- 


Mr. Engel has made himself a force in the civic life of 
Wilkes-Barre. He organized the Wilkes-Barre Rotary 
Club, and is an officer and director He is an active 
member of the local Chamber of Commerce, and presi- 


dent of the Stenographers’ Bureau. He is a knight of 
altruism as well, and sponsor of an annual Easter egg 
hunt in which the poor children of the community con- 
test for prizes. Last year there were distributed $650 in 


prizes and 7,000 Easter eggs. This event is looked for- 

















J. S. ENGEL 


great anticipation by the poor children of 
the Wyoming Valley. Last year’s hunt was the subject 
of several moving pictures made by photographers who 
went to Wilkes-Barre to picture the event for the screen 

The first office appliance show in Wilkes- 
Barre was inaugurated by Mr. Engel. The fourth annual 
show will be held the last week of February. The first 
installation of mechanical bookkeeping was installed by 
Mr. Engel in the Luzerne County National Bank. 


ward to wit 


business 


Waterman “Ten Year’ Club Entertains. 


The Ten Year Club of the L. E. Waterman Company 
held a “victory dinner” at the Arkwright Club, New York, 
January 6. The reception committee consisted of Frank 
D. Waterman, chairman; William H. Bridgman, Robert C. 
Liddell, Jennie De Witt, Freeman H. Force, Robert Faul- 
der, Edward J. Kastner, Mrs. A. D. Crosher, Edward 
Dukes, Charles D. Burbank, F. G. Tate. The dinner was 
arranged by a committee, comprising John H. Eggens, | 
chairman; Geo. K. Warner, William H. Kernan, Jennie | 
De Witt, Samuel A. Tickell. The dancing was under the | 
direction of the following committee: William H. Kernan, | 
chairman; Charles A. Gleisten, Jennie A. Green, Arthur 
W. Cocks, Emma B. Theisen. 

The instrumental music incidental to the dinner led to a 
“community sing” and was followed by an entertainment | 
period, including talks by Frank D. Waterman, Charles | 
Pearson, T. H. Adams, W. A. R. Nisbet, H. V. Temaae 3 
E. B. Clark, Mr. O’Connell, E. J. Kastner, Raymond Rosal, | 
W. H. Kernan and Mrs. A. D. Crosher. | 
‘Mr. Waterman told in a humorous manner of some of 
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MULTIPLIER 
RESULT 
MULTIPLICAND 


O 
Calculating Machine 
Visible Check of Accuracy 





Gives a 


How much time do your assistants waste in going over 
figure-work twice, three times or more to prove correctness 
of results? 

The Monroe Visible Check can eliminate that waste by 
enabling you to detect and correct an operating error the 
moment it is made. There is no need to go over the work 
all back checking eliminated. 

Take this simple problem: What is the cost of 1823 items 
at $1.23 per item? Set the first number on the keyboard; give 
the lever a few quick turns. The RESULT appears at once: 
$224.78:. When you finish, all three numbers of the operar 
tion remain in full sight as proof of correctness. 


twice 


Without effort you maintain a constant check as you go 
along. This same self-proved accuracy holds in all operations 
and on all kinds of figure-work. Let us show how and why. 


The Monroe not only Adds, but 
Subtracts, Divides, and Multiplies 
as easily as other machines Add. 


The automatic Self-Check is only one Monroe feature. 
Investigate; learn the many other reasons why this machine 
can be used to advantage on your work saving you time, 
money and costly errors. 


The SHOW ME Coupon-Mail it today 


70 Monroe Calculating Machine Co., Woolworth Bidg., N. Y. 
Without cost or obligation. (Check item desired). 

LD Please send us a copy of your Book of Facts. 

OC Send special literature covering our line of business. 

(2 Show us how our present employees can use the Monroe Calculating Machine, 
Firm 

Name----------- oot etenwerennscenenerccesnenenssenesseeeen 










oo ee cneeecenencccnsccccecesososoose 


Address ----------- 
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One of a Series of 16 Things No Other Typewriter Can Do 


No Other Typewriter 
Can Do This— 


Enable the amateur to write as neat appearing 
letters from the very beginning as the ex- 
perienced operator. 





The Multiplex does this because of its automatic 
action, giving each letter the same uniform print 


stroke. 


MULTIPLEX 
HAMMOND 
WRITING 
MACHINE 


MULTIPLEX HAMMOND'S 
INStene Vy changeable Lupe 
Many styles, many languages 
Two types or languages al ways in the machine 


Ve change 


LATEST MODELS 


To Meet the Demands of Every Dealer 





Regular Multiplex: Meets the special requirements of 
executives, authors, clergymen, physicians, druggists, pro- 


fessors and students. 


Mathematical: Writes all the characters required for 
Mathematics. All other type shuttles usable on this 
model. 


Reversible: For writing Oriental as well as Occidental 


languages; from right to left, or from left to right. 
Variable Type Spacing: The only typewriter made hav- 
ing variable type spacing. Condenses typewriting to from 
Y% to % space usually occupied for loose-leaf manual 
sheets, index cards, records, etc. 

Multiplex Copywriter: Variable spacing model for writing 
advertising copy. All sizes of type from 6 point to 24 
point, “Display” type, with spacing to suit each. 
Portable: A new aluminum model for the traveller, 
weighing only ll Beautiful carrying case in- 
cluded with the machine. Has full capacity of regular 
Multiplex model. 


DEALERS IN TYPEWRITERS 


No Dealer can meet all demands without Multiplex 
because of its many exclusive features. It cannot interfere 
any other make of machine which may be handled. 

booklet, fully describing the 
machine. Write your name, 
of this page and mail to 


pounds. 


Hammond 
with 


Let us send you free our interesting 
unique features of this extraordinary 
address and occupation on margin 


Hammond Typewriter Company 
69th St. at East River New York, N. Y. 


REPRESENTATIVES FOR THE BRITISH ISLES 
The Hammond Typewriter Company, Ltd. 
75 Queen Victoria Street, London, England 
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the laughable events which came to his attention in the 
course oi his work with the corporation. The dinner and 
entertainment was concluded with a dance. 
Wahl Salesmen Discuss Business. 
Salesmen of the Wahl Company met at the factory, 
1800 Roscoe street, Chicago January 6-10 to review the 


> 


business of 1918 and to make plans for 1919. Re; 
Carrick, Chas. H. ( 


presenta 


tives present were W. J. arpenter, 
J. E. Edlesten, A. A. Franklin, L. C. Franklin, D. O 
Frederickson, J. W. Neil, R. H. Potter, W. E. Smith, 
Theo. C. Wood, D. Lamont, Bert M. Morris (of the Bert 
M. Morris Company, Pacific Coast representatives, San 
Francisco, Calif.), L. E. Roberts. The home office was 
represented by C. S. Roberts, president; J. C. Wahl, sec- 
retary; W. E. Gerry, sales manager; C. M. Green, assist- 
ant and sales manager. 

The first day was devoted to a review of the past year’s 
business. A general get-together talk was a feature of 
the session. 

January 7 was spent in the discussion of commissions, 
and a rearrangement of commissions on certain items 
The division of territory for 1919 was discussed No 
important changes were made in the assignments, the 


territories handled for the current year being as follows: 
Chas. H. Carpenter—Connecticut, Rhode Island, Massa 
chusetts, Vermont, New Hampshire, Maine; W. J. Carrick 
—New York state; J. E. Edelsten—Michigan, Indiana, 
Ohio, Tennessee, customers in Chicago; A. A. Franklin 


Texas (except city of El Paso), Oklahoma, Arkansas, 
Louisiana; L. C. Franklin—assisting A. Franklin; D. O 
Frederickson — Illinois, Wisconsin, Iowa, Minnesota, 
North Dakota, South Dakota; D. Lamont—Mississippi, 


\labama, Florida, Georgia, North Carolina, South Caro- 





lina; Bert M. Morris Company—All territory west of 
Denver, Colo., including the following states Montana, 
Wyoming, Colorado, Utah, Nevada, lowa, Washington, 
Oregon, California, Arizona, New Mexico, Territory of 
Hawaii, City of El Paso, Texas; J. W. Neil—Pennsyl- 
vania (except Pittsburgh and suburban towns), New Jer- 
sey (except New Jersey towns in metropolitan commut 
ing district), Delaware. Maryland, Virginia, West Vir- 
ginia, District of Columbia; R. H. Potter—Missouri, Kan- 


sas, Nebraska; L. E. Roberts—New York City and subur- 
ban towns in New Jersey and Westchester county; W. E. 
Smith—Indiana, Kentucky, Ohio, loop district of Chicago 


together with Pittsburgh, Penna.; T. C. Wood—Cook 
county outside the Chicago loop. 
Junior Salesmen Approved. 

The subject of appointing junior salesmen acting un- 
der the direction of the salesmen was discussed, and it 
was unanimously agreed that this was a good idea 
Whenever the company deems it advisable such junior 


salesmen will be placed. Contracts with the salesmen 


covering 1919 were drawn up and completed. 


On the third day the Eversharp pencil business was dis- 
cussed in all its ramifications. The meeting considered 
the discontinuance of certain numbers of the line, and 
the substitution in addition of a large number of attra: 


tive new engine-turned designs. The changes proposed 
were given the endorscment of the salesmen. 


The feurth day was devoted to the Tempoint fountain 
pen business. The elimination of old numbers and the 
addition of new numbers in all styles was discussed 


Ideas oftered by the salesmen were adopted, leading to 
increased sales efficiency. 

The sales policy for 1919 was the topic of the general 
discussion on the fifth day. During the afternoon the 
salesmen went to the office of the Wahl Company’s ad 
vertising agency, Erwin & Wasey, and the entire adver- 
tising campaign for 1919 was disclosed and explained to 
tendered a 


the salesmen. In the evening the salesmen 

dinner at De Jonghe’s restaurant to Mr. W. E. Gerry, 
the sales manager, and his assistant, C. M. Green. In 
the words of one who was there, “it was some dinner,” 
and after recovering from its effects, all the men left for 


home in time to eat Sunday dinner with their families. It 
was the consensus of opinion that 1919 promised to be a 
banner year in the salesmen’s history of the Wahl 
Company. 

A Christmas Party at Avenel. 

The people connected with the plant of the Steel Equip- 
ment Corporation at Avenel, N. J., held a lively Christ- 
mas party at the factory, whose big dining room was 
gay with decorations and colored lights. It was a big, 
get-together meeting, and was a success, both from the 
social and the gastronomic viewpoints. 








At Your Service 


ECAUSE Macey office equipment, in countless 

instances, has enabled one person to do the 

work of two, it has proven itself to be a present 
day necessity. 


In the conduct of modern business, no one thing 
has helped so much to replace the serious shortage 
of efficient help. 

New problems must be solved every day. They can be. 
There is a Macey method and Macey equipmenr for every 
business need. 

We have, at your service, competent representatives in all | 
parts of the country —men who are specialists in analysing | 
the very problems that confront you. 
You incur no obligation in corresponding with us regarding | 
your requirements. 





REG'p. us. pat. OFF 





The Macey line consists of Filing Cabinets in both wood and steel, 
Steel Safes, Filing Supplies, Office Desks, and Sectional Bookcases. 
Separate catalogs of all lines are issued. They are free. 





THE MACEY COMPANY 





GRAND RAPIDS, MICHIGAN 
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Chairs 
from Stock 


By limiting our production to 
certain well-received lines, we 
are enabled to concentrate on 
quantity manufacture and to 
carry a large stock of all num- 
bers for prompt shipment. 






No. A-375-5 


Nichols & Stone 
Office Chairs 


are popular in price, and char- 
acterized by good workman- 
ship. 
Rodded factory chairs and stools 
interest many production man- 


agers. Ask for particulars. 


Send for our general catalog 


Nichols & Stone Company 


Gardner, Mass. 
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VER fifty years’ experience has proven 
some essential standards of construction 
in the safe builder’s art. that cannot be 

overlooked, to give a safe the protection and 
service that you expect, and need. 





STRENGTH is needed in the frames, doors, 


boltwork, the lock and insula- 
tion. It cannot be sacrificed. Strength means 
protection in a bad fall or crushing load; pro- 
tection to your lock and boltwork, and a life’s 
service. 
PROTECTION ‘eqauires heavy door plates, 
boltwork and lock. Light 
weight cannot give the necessary protection of 
service. 
INSULATION ° fireproofing must be solid 
for strength; chemically neu- 
tral to prevent rust or corrosion. It must stand 
any kind of fire, and not reduce in volume by 
burning out or giving off gas. 


MEX Has All Points 


We say to you the Meilink Filing Safes have all 
these points. It is not a mere cabinet—but a 
real safe; light in weight, with a complete line 
of steel sectional equipment. 


UNDERWRITERS’ On all Meilink Master 


Models proves its re- 
LABEL sistance to fire for one 


hour, a 30-foot drop while hot, and then a sec- 


ond hour of fire. 
The United States Govern- 


SPECIFIED ment, through the General 
EXCLUSIVELY Supply Committee, has 
scheduled the Master Model for exclusive use 
in Government buildings for important fire and 
thief risks. 

LOWEST INSUR- The Burglar Insurance 
ANCE RATE Underwriters’ Association 


rates the Master Model in 
the best risks of fire-proof safes, and gives it 
the lowest rate. There are no better endorse- 
ments indicating the highest grade of safe 
construction. 


It is the Time Now to Talk Agency 


The Meilink Mfg. Company 
Toledo, Ohio 

















Save Time 
Making Change 
and 
Handling Currency 


Now that cashiers and clerks are so expensive 
this Lamson time-saver will pay for itself 
over and over again. 





The Lamson Coin Cashier 


makes change instantly—the thumb presses 
the key—the coin drops into the hand. Speed 
—and protection because the coins drop 
singly, no danger of giving too much change. 
No cash shortage at the end of the day. 


Lamson Coin Storage Trays 


Lamson Coin Storage Trays are a comnve- 
nience for holding reserve coins. Built in in- 
terchangeable units which stack ‘one above 
the other, thev occupy very little space. 


Indispensable for 


Paymasters 

Banks 

Public Service Corporations 
Ticket Venders 

Retail Stores 


Send for illustrated descriptions, prices, etc. 


Dealers—Ask for terms. 


THE LAMSON COMPANY 
BOSTON, MASS. 
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When a Convention Is Not a Convention. 

Che Todd Protectograph Company, realizing the need 
before the armistice for all the rolling stock available on 
the railroads, decided to hold an entirely different kind of 
convention this year; in fact, one which would relieve the 
force from all travel and at the same time give them an 
interesting convention book. Accordingly G. W. Lee, 
who succeeded Walter Todd as sales manager, Walter 
being now an officer in the United States Navy, conceived 
the idea of getting up a handsome green-and-gold vol- 
ume, profusely illustrated, with the following title on the 
cover: “Proceedings of the Unconventional Convention, 
Protectograph Sales Organization, Held at Rochester, 
December 26-28, 1918.” The book proceeds to publish all 
the speeches with photographs of the speakers and the 
toastmasters and the reception committee. There was the 
usual banquet flashlight with every salesmen in his dress 
suit sitting next to about a million dollars’ worth of food 
and flowers, some 350 salesmen appearing in this photo- 


graph. Then an account was given in text and pictures 
of the smoker and vaudeville show, various members con- 
tributing their specialties and being duly photographed 


in the act 

All told, the book contained 88 large folio pages. But 
this is where the joke comes in. It was all make-believe. 
Not one of the salesmen pictured in so lifelike a manner 
in the proceedings was anywhere near Rochester on the 
dates mentioned. Sales Manager Lee and his assistants 
simply played that they were there and then made the 
book about it. The banquet photograph is so cleverly 
faked as to defy detection. Credit for this ingenious con- 
vention that never convened is divided between Mr. Lee, 
Win Merriam, the Protectograph Bulletin staff artist, who 
drew all the pictures, including the vaudeville and the ban- 
juet frameup; Hurst, who made all the engravings, and 
Jim” Hughey, who handled the printing and lost valuable 
flesh in getting the book out on schedule time. 

Dixon Salesmen Discuss Entire Line. 

Che first sales convention of Dixon representatives was 
held at the Jersey City office of the Joseph Dixon Cruci- 
le Company December 9. Monday was spent by the 
salesmen in going through the factories and becoming 
familiar with the manufacturing processes. The depart- 
mental sessions opened Tuesday morning, and owing to 
the voluine of the work undertaken, sectional meetings 
were held. The office appliance field knows the Dixon 
organization as a producer of lead pencils. The scope 
of the company’s products is shown by the departmental 
classifications, which in addition to the lead pencil depart- 
ment, include graphite automobile lubricants, power 
house lubricants, railroad lubricants, graphite brushes, 
boiler graphite, pipe joint compound, electrotyping graph- 
ite. solid belt dressing, graphite crucibles, etc. 

The lead pencil department sessions reached their cli- 
max in the discussions of the sales advancement of the 
El Dorado pencil—how in eighteen months the pencil was 
developed and tested to perfection; how two years of 
marketing had shown that American manufacturers could 
produce fine technical pencils to compete with the foreign 
brands now forgotten by patriotic Americans. Sales dem- 
onstrations were staged between Dixon salesmen and 
pseudo “purchasing agents,” to demonstrate in a concrete 
manner just how the successful representatives handled 
the customer. Many of those in attendance valued highly 
the opportunity of personal contact with representatives 
of the various lines and territories, and the exchanging of 
experiences and the solution of problems. 

An exhibit of the entire line of Dixon products, with 
the advertising and business literature, was given close 
study by the salesmen. A motion picture prepared by the 
Firestone Tire & Rubber Company was shown at the end 
ef the sessions. It demonstrated how the salesmen devel- 
ops through intelligently grasping the idea of the adver- 
tising and sales helps prepared by his house, and how 
to use it effectively in his own work as well as that of 
the dealers selling his line. 

Southern Stationers’ Salesmen Meet. 

The annual conference of the traveling men, officials 
and superintendents’ department of the Foote & Davies 
Company was held at Atlanta, Ga., last month. Plans 
were formulated for the 1919 business, more than fifty 
representatives of the firm being present. The traveling 
men present cover the states of Georgia, Florida, North 
Carolina, South Carolina, Louisiana, Mississippi and 
Tennessee. A. W. Hatch, of the Knapp Art Calendar 
Company, New York, N. Y., addressed the conference, as 














VICTOR STANDARD 
TYPEWRITER © 





“The World’s Best Writing Machine’’ 


Not because of age, name-plate, 
or wealth, but because of superior 
merit, the Victor Standard Type- 
writer occupies its position as the 
best of all visible writing machines. 

In every vital part the Victor is 
not only ‘‘as good”’ but better. 


It has the best and most simple 
escapement. 


The best and most easily oper- 
ated variable line spacer. 


The best and only properly 
located back spacer. 


The best and only typebar that 
will give and maintain alignment. 

The only bichrome ribbon mech- 
anism that will not’ blend colors. 


The best and least tiresome key 
action. 


The machine you will certainly 
buy if merit is the deciding factor. 


Victor Typewriter Company 


General Offices and Factory 
Wyoming and Poplar Avenues 


SCRANTON, PA., U.S. A. 
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Unusual Furniture 
Attracts Buyers’ Attention 


So many office furniture displays are confined 
to desks and chairs, that a display of account- 
ing machine desks, for instance, gets more 
than passing attention. It proves the dealer’s 
ability to meet every office need—not merely 
the every-day wants. 


"cx" The Furnas Line #%:... 


Accounting Machine Desks, Etc. 


will help you to prove your ability to serve the 
office man with everything he needs to equip a 
single room, or a large general office. Our line is 
designed for office use and service, and fits into 
any general scheme of equipment. Furnas prod- 
ucts make the floor space effective. 





STYLE 300 


Write for catalog 


Furnas Office Furniture Company 


Indianapolis 














did J. W. Brigham, who for more than twenty years has 
been a traveling salesman for the Foote & Davies Com- 
pany. 

A dinner followed the conference. M. M. Davies, presi- 
dent of the company made a speech on “Salesmanship,” 
urging more co-operation during the coming year. 


An Interesting Sales Conference. 


The New York district manager for the Monroe Calcu- 
lating Machine Company, R. B. Hayes, called a conven- 
tion of the members of his force at the general offices of 
the company jin the Woolworth building on Saturday, 
January 18. 

The conference inspired and benefited those present, and 
as it was of an informal nature, resulted in a much closer 
feeling of co-operation among the men. 

The principal subjects discussed were the different 
phases of advertising in saleswork. R. M. Farmer, assist- 
ant sales manager, gave a brief summary of the advertis- 
ing plans of the company, both national and direct-by-mail, 
intending to show the members of the New York sales 
force how the advertising department plans to assist the 
men in the field to reach maximum results during 1919 

Mr. Dechant, general sales manager, then gave an in- 
teresting talk which carried much inspiration and many 
points of assistance for the salesmen. 

Several demonstrations were given by various members 
of the eastern sales force, among them one by L. W. 
Morden, district manager at Boston. 

Mr. Morden’s demonstration was of particular interest, 


as it has been the means of his selling on demonstration 
approximately 70 machines. 

After general discussion of the important points of the 
meeting the conference adjourned to a luncheon at the 


Machinery club. 


J. H. Sehermerhorn Dined by Associates. 


J. H. Schermerhorn, vice president of the Joseph Dixon 
Crucible Company, was guest at a complimentary dinner 
at Delmonico’s, New York, given by his associates among 
the officers and department heads. George E. Long was 
toastmaster, and called for speeches on Mr. Schermer- 
horn, George T. Smith, John Tracy, Fritz Englebrecht 
and H. C. Lewis. A gold headed Malacca cane was pre- 
sented to Mr. Schermerhorn, and a large basket of or- 
chids was sent to Mrs. Schermerhorn. 

Those present at the dinner were: 

J. H. Schermerhorn, George T. Smith, George E. Long, 
William Koester, Harry Dailey, A. Norris, John Mc- 
Comb, Hermon Price, L. H. Snyder, Robert Van Dien, 
John Tracy, George Neighbor, Malcolm MacNaughton, 
Fritz Englebrecht, C. M. Moore, Charles Kelly, William 
Ernst, Isaac Kemp, A. L. Haasis, A. J. Eichler, H. C 
Lewis and John M. Ready. 


Barrett Division Managers Convene. 
Plans for the 1919 campaign were discussed at the home 
office of the Barrett Adding Machine Company, Phila 


delphia, Penna., December 2. District managers from 
the territories planned effective co-operation to assist the 
local men in closing business. Those in attendance in- 
cluded: M. T. Huber, manager of the Barrett Depart- 
ment, Foreman-Bassett Company, Cleveland, Ohio; W. C. 


Gookin, general sales manager; L. H. Watrous, assistant 
general sales manager; S. H. Sheldon, division manager; 
J. F. Burding, division manager; E. E. O’Neill, division 
manager; C. V. Wilgus, manager of works; M. R. Yates, 
manager sales promotion. 


N. C. R. 100 Per Cent Club Officers. 


Salesmen of the National Cash Register Company 
strive for membership in the Hundred Per Cent Club, 
which is open to salesmen who make their quota. The 
present officers, as announced in the N. C. R., are: G. W 
Ivison, president, Philadelphia, Penna., (who made 570.7 
per cent of quota); David Thompson, vice president, Nas! 
ville, Tenn., (374.9 per cent); J. J. Range, secretary, Wash- 


ington, D. C., (368.8 per cent); F. H. Cairns, treasurer, 
Baltimore, Md., (310.3 per cent). The board of directors 
comprises members whose percentage of quota ran from 
184.8 per cent to 266.2 per cent. Hundred Per Cent Club 
honors were won by 136 National Cash Register Com- 
pany salesmen in 1918. 
Philadelphians Attend Youngstown Convention. 
Charles R. Harrison and C. R. Thomas, general man- 
ager and manager, respectively, of the office furniture 
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Cacia says: 40 ‘Joe ZZ 


—FREE ALL R 





re © RDS 
OF FIRE DANGER” 


ee recording of business information in card and loose sheet 
systems has been developed to a high state of efficiency. These 
records are of untold value. It would take a vast sum to replace them. 


But what of fire? Are they protected in an equally efficient man- 
ner? Will the container in which they are housed withstand a con- 


flagration? Will they come through unharmed? The answer, found 
in fire history, is: “No!” 


THE SAFE-CABINET 


“*“The World’s Safest Safe 


Scientific tests have proved conclusively that THE SAFE- 
CABINET will protect its contents. These tests have been 
far more exacting than the test of actual fire. 

But crucial laboratory tests are not all. THE SAFE- 
CABINET offers an unequaled record of performance in 
actual fires. And it bears the highest rating of the Under- 
writers’ Laboratories. It is the first and only container to 
be awarded the Class “A” and “B” labels. 

Caution warns you: “Be sure of the container you sell. 
Your customers place confidence in you. Know that you 
are rendering 100 per cent service. Investigate THE SAFE- 
CABINET and the dealer proposition its makers offer.” 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of 
THE SAFE-CABINET 
122 Green Street Marietta, Ohio 
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San Francisco 


and the “ROYAL” 


Cool, impartial judgment-——selection of the best wher- 
ever produced—those are characteristics of progressive 
San Francisco business men. 

So when the University of California compared the 
work it was the “Royal” Typewriter that they adopted 
as their standard typing machine. 

Finely balanced, smooth running, with a thousand 
less parts, the “Royal” lasts—ends the trading-out evil. 

And equally excellent on correspondence and card work, 


billing or form work, the “Royal” flexibility 
meaning increased production for any typist. 


possesses a 


Compare the work —the “Royal” will be your choice, too. 


ROYAL TYPEWRITER COMPANY, INC. 


Royal Typewriter Building, 364-366 Broadway, N. Y. 


Branches and Agencies the World Over 


Chief European Office, 75 Quee= Victoria St., London, E. C. 
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Representative users of 
the ‘Royal’in San Francisco 


Bank of Italy 
Standard Oil Company, (( 
University of California 
N. M. Newhall & Co 
Pacific Mail Steamship C« 
The First Nat. Bank of San Fra1 
Willys-Overland Pacific ( 
Chas. C. Moore & Co., Engir 
Zellerbach Paper Co. 
Hiils Bros. 
Getz Bros. & Co 
H. S. Crocker & Co 
Raphael Weill & Co. 
F. W. Woolworth & C 
5. A. Folger & Co. 
National Paper Products ¢ 
Pope & Talbot 
San Francisco Chron 
The John Bollman Co., Bra: 
Liggett & Myers Toba C 

Sau Francisco-Oakland 1 
American Photo Players ¢ 
Califoinia State Priso1 Quentin 
State Mining Bureau 
California State Lib 

The Royal Office i 

San Francisco is located 

at 7 and 9 First: Street 
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epartment of the house of A. Pomerantz of Philadel- 
hia, recently attended a convention of the General-Fire- 
roofing Company at Youngstown, Ohio. 





Franklin Printing & Engraving Co. Gives Dinner. 
Eighty employees of the Franklin Printing & Engraving 
ympany, Toledo, Ohio, were entertained at dinner, De 

ember 28 \ luxurious meal was served, the chef being 
harles North Bellman. After the dinner Santa Claus, 
personated by Grant Taylor, foreman of the composing 

remembered everyone of the eighty employes with 
ift. The distribution was followed by several: enter 
ment features 


Eaton, Crane & Pike Company Changes. 


harles W. Reynolds has been appointed manager of 
the Boston office of Eaton, Crane & Pike Co., succeeding 


F. J. McLeavy. He returns to civil life as “Captain Rey- 
nolds,’ having been attached to various branches of the 
military service since entering the army. Captain Rey- 


nolds was formerly with the Whiting Paper Company, 
nd also traveled for the P. F. Volland Company 

The staff of the Boston office under Captain Reynolds 
ncludes Joseph T. Murray, who covers several of the 
entral New England states: T. W. Widman, formerly 
with the Dennison Manufacturing Company, who travels 
the Eastern New York state district. 

Herbert G. Pepham succeeds Frank Palmer as Cana- 
lian representative of Eaton, Crane & Pike Company. 
He has traveled extensively in England, Scotland, India, 
and Canada 

Whiting Parks has joined the Chicago sales force of 

ton, Crane & Pike Company. He was formerly with 
V. C. Blodgett Company, Boston, as representative in 

hicago and the central West. 


American Fountain Pens Won with Italians. 


Since the beginning of the war all the Italian officers 
and many of the men in the Italian army carry fountain 
ns, according to the Italian-American News Bureau. 
The European sources of supply are necessarily limited 
| restricted which condition has opened a big oppor- 
tunity for the American manufacturers, whose only com- 
petitors are the British. 
Before the war the fountain pen market in Italy was 
nopolized by the Germans, who held this trade through 
ery extensive and clever advertising. One of the best 
selling advertisements being attractive and unusual plate 
glass show cases which the manufacturers furnished the 
Italian dealers in which to display their fountain pens. 
rhe present price of fountain pens in Italy now ranges 
ym eighteen to twenty-five lira, (about $4.00 United 


States currency Due to their small size they are easily 
hipped parcel post, wrapped in separate cardboard con- 
tainers. The plain ones are classed as common small 


ares and taxed 100 lira per Italian quintal, which is equal 

two-hundred and twenty-one pounds. 

By a recent commercial treaty between Italy and the 
United States, the American product is passed for eighty 
lira per Italian quintal, for the plain ones, those decorated 
vith either gold or silver bringing a higher revenue. 

While a large per cent of the Italians speak English, 
they naturally prefer their own language, and all adver- 
tising copy, the descriptive literature, the correspondence, 

, relative to the sale of fountain pens in Italy is writ- 
in Italian. The-prices are also quoted in lira instead 
the American form of exchange. 


Freight Rates Announced by Shipping Board. 
The United States Shipping Board has announced new 
ght rates from North Atlantic United States ports to 
iverpool, London, Manchester, Hull, Avonmouth, Bris- 
Cardiff. Glasgow, Leith and Belfast. Included in the 
list are: Office equipment, desks, chairs, 50 cents per 
foot: paper, $1.00 per hundred pounds; pencils, 50 
ents per cubic foot: typewriters, 50 cents per cubic foot. 
his is a considerable reduction from war time charges. 


Daylight Saving Begins March 30. 


Vashington announces that daylight saving will be re- 
sumed again in March. The clocks and watches of the 

untry will be set forward one hour at 1 a. m. on the 
last Sunday in March. The new time will continue for 
seven months; Winter time will be resumed at one o’clock 
he morning of the last Sunday in October. 








You Want Service 
So Does the Office Desk User 


We give you service because of our 
large and efficient manufacturing 
facilities, which back up our claims 
for immediate shipment. 





The furniture user gets service from 


Winnebago Modern Desks 


because they are made to conform to 
modern office practice, afford conve- 
nience in work, and stand up under 
long, hard usage. 


Our line is complete, including 
Roll Top Desks Flat Top Desks 
Typewriter Desks Office Tables 


Write for our latest price list and cat- 
alog, if. you have none on file. 


INNEBAGO 


Furniture Manufacturing Co. 
Fond du Lac 3t Wis., U: S.A. 
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Yawman and Erbe Company Dinner. 


The annual get-together dinner of the managers and 
foremen of the Yawman and Erbe Manufacturing Com- 
pany of Rochester, N. Y., held on Wednesday, January 
16, at the Rochester Club, was marked by a spirit of co- 


operation and good fellowship. Including guests, about 
eighty-five were present. 

The dinner opened with a welcome .by Roland Cole, 
chairman of the Yems (“Y and °E” Managers’ Club). 


Thomas Haugh, Jr., purchasing agent of the company, 
was toastmaster. 

Gustav Erbe, general manager, outlined the company’s 
future plans and recalled the days when he and his 
partner, Philip H. Yawman, conducted their little shop 
on Exchange street. He took his hearers through the 
stages of growth and difficulties through which the com- 
pany has passed to reach its present prominent place. He 
recalled one of the first large orders received by the com- 
pany for filling devices, taken in 1895. This was to equip 
the City Hall of Philadelphia, and amounted to over $300,- 
000. These filing cabinets are in use today. 

A. H. Schaffert, production manager,-had as the sub- 
ject of his speech, “What Is Burden?” and Charles Sle- 
min, sales manager, spoke on “Marketing Our Product.” 


DINNER OF THE MANAGERS AND 
UFACTURING COMPANY, 
OF FACTORY NO. 2; 2. 
SLEMIN, SALES MANAGER; 4. 
Oo. H. PAGE, DEALER-MANAGEMENT 
AGER ORDER DEPARTMENT; 7. 
MENT; 8. GUSTAV ERBE, 
MAN, PRESIDENT; 10. H. C. 
COMPANY, TORONTO, CAN.; 11. T. 
ROCKWELL, MANAGER EXPORT 
A. H. SCHAFFERT, 
MANAGER. 


EDWARD 


Manufacturing Company, Ltd., of 
Newmarket, Ontario, was represented by H. C. Slemin, 
managing director, who spoke on “Our Objective.” Mr. 
Slemin touched on Canada’s part in the war and to illus- 
trate their achievements, told of shells being completed 
in Toronto and eight days later they were being fired 
at the Germans. 

A feature of the entertainmnet was a clever exhibition 
of black art by Ladson Butler, of the sales department. 
Music was furnished by Fagan’s Orchestra. 


The Office Specialty 


W. S. S. as Contest Prizes. 


The Protectograph Weekly Bulletin recently called the 
attention of salesmen to the number of War Savings 
Stamps which had been issued as prizes during a period 
of six months. A total of $13,580 worth of the stamps was 
awarded. This means that nearly double that amount 
was loaned to Uncle Sam during that six months’ period 
through their efforts, because most of the salesmen were 
pledged to buy as many War Stamps as they won from 
the company. Here is the way the amounts were dis- 
tributed through the six months: 


PE COONS) 2.6 cvininecstuasccecsseoess $2,650.00 
August period (4 weeks) Pp. 2,180.00 
September period (4 weeks) .........-..+...5: 2,070.00 





FOREMEN OF THE YAWMAN AND ERBE 
OF ROCHESTER, N Y.: 1.. F.. G. 
WETER, GENERAL OFFICE 
ROLAND COLE, 
DEPARTMENT; 6. A. W. 
CHAS. ZONEVYLLE, 
TREASURER AND 
SLEMIN, MANAGING 
HAUGH, JR., 
DEPARTMENT; 

PRODUGTION MANAGER; 
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October period (5 weeks) 2,710.00 
November period (4 weeks) ..... 2,040.00 
December period (4 weeks) ............. 1,930.00 


A very large number of Protectograph salesmen have 
a goodly “collection” of the little “baby bonds” as the 
results of the “Swat the Kaiser Shooting Match,” and in 
years to come they will look back with pride to the part 


played in putting Mad Bill Hohenzollern out of busi- 
ness. 
A Book on Storage. 

H. B. Twyford, author of “Purchasing; Its Economic 
Aspects and Proper Methods,” has published through the 
D. Van Nostrand Company of New York, a work entitled, 
“Storing; Its Economic Aspects and Proper Methods.” 
We are informed that until the publication of this work, 


there has not been a full treatment of this subject. The 


book treats of certain definite principles which, applied 
to manufacturing and merchandising problems, help one 
to stop losses and leaks, stop over-stocking and stock 
shortages, and maintain supplies of raw materials to keep 
machines moving. The book deals not as one might 


suppose with storage houses, but with the store keeping 


departments or stock keeping departments of large 


con 
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ERBE, SUPERINTENDENT 
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needs a certain amount of 
material or of manufactured articles or supplies 

its successful operation there must be enough—there 
be no shortage. But—every dollar’s worth of goods car 


cerns. Every business raw 
For 


must 


ried in stock beyond the sufficiency point creates an e» 
pense beyond the needs of the business. The new book 
“Storing,” shows by analysis the conditions which answet 
the question, to store or not to store. It shows how con 
fusion may be eliminated by specific, definite and stand 
ardized consideration. The book describes storeroom 
equipment in actual use, following the whole problem 
of store keeping for large concerns right through from 


the receipt of the goods in storage to their final delivery. 


Gift Card Exposition to Be Held in May. 


The Card, Calendar and Gift Exposition will be held 
at the Hotel Adelphia in Philadelphia in May. A large 
been made. 


number of reservations have already 


Belgium Import Restrictions Relaxed. 


The Belgian Government has announced that a large 
list of articles may be imported without import licenses, 
including typewriters, calculating machines, regis- 
ters, books, papers, publications, periodicals, playing cards 
writing paper, etc 


cash 


When you have a customer that should be sold a strictly high 
grade four drawer Letter or Cap file 


YOU CAN SAFELY RECOMMEND THE 


ffs 1400 De Luxe Line 


The square edge design is used in the construction of these cabinets—square edged panels, 
flush drawers, flush tops, ete. Fronts, tops, backs and sides are five-ply veneer construc- 
tion with Quartered Oak or the smooth, hard grained Birch for finishing surface. Draw- 
ers are of extra strong build, equipped with 











Drawers 
quickly adjusted auto-locking follow blocks to pain 
keep contents in vertical position, have capacity yo: ontal 
for 5000 papers and operate in an extremely When 
easy manner. When withdrawn from cabinet, Withdrawn 
drawer is held in horizontal position by the side Riles Blin 


suspension slides. This extension slide is of our 
own design anda noiseless wood construction was 
chosen in place of a metal slide. So perfectly 
does this eight-roller slide and bearing work that 
a very slight effort is required to open and close 
the drawer. Heavy rubber bumpers prevent 
jarring when closing drawer. Each drawer 
has removable rod for locking-in eyeletted guides. 
Trimmed with 
brass, square 
edged, label] 
holders and 
pulls. Panels Noiseless 
are non-remov- Frictionless 
able, the flush  ellers 

top construc- Under slides 
tion precluding provide bear- 
this feature. ings with 
Made only in position. Just 
the fourdrawer 4 touch—and 
heights in Let- it’s open or 
ter and Cap _ losed. 
widths and 

furnished in Golden or Natural No. 1404 
Quartered Oak or the beauti- [Four Drawer Letter Width 
ful Mahogany finish. Four no 14204" Leg Base for No. 1404 
inch, brass ferrule equipped, 

tapered leg bases made for No. 1454 

either size. Automatic lock- Four Drawer Cap Width 
— device with PATRONS sind Leg Bose for No 1454 
key supplied when specified. 


Cabinet 


Eight 


drawer in any 





TheSf/ &s ManufacturingCo 


162 Union Street 
Monroe -t- Michigan 


New York Office—368 Broadway Chicago Display—511-515 8. Wabash Ave. 
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ffi Fibre BoarGt 


Light 


Practical ] 
Fibre Board Office Specialties are | partr 
in increasing demand—especially low ¢ 
in offices where Card Systems, ness, 
and Filing Devices are first being | espe 
introduced for the various de- to be 





Fibre Board Vertical Transfer Cases 

These’are strong and durable files, made of tough fibre board, with cloth re-enforced corners and covered 

with Mottled Agate Paper. Hold the entire contents of an ordinary vertical letter filing drawer. Made 

in two depths—20 inch and 25 inch. Shipped K. D.—-Folded Flat, in packages approximately 2? inches We o 
high. Get quantity prices. . They 
Document Transfer File : 
This substantial fibre board file,has a tapered tray which 
holds papers up to 48x10 inches. Capacity about 114 
inches. Cloth re-enforced corners and covered with 
Mottled Agate Paper. Has metal label holder and drop 
handle. Easily accessible for transferred Documents, 
Envelopes, Collection Papers, Etc. 


if Wood-Back Invoice Books 
A large variety of sizes are included in this line, all being 
made with solid wood backs, into which the leaves are 
glued and riveted. Leaves cannot be pulled out, backs 
cannot break. A variety of bindings make this a very desirable line. Sizes 

114x164 and 12#x18}. Get #W& Calalog of Office Specialties for complete in- Three 
formation regarding these salable books. 


if Box Letter Files 
There are 16 different kinds of Box Letter Files listed in the W2@ Stationery Supply 
Catalog. There is a wide range in price to take care of almost every Box File re- 
quirement. "Easy Clasp" and "Modern" Files shown on this <e” the 
and opposite page are leaders in this line. Ask for the aS Se 
Catalog now! 4 


Fibre Board Vertical Letter Files 
Are made in three capacities—4 inch, 5 inch and 6 inch, and 
in Letter and Legal Cap sizes. Cloth re-enforced corners, 
drop front, cloth hinged top. Have ring pull on end,for easy 

—_— hand- 
ling. 
These are exceptionally handy. files for orders, bills 
of lading and special inter-department, correspond- 


5 The Sf ls Mauf: 


162 Union Stre Monro 


New York Office—368})Broadway Chi 
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restationery Specialties 


Strong 
| Eeonomical 


sare partments, etc. Owing to their 
‘ially | low cost, strength and compact- 


WNiFe 


ems, ness, they fill many wants 
ing | especially where files are not 
; de- to be permanent. 

ered 





Made Fibre Board Card Index Trays 


ches We offer 3x5, 4x6, 5x8, 6x9 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Etc. 
They are very substantially constructed of fibre board, with cloth re-enforced corners covered with Black 
and White Marble Paper. Covers are separate. Plated pull and label hold- 
er on each tray. The steel, self locking follow block operates on round 
counter-sunk rod. They are very practical files of immense popularity. 


ijee Security Mailing Envelopes 
Are made of tough stock, which bends but does not 
break. The lock works automatically, so that contents 
cannot be removed without destroying the lock or tear- 
ing the mailer. Made in a large variety of sizes to ac- 
commodate all standard sizes of photographs and other 
mailable material. Put up in handsome display boxes 
for retail sale. 


Sizes Yes Wood Back Scrap Books 


e€ in-| ‘Three sizes each of nine kinds of Scrap Books are listed, offering a large variety in 
bindings and sizes. Manila, white and 
grey leaves. Also made without the 
words "Scrap Book" for use as albums, ete. Solid wood 
backs from which the leaves cannot be removed, except by 
tearing. Space is provided for expansion. 




















Get #2 Catolog of filing Devices, Specialties and Sectional Bookcases. Our lines 

are most complete and varied to meet almost any needs. Our co-operative advertising 

service is valuable and greatly appreciated by our dealer friends. We offer attractive 

values and advertise our goods at retail selling prices which provide for a liberal margin 
4 of profit. If you do not know all articles in the #&® line, write now for information. 
t 








Card Index Cabinets with Fibre Board Drawers 


The drawers of these cabinets are constructed like the trays 
described.above. The cabinets are made of Stained Hard- 
wood—serviceable and attrac- 
tive in appearance. Made in 
two, four and six draw- 
er sizes*for 3x5 cards, 
. and two 
Maufacturing Co. — émver 
: size for 


. Monroe, Michigan Ax6. rE sa: 
Stret g | ‘ 


bills 
yond- 
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lets’ “421” Line Files 


Are the 
Recognized 
Standard 
Among Low- 
Priced Letter 
Cabinets 


Le 





Letter, Legal Cap, 
Invoice, Card In- 
dex, Check, Docu- 
ment, Voucher, 
Legal Blank and 
Other Sizes 


No. 321 


A FILE FOR EVERY PURPOSE 


Variety, Compactness and Economy are the special advantages of this line. There are ten 
kinds of drawers for filing almost’any size business papers, cards, ete. Your choice of these files 
may be arranged in one cabinet to meet most any need. They are compact, handy, accessible. 
No space is wasted and economy is effected through the elimination of superfluous parts. 
Each frame-joint is inter-locked, glued and held 
with two screws. Drawers are dust-protected 
and roll on hard indestructible Roller Bearings. 
The superior wear-resisting qualities of these 
files have been demonstrated by many years of 
practical, daily use in all parts of the world. 


Get ¥f2@ Catalog 
Attractive discounts make "#2 Lines" favorites 
with dealers, everywhere. 





You buy W& Files reasonably so you can sell them 
reasonably —at a liberal profit 


The fees- Manufacturing Co. 


162 Union Street Monroe, Michigan 


New York Office—368 Broadway. Made also in Canada by The Knechtel 
Furniture Co., Ltd., Hanover, Ontario 
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The best store improvement you can make 


The best store improvement you can make 
today is to install a modern National Cash 
Register —because it will build up and 
systematize your business. 


A modem National Cash Register will 
raise the tone of your store, make your 
clerks more efficient, and put you in the 
class of up-to-date merchants. 


It will enable you to save expense in run- 
ning your store, and thus release money for 
other purposes. 


It will make possible quick, accurate service 
to customers—the greatest inducement that 


any merchant can offer to get and hold trade. 


It will give you unequaled protection, that 
will check every cent of your profits into 


the bank. 


- It will give you information that will en- 


able you to control your business. 


A modern National Cash Register is a 
store improvement that will quickly pay for 


. itself out of what it saves. 


In the face of increased competition you 
cannot afford to postpone making this im- 
provement. 


THE NATIONAL CASH REGISTER COMPANY, Dayton, Ohio 
Offices in all the principal cities of the world 


Old registers repaired, rebuilt, bought, sold, and exchanged 


























Your Customer Saves Money 
and 
Your Profits are Larger 


when you sell 


AURORA 
STEEL UPRIGHTS 


It is real economy to buy Awrora Steel Uprig h 
The initial cost is the only investment; moderate 
in price and last a business lifetime without re- 
pairs. They are fire-resisting, unaffected by cli- 
matic changes, rodent, vermin and dust proof; 
adapted for use in any business under all con- 
ditions; give maximum filing capacity and occupy 
minimum space. 


They protect against worry, embarrassment 
and actual money loss of misplaced papers. Rec- 
ords are kept easily accessible. 

They add beauty and dignity to the best fur- 
nished ofiice. 

Unquestionably Steel Filing Devices are rap- 
idly taking the place of wood. They are more 
compact, more durable and _ protect their 
contents. 


Write for prices and liberal dealers’ discount. 








New York Office, 368 Broadway 


Foreign Trade Representatives: 
ZELLERS-STEVENS, Inc., 52 B’way, New York 
Cable Address, ZELLSTEVEN 
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(In Other Lands—Continued from page 22.) 
ing to get $200, the result being that the majority of them 
in the end were glad to take $50. 
<-> 
Along with another phase of the present business posi- 
tion is the general opinion of typewriter men here that 
when conditions of shipping, freight and prices become 
more reasonable there will be a very large demand for 
everything in our line, both for the home and foreign 
markets. 
<> 
Already in some respects supplies are getting easie1 
and some of the war-time stringency has passed away. 
Typewriters can now be brought in more easily, as also 
can the general accessories. In the latter category Frank 
J. Allen, of the Columbia Ribbon and Carbon Manufactur 
ing Company here, tells me that this company has just 
received a limited license to resume the importation of 
their goods from the New York factory, and he confi 
dently expects that with improving shipping facilities the 
company will shortly be in the position to obtain unre- 
stricted supplies, which have been largely reduced during 
the latter part of the war. 
<-> 
British dealers and users alike will cordially welcome 
this early opportunity of returning to their favorite brands 
as, although much progress has no doubt taken place on 
the part of British manufacturers, yet American ribbons 
and carbons still stand supreme in quality and finish and 
are likely to remain so for many years to come. Importers 
of all brands are anticipating very large and constantl) 
increasing sales now that normal conditions seem to be 
assured. 
<---> 
Generally, all the American importing agents here 
opened the New Year by writing ’round to their lists ol 
business connections telling how greatly indebted they 
were to their large circle of friends for the loyal manner 
in which they supported the importers throughout the 
difficult times caused by the war and begging to assure 
them of all the importers’ best thanks and continued atten 
tion to their interests in the future. 
<--> 
Going back to typewriters, firms making their own ma- 
chines in this country and others with important repairing 
plants are able to record a gradual withdrawal of govern- 
ment control and the consequent return of their factories 
and repairing shops to their real and original purposes 
This freeing of manufacture from government restriction, 
regulation and participation is by no means complete as 
yet, but it is taking place with quite fair rapidity. Coupled 
with this is the return of many important men—organiz- 
ers, salesmen, accountants, mechanics, and the rest—from 
the army and navy. Demobilization has not been pro- 
ceeding very rapidly in this country so far, but owing to 
various protests by bodies of men intimately concerned 
with the matter the rate has now been speeded up and 
we are promised demobilization at the rate of 50,000 men 
a day. This should mean that in about ten weeks’ time 
somewhere about three-quarters of the men in the British 
army will have returned to their civil functions, leaving 
still quite a large number to sweep up the relics of the 
war and act as armies of occupation, etc. 
<-> 


One minor detail of the time is in connection with the 
demobilization of surplus stocks of war material. I have 
before mentioned the fears with regard to a possible 
flooding of the market here with partly used or generally 
second-hand typewriters and other office specialties which 
government departments will have no further use for as 
the volume of state business arising from the war dies 
down. The position appears to be, however, that there 
will be less of this disposal of second hand goods than 
was formerly thought likely when it comes to a matter 
of office appliances. Automobiles, harness, and things ol 
that kind will, no doubt, be on sale in large quantities, but 
typewriters, copiers, duplicators, and all the parapher 
nalia of card indexing and loose ledger work, etc., look 
quite likely to be reabsorbed in new departments and 
extensions of certain old ones. 

<-> 

For one thing. the government service in connection 
with the National Health Insurance Act is being extended 
and quite a large amount of the labor and a large number 
of the appliances from departments now shutting down 
such as the Food Ministry, are being transferred to the 
National Health Insurance Department. Then the Pen 
sions Department is also marked out for big extensios 
and this will absorb a lot more labor saving and office ma 
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Buy Underwoods Now 


L'nderwoods are in 
big demand and 
the supply is scarce. 
The typewriter sit- 
uation as a whole 
remains practically 
the same as it was 
two months ago. 














Do not beafraid 
of any change 
which will low- 
er the value of 
the machines 
you have in 
stock. 


We Guarantee the Price 


[0 not hesitate to order-because of some fear that prices are going to 
drop. They cannot drop while machines are so scarce and the demand 
remains as strong as it is. We guarantee to protect you against loss 
of any drop in prices prior to April Ist. We shall pay you in cash 
for the amount of any drop of any and all Typorium Underwoods or- 
dered now that are not sold or rented prior to April 1, 1919. 


Specialize on T yporium Rebuilts 





/ 
With new machines so hard to get there is no need for the business man to wait. $e 
Typorium Rebuilt Underwoods are rebuilt completely. They look like new and P oe 
are practically as good as they were when they first left the Underwood factory i 
as brand new machines. 7 Oy 
wf Fo 


In our factory every machine is stripped to the frame. Worn parts are replaced 4 ¢ oe 
, se y 

with brand new ones. No matter what the part may be, if it shows sign of IF Se 

wear it is discarded. All type, typebars and important bright parts are re- 4s: és 


* Tr o : cr) 
nickeled. The frames are re-enameled, relettered and restriped. f, Ay 
/ ad 
ita , : : d 
In addition to the price guarantee, we guarantee the quality. If you find / FSF 
ore ° ° . ° ’ ; _ . » £Ss 
a Typorium machine which is not as represented, send it back by express = ea 
¢ : . 4 
collect and your money will be refunded. 43 ®t 
x . 4&2 
rTs - . . . . hs 
The supply of rebuilt machines is not normal. Send your order at / oR 
once, for if you wait your order may reach us when the “cupboard / WY SF 
is bare.” & « < 
A" £2 
1S 8 
> / = af 
For convenience use the coupon Vp fe i 
~ £ g > ~ s 
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Among the 
50,000 users 


The U. S. Gevernment has 
upwards of 4000 Daltons, 
the U. S. Steel Corporation 
300, the Pennsylvania R. R. 
250. These are typical of 
Dalten installations 
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Only 10-Keys— 
one for each nu- 
meral. To write 
$123.45 depress 
the 1-2-3-4-5 
keys in orver 
mentioned. 











No Expert Operator is Required 


Any one of you can operate 


Fy 
4 
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“a Dalton immedia ely” 


In large manufacturing or mercan- 
tile concerns, the simplicity of opera- 
tion of the 10-key Dalton means 
reduced payroll costs and greater 
office efficiency. 


In the retail store, it means a 
machine which anyone can use imme- 
diately. During its years of service 
the Dalton pays for itself many times 
over through saving in operative 
cost alone. 


A Simpler Adding Machine 


The retailer adding his sales, the 
manufacturer’s assistant checking 
invoices, the wholesaler taking inven- 
tory, finds in the Dalton a new effi- 
tiency in adding machine operation. 


Only 10 Keys—one for each numeral. 
The Dalton mechanism automatically 
puts each figure in its proper column. 
No lost motion, no lost time. 


A Faster Adding Machine 


With the ease of locating figures 
comes an opportunity for speed and 
accuracy that is almost unbelievable. 
The 10-key Dalton keyboard is 
scientifically arranged for Touch 


Operation. One hand covers it. 
Eye reference tc keys is unneces- 
sary. The results are 35% to 50°; 
more work with less fatigue. 


A Versatile Calculating Machine 


The Senior Traveling Auditor of 
the American Writing Paper Co., 
Holyoke, Mass., said: ‘‘One of the 
great features of the Dalton is 
that it combines listing with multi- 
plication.” 


The Dalton multiplies as easily as 
itadds. Make atest yourself for 
speed in adding-listing, in handling 
multiplications. 


The Dalton adds, subtracts, multi- 
plies, divides, figures interest, 
makes statements, multiplies frac- 
tions, adds two totals at once, cross- 
foots, etc. 


Have a Demonstration 


Our agents in a hundred leading 
cities will bring a Dalton to your 
office without obligation. Look for 
“Dalton” in your phone book or 
write us for descriptive catalog. 


THE DALTON ADDING MACHINE Cc. 
116 Beech St. (Norwood) Cincinnati, Ohio 
Representatives for Canada 


The United Typewriter Company, Toronto, 
and its Branches 


ADDING AND 
CALCULATING MACHINE 
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hinery. At the moment, therefore, it seems as though 
the number of second-hand typewriters, etc., that will 


ome upon the market will be easily taken up by heavy 
sers without causing any disturbance worth mentioning 


the market for new goods. 
—e> 
lention of card indexing a little higher up reminds me 
a great scheme that has been proposed here by Sir 
ernard Mallet, the Registrar-General of this country 
rhe proposal arose in connection with a big convention 
ganized by the National Birth Rate Reconstruction 


Commission, which was promoted by the National Coun- 
il of Public Morals, and it concerned a suggested na- 
tional register of population. Describing the scheme, Dr. 
r. H. C. Stevenson, speaking for Sir Bernard Mallet, 
said that there was in existence in this country a large 
number of partial registers of the population, but the 
census remained the only complete register, and that, 
being revised only once in ten years, was of use only 
for statistical purposes. The partial card registers in- 
cluded at present the national register, the food register, 
electoral registers, school attendance registers, sickness 
and unemployment insurance registers, and many others. 
\ll these were, generally speaking, independently com- 
piled and maintained, the information obtained by one 
not being made available for the purposes of the others. 
lhe proposal favored by the Registrar-General, but which 
the government had not yet officially considered, was 
that a single master index card register should be set up 
which would include every man, woman and child in the 
ountry. 
; <--> 
lt would contain particulars of general interest about 
each, such as address, name, sex, date and place of birth, 
and occupation, with information as to marriage and 
children. But no single register could possibly contain 
ill the information that might be wanted for its own 
special purpose by any one of the multifarious records 
referred to. The proposal was therefore to link each of 
these up with the general register as part of a single 
)-ordinated system, providing for the communication 
to each of the special registers of the information of 
ommon interest collected by the general register, and 
leaving each of them to amplify this according to their 
own requirements. 
<-> 
With this object the general card registry might record, 
code form, upon which of the special registers the per- 
son was borne, and information of removals, etc., would 
be communicated to these as received. The general reg- 
ister alone should have complete canvassing organiza- 
tion, none of the others requiring to start de novo, but 
merely to fill in gaps in their knowledge concerning cer- 
tain individuals 
<--> 


\s the card register would deal with many millions of 
names, it would have to be maintained in local sections 
through the country, but it would be necessary to main- 
tain single central index to all the local registers. Births, 
deaths and removals would all be reported to this index. 
The central organization should co-ordinate and control 
the local general registers. Under the scheme indicated 
eugenists would in time be provided with pedigree rec- 
ords of the population comparable in accuracy with those 
already provided for prize livestock; and the field for re- 
search could be indefinitely extended by tracing the rec- 
ords of the progeny of various unions. As it is quite 
likely that more will be heard of this subject, I have given 
the details at little length. Furthermore, the prospect 
of selling another forty-five million index cards will not 
be ungrateful to makers and importers of those goods. 


Better Attention Required to Export Orders. 

Consul Wilbur T. Gracey, Monterey, México, directs 
attention in “Commerce Reports” to a difficulty that local 
concerns experience in securing acknowledgment of their 
orders sent to United States concerns. It appears that 
Monterey importers send orders to the -United States and 
get no replies for several weeks or months and, in some 
cases, numerous telegrams are sent without any replies 
being received. This condition was prevalent prior to 
the war, but with the.added difficulties of trade incident 
to the current conditions the situation has become inten- 
sihed. 


The failure to acknowledge receipt of orders causes a 
great deal of unnecessary trouble and anxiety and it is 
hoped that American manufacturers and exporters will 
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“Kim-ber-ly” 


A Lead Pencil 
of Merit 


Our best known num- 
ber is called the Kim- 
ber-ly, a pencil of real 
merit. It is made in 
five degrees of lead, 
bright yellow in finish 
with the name in 
sily a 





This pencil is packed 
in one-half gross box- 
es attractively banded 
in dozens. It can be 
had with or without 
tips. 


rhe Kim-ber-ly is 
widely known by the 
largest users of pen- 
cils in this country. It 
was. extensively ad- 
vertised and circular- 
ized and _ thousands 
call for it by name. 


\ window or counter 
display of Kim-ber-ly 
pencils will result in 
sales. Why not try it? 


Write for samples 
and trade prices. 




















Pencil Exchange, Inc. 
Jersey City, N. J. 





QO. A. WEISSENBORN, President 


Main Office and Factory: 67-73 Fleet St. 
Branch Factory: 106-108 Hopkins Ave. 
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Countless Consumers Will Get 
Acquainted with the“Economy Girl” 





General Advertising of National scope is going to bring 
an insistent demand for “Economy Cushions” to the sta- 
tioners and office appliance dealers of America. 

You will certainly want to reap your share of the good 
business that will start booming before March. Time is 
short—so stock up now. We will send samples on mem- 
orandum to rated dealers. Return them if the demand 
doesn’t reach you. 

“System” is going to sell “Economy. Cushions” for you. 
“System,” for March, will talk “Economy Cushions” to 
many consumers. You will hear from them. Send for 
the samples today. 


Economy Seat Company 
3132-36 South Canal Street CHICAGO, U. S. A. 








- —a 
en 


The “Economy Cushion” 


Made in 15 and 18 in. sizes; soft, resilient padding: welted 
edges all around; green or brown felt top, sides and bot- 
tom of artificial leather 
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realize how important it is for buyers in foreig 

to know as soon as possible that their*orders have 
received and are having attention. If possible 
proximate date the goods will be shipped should be i 
dicated 


French Office Appliance Man to Resume Civil Life. 


The last cannon shot has been fired. France, which has 
so thoroughly proved herself by the war, is now beginning 
to turn from military to civil life and one by one the 
business men who have been separated from their estab- 
lishments during the years of war are returning again to 


their pre-war pursuits. 

One of our friends, well-known among typewriter deal- 
ers, F. Cominet, whose stores are situated at 20 Rue 
Eugene-Varlin, Paris, will soon be able to take up again 
the personal direction of his establishment to whose con- 
duct he will give a new impetus. Mr. Cominet has been 
at the front for more than four years. He has fought 
at the Yser, in Champagne, at Verdun, at the Chemin des 
Dames, on the Oise, and at Soissons. A short time ago 





J 


A POST 
The 


FRANCE 
82d Reg’t d 


: CARD FROM F. COMINET, PARIS, 
Inscription Reads: ‘“‘Cordialment a Vous; 
Artillerie, 1914-1918—F. Cominet.”’ 


he was on duty near Frankfort-on-the-Main at the bridge 
head of Mayence. After having proved his courage on 
humerous occasions in repulsing the invaders, he was 
given a citation and the Croix de Guerre. His friends 
believe that the qualities of initiative, courage and industry 
he always showed have been intensified by his experience 
as a soldier and that these qualities will enable him quickly 
to develop his business to the maximum and extend his 
relations with the trade. 

Following is the text of the citation which was given to 
Mr. Cominet, who, by the way, was a member of the 82nd 
Regiment of Artillery. 

“Voiuntarily enlisted for the duration of the war. An 
energetic cannonier who, in circumstances often perilous, 
during the operations from the 27th of May to the Ist of 
June, 1918, has given proof of coolness and resolute 
bravery. He has already been designated as artillery ob 
server and telephone man by reason of his courage under 
fire in Belgium, in 1915, in the attacks of Champagne, in 
1915, and at Verdun, in 1916.” 


Barcelona Dealer Visits England. 


E. J. Gastni, manager of the Ellams Duplicator Com- 
pany, S. A., at Barcelona, Spain, is at present visiting the 
head office of the company in London, England. During 
his stay he wil! discuss with officers of the company ques- 
tions relating to post-war expansion and consolidation of 
business in Spain. While in England Mr. Gaseni intends 
to visit the company’s several branches at Manchester, 
Leeds, Liverpool, Newcastle, Birmingham, Bristol, etc.., 
and from these visits he hopes to learn much with regard 
to British business management. 

Mr. Gaseni had intended to make this trip last fall, go- 
ing via France, but the prevalence of the influenza epi- 
sg caused interdiction of travel between France and 
Spain. 


/ el ruary, I9¢ 


$27 52 


$35 in Cuba 
and Canada 
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Make Your Checks Safe! 


AFE from the wily checkraiser 

—from the dishonest employee 
—from the check thief who robs 
the mail boxes—safe from these 
criminals whose thefts run into 
millions each year. 

Write every check of yours in 
the one way that balks the check- 
raiser — professional and amateur 
alike. Write them in the neat, 
businesslike way that is recognized 
by bankers and courts as ‘‘the best 
known means of protection.” 
Write them on The New Era 
Checkwriter. 

The simplest and sturdiest 
checkwriter made. Will give a 
lifetime of 100% protection at a 
cost of only $27.50. Sold under the 
personal guarantee of Robt. H. 
Ingersoll. 

The New Era not only writes 
_ full amount of the check—but 

cuts each word through and 


| New Era Ch 


through the paper, and forces an 
acid-proof ink into every broken 
fibre. 


It writes checks easier, quicker 
than you can write them by hand 
and lets you see each word as you 
write it. 

Get a New Era today. Protect your 
bank account before you sign another 
check. Every hand-written check you 
now have out is a menace. Fill out the 
coupon below and mail it now. 


NEW ERA MBG. CO., 450 Fourth Ave., N. Y. 


Canadian Distributors 
MENZIES & CO., Limited, 439 King St. W. 
Toronto Canada 


MAIL TO NEAREST OFFICE 





OA 
New Era Mee. Co., 450 Fourth Ave., N.  £ 
Chicago Office, North American Bldg. 
Gentlemen: 
You may show me how the New Era 
Checkwriter gives 100% protection. 


Name _ Prrerwrerin ts ee ey 





| RGGSGRS: .s.< seceves ewe 








SALESMEN, HERE'S YOUR OPPORTUNITY? 


eck Writer 


“You See What You Write As You Write It” 
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Modern Methods Demand 
Kohihaas Sight Systems 


because speed and accuracy are de 
manded in the efficient office. Filing 
and classifying are easily and .quickly 
done. The guides are plain and easily 
read; any scheme of indexing is 
possible. 


The Kohihaas is a handy device for sorting 
Letter Sorter letters before filing, in ar- 

ranging desk papers system- 
atically, and in various other ways. It is a 
quick seller, for the cost is quickly repaid 
in the time saved and the increased con- 
venience in handling papers. 


The Kohihaas classifies sales slips, checks, 

Sorter coupons or any papers need- 

ing arrangement. We index 

to customer’s scheme, or suggest the most 

practical for his work. Contents are held 
securely 


fhe Kohlhaas Line includes portable desk files for 
1ddresses, checks, daily reminders, and card sys 
tems for every business Alert dealers will find 
unlimited sal possibilities in Kohlhaas Sight 
Systems They appeal to men who subordinat: 


‘ 


cost to results Write for particulars 


Deale:s write for discounts 


The Kohihaas Company 


31 West Lake Street Chicago, Illinois 
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Swiss Concern Divides Into Two Parts. 

The house of Henry Welti at Basle, Switzerland, where 
it has a large plant and is not only a manufacturer but 
an agent for a number of prominent American concerns. 
has decided to divide into two distinct parts. First, into 
a share-holding company, called Société Générale d'Or 
ganisation de Bureaux S. A., having for its purpose the 
pushing of direct business with retail dealers in all kinds 
of office supplies, including office machinery, furniture. 


paper, etc. The second, to keep up the old firm of Henry 
Welti at Basle, as general representative of American 
manufacturers in the office appliance line, doing a whole 


sale business. 

Mr. Welti has recently been nominated as head of the 
Board of Directors of the Comptoir d’Esco1 ipte de 
Geneve, one of the most prominent Swiss banki houses 
and the first one to represent the interests of tl Entente 





HENRY WELTI. 


States in Switzerland. Mr. Welti furthermore has bee 
appointed managing director of the Overseas Trading 
Company, Ltd., at Basle, a society created some months 
ago and patronized by first-class Swiss business men ot 
French sympathies. 

The two companies—wholesale and retail, respectively- 
expect to play an important role in the sale of all kinds 
of overseas articles in the Swiss market and to keep 
themselves informed of, the general commercial situation 
so as to have an intelligent understanding at all times 
of the amount of goods the Swiss market is able to ab 
sorb. We are certain that Mr. Welti will be glad to 
hear from American office equipment manufacturers 


Siam Stationery Imports. 


Stationery other than paper was imported , 
the port of Bangkok in recent periods, as follows: 1913 


into Siam at 


14, $66,360; 1916-17, $100,295; 1917-18, $91,411 The direct 
imports into Siam from the United States, covering sta 
tionery, were $5,225 in 1916-17 and $3,597 in 1917-18 


Bordeaux Sample Fair. 


Che third Bordeaux Sample Fair at Bordeaux, France 
will open May 16 and close May 31. Commerce Re 
ports states that the coming fair offers a good oppor 


tunity for the sale of American machinery. Manufactur 
ers contemplating exhibits may address Comité d’Organi 
zation et Administration de la Foire de Bordeaux, Hotel 
de Ville. Bordeaux. relative to securing exhibit space 
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This Card Index 


Addresses Itself —Prints or 


Skips Names As De 


HINK OF THIS—a Card 
name—or ONLY certain names 


How often you want to address only certain 
people, whose names are mixed in with other 
names in your files. Picking out these par- 
ticular names is slow and tedious. Filing 
them back after using wastes time. Maintain- 
ing separate files is worse! Names are dupli- 
cated, causing confusion and mistakes in 
keeping list accurate. Cross indexing is ex- 
pensive. 


But if your Addressograph has a “‘selector™ 
attachment, one CENTRALIZED list is suf- 
ficient. Just insert tabs in address plates to 
designate various conditions governing ad- 
dressing such as, kind of goods, sex, rating, 
territory, expiration date, or what not. 
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Index that addresses itself! Every | 42%4, soot Jor speedily 
HR 


can be addressed as desired. printing | ’ RIB- 
: : €/F! BON) steed 
Run all plates for entire list thru this simple names, addresses, and 
machine. ‘Selector pin’ forms contact with other data on 
tabs in desired position—causes Addresso- Changes in Prices 
graph to print or skip’as you wish. Circulars 
“ ” 
Card index arrangement of list is never dis- — to “Fill In 
turbed. Circulars addressed, letters or other ane 
Statements 


forms filled in 15 times faster than pen No Pay Forms 


Shop Orders 

Some Save 
Oo ° eets 

FREE TRIAL 2 wii ecn eich | Dividend Forme 


a $60 Ribbon Print Hand Addressograph. He Checks 


typewriter! Exactly like typewriter! 
mistakes! 


will demonstrate it at your desk. If desired, Inventory Records 
he will leave it for free trial. JUST MAIL Wrappers 
THE COUPON. Labels, Tags, Etc. 














PRINTS FROM TYPE 


Addr essogtap 





Chicago 


Prompt service furnished at these cities—or you can make 
address plates in your own office if preferred: 


Albany Denver Newark Salt Lake City 
Allentown Des Moines New Orleans San Antonio 
Atlanta Detroit New York San Francisco 
Austin Duluth Oklahoma City Seattle 
Baltimore El Paso Omaha Shreveport 
Birmingham Grand Rapids Ottowa, Ont. Spokane 
Boston Hartford Peoria Syracuse 
Buffalo Houstor Philadelphia Toledo 
Butte Indianapolis Phoenix Toronto 
Cincinnati Kansas City Pittsburgh Washington 
Cleveland Los Angeles Reno Wichita 
Dallas Milwaukee Sacramento Williamsport 
Dayton Minneapolis St. Louis Winnepeg, Man. 
Montreal St. Paul 


New York 


Mail to nearest office—or phone for representative if list opposite names your city. 


ff ee ee er ee ee ———— SS A ST 











| We use forms checked below. Addressograph Company, (903F,) Chicago 
| -) Fitttes te Lete © Route Sheet Without cost or obligation, please Bive us: 
lt Nesanr + cain is ie i © Facts about Trial Offer. O Demonstrationin ouroffice. 
| C) Record Sheets C) Shop Orders 
Firm puemeiai 
| ©) Statements 0 Envelopes. Circulars 
Official 
| © Dividend Forms © Tags, Labels Mfc 
| C) Pay Forms ©) Price Lists, Wrappers Address — mena 
j 0) Checks © Inventory Records No. of names on list 





The road to good times and prosperity is by everyone now being patient and helping 


in the change from 


War Work to Peace Work—U. S. DEPT. OF LABOR. 
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Bla Zing, a Ssales-trail 
for you 






HE PAGE ADVERTISEMENT opposite will appear 
in the March issue of System, a national publication 
reaching executives in all lines of business. It is merely 
one advertisement of a regular, persistent campaign in 
this and other publications. 














@-This national advertising is aimed to create and main- 
tain a market for you—to make the trail from reception 
room to executive’s sanctum an easy road for your 

salesman—and to attract the buyers of your locality 
from their offices to your store.. 


@ Note how the argument pounds home the service 
and helpfulness of the Van Dorn dealer to every business 
man—a feature typical of the Van Dorn plan. 





We are glad to hear from dealers in open territory 
who are willing to learn more of the Van Dorn line 
and the sales-energy given by Van Dorn co-operation. 


THE VAN DORN IRON WORKS CO. 


Established 1861 


CLEVELAND, OHIO 







STEEL 
Office Equipment 
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When the 








Storage Battery Company 
decided on Steel Files, Safes and Desks 





HE company in question is 

world-wide in scope. Its 
office equipment represents a 
man-sized investment. 


When the Board of Directors 
determined to discard wood and 
standardize on steel, it was a 
step demanding intensive in- 
vestigation and cautious study. 


They chose Van 


which met not one need*nor twenty 
needs but every future possibility. 
They could purchase their initial 
requirements with the satisfying 
knowledge that no change or ramifi- 
cation in their systems would ever 






compel them to purchase inharmo- 
nious, non-standard equipment. 


From safes to waste-baskets, from 
desks to every specialized record-file, 
from tables to omnibuses to chairs 
to desk trays—Van Dorn Steel an- 
swered every need—and answered it 
with efficiency, economy and beauty. 


What does this mean to you? 


Simply that the Van Dorn Dealer 
in your community is the man best 
fitted to serve you on office equip- 
ment. He need never urge on you a 
makeshift, nor assure you that “‘no 
one will notice that these aren’t 
quite alike in finish and design.”’ 
Your equipment will grow harmo- 
niously with your business. 


Let us send you our complete 
catalog and the name of that dealer. 


THE VAN DORN IRON WORKS COMPANY 


Established 186i 


CLEVELAND 


New York Display and Sales Room, Ground Floor, 318 Broadway 
DEALERS: If you do not know the name of the Van Dorn dealer in your city write us and find out if territory isc vacant. 





Steel Files, Safes and Desks 












February, 1919 


OFFICE APPLIANCES 


82 








“Protectograph” 


Means Protection In Every Language 










Todd /{ Prices up to $75 


Patents | f. o. b. Rochester 
Sir y ose Ree 2 Ss ai2 = 
KeXe¥ f ¥ ONE DOLLARS Six CENT: 
y Sante words in Red; Denominations in Black 


ROTECTOGRAPH (our registered trademark) Check Writer, illustrated above. 
is the world’s standard of protection for writing amounts on checks, bills, stock 


certificates, etc. Adopted and endorsed by banks and conservative business houses 
in every country. Over 650,000 in daily use. Constructed in the finest manner, fully 
guaranteed to the purchaser. Writes the amount in “shredded” characters, and forces 
indelible ink (two colors) through and through the shreds under pressure—the famous 


Todd Patents. Fast, accurate, highly legible. 


TROIS FRANCS six GENTIMES French (Continental). One of many dials arranged for France 

P< <2 iS FRANCS VE mae see ee and its colonies, French-Canadian, etc. 
One of many British dials, varied to meet the requirements gawey > =» POUNDS S praerec arer mayec 
a ee oe 2 2 ~_ ieee FS SY =e 


of Great Britain and nearly all British colonies. 


mae tees = Italian. See our Catalogue, illustrating dials in practically 


BOre 2i#zL HMAATA FL LiRE 222 CER? every language and monetary system. 
Spanish. One of a wide range of dials in Spanish, FeXSy 61: FaiTs PES OS eo:- LEMTAVOS 


adapted to various Spanish-speaking countries. 


des a cain Gand nneniia gas on Japanese. One of many foreign-exchange combinations having 
ze=3F Fir F F UFISsE YER a SiN words in English, with special denominations. 
Grain Warehouse Dial. One of many special Protectographs £¢=EeF ricry DY SHE: $s DOMAINS 


for special needs, including ‘‘Share’’ machines, etc. 


To business executives and bankers only — —illustrated, Cata- 
logue with interesting fac-similes of ‘‘raised’’ and forged 
documents. Please write on your business stationery. 


Topp Protectocraps Co. 
(ESTABLISHED 1899) 


World’s Largest Makers of Checks and Check- 
Protecting Devices 


1129 University Avenue ROCHESTER, N. Y. 
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Complete and Practical in every Detail | 





The Noiseless Typewriter 


: 100% NOISELESS | 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 
tion of equipment. 


lly 


—— Nene — - 
‘ : 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 
253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 
NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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GLOBE-WERNICKE BRANCH AT 6 EAST 39TH ST., NEW YORK CITY 


x: Globe Wernicke 


Filing Equipment ] 

g Equip ' 

In Wood and Steel :: 

The above picture gives some idea of the immense variety « f :. 
Globe-Wernicke equipment that is on sale at all Globe- Wernicke y 
branches, and on the floors of Globe-Wernicke Agents. | 
You can find exactly the equipment needed for your business e 

at your local Globe-Wernicke branch or agency. tl 


The dealer who sells Globe-Wernicke Filing Cabinets sells 
goods of known value and dependability. His customers know he 
can be relied upon. 

The name Globe-Wernicke stands for leadership—for durability 
—for efficiency. Write for Catalogue No. 819. 


2959932925 


mat) ES 


The Glube“Wernicke Co. 


Cincinnati, U. S. A. 


Branches: New York, Chicago, Philadelphia, Boston, Washington and St. Louis. 
Agencies in 2,000 principal cities. 
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India Pencil Factory Purchased. 

Recently we printed an extract from Commerce Re- 
ports about the government-owned pencil factory at Mad- 
ras. The following supplemental report has been made: 

“An Indian firm at Madras has bought the pencil-mak- 
ing factory in this city which the local government, 
through its department of industries, started a few years 
ago for experimental purposes. This firm now desires 
to obtain, if possible, American machinery for further 
development of the factory. It» has asked the consulate 
to place it in touch with any American firms who might 
be interested. Offers from America to furnish wood and 
graphite for the factory and machinery for making pen- 
holders would also be welcomed. The local firm is a 
wholesale and retail dealer in stationery supplies and has 
been long established in Madras. Over 80 Indian woods 
have been tried in the factory, some with apparently 
good results, but it is thought that it will also be neces- 
sary to use cedar from East Africa or wood from America. 
Graphite is now obtained from Ceylon, but if quotations 
from the United States are right, purchasés may be 
made from there. The production in the first three 
months of operation was 3,650 gross of pencils. 

“The name of the firm referred to can be obtained from 
the Bureau of Foreign and Domestic Commerce or its 
listrict or cooperative offices by referring to file No. 
109930.” 


Britain Foresees Big Office Appliance Business. 


Val Fisher, a prominent English advertising man, con- 
tributed to System for January an interesting analysis 
on trade conditions, “How Shall I Merchandise To- 
day?” In discussing the rapid expansion of manufactur- 
ing facilities in England, and the active market created 
for American machine and hand-made tools, Mr. Fisher 
continued into the office appliance field: 

“What is true of factory production machinery and 
tools is also true in proportion to office appliances and 
business-efficiency equipment. Today Great Britain and 
Europe are almost entirely dependent upon America for 
typewriters. Imports of American typewriters into Great 
Britain were suspended almost as soon as the lack of 
cargo space became acute. This created a great type- 
writer shortage. 

“Through the splendid work of the American Chamber 
of Commerce in London, this shipping ban has recently 
been pried up by the British government. \rrange- 
ments have been completed for fifty shipping tons of 
\merican typewriters to go forward to England every 
thirty days for six months. All British typewriter firms— 
London branches of American manufacturers—have 
long lists of back orders waiting for delivery. 

“Add to this single item an existing shortage of filing 
cabinets, adding machines, office furniture; all of the sup- 
plies that are used daily by thousands of commercial or- 
ganizations. Even then you may only begin to realize 
some of the handicaps under which British business has 
operated through four years of war. Now all these sup- 
plies must be replenished as quickly and efficiently as 
possible.” 


Brazil Letters Frequently Short Paid. 


Complaint has reached the Post Office Department of 
a large number of letters, mailed in the United States to 
3razil and prepaid at our domestic rate of three cents 
per ounce. The rate to Brazil is five cents for the first 
zone or fraction thereof, and three cents for each addi- 
tional ounce or fraction thereof. The recipient of a short- 
paid letter is penalized by having to pay double the de- 
iciency. This creates a bad impression and often reacts 
against American correspondents, soliciting business. 

The only foreign countries to which our domestic rate 
of three cents per ounce or fraction thereof, applies are: 
Ireland, Scotland, Wales, The Bahamas, Barbardoes, 
British Guiana, British Honduras, Dominican Republic, 
Dutch West Indies, Leeward Islands, Newfoundland, New 
Zealand, and Trinidad, including Tobago. 


Trade Literature Desired by Greek Chamber. 

The Greek Chamber of Commerce, Alexandria, Egypt, 
desires to receive directories, bulletins, commercial jour- 
nals, catalogues and samples from chambers of com- 
merce and firms in the United States, in order to acquaint 
its members with American products. All communica- 
tions should be addressed to Greek Chamber of Com- 
merce, 19 Rosette street, Alexandria, Egypt. 
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You Render Genuine 
Service to Office 
Workers when You 


“Sell 
“U-Need-Me” 


Products 








| 


HEY get the comfort that makes a long, 
hard day bearable. “U-Need-Me” Prod- 


ucts add to office morale—j 





just as the safety 
razors Uncle Sam issued to the soldiers 
raised their morale—by bolstering up their 
pride. “U-Need-Me” Pads and Cushions 
prevent chair shine. No one likes to look 
the “ol’ clothes man,” and many a pair of 
trousers or skirt goes into the discard long 
before its time. Save this waste. 


“UJ-Need-Me” Chair Pad 


Sustains the friction and saves the clothes. 
Our best quality is made of No. 9 all-wool 
felt. For the medium-priced trade we use 
No. 8 mixed wool and cotton. 


“‘U-Need-Me”’ Felt Base Cushion 
Resilient enough to soften a cement bench. 
Made with Spanish Leather top in brown 
and dark green. Also furnished in black 








leather, or Fabricord. 
Let us send you our printed matter and prices. 


Geo. E. Fox & Compan 


CHICAGO, 


33 W. Kinzie St. . S.A. 











The U-Need-Me Felt Base Oushion 
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Bemis Coin Bags are as essen- 
tial to the secure, reliable han- 
dling of money as a good safe. 
They are accurate units of the 
value of their contents, and 
when properly filled are stand- 
ard, just like the amount of 
silver in a dollar. 


Uncle Sam uses Bemis Coin Bags 
for storing and handling large 
amounts of coin. Many banks and 
large concerns using coin in quan- 
tity rely on Bemis Coin Bags. 


You can use Bemis Coin Bags in 
your own business, as well as sell- 
ing many of them to your custom- 
ers. Write for catalog, prices and 
profit-making dealers’ proposition. 














BEMIS BRo. BAG Co. 


Cupples Station St. Louis, Mo. 














American Steel Office Furniture in Cuba. 

Consul Charles S. Winans, Cienfuegos, Cuba, recently 
stated in Commerce Reports: 

“Until recently, with the exception of small files, and 
in that particular to a very limited extent, all office fur- 
niture, whether constructed locally or imported, has been 
composed of wood, very little impression having been 
made upon the trade by steel furniture. Inquiry now 
elicits the fact that during the past six months there has 
been a perceptible development of both interest and in- 
quiry to the extent that during the past month one local 
firm has sold steel furniture to the value of $3,000, but is 
handicapped by failure to secure sufficient desks to meet 
the demand. 

‘The equippirig of this office with up-to-date steel furni- 
ture during the past year has been the means of bringing to 
the attention of merchants and others who have had occa- 
sion to visit the consulate, the desirability i durable 
furniture embodying modern conveniences heretofore 
practically unknown. No opportunity has been neglected 
to demonstrate the convenience and utility of a modern 
office equipped with steel furniture. 

‘There is a determining factor, aside from the increase 
in the price of rative furniture woods, in connection with 
the duration of furniture manufactured in the United 
States, which is now having great weight in the desira- 
bility of steel as the component material. All northern 
woods, even many in Cuba, are susceptible to insects in a 
very short time. 

‘Another noticeable factor in the making for efficiency is 
the absence, in the locally made office equipment, of many 
devices, simple in themselves, but of great convenience as 
well as of economy in time and labor, especial features ot 
the modern steel equipment. 

“With respect to comparative price, steel furniture is 
more costly, but will prove more durable. If, however, 
the native woods continue in their upward tendency of 
price, a normalization of metal prices will eventually have 
a tendency to equalize prices. 

“The prospects seem bright for a very large business 
in equipping offices with modern steel furniture in this 
section of Cuba.” 

A list of firms handling steel office furniture in Cien- 
fuegos can be obtained from the Bureau of Foreign and 
Domestic Commerce or its district or co-operative offices 
by referring to file No. 108439, 


British War Savings to Continue. 


The British Government has decided to retain the pres- 
ent organization for the sale of national war bonds and 
war-savings certificates as a permanent part of the na- 
tional machinery. The organization now comprises near- 
ly 2,000 local committees, 50,000 war-savings associations, 
and some 15,000 official agencies through which war-sav- 
ings certificates and war savings stamps can be pur- 
chased. It is almost entirely administered by volunteer 
workers, who number about 250,000. 

The Chancellor of the Exchequer hopes that during the 
year ending September 30, 1919, the certificates alone will 
yield £200,000,000 (roughly $1,000,000,000). That will 
mean an increase on the current average weekly sales of 
50 per cent. The war-savings certificates in their present 
form will be continued until further notice, and present 
holders and future buyers will have the right to extend 
the term of their certificates for a further period of five 
years. If they exercise that privilege, the value of each 
certificate will increase at the rate of 1 penny ($0.02) per 
month, and at the end of the second period a bonus of | 
shilling ($.24) will be added. 

Thus the holder of war-savings certificates, whenever 
purchased, can, if he chooses, be repaid at the end of the 
original term of five years, in which case he will receive 
the equivalent of £1 or $4.8665, or he may go on for an 
additional period of five years, during which the value of 
the certificate will increase to £1 6s., equal to $6.33, 
which means that there will be a total interest accumula- 
tion, free of income tax, of 10s. 6d. ($2.56). The certifi- 
cates are repayable at any period of their currency with 
accumulated interest virtually on demand.—Commerce 
Reports. 

English Firm Plans Making Typewriters. 

[n an article in “Commerce Reports,” relative to the re¢ 
adjustment of British industry to peace conditions, the 
statement is made that a Leicester firm, which before 
the war was engaged in importing typewriters and sell- 
ing and repairing them, now proposes to manufacture ma- 
chines. 
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How one dealer sells the 
convenience of Art Metal 
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F I can get a buyer to open and close 

an ArT METAL file with his own 
hands he is two-thirds sold, right 
then and there.’’ 








The salesman who said the above has a 
unique method cf selling ART METAL. 







He has loaded a ‘'700 line”’ file drawer full 
of scrap iron, sail when the question of 
ease of operation of an ArT METAL file 
comes up he just asks the customer to 
open that file drawer over there. 










When the drawer flies open with a touch 
it is found to be full of heavy metal, and 
the customer has had a startling object 
lesson in the convenience and smooth 
working qualities of ART METAL. 





This is number five of 
a second series entitled 
“Art Metalizing America” 







It pays to be the ArT METAL agent in 
your city. 









ART METAL CONSTRUCTION CO. 







JAMESTOWN . NEW YORK 
Originators of Stcel Equipment j ; Founded 1887 
Branch offices and Agents in 
all principal cittes 


Art WY etal 


Steel Office Furniture, Safes and Files 
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Doing Today’s Work Today 


work, you know at the end of each day that each entry has 

been made correctly and to the right account ; you know that 
all charges and credits have been accounted for and that the bal- 
ance on each account is the correct balance. 


V THEN Elliott-Fisher The Bookkeeping Machine does the 


Elliott-Fisher The Bookkeeping Machine furnishes automati- 
cally an itemized Journal—a proof sheet—written and permanent 
evidence of accuracy of all the work. 

When information is wanted about any account it can be had 
quickly and with the assurance that the information is accurate 
and up-to-date. 

Elliott-Fisher The Bookkeeping Machine evens up the daily 
bookkeeping load. Today’s work is done today so as to be pre- 
pared for tomorrow’s tasks when tomorrow comes. 


There will never bea better time than now to get acquainted 


with Elliott-Fisher. 


ELLIOTT-FISHER COMPANY 


22 Elliott Parkway, Harrisburg, Pa. 


- hliott - Fisher 


Bookkeeping Machine 
with the Proof Sheet and the Flat Writing Surface 
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Liverpool a Market for American Office 


vy 47 ye Study of Conditions Made by Consul 
I urn LLU . Horace Lee Washingion Liver pool. 


Names and Addresses of Liverpool Deal- 
ers in Office Furniture May Be Obtained 
From the Bureau of Foreien and Do- 
mestic Commerce, Washington, D. ¢ 
Mentioning File N 108 6 


| ihe IRY having been received as to the conditions in 


the Liverpool district regarding the possibilities for 

the extension of American trade in office furniture and 
supplies after the war, an investigation has been made 
vith the following results 


Opportunity. for American-Made Goods. 

lt is reported that Liverpool will offer an excellent 
market for American office furniture and equipment as 
soon as war conditions, and more especially Government 
restrictions on commerce and shipping, enable the British 
importers to receive new supplies. American filing cab- 
inets are es] ecially in demand. 7 hey had not been popu- 
lar, or as one dealer expressed it, they were not “under- 
stood” until just before the war, but they were rapidly 
gaining entrance into the larger offices and banks when 
the outbreak of war cut off supplies, both of the American- 
made article and of materials for the British manu- 
facturers. 


A dealer f good standing states that he is frequently 
receiving inquiries trom ofhces where such furniture is 
needed and that he could do a thriving business if he 


were able to receive supplies. He expects a good deal of 
competition from the English manufacturers, but he is 
confident that the American makes by reason of their 
efficiency and good style will be more than able to hold 
their own Almost the only article of American manu- 
facture in this line which is not popular is the office safe, 
where the difficulty appears to be due partly to a feeling 
that the British makes are more substantial and partly 
to the alleged intricacy of the American combination locks. 

Steel office furniture, as well as articles made of wood, 
have every prospect of enjoying a big sale, as is shown by 
the quantity already introduced into the principal steam- 
ship offices and banks here and the inquiries regarding 
further supplies. Steel furniture may be painted either in 
a single color or in imitation of wood. 

Suggestions to Shippers. 

Whether of wood or steel, furniture, including filing 
cabinets, should be packed for foreign export in wooden 
cases of substantial build, with waterproof oil paper inside. 

As regards terms of sale, the wholesalers, who are also 
the manufacturers, supply the retailers at thirty day, less 


2% per cent. The retailers demand goods at prices en- 
abling them to sell at a profit of 334% per cent, the cus- 
tomary retail profit in these lines. A well-known local 


dealer says that he is prepared to take up an agency for 
American manufacturers, especially for filing cabinets of 
both wood and steel. If importing in any large quantity, 
he would prefer to be appointed sole agent and allowed 
a good stock with payment at the end of two months 
from the receipt of goods as he would have to allow his 
purchasers thirty days and give them a discount of 2% 
per cent at the end of that time As regards terms, how- 
ever, he is “open to suggestions.” 

If an agency wre established, travelers would be sent 
out from the central importing house, and the agent would 
expect an allowance for advertising, a suitable medium 
being The Cabinet Maker, 8 Bouverie street, London, E. 
C., which charges about $150 per page. 

More Normal Prices Expected. 

Owing to the total lack of new supplies, prices during 
the war have increased to anything from three to four 
times the normal figures, but these are not to be taken 
as indicating the rates at which business can be done iri 
the future. It is confidently affirmed that as soon as 
American goods can enter the market there will be a 
return to prices none of which will be more than 50 per 
cent above the pre-war cost. 


Furniture Chiefly in Demand. 

The following particulars are given as showing the 
kind of goods chiefly in demand, and the prices quoted 
(retail) are those prevailing at the outbreak of the war: 

Filing cabinets, 4-drawer quorto, vertical, oak, stand- 
ard size, £5 15s. ($27.98). 

Filing cabinets, 4-drawer, quorto, vertical, mahogany, of 
superior quality, £10 10s. ($51.10). 

Filing cabinets, 4-drawer, quorto, vertical, steel, £11 
($53.53). 














IMPRESSIONS 


The favorable impres- 
sion created by business 
correspondence 
depends fully as much 
upon the character of 
the stationery as upon 
the choice of words. 


Our latest sample book 
of 


BERKSHIRE 
TYPEWRITER 
PAPERS 


shows a variety of 
weights and _ finishes 
that will enable your 
most carefully discrim- 
inating customer to se- 

lect a letter-head whose 
correctness cannot fail 

to enhance the value of 

his business letters. 


let us mail you a copy. 


The Eaton, Crane & Pike Co. 


Typewriter Paper Department] 


Pittsfield, Mass. 


‘ 
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You Can Sell 


Typewriters 
Like a Veteran 


We equip National Dealers with a 
Ten-Minute Demonstration (a convinc- 
ing, logical, modern sales talk) which 
enables them to follow up leads, and sell 
the prospects. The National Combina- 
tion Typewriter is easily learned, so the 
dealer can demonstrate it proficiently 
after but little practice. 








“ees 
Weight 9% Ibs. 


National Combination Typewriter 
Retail Price, $48.50 
For Office 


For Home 


As a stationer or office equipment 
dealer, you are the neighborhood bureau 
of information on office practice and 
machines. You will have direct inquir- 
ies for typewriters for the use of mer- 
chants, professional men, society wom- 
en and writers. They know you, and 
will be pleased that they can buy a good 
typewriter at your store. 

The National Combination Typewriter 
is standard in everything but size. It 
does the work, and stands up under hard 
conditions. 

See our Dealer’s Agreement on the 
opposite page. It tells all the condi- 
tions—no other dealer gets any better 
proposition. We protect you on inquir- 
ies received from your territory at the 
factory. 

Write for your slice of the profits on 
National Combination Typewriters 
today. 

Immediate Deliveries’ Guaranteed. 


National Typewriter Company 


Fond du Lac, Wisconsin, U.S.A 
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Filing cabinets, 4-drawer, quorto, vertical, steel, with 


automatic lock, £13 ($63.26). (For a steel cabinet the 
automatic lock is preferred.) 

Four-foot roll top desk, from £5 ($24.33) to £20 
($97.33). The demand is chiefly for the low roll with ex- 
tending writing bed and with drawers fitted up with sys- 
tems, vertical cabinet and card index. 

Typewriting desks with top centers, half pedestal, £9 


($43.79) - double pedestal, £13 ($66.26). Note that these 
are flat, not roll-tops. 

Typewriting swivel chair with spring back about £1 Is 
($5.10). Most swivel and tipping chairs are unobtainable 
from English makers of office furniture. 

Dougias chair, used very extensively, about 7s. 6d. 
($1.82). These are now made rather extensively in Eng- 
land, but it is said that the manufacturers are not success- 
ful with bending arms. 

Oak card index cabinets, 5x3, two-drawer cabinets, £1 
5s. ($6.08). 

Sectional bookcases, with uplifting glass fronts, 3-door, 
sectional bookcase, top and base oak, £3 3s. ($15.3 
about 15s. 6d. ($3.77), medium quality, per section 

\ very ready sale exists even for the best qualities of 
sectional bookcases, as they are being used not only in 
offices but also in libraries and private houses. For the 
best qualities, 3-door, mahogany, with latticed windows, 
up to £9 9s. ($45.98), about three times the price of 
medium-quality oak, is paid. 

Since the outbreak of the war the home manufacturers 
have ceased to issue catalogue and price lists, and these 
are consequently not obtainable. 


Holland Has New Commercial Publication. 


The Nieuwe Rotterdamache Courant has inaugurated 
the publication of a new monthly, entitled, “Commercial 
Holland.” It is intended to publish articles concerning 
Dutch trade and industries to interest foreigners. Its 
scope is similar to Export American Industries, The 
American Exporter and The Exporters’ Review. 


Swiss Concern Succeeded by Stock Company. 


The business formerly operated by Robert Berel, whole- 
sale paper, Rue de Marche, Bienne, Switzerland, has been 
taken over by a stock company styled Papyria, W. S. A., 
handling paper and boxes wholesale. 


British Import Regulations to Be Resumed. 


A deputation of. British manufacturers was promised 
by Sir Albert Stanley, president of the London Board of 
Trade, that restrictions on imports of foreign manufac 
tures would be re-established after March, 1919. 


Typewriter Imports Into Dominican Republic 
Imports of typewriters from the United States into the 
Dominican Republic during 1917 totaled $25,917 wort! 


Pottstown Store Changes Hands. 


The Evans Book Store at 219 High street, Pottstown, 
Pa., was sold some time ago by George Evans, the man- 
ager of the property, to Frank B. Landis, 157 North Han 
over street. The transaction included the three-story 
store building and real estate, and the extensive stationery 
store. 


Mr. Evans has retired from active business. The Evans 
store has been in existence for over sixty-five years, hav- 
ing been founded by the late Abner Evans, who after 
a time had as a partner Aaron L. Custer. Until 1870 


the firm name was Evans & Custer. George Evans is 
executor of the Abner Evans estate and successfully man 
aged the store until its sale a few months ago. Mr. 
Landis, the new owner of the store, has resided in Potts- 
town for seven years. Previous to that time he lived at 
Kutztown, where he was in the retail shoe business. Dur 
ing his residence at Pottstown he has represented the 
Landis Machine Company of St. Louis on the road 


Pencil Concern Adds to Plant and Changes Policy. 

The Pencil Exchange of Jersey City, N. J., who since 
1889 have been before the stationery trade as manufac- 
turers of imprint pencils and who in 1914 built a large 
and modernly equipped factory, have erected a second 
factory with the expectation of increasing their service. 
O. A. Weissenborn is president of The Pencil Exchange 
and is a member of a family who.were pioneers in the 
pencil industry in America. The company has a number 


of trademarks under which its lines will be marketed. 
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DEALERS AGREEMENT 





PORTABLE STATIONARY 





Dated at Peper ere fee Pe ee fe 
CHIS. 64.05 GR OE... os 0 ote wn ds olen be ee 1919, 
A In consideration of your purchasing this day...... * Model No. 3 National Combination 
lypewriters, we propose to appoint you exclusive Dealer for the said machine in the following territory and 
under the following conditions 
TERRITORY Your territory to embracé 2.35. ......0+s0s ccove cen s anaes sauna ya ane aa 


and to be extended according to your ability and as may be hereafter mutually 
agreed upon 


GUARANTEE OF BEST We guarantee that the following terms are the best and only terms we give any 
DEALER’S TERMS AND Dealer. 


DISCOUNT Price $28.50 F. O. B. Fond du Lac, Wis 
Cash with order—three per cent discount 
Cash $5.00 with order—balance C. O. D 
MAINTENANCE The established list price of the National Typewriter is $45.00, or $48.50, with 
OF LIST PRICE traveling case. Canadian price, $58.50, or $62.00, with case. You are requested not 
to sell the machine for less than said prices 
ORDERS AND \ll mail orders and inquiries received by us from your territory, arising from our 
INQUIRIES National advertising, are to be promptly referred to you; or, if sales be made at 


RESULTING FROM NA- ur Factory for shipment into your territory, your regular Dealer’s profit on said 
TIONAL ADVERTISING sale is to be remitted to you immediately 


SALES PROMOTION The services of our “Educational Department” and our advertising specialists are 
AND ADVERTISING to be at your disposal free of charge, to promote sales, and for the preparation of 
SERVICE newspaper advertising copy, circular letters, etc., and we agree to supply, free of 


cost, all necessary cuts illustrating the National Combination Typewriter, to be 
used in such advertising placed by you. 


SUCCESSFUL METHOD You will be supplied with the copyrighted Sales Demonstration of the National 
OF DEMONSTRATING Combination Typewriter, contained in the Demonstration Manual and Chart, and 


THE NATIONAL you are particularly requested to invariably make use of this Sales Demonstration 
TYPEWRITER whenever showing the National Machine to prospective purchasers. 

SELLING During the continuance of this Agreement we hereby agree not to sell the National 
RIGHTS Typewriter to any other Dealer or Agent for resale in the territory herein assigned. 


And it is agreed that you shall refrain from selling the said Typewriter in the 
territory of any other Dealer or Agent. 


VOLUME OF It is agreed that, should your purchases fail to average.............2+0:e008- of said 

BUSINESS REQUIRED Machines per month for any three consecutive months after..........eeececesens . 
this Company may at its discretion terminate this Agreement. 

DURATION OF This Agreement to continue for a period of one year from date hereof, but may be 

CONTRACT terminated by this Company at its discretion upon your failure to perform any of 


the agreements herein provided for 

It is further agreed that in case of such failure on your part, the Company may 
permit you to continue to exercise the privileges herein granted on sufferance, 
without prejudice to its right at any time thereafter to terminate and cancel this 
Agreement at its discretion. 


It is understood and agreed that the foregoing memorandum expresses the complete and final under- 
standing touching this Agreement, and that any and all previous negotiations and representations not herein 
contained are hereby abrogated; and that this Agreement cannot be changed, modified or varied except by 


consent of the Company. ; ; 
NATIONAL TYPEWRITER COMPANY, 








POT. 2.3 clu ibe ooo ak aes ener 
ACCEPTED: Director of: Sales. 
(To be signed in duplicate, one copy to be retained by the Dealer, ar he other returned to the National Typewriter Co., 
Fond du Lac, Wisconsin.) 
—_—— — eee eee ee CG EE GE Ge EE Ge eS Ss a a a ca! 


Every National Dealer Gets These Terms. We Equip Him for Successful Sales Work. Witha 
National Combination Typewriter and Our Demonstration, Sales Are Practically a Certainty, 
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“Show him why 
a man can jump 
square-footed into 
an open drawer without 
impatring tts action.”’ 


SHOW HIM 


SHow him the electrically-welded making it give even a fraction of an 
solid steel frame, built to stay inch. Why a man can jump square 
sag-proof for 100 years. footed into an open drawer without 
Show him the swift, smooth, impairing its action. Why you can 
silent drawers coasting in or out at pull open a heavily loaded drawer 
the touch. with a slender silk thread. 
Show him the simple device that Show him! He wants proof. 
keeps drawers from rebounding even 
The only letter file in the world 


when they’re kicked shut. Peay we . 
c at lets you show your customer 
Show him how the T-head rein all these things is the Shaw- 








forcements at the crosspieces give 
added rigidity. Walker. 

Show him why three men can If you’re out for more business, 
stand on top of the file without ask us to show you. 


THE SHAW-WALKER COMPANY 
Everything in Filing Equipment—Complete Lines in Steel, Wood and Supplies 
NEW YORK CHICAGO WASHINGTON PITTSBURGH NEW ORLEANS © MINNEAPOLIS 


DETROIT ST. LOUIS LONDON 
Factory and Home Office, Muskegon, Michigan 


SHAW-\WALKER 


STEEL LETTER FILES 


“Built Like A Skyscraper”’ 
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The Centenary of Christopher Latham 





Sholes nora the tepsmae oad tea 
Written by Chas. E. We , Only Sur 
viving { ute of the Inventor for 
‘Remington Notes.’ Reprinted from 
that Put tion 

Note Office Appliances has heretofore commented upon the 
commendable action of the National Shorthand Reporters’ 

Association in appointing a committee to raise a fund for the 

ection of a fitting monument over the grave of Christopher 

Latham Sholes in recognition of the distinguished work of the 

nventor of the first practical typewriting machine Just a 

ar ago- Office Appliances published a news report of the action 
ibove mentionec ind suggested editorially that it would be 
tting to erect a monument to Mr. Sholes, or better still, a 
statue of him in some public park in Milwaukee, as an inspira- 
tion to young people of future generations, and a fitting 


tribute to one whose life work advanced civilization and human 
efficiency. We are glad to present the following article by Mr 
Weller, who, in addition to having been an associate of Mr 
Sholes, is the secretary of the organization which is endeay- 
ring to have some fitting monument erected to his memory. 

Office Appliances urges everyone in the typewriter business, 


or who makes his or her living from the writing machine, to 
yntribute something, according to his means, to this worthy 


movement. 

As Office Appliances was going to press word came from Mr. 
Weller that the fund is beginning to grow in a very satisfactory 
nanner, and that he and his associates are encouraged to hope 
that enough people will come forward with donations in the next 
few weeks to assure a monument worthy of standing as a fit 
ribute to the memory of Mr. Sholes 


HE National Shorthand Reporters’ Asso- 
ciation at its last annual convention passed 
a resolution requesting the president to 
appoint a Commission for the purpose of 
raising a fund by popular subscription for 
the erection of a monument over the grave 
of Christopher Latham Sholes, the inven- 
tor of the typewriter. In accordance with 
the request, President Pechin appointed the Commission. 

“Mr. Sholes’ title to distinction as the inventor of the 
rst practical typewriter has been fully established. It 
vas his brain that conceived the main principles of the 
invention and reduced it to a practical working model. 

“He also christened his invention with a name that is 
now known throughout the civilized world, ‘The Type- 
writer.’ 

‘During the six years intervening between the comple- 
ion of the first machine in the late fall of 1867 and the 
summer of 1873 at least a dozen machines were con- 
structed in the little machine shop in Milwaukee, in an 
endeavor to produce a mechanism sufficiently perfect to 
neet the requirements of the publi After many sacri- 

es in an endeavor to raise funds for the continuance of 
the work, Sholes, in 1873, entered into a contract with E. 
Remington & Sons, the famous gunmakers of Ilion, N. Y.., 
vhich resulted in the production of the machine now 





nown as Model No. 1 Remington The firm of E. Rem- 
ngton & Sons no longer exists, but its name is perpet- 
uated today in the Remington typewriter. 

“After tl Remingtons had taken over the manufac- 
ure of the machine, Mr. Sholes continued to invent im- 


rovements, and was engaged in the work propped up in 
bed in the last stages of a lingering illness until his death, 


vhich occurred on July 7, 1890. He left a heritage which 
ias blessed the lives of hundreds of thousands of men and 
vomen. 

For twenty-eight years his mortal remains have been 
ing in a grave without headstone or mark of any 


escription 

This fact speaks more eloquently than words. It is a 
ilent, but none the less powerful appeal to the heart and 
onscience of every man, woman or child whose life has 
been made happier by means of the invention which had 
its origin in the brain of this remarkable man 

‘Mr. Sholes was born in 1819 The year 1919 is the 
hundredth anniversary of his birth 

“The movement is inaugurated without the slightest 
thought of securing recompense for the large amount of 
labor necessarily incident to the initiating and carrying 
on of the work. On the contrary, the Commission is 
freely expending its time, labor and personal means in 
the accomplishment of the worthy and noble undertaking 
of erecting a suitable memorial over the grave of the 
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You Couldn't Expect 
Less of Us 


Knowing our reputation — as all 
stationers do know it—you wouldn't ex- 


pect that Ol) Hampshire Stationery 
would be anything less than the best. 


Whether the Band, Hellam or Lamm, 
each fully upholds the Ol) Hampshire 
traditions for famous good quality. 


You won't sell much of it to careless 
folks. You won't have to sell it to folks 
who care. They will buy it. 


Fe Wi 


(Wampshire 


; ) U, 
Mand s/ 
if 





Write to the 


Fine Stationery Department 


Hampshire Paper Company 
So. Hadley Falls, Mass. 


Makers of 
Bond—V ellum—Lawn 
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T YOUR disposal is a wide choice 
of the machines for machine 


bookkeeping, and you are reasonably 


sure of satisfaction from any make. 
But with the paper that is used in the 


machine it is an entirely different 
question. An ordinary ledger paper 
cannot be used successfully. The pe- 


culiarly difficult requirements of this 
method demand a paper that is espe- 
cially adapted to the work. There is 
only one such stock, and that is 


iW ay 17 
YPOCOUN 


ADGA 


Made to last under the hardest service, 
the finish, texture, writing surface and 
color of Typocount are planned to 
outlast the severe strain of machine 
bookkeeping. Typocount Linen 
Ledger Paper retains its crisp, smooth 
strength under all conditions — it 
exactly meets every condition of the 
special purpose for which it is made. 
The price of Typocount is moderate. 


May we send you a generous 
sample for test in your own office? 


Byron Weston Company 


Dalton, Massachusetts 
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man whose inventive genius has created a mechanism 
which has been a blessing to mankind in all parts of the 
civilized world. 

“It is proposed to commemorate this anniversary by 
erecting over his grave in Forest Home Cemetery in the 
city of Milwaukee, a suitable monument with a bronze 
tablet, exhibiting in bas-relief the features of the inventor, 
and be aring: the following inse ription: 


CHRISTOPHER LATHAM SHOLES, 
“The Father of the Typewriter.” 

Erected by the National Shorthand Re- 
porters’ Association, with the assistance of 
many thousands of men, women and chil- 
dren, in grateful memory of the man whose 
genius has lightened labor and _ brought 
comfort and happiness to millions of toilers 
in the world’s work. 

“It is designed to make this a purely popular suborrk )- 
tion by confining the amounts subscribed to one dollar or 
less, in order to give everybody the opportunity of aiding 
the Commission in its work. 

“It is difficult to conceive of a man, woman or child 
who has been benefited by the invention of the typewriter 
who would not gladly contribute twenty-five, fifty cents 
or a dollar as a tribute to the memory of the man who 
expended the best years of his life in an oane vor to 
produce a mechanism that would inure to the benefit and 
happiness of mankind.” 

In conclusion Mr. Weller suggests that small contri- 
butions may be most conveniently sent in the form of 
Thrift Stamps. He has also published a little volume, 
“The Early History of the Typewriter,” containing a full- 
page portrait of the inventor and a detailed narrative of 
the inception and construction of the first practical type- 
writer, with photographs of the first model on which the 
patent was granted and fac-simile typewritten letters from 
the inventor describing the progress of his work during 
the time he was working to perfect his machine This 
book, bound in cloth, sells for one dollar, and the pro- 
ceeds of the sale will be devoted to the Monument Fund. 

Orders for the book and subscriptions to the Monument 
Fund should be addressed to Charles E. Weller, 206 Ma- 
sonic Temple, La Porte, Ind. 


Biddle Purchasing Company in Stationery Field. 





The Biddle Purchasing Company, whose main offices are 
at 107 Chambers street, New York, a concern which for 
forty years has supplied information service to clients, has 
extended this service into the stationery field to jobbers 


of stationery and kindred lines 

The business was founded in 1879 by Clement H. Biddle, 
Sr. Heretofore the company has served the hardware, 
grocery, electrical supply, automobile accessory and other 
branches of industry. It has just issued a rather inter- 
esting souvenir of its fortieth anniversary. The company 
maintains offices. in Pittsburgh and Chicago and has an 
information as well as a buying service, posting the trade 
as to market conditions, price changes, new 
other data. 

The stationery division will be handled by Harry Abram, 
who has had many years of buying experience in this 
line and has a wide knowledge of markets and sources of 
supply. 


eoods and 


Why Dealers Should Use Trade merece. 


The following reasons why trade acceptances should 
be used by dealers in office furniture and equipment are 
presented with approval by the Steel Equipment Corpora- 
tion of Avenel, N. J., through its house organ, the 
“Security Salesman” 

“Because the general use of the trade acceptance will 
tend to reduce the expense of doing business and conse- 
quently the cost of the finished product. 

“A few of the advantages derived from its use which 
you as a dealer, we as a manufacturer, and finally your 
customer, will enjoy, are strikingly set forth here 

“Fairer Prices.—Because it reduces operating expense. 

“More Business.—Because it extends your credit. 

“Improved Accounting.—Because it verifies your ac- 
count. 


“Larger Profits—Because it insures you a more rapid 
turnover. 
“Upon the recommendation of the Federal Reserve 


Board, National Association of Credit Men, and American 
Bankers’ Association, we have adopted the trade accept- 
ance plan of payment.” 
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Quality—Production Prompt 
Deliveries— Low Overhead 


H! FTEEN years’ experience manufacturing 
ribbons and carbons enable us to assure 

our customers of distinctive goods, service 
and minimum costs. 


Get our Samples and Prices on Carbon Paper: 


Quality No. 301, Imported Light Weight. 

Quality No. 307, Domestic Light Weight. 

Quality No. 207, Domestic Medium Weight. 

Quality No. 103, Imported Standard Weight. 

Quality No. 121, White Back, Domestic Standard Weight. 
Quality No. 120, Blue Back, Domestic Standard Weight. 
Quality No. 122, Purple Back, Domestic Standard Weight. 


You cannot match equal quality and price anywhere. 
Packed in flat reams, cut sizes and boxed goods. 

Our Typewriter Ribbons must show ONE HUN- 
DRED PERFECT COPIES on a single spot with any 
standard testing machine. Do You Know Any Other 
Ribbon That Will Do It? Sold under “Money Back 
Guarantee.” We eliminate all chance on the dealer’s 
part. 

We specialize on ribbons for Hectographs, Rapid 
Rollers, Bichromes. Packages furnished with our 
imprint, your own imprint, or in plain boxes. 


The Mercury Manufacturing Company 


Manufacturers of Carbon Papers and Typewriter Ribbons 
For the Dealer Only. 


E. F. Guertin, General Manager, Rochester, N. Y. 

















OFFICE APPLIANCES Februa 











Quality 
Filing Devices 
In Steel 


Steel Filing Devices were prov- 
en an absolute necessity by our” 
Government in war time. Every 
prospective buyer demands 
Protection, Capacity and Ap- 
pearance. We have all of 
these requisites. Our Files are 
Non-Inflammable, Fire Resist- 
ing, Dust Proof, Weather Proof 
and the drawers never stick, 
never warp and never grow 
old or lose their original beau- 
tiful appearance, and best of all 
they will last a lifetime. Full 
capacity, roller suspension, 
every desirable feature is con- 
sidered in 


Canton Art Metal— Quality 
Steel Filing Devices 


We have done our “bit” in helping the Government win the great world war, and now 
in addition to our plant No. 1, 
we are adding plant No. 2, and 
while we shall continue to give 
Special Construction or built- 
to-order work its full necessary 
attention we shall build a com- 
plete line of standard stock 
cases and we are now making 





Agency Connections with 
Live Dealers 


everywhere. Just drop us a card 
and we will gladly mail you Catalogs 
and Price Lists, and we can guar- 
antee you prompt shipment as we 
have large stocks of finished prod- 
ucts on hand at all times. 


The Canton Art Metal Co. 


Plant No. 2 Canton, Ohio 


New York Office: 200 Fifth Avenue 





END US your plans and specifications for 
“” special built work for Banks, Court Houses, 
City Halls, etc. No matter how large or how 
small, we'll gladly quote you. 
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Chicago Stationers’ Honor Roll Call. 


One of the striking features of the dinner of the Chi- 
cago Stationers’ Association, January 18, was the roll 
call of members. Each responded by stating the number 
of stars in his service flag, which were as follows: 

Wilson-Jones Loose Leaf Company, sixty-six blue 
stars; Wahl Adding Machine Company, fifty-nine blue 
stars, one gold star; Cameron-Amberg Company, seven 
blue stars; S. D. Childs & Company, twenty-eight blue 
stars, two gold stars; Geo. E. Cole, five blue stars; Com- 
mercial Stationery, four blue stars; Horders’ Stationery 
Stores, seven blue stars; Marshall Jackson Company, 
thirteen blue stars; P. F. Pettibone, thirteen blue stars, 
one gold star; Shea, Smith & Company, twenty-three blue 
stars, one gold star; Stevens, Maloney & Company, fifteen 
blue stars; Automatic Pencil Sharpener Company, nine- 
teen blue stars; Conklin Fountain Pen Company, twenty- 
three blue stars; Carter’s Ink Company, Chicago office, 
two blue stars; Jos. Dixon Crucible Company, 123 blue 
tars, one gold star; Dennison Manufacturing Company, 
56 blue stars, ten gold stars; Sanford Manufacturing 
Company, twenty-four blue stars; Eberhard Faber, fifty- 
eight blue stars, two gold stars: Goes Lithographing Com- 
pany, twenty-two blue stars; The Heine Company, twen- 
ty-one blue stars; Irving-Pitt Manufacturing Company, 
sixtv-two blue stars, two gold stars: Imperial Methods 
Company, six blue stars; Pelouze Manufacturing Com- 
pany, eighteen blue stars; Shaffer Pen Company, eleven 
blue stars, one gold star; Stromberg-Allen Company, 
eleven blue stars 


* 
RO 


The roll call, mentioned above, came toward the end 
of the dinner, at which not less than two hundred mem- 
bers and guests were in attendance, in the Gold Room of 
the Congress hotel. The presiding officer was Chairman 
John W. Ogren and he, with members of the various com- 
mittees who arranged the event, deserve much praise for 
the suceess achieved. Julius Biel headed the reception 


committee which worked with such tact and good will that 
everyone was made to feel at home. 


While waiting for the dinner hour to strike, an informal 
reception was held in the ante-room at the east of the 
Gold Room, but at 7:15 the doors were opened and the 
crowd filed in. 


At the end of the meal Mr. Ogren introduced Prof. 
Ralph B. Dennis, who spoke on Russia and the Bolsheviki. 
His remarks were both interesting and instructive. Prof. 
Dennis went to Moscow as United States vice-consul im: 
mediately after the fall of the Kerensky regime, remaining 
in Russia for two years. He saw the breaking up of the 
Russian army on the eastern front and beheld the rise of 
the Bolshevik movement to the point where Lenine and 
Trotzky occupied leading positions in Russian affairs. 
Prof. Dennis warned his hearers not to look upon Bol- 
shevism- as something far away, but to take heed lest it 
spread among us. 


The food situation as described by the speaker is indeed 
desperate. He pointed out the fact that the Russians 
were promised bread and peace if they would leave the 
front and go home, and that having done so, they have 
neither bread nor peace. They may not like their present 
government, but they can do nothing at present, for the 
answer to a complaint is the machine gun in the hands of 
paid soldiers of the Bolsheviki. He pointed out one pecu- 
liarity of the Russian temperament, which has made the 
organization of a stable government difficult in Russia; 
that is that the Russian appears to be without the under- 
standing of the word “compromise.” Russia is, further- 
more, a land of illimitable talk. A Russian will talk at 
any time and usually manages to do so intelligently, but 
before he can make a great success at the art of govern- 
ment he must learn something of the art of compromising, 
of yielding a little in one place in order to achieve some- 
thing in another. 


E. D. L. Sperry, chairman of the Northwestern Sta- 
tioners’ Association, was introduced as one of the visitors. 

Following the dinner, which was one of the most en- 
joyable events of the kind ever given by the Chicago 
association, those who desired to do so, remained while 
the floor was cleared, and danced until a late hour 
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‘Fulton Faultless’’ 


alg 


“Quality” “‘Service’’ 


O INSURE the 


‘trade a square 
deal and fullest sat- 


islaction, every pro- 





duct of our factory 
is rigidly inspected 
and is guaranteed 


against defective 


material and faulty 


workmanship. 


ULTON SPECIALTY 
COMPANY 


Manufacturers of Labor-Saving 
Office Necessities 


E. R. UNDERWOOD, Pres ELIZABETH, N. J, 


Rubber Type Business Outfits 
Self-Inking Stamp Pads 
Non-Blurring Stamp Pads 
Elite (Wood Base) Stamp Pads 
Line Daters 

Band Numberers 

Sign Markers 




















The Maximum of Service 


is the least you have a right to expect 
from a typewriter, old or new. Your 
office efficiency is not maintaining 
even its due average unless you get it. 
In these days of close figuring and 
disciplined co-operation between all 
kinds of units, your machines as well 
as men must be trained to do the ulti- 
mate bit. Doing less than that, they 
lose you money. Offices which rec- 
ognize that fact today have adopted 
the 


RAMER 
REMANUFACTURED 
TYPEWRITER 


To show the Ramer to a customer is to 
interest him at once. He sees what has 
been done for one machine—one transfor- 
mation of half-efficiency into 100 per cent 
working perfection — and it starts him 
thinking of his own typewriter problem. 
Our salesmen are selling the Ramer service 
by exhibiting the Ramer re-made product. 
The eyes of the prospect clinch the bargain. 


Let The Re-Made Ramer 
Re-Make Your Profit Balance 


There are a lot of typewriter-users in your 
field, as a dealer, who are going to face this 
proposition of partly worn machines—a lot 
of them are facing it right now. The Ramer 
re-manufacturing system will solve their 
problem—and solve your profit problem— 
at the same time. We have the proof in 
letters of inquiry ; you have the opportunity 
to cash in on it. Write us today. 


You Will Find Our Bureau of 
Service Eager to Assist You 


Wholesale Typewriter Co. 
314-316 Broadway New York, N. Y. 
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Boston Stationers Dine. 


The annual dinner of the Boston Stationers’ Associa- 
tion, which was held at the Copley Plaza Hotel on Jan- 
uary 22nd, turned itself into a “Victory” dinner and 
achieved the largest attendance in the history of the as- 
sociation. Nearly three hundred members and guests 
were present. One of the most inspiring features of the 
entertainment was the Highland Glee Club of fifty male 
voices, who gave what was a real musical treat. The Club 
is composed of business men, one of its leading soloists 
being Mr. Elwell, a stationer at West Newton. 

Ralph S. Bauer, president of the association, served as 
toastmaster and in his opening remarks expressed some 
general sentiments as to the logic of holding dinners as 
a tonic for business men. He said that he noted with 
pleasure the large attendance of ladies, for whom, said 
he, association affairs are specifically arranged. 

James H. Kimball, a member of the State Legislature 
of Massachusetts, responded to the toast, “The Ladies.” 
His remarks were witty and brilliant. 

Problems confronting the business men of the country 
during the reconstruction period were handled by Mor- 
timer W. Byers, secretary of the National Association of 
Stationers and Manufacturers, and Senator George B. 
Churchill. The latter gentleman emphasized the point 
that the spirit of bolshevism is spreading and that in or- 
der to make democracy safe in America every business 
man must unselfishly give his thought and his time to 
solving the problems with which the country is con- 
fronted. 

One of the most interesting talks of the evening was 
by Gunnery Sergeant Wolcott Winchenbaugh of Com- 
pany 18, 5th Regiment, United States Marines, son of 
Lester P. Winchenbaugh. The sergeant was decorated 
with the Distinguished Service Cross and has recently 
returned from the front. He graphically described the 
activities of his company on the battle front and illus- 
trated his talk by means of a blackboard, giving an in- 
teresting account of America’s part in the war. 

Among other guests and speakers were Charles A. 
Lent, president of the New York Stationers’ Association, 
and H. W. Rogers, treasurer of the National Association 
The evening’s entertainment was concluded with danc- 
ing. 


New Officers for Steel Furniture Manufacturers’ 
Association. 

The National Association of Steel Furniture Manufac- 
turers met at Cleveland on January 24th, holding-a post- 
poned annual meeting as ot October 18th. The follow- 
ing officers and directors were elected for the ensuing 
year: 

President, S. S. French, vice-president and general man- 
ager of The General Fireproofing Company, Youngstown, 
O.; vice-president, Henry K. Smith, president, Art Metal 
Construction Company, Jamestown, N. Y.; treasurer, O. 


A. Wilkerson, general manager of the Steel Equipment 
Corporation, Avenel, N. J.; Directors: A. B. Clarke, presi- 
dent, Canton Art Metal Company, Canton, O me 4 


Blagg, vice-president of the Globe-Wernicke Company, 
Cincinnati, O.; W. A. Le Brun, vice-president and general 
manager, The O. M. Edwards Manufacturing Company, 
Syracuse, N. Y.; Charles Slemin, vice-president, Yawman 
& Erbe Manufacturing Company, Rochester, N. \ 

The secretary of the association is Erich W. Kath, and 
its office is in the Schofield building, Cleveland, O 


Cincinnati Furniture Exchange. 

A directors’ meeting was held by the newly elected 
members of the Board of Directors of the Cincinnati 
Furniture Exchange at Ahlbrand’s Hall on January /, 
and the following officers were elected for the ensuing 
year: President, Louis W. Froelich; first vice-president, 
Albert Schirmer; second vice-president, George W. 
Schutte, Jr.; treasurer, Howard E. Scheid; secretary, 
Henry W. Backer. 

The first meeting of the Exchange for the new year 
was held at Ahlbrand’s Hall on January 14, 1919, with 
President Louis W. Froelich at the helm. Twelve of the 
newly elected directors answered the roll call. After 
the reading of reports of officers and committees, a vote 
of thanks was given to the membership committee for its 
unusually good work. The Haas Lumber Company was 
elected to membership. The resignations of Wm. C. 
Patterson and John Wenzel & Son were accepted. The 
new directors were sworn in by George Wehring, of the 
Mercantile Credit Company, a notary. There being no 
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MANUFACTURED BY 
THE GENERAL ECLIPSE CO. 
DANIELSON CONN. U.S.A. 





BIRD BILL PEN CO., ine. 
309 Broavnway, New York, U.S.A. 


EASTERN AND EXPORT DISTRIBUTORS 


want to read a most unusual letter from 
read the Soldier Boy’s letter on the next page. 











Battery "D" 56th Arty. CAC 
American E. F., France 
Oct. 29, 1918 


Dear hr. Filling 


Perhaps you may be surprised to receive a letter from me, but an incident in the day 
work of one of Uncle Sam's fighting units, of which I am proud to be a member, brought back to me very 


forcibly thoughts of home and especially of you 


You undoubtedly know that our Regiment is motorized and as I've always been in the 


motor game was placed in the motor unit. Some time back I received a promotion from Chief Mechanic 


Sergeant in charge of the unit. Naturally with tie promotion came a lot of army red tape reports to 
which gives me quite a little office work. Yesterday I ran out of ink and sent a man t 


make, etc 
Q. M. Storeroom to get some. On his return he handed me a little tin box which looked for the moment 
more like a box of pills than ink. However, I did take time to glance at the box, then became interest 


for on the outside of the box I read "Inklets manufactured by the General Eclipse Co., Danielson 


A message from home could not have struck me more forcibly. Here I was an ordinary 
soldier in one of the armies of the world, only a mile or so from the front line trenches and a 
box of ink tablets manufactured in my old home town had found me Naturally they brought memories 
that town and of the man who is the head of the company who manufactures them whom I knew personally 
Of course I couldn't let it rest there so just told all the boys about it, and was still bragging wher 


an officer came in and hearing part of the conversation, made the statement that "Inklets" were used 
very extensively by the U. S. Army in all branches. Personally I find them to be Top Knotch. Being 
tablet form, packed in a small box we can easily carry enough tablets to make a barre! of ink in our 
shirt pockets. I also find it to be a fast color quickly prepared for use, which is a big factor as 
time is one of the things a soldier has to keep watch of and not spend too much on one job. They are 
surely helping to win the war by saving time and by keeping the clerks of this fighting force good 

natured at the possibility of having ink in an instant when the fountain pen runs dry or the inkwell 
All seem to speak of them in the same way as being one of the absolute necessities 


i 


becomes upset 
their office work, and I feel justly proud that they are manufactured in the home town and bid fair 


become one of the great industries of the world 


Please don't think I am speaking well of the "Inklets" simply because I know the 
manufacturer; as such is not the case. The praise is not only my own, but also that of every man 


the Regiment who has had occasion to use the product It's fast becoming the only ink used 
on account of the ease with which it may be handled. It does away with the waste that used to occur 
transportation and no matter how hard the bang, "Inklets" can't spill. 


+} 


vile 


This evening finds me well and as happy as it's possible for a fellow to be some 
5000 miles or more from home and at war. However, all seems to be going well and I surely can't conm- 
plain in the least, as all people know it can’t last forever and we are bound to win, sooner perhaps 
than we realize 

Sincerely hope this finds you_in the best of health with business the best ever and 
everything going with a system that I know must exist in the business with you as manager 


Sincerely yours, 
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1919 
New England 


Business Equipment 


Exposition 


Mechanics Building, Boston, Mass. 
Week of April 14th 








Business conditions in prosperous New England 
are being satisfactorily adjusted on a peace basis and 
the prospects for sales of business equipment there 
this year are particularly good. 

Previous Business Equipment Expositions in Bos- 
ton have been attended by thousands of interested 
buvers and undoubtedly an even larger number will 
visit this year’s Exposition to see what has been devel- 
oped in the business equipment industry during the 
two years since the last one held there. 

Progressive manufacturers of business equipment 
will promote their interests in New England by exhib- 
iting in this Exposition. It will be well advertised 
and should be more representative of the industry 
than any yet held in New England. 

Floor plan showing exhibit space available will be 
sent upon request. 


Annual Business Show Co. 


Frank E. Tupper, President 
150 Nassau Street NEW YORK 
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—Order in “B-M” Soil- proof packages and you 
never need to worry about the Quality of Your Card 
Index or Vertical File Supplies 


Sold in Original 
Bindery Sets 
Sorted, Inspected, 
OK-ed and Sealed 


and Guaranteed 





The “B-M”’ Quality Guarantee 
in Every Package— Your Protection 


Lack of technical knowledge, of grades, weight or quality, is no longer a reason for 
failure to get full service from the card index and vertical file supplies the average office 
requires. 

“B-M” supplies are of standard grade and quality. Whether you buy one set of guides 
or a hundred assorted sizes and styles, fer as many different purposes, the grade and 
quality will be uniform and dependable—because these qualities are tmsured and 
vouched for in our sorting, inspection and wrapping departments. 


Full Count—Perfect Stock—Free from Blemish 


If you use supplies of this character in Examine a handful of cards from one of 
your office, it will be to your advantage your files the next time you refer to them. 


to look well to their quality. Cards, guides Observe their surface texture and color. Do 
this and you'll begin to appreciate the im- 


or folders that bunch, bend and refuse to portance of quality consideration the next 
“stand up” in the files can never give the time you order. 


kind of service you have a perfect right The “B-M” line includes Blank and Num- 
to expect. bered Guide Cards, Numerical Guide Sets, 

Daily Card Guides, Monthly Card Guides, 
Large users of these supplies were Alphabetical Card Guides, State, Town and 


among the first to recognize the econ- County Guides, Tab Record Guides, Blank 
and Ruled Record Guides, Stock Ruled 


= omies of “B-M” Cards, Guides and —. . 
= Fold te kn 4 oe Ledger Cards and all Standard Vertical File 
= otders—not merely because they are Guides and Folders. Perfect of color—of 
= made clean, packed clean and sold clean superior finish—perfectly printed. 
= —but because they promised a superior Sold in their original bindery wrappings, 
= service as well as longer service. quality and full count guaranteed. 


Complete Catalog, describing and illustrating every size and character of Card, Guide and 
Folder, mailed upon request. Address 


BROWNE-MORSE COMPANY 


Makers of Quality Filing Equipment 
12 McKinney Avenue Muskegon, Michigan 


, BRANCHES 
343 Broadway, New York City 905 Liberty Ave., Pittsburgh 109 N. Frederick St., Baltimore 193 E. Jefferson Ave., Detroi 
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further regular business, the Chair called upon the mem- 
bers to say a few words. Robert Becker of Cincinnati 
and Messers. Leach and Richardson of Tennessee re- 
sponded. 


New York Stationers Suggest Resale Prices. 


\t a meeting of the Stationers’ Association of New 


York, held on Monday, January 20, it was decided to 
follow the action of similar associations and suggest a 
schedule of local resale prices. To carry out the idea the 
members instructed the board of directors to proceed with 
the work of compiling the suggested schedules. 

[lo form a basis upon which to work intelligently the 
board will send cost schedules to all retail members of 


the association and upon these each dealer will be ex- 
pected to enter all details of his exact costs of doing busi- 


ness The sheets will then be returned anonymously to 
the board, who will proceed to compile an average cost 
sheet of doing a stationery business in New York Chis 


will be submitted for approval at a general meeting, and, 
after approval or revision and approval, will form the 
basis upon which the suggested resale prices will be 
calculated. 

At the meeting referred to the plan was outlined by 
Vice President Mortimer W. Byers and adopted after dis- 
cussion as outlined above. 

[The Pomeroy Ink Manufacturing Company was elected 
to membership and the following resolution was adopted 

Resolved, That the Stationers’ Association of New York 
in regular meeting assembled hereby records its continued 
support of the action of the National Association of Sta- 
tioners and Manufacturers of the U. S. A. in convention 
in 1917, in recommending to all manufacturers the sale of 
their products to dealers from a net list; we are in entire 
accord with the action of the Philadelphia Stationers’ 
Association taken on December 12, 1918, having particular 
reference to loose leaf products; we desire that a copy 
hereof be sent to all the manufacturers of loose leaf prod- 
ucts, and to the secretary of the National Association 


New York Stationers’ Board of Trade Elects. 

At a meeting held January 8 by the Stationers’ and 
Publishers’ Board of Trade of New York, officers for the 
ensuing year were elected as follows: 

President, Henry C. Bainbridge, Jr., Chas. T. Bain- 
bridge’s Sons, Brooklyn; first vice-president, Louis V. 
Blanchet, B. & J. Envelope Company, New York; second 
vice-president, Edward E. Huber, Eberhard Faber, New 
York; secretary and treasurer, Gordon Cameron; counsel, 
Morris Popper; Board of Directors, Ellis W. Bacon, J. B. 
Lippincott Company, Philadelphia; Arthur C. Bainbridge, 
Henry Bainbridge & Company, New York; Henry C. 
Bainbridge, Jr., Chas. T. Bainbridge’s Sons, Brooklyn; 
Louis V. Blanchet, B. & J. Envelope Company, New York; 
Edward J. Collins, Harper Bros., New York; Stephen 
Farrelly, American News Company, New York; John E. 
Gavin, Chas. M. Higgins & Company, Brooklyn; William 
I. Halsey, Esterbrook Pen Manufacturing Company, Cam- 
den, N. J.; William C. Horn, Wm. C. Horn, Bro. & Com- 
pany, New York; Edward E. Huber, Eberhard Faber, New 
York; Arthur C. Jackson, Solidhed Tack Company, New 
York; Chas. S. Kiggins, Kiggins & Tooker Company, New 
York; Chas. F. Kimpton, Kimpton-Haupt & Company, 
New York; Arthur Macauley, Baker & Taylor Company, 
New York; J. L. McMillan, McMillan Book Company, 
Syracuse; James S. Minor, Dennison Manufacturing Com- 
pany, New York; J. H. Schermerhorn, Joseph Dixon Cru- 
cible Company, Jersey City; Nelson H. Stewart, K. & O. 
Company, Brooklyn. 

Arthur P. Jackson, who had been president of the 
Board for five years and active in building up the mem- 
bership and resources of the club, turned over his office 
in exceptionally good condition. By able management 
Mr. Jackson has paid off the former deficit and turnc« 


over a surplus of $7,000 to the incoming Board. 


Connecticut Valley Stationers Meet at Bridgeport. 


Che first time since its organization, the monthly meet- 
ing of the Connecticut Valley Stationers’ Association was 
held at Bridgeport, Conn. About fifty members gathered 
at the Stratfield Hotel, January 29, enjoyed a good lunch- 
eon, and participated in an interesting program. The ad- 
dress of welcome was given by Secretary Price of the 
Bridgeport Chamber of Commerce. A short business ses- 
sion followed. Eleven new members were admitted. 
\ction was taken on the annual meeting and dinner, 
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From the rocky coast of Maine 
to the golden gate at Frisco, 
from the bleak hills of the far 
North to the boundary line of 
Mexico, and beyond— 


BOORUM & PEASE CO. 









BalP 
Sfapdard 


TRADE MARK 
REGISTERED 


BLANK BOOKS 
AND LOOSE LEAF 
DEVICES 


are known as 


STANDARD 


Standard in name, standard in quality— 
each and every one of the 10,001 numbers. 
[It’s the line that covers every possible blank 
book and loose leaf need. The stationer 
can make his selection from the smallest 
memo book to the finest bound or loose leaf 
ledger. He will get the highest possible 
value at the price—and so priced that he 
can easily resell at a needed profit—and be 
protected. No consumer is big enough to 
buy from Boorum & Pease Co. Send for 
the B. & P. Catalog. It is a safe channel 
to more business. 


BOORUM & PEASE CO. 


Salesrooms 


[sa ceeeeeeeeiees 





109-11 Leonard St., Republic Building,,. 


New Yerk City Chicago, III. 


Old South Building, 
Boston, Mass. 


Factories: Brooklyn, N. Y., St. Louis, Mo. 


Home Office: 
Hudson Ave. and Front St., Brooklyn 
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State and 64th Sts. 





More 
Brackets are in use today than 
all other makes combined. 





ADJUSTABLE 
OFFICE 
APPLIANCES 


Should Be in Use On 


Every Desk 


With the conservation 
of time and labor a 
paramount necessity to- 
day, these practical ad- 
justable appliances offer 
timely assistance. 


They serve to speed 
up the routine of office 
work and to materially 
relieve the strain of 


rush business. 


The _ installation of 
every labor saving de- 
vice is one way of co- 
operating with our Gov- 


ernment now. 


The dealer can do his 
share by putting Burns 
Specialties in the hands 
of his trade. 


The market is large, 
the demand is urgent. 
A stock supply on hand 
will effect ready sales. 


Ask for our liberal 
trade proposition and 
attractive literature and 


sale helps. 


MANUFACTURER 


J, e ‘ . / i « 
~OMPANY 
CHICAGO, U. S. A. 


UPKS 


rms Telephone 








which is to be held at the Kimball Hotel, Springfield, 
Mass., Wednesday, February 12. 

The speaker was Charles W. Hoyt, of Hoyt’s Service, 
New York, whose topic was “Advertising for the Retail- 
er.” He laid emphasis on the necessity of planning the 
store as well as the use of the various advertising media 
available to the retail stationer. Mr. Hoyt spoke of the 
need of modern store fittings, attractive and logical win- 
dow displays and creating the proper attitude in the clerks 
when dealing with customers 


Buffalo’s Farewell to W. L. Carpenter. 


On the evening of December 23 the stationers of Buf- 
falo gave a farewell dinner to William Lacey Carpenter, 
who for a number of years as Western New York state’s 
sales manager of the Dennison Manufacturing Company 
has made his headquarters in this city. He left Buffalo 
to become manager of sales for the state of Pennsylvania 
outside of Philadelphia. Mr. Carpenter will make Phila- 
delphia his headquarters, and will also maintain an office 
in Pittsburgh. Mr. Carpenter has been popular with the 





WILLIAM LACEY CARPENTER 


Buffalo stationers and it was with genuine regret that 
they saw him go. 

Those present at the dinner were Oscar J. Besser, Mill- 
ington Lockwood, Wiilis P. Whiting, Joseph Hoelscher, 
George W. Davis, John A. Condit, Harry Williams, 
Charles C. White, Mr. Yahle, Mr. Rupprecht, Henry 
Weiler, Frank Craft and Richard Lockwood. 


Philadelphia Stationers Gather. 


A meeting of the Philadelphia Stationers’ Association 
was held at the Bellevue-Stratford hotel, January 9. It 
was decided to have the roll of honor of the association 
made up in book form, for presentation to firms and 
parents whose sons and employes took part in the war 
or its preparations. Guests from out of town included 
Charles A. Lent, former president of the National Asso- 
ciation, New York; J. Edward Richardson, president of 
the Baltimore Association, who made a brief address; Mr. 
Bard, of Nixdorf & Bard, Lancaster, Pa.; L. B. Herr, of 
L. B. Herr & Company, also of Lancaster; J. W. R. 
Merckle, president of the Thaddeus Davids Ink Company, 
Inc., and Sales Director Pancoast, of the same concern. 


New York Board of Trade Dinner. 

The “Victory Dinner” of the New York Board of Trade 
will be held at the Biltmore Hotel March 8. The annual 
dinner has been called “Victory” for obvious reasons. It 
is not too much to expect that in addition to celebrating 
the victory of our military arms, some time and effort will 
be devoted to the “Victory Loan,” which will be opened 
the month following the dinner. J. H. Schermerhorn, 
vice-president of the Joseph Dixon Crucible Company is 
chairman of the dinner committee. 











———— 
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Purpose Punch 


Now in Stock— Prompt Delivery 


A high grade adjustable punch that meets every need in office use, punching 
sheets for ring binders, sectional post binders, solid post binders, ledgers—in 


fact, for almost any style of loose-leaf device. 


It has a metal base, handsomely enameled, fitting into a removable pan 
which catches the clippings and prevents litter. The pan is covered with heavy 
felt to prevent marring of any polished surface on which the punch is used. 


Working parts are heavily nickeled and the base will last a lifetime. 
=e 7 


Adjustability—One of the most important features of the All-Purpose 
Punch is its adjustability to meet every need. It has a capacity of 9 inches cen- 
ter to center of outside holes. A scale, graduated from center to both ends, with 
center mark on punch heads, makes it possible to set or change the heads in- 
stantly for any desired distance between centers of holes. An adjustable side 


guide holds the sheets in alignment. 


Sold by Stationers and Office Supply Dealers 





Irving-Pitt Manufacturing Company 


Kansas City - New York - Chicago 
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The Carbon Paper That-Gives 
You the Quickest Turnover 


Two questions will determine whether you are handling the 
carbon paper insuring you the quickest turnover. Are you 
selling the carbon paper giving the most satisfaction? Are 
you selling the carbon paper with the name that is most gen- 
erally in people’s minds ? 

By no mere chance does one brand of carbon paper possess 
both of these imperative essentials of a quick, profitable 
turnover. 


M yiriKory 


OU ovo Or-Vucleel a-leloe 
That Gives Satisfaction 


MultiKopy has established a reputation as ‘‘the carbon paper 
that gives satisfaction. ”’ 

MultiKopy is the only carbon.paper nationally advertised in 
the Saturday Evening Post, Literary Digest and other maga- 
zines planting names in the front of people’s minds. 

Can you name any two more important factors making 
straight for the quickest turnover? 

We make it extremely easy for dealers to prove how briskly 
MultiKopy moves. We know its selling qualities. We agree 
to take back after a specified time all unsold stock — when 
there happens to be any. Send for Our Definite Selling Plan. 


Star Brand Typewriter Ribbons 
are Also Brisk Sellers 


Nationally advertised. Mentioned in every MultiKopy adver- 
tisement. Ribbons that don’t linger in your possession. 


F..S. Webster Co., 338 Congress Street, Boston, Mass. 


NEW YORK: 114-118 Liberty Street CHICAGO: I14N. Franklin Street 
PHILADELPHIA: 908 Walnut Street PITTSBURGH, PA.: 830 Park Building 
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Baltimore Stationers Elect Officers. 


The Stationers Club of Buffalo held their January meet- 
ing and annual election of officers at the Statler Hotel 
on January 10. The unanimous re-election of Oscar J. 
Besser as president was a testimonial both to his popu- 
larity and his‘ very efficient administration for the year 
just ended. Harry Williams was elected vice-president, 
R. W. Eaton, secretary; C. C. White, treasurer; Milling- 
ton Lockwood and H. C. Weiler, members of the govern- 
ing board. 

Mr. Willis Whiting was appointed temporary chairman 
of the retail executive committee and H. C. Weiler tem- 
porary chairman of the wholesale executive committee 
pending the new organization of those important 
branches of the club. 

The complete harmony and close co-operation of all 
members made the past year a most successful one and 
it is expected that the same absolute absence of all fric 
tion and misunderstanding between members shall mark 
the second year of Mr. Besser’s administration. 


Boston Office Furniture Association Elects. 

The annual meeting of the Office Furniture Association 
of Boston was held at the Boston City Club January 3, 
at 6:30 p. m. The following were nominated and elected 
to official position for the ensuing year: W. P. Wash 
burn (Library Bureau Company), president; J. M. Dotter 
(Globe-Wernicke Company), vice president; H. L 
Stearns (L. H. & H. L. Stearns Desk Company ), treas 
urer; J. C. Fennelly (Boston Office Furniture Exchange), 
secretary. The board of directors comprise: J. W. New 
ton (Yawman & Erbe Manufacturing Company), W. A 
Peabody (Boston Index Card Company), R. S. Fiske 


(Berger Manufacturing Company). 
Boston Engravers Elect Officers. 
The Boston Association of Engravers held a meeting 


on January 14th at the City Club. The work of the year 
was reviewed by the president, Mr. Vose, who called for 
the sentiments of every man present. \ number at 
tested to the benefits they had derived as a result of the 
meetings of the association. 

The following officers were elected: Thomas L. Ferris, 
president; William E. McLean, vice-president; Samuel 
Farnum, treasurer; Harry Fredd, secretary; executive 
committee, Messrs. Vose, McKenzie, Goodman and Fer- 


ris. 

A vote of thanks was extended to the retiring officers 
for the services they had rendered during the past nine 
years. 

California Stationers’ New Secretary. 
J. H. Gardner has Been appointed secretary of the 


Stationers’ Association of Southern California, succeed- 
ing Walter Yeazell. Mr. Yeazell has gone East to take 
up organization work there. He had been secretary of 
the Stationers’ Association of Southern California for six 
months; for several years previous he was with the Sta- 
tioners’ Association of California. 


North Jersey Stationers Will Dine. 

At a recent meeting of the Essex County Stationers’ 
Association plans were inaugurated for the annual din- 
ner. It will be held some time in March, and announce- 
ment of the place and date will be made in due course 
The committee in charge of arrangements is headed by 
Walter E. Spitz, of the Baker Printing Company, Newark, 
N. J. 





Queen City Furniture Club. 


The Queen City Furniture Club elected the following 
officers to serve during 1919: President, John Ehman; 
vice-president, Joseph H. Sprengard; secretary, Alfred 
Lammers; treasurer, Carlisle C. Johnston. Directors: 
A. Steinkamp, H. R Hagemann, George H. Leugers, 
George Zurborg, O. B. Dieckman. 


Pittsburgh Stationers’ Dinner February 25. 


The annual dinner of the Pittsburgh Booksellers’ and 
Stationers’ Association will be held at the William Penn 
hotel Tuesday evening, February 25. Stationery sales- 
men from the different Pittsburgh concerns will arrange 
the details of the dinner. 
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12 REASONS 


FOR ITS 


SUPERIORITY AND 
EFFICIENCY 


12 REASONS 


1—Binds a few leaves or 1000 leaves. 

2—Holds leaves securely and in best alignment. 

3—Has non-projecting chain posts % in. or 5/16 
in. diameter and requires no sections to in- 
crease capacity. 

4—Expanding mechanism all within small steel 
tubes, no parts in covers. 

5—Chain posts are flexible, same diameter en- 
tire length, no smaller part as in telescoping 
posts. 

6—Has no leather back to wear away or become 
loosened. 

7—Lighter, more easily handled, smaller, less 
clumsy, and saves vault space. 

8—Can be made to fit any leaf size and any cen- 
ter to center can be duplicated. Uses ordi- 
nary slitted hole punching. 

9—Stacks level, saves office furniture—all sur- 
faces rounded. 

10—ADCO flexiom expansion binder has less min- 
imum and greater maximum capacity than 
others. 

11—Any leaf lies flat, and easily rotates as in 
round back ledger binder. 

12—Economical, practical, efficient, 
saver 


a money 


Bookkeepers Made Happy 


The “Adco-Flexion” is not as heavy and 
cumbersome as the old time binder. We 
have often sympathized with bookkeepers 
in having to struggle with those old style 
devices—compelling them to do manual 
work in addition to using their brains. The 
“Adco-Flexion” does away with all such 
work—it’s light, attractive, nothing to catch 
and tear your clothes—opens flat and can be 
stacked one on top of the other. 





ADCO) Products Are Reliable 
Send for the ‘“‘ADCO” 
The Buying Guide of Business System 





AD Division 


ACCOUNTING DEVICES COMPANY 


564-570 West Monroe St. Chicago, U. S. A. 
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THE AULT & WIBORG CO. 


Manufacture a complete line of 


Inked Ribbons and 








Carbon Papers 


for Every Requirement 





The dealer who buys Type- 
writer Carbon from one man- 
ufacturer, Ribbons from an- 
other, and Pencil Carbon 
from a third, does not main- 
tain a perfect factory con- 


nection. 


There is much loss incurred 
in splitting shipments, and 
waste of time both in order- 


ing and checking. 


The ideal connection is that 
one with a factory complete 
and large enough to furnish 
anything and everything re- 
quired; whether it be standard 


goods or unusual items. 


We offer dealers exactly 
this pertect factory connec- 


tion. 


THE AULT & WIBORG CO. 


Cincinnati 


Branch Houses in the Principal Cities 




















A New Typewriter. 

The Garbell Typewriter Company, Inc., of Chicago, IIL, 
has installed machinery in a newly established factory and 
is preparing to manufacture in three or four months a 
new portable typewriter to weigh five and one-half pounds 
without the case. They claim the following features: 

The machine will be four inches high. It is to have a 
two color ribbon, back spacer and interchangeable car- 
riage to accommodate a wide carriage or one of standard 


a 
i 





DIAGRAM OF GARBEL TYPEWRITER 


width. The type will also be interchangeable, keys and 
type being quickly removable for change to anotlier style. 
The type-bar movement will be rocker-bearing and gear- 
driven. 

Mr. Garbell, president of the company and inventor of 
the machine, has been connected with the typewriter trade 
for twenty years. He has patented two typewriters and 
has originated several typewriter attachments. 


Can Write In Dark. 
To facilitate writing in the dark an inventor has pat- 
ented an electric flashlight to be attached to a lead pen- 
cil. 





A New Currency Tray. 

V. V. Peters, who is employed by the San Francisco 
stationery house of A. Carlisle & Co., conceived the idea 
that there is valuable space wasted in the air above the 
bank teller’s desk, and that a currency tray could be 
built up, in an upright position, rather than spread out in 
a series of trays over the top of the desk. He gave this 

















CURRENCY TRAY INVENTED BY V, V. PETERS 


considerable thought and finally the tray shaped itself 
in the form as shown in the illustration. 

The tray is built on a stair formation which in use, 
when opened, allows easy access to the contents. When 
the day’s work is through and the currency is to be filed 
in the vault, the tray is folded, thereby locking the con- 
tents of each compartment. 
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LARGEST ennai OF LOOSE LEAF 
PRODUCTS IN THE WORLD INCORPORATING 
ALLDIVISIONS OF THIS IMPORTANT INDUSTRY 


UR Sales, Advertising 
and foreign Departments 
now operating constructively 


in all lands that the mati 
of all Nations and all Jongues 


may know and demand 


. De Juxe Products 
a WILSON -JONES LOOSE LEAF (0. | 


Chicago ‘NewYork 
U.S.A. 
ie | 
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Good Morning, Mr. Stationer 








Davids’ Ink Prices Will Stand 


To eliminate misunderstanding, the Thaddeus 
Davids Ink Company beg to announce its 
policy with respect to prices for Davids Inks 
and Adhesives. 


The Stationer who defers purchasing a stock of 
Davids Products in the expectation of lower 
prices is denying himself the sale of these 
products without any ultimate benefit. 


Present Davids prices are based on material 
and labor costs plus a moderate profit. 
There can be no change in price till these 
factors are reduced. 


Raw materials for our Inks and Adhesives must 
be ordered months in advance of delivery 
dates. And prices have not been reduced 
even today. Nor has there been any les- 
sening of wages. These, fixed by the cost 
of living, remain on a war-time basis. 


Therefore, we are prepared to announce that 
until materials now in production or on order 
have been manufactured and sold, present 


prices on Davids Quality Products will stand. 


Quality prices must be maintained, which makes 
present prices inevitable until there is a 
reduction in price of the fundamentals on 
which they are based. 











THADDEUS DAVIDS INK COMPANY, Inc. 


95 Vandam Street, NEW YORK 


CHICAGO J. W. R. MERCKLE, President TORONTO 
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“The Prompter” for Minutes and Reminders. 5 
\ new form of “tickler’’ has been devised by the Pat 
ent Products Company, Chicago. 


It consists of a series of 
fifty-two booklets, 3x8 inches, of eight pages each. 


is provided for the number of the book, which is also the =A . 
number of the week, memos, engagements, accounts and | § 


You take no chances 
when you carry a full line 
of VENUS pencils because 
they already are the 
largest selling quality 
pencils in the world. 

Their immense popu- 
larity is due to just one 
thing — they represent 
Pencil Perfection 
any Purpose 


Public 













for 
and the 
knows it. 

17 black degrees 

and 3 copying. 






American 


Lead Pencil! Co. 
220 Fifth Ave. New York 


Also Clapton, 





PARTIAL 


VIEW OF “THE 


ee 
PROMPTER’ 


Fr 
AND ITS CASE 
calendars 
The device 


books, | 


pany is 


\ new book is placed in the pocket each week 
includes a case in which to keep the weekly 
oth used and unused. 


The Patent 
located in the 


Products Com- 
Monroe 


Chicago. 
A Chalk Saving Blackboard. 

The makers of the Hyloplate blackboards, which have 
been used in a number of.Government camps, hospitals 
and offices of late, claim that their boards make it possible 
to save 10 per cent on the 
erasers. 

are the 


building, 


annual cost of chalk and 
The J. L. Hammett Company of Brooklyn, N. Y., 
manufacturers 


A New Letter Tray. 

The Paragon Spring Glass Letter Tray is a new device, 
which has a spring holder, confining the letters, papers, 
etc., to the basket. A slight upward movement releases 
the spring and permits the removal of the papers. The 
device is made by Frank A. Weeks Manufacturing Com- 
pany of New York. 


Inkstand Mats and Chair Pads. 

Inkstand mats in felt of many colors are among the 
newer devices manufactured by the Polar Manufacturing 
Company.of New York City. The company 
it has established deliveries of all-wool, 
pads on 


states that 
a pre-war basis. 


non-shine chair 


Some New Cases. 
Leather Works of New York City, has 
cases to its lines, also secretary 


rhe Sherman 
added brief cases and 
music cases. These cases are made of leather in brown 
or black with nickel trimmings, locks, etc. 


, and in various 
styles, according to the use for which they were designed 


A New Punch. 

Defiance No. 4 is the name of a new paper punch re 
cently perfected by the Defiance Manufacturing Company 
of New York. This punch is heavily built and has large 
capacity. 


A New Accounting Pad. 


The Ingrim-Rutledge Company of San Francisco has 
devised what is known as the Service 
or Pad. 


Columnar Tablet 
These run from two to twenty-eight columns and 
may be specially imprinted as desired. 


Commander McClurg Naval Attache at Paris. 

Lieut.-Commander Ogden T. McClurg, of A. C. Mce- 
Clurg & Co., Chicago, has been appointed naval attache 
at Paris. He has been acting as chief of staff of the dis- 
trict of Brest, and also as senior aide to 
Halstead. 


Rear Admiral 
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Systemizer 
Its Objects 


To accomplish posi- 
tive alignment (never 
before obtained) in 
multicopy sets of Of- 
fice and Factory 
Forms, with minimum 
effort, without error. 
Thirty to sixty sec- ‘_ 
onds’ time saved on each 
operation according to the 
number of copies to the set; waste 
of paper eliminated; waste of carbon elitn- 
inated; greater legibility obtained in manifold work. 


Hew U With Special Printed rolls, aver- 
aging five hundred forms to the 
roll, automatically fed over flat 

platen typewriter (Elliott-Fisher), manifolding, 

with carbons automatically fed, with no loss of 
time for inserting forms or carbons. 


What It Does Makes three to nine copies at 


one operation, positively 
aligned. Makes even more 
with certain weights of paper. The forms may 
be of different lengths or widths in the same 
set to eliminate entries on certain records. The 
carbon rolls may be of different sizes to elimi- 
nate undesirable information from certain forms. 


The Operation When the multicopy set of 


forms have been typewritten 
a few turns of the crank 
automatically shifts the carbon and issues com- 
plete set of forms, simultaneously preparing the 
next set for execution. 


Its Advantages 


POSITIVE ALIGNMENT or Regis- 
tration (our exclusive development) 
—eliminating the possibility of en- 
tries appearing on the _ successive 
forms in the wrong spaces. 

INCREASED LEGIBILITY (our ex- 
clusive development) — accomplished 
by a moving platen, which crushes 
out the heretofore disturbing air pockets. 
UNIFORM SIZE FORMS—Forms is- 
sued or measured in delivery, uni- 
form in length and width. 


AUTOMATIC PAPER STOP — All 
forms come to a stop without watch- 
ing or attention. 


CARBON —Carbon Feed controlled 
by being moved automatically one- 
eighth of an inch for each set of 
forms, furnishing fresh carbon sur- 
face at a given spot as each set of 
forms is written. 


Accessories Stationery, such as_ Invoices, 


Orders, Bills of Lading, or any 
: Office or Factory Forms on 
standard sizes are printed to suit your requirements. 


What It Will Reduce your present operating 
cost on this class of work 25% 
to 50%. Now used by firms and 

Do For You companies of national impor- 

tance. More complete informa- 

tion and aames of users at your command forthe asking. 






























Autographic 
Register Co. 


Hoboken, 
N. J. 
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A Weekly Due or Installment Ledger. 


The Boorum & Pease Company of 109-111 Leonard 
street, New York, have devised a Weekly Due or Instal- 
ment Ledger. Each page of the book is arranged to 
cover sixteen separate accounts and is a record of dues, 
installments, contributions, etc., of societies, churches, 
real estate and new dealers, collection and contract in- 
stallments, etc. 

it is said that large houses who have subscribed for 
Liberty Bonds for their employees find an Installment 
Ledger usetul in keeping track of accounts. 


Auto Stationery Rack. 

The Automatic File & Index Company, Green Bay, 
Wis., is featuring a new Auto stationery rack for desk 
drawers. The cabinet, as shown, provides space for five 
different kinds of stationery, taking papers 10x1134 inches 





AUTO STATIONERY RACK 





AUTO STA'TICNERY RACK—SHOWING ACCESSIBILITY OF 
CONTENTS. 


or smaller, as well as three upright pockets for envelopes. 


The rack is made of full polished steel, enameled. 


Routing Systems for Salesmen. 


Among the varieties of route maps showing the terri 


tories and routes of salesmen is the Pyromap system. This 
is kept up to date day by day, through the use of a map 
covered with pyralin coating, which is washable. The 


same plan is worked out into the Pyroprint, which is used 
to carry graphic charts which can be extended from day 
to day. The Tuttle Corporation, South Bend, Ind., has 
worked out Pyromaps and Pyroprints which can be 
written on with special pencil or ink, and erased when the 
record changes or is obsolute. 


A Ledger File. 


Who would have thought that the loose leaf book- 
keeping system would create a new kind of filing cab- 
inet? But, apparently it has, for a steel file has been de- 
vised known as No. 814, in which ledger-size sheets, top 
up, are accommodated. This file is 52 inches high, 
15 9/16 inches wide and 25 7/16 inches deep. It is made 


by the Steel Equipment Corporation of Avenel, N. J. 
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- _BROWN’S 
Linen Ledger Papers 











The Pen Just Coasts Over Brown’s 


T’S a joy to work on Brown’s Linen Ledger Paper. The 
I g 

way this paper welcomes the pen and takes the ink is a 
revelation. There never was a paper with so easy a writing 


surface. 


This is one reason why Brown’s Linen Ledger Paper is the 
U.S. Standard. There are many other reasons. Age will not 
weaken or warp its texture. Time will not discolor its com- 
plexion or diminish its legibility of writing. It is made of 
pure white rags without strong bleaching chemicals. Its 


great strength makes it ideal for loose-leaf systems. 5 
Since less than 10% of ledger cost is in the paper, you 

can't afford to recommend anything but the best to your we 
customers—Brown’s Linen Ledger Paper. { 


Send today for book of samples 


Established 
L. L. Brown Paper Company Adams, Mass., U. S. A. 1850 


No. 1 
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“Held To Strict Accountability” 
Equipment Is Responsible, Too 


ACCOUNTANTS’ mistakes are 
not excusable. Accuracy is ex- 
pected of them as a matter of 
daily routine. Yet the office man- 
ager often makes the mistake of 
expecting first-class entry work 
on low grade record books. 


Penny-squeezing is poor econ- 
omy when it is applied to outfit- 
ting an office with blank books. 
And the dealer can do much 
toward correcting this all-too-fre- 
quent habit. It is not only profit- 
able for him, but more satisfac- 
tory for the customer. 


The National Royal Loose Leaf 


Ledger embodies the best in qual- 
ity, appearance, construction and 
service that can possibly be made 
into a blank book. It is hand- 
some, durable, and offered in va- 
rious sizes with many forms of 
ruling. Seven other styles and 
grades of Loose Leaf Ledgers are 
also included in the National Line, 
each the best that can be bought 
for the price. 


Every possible requirement in 
Bound or Loose Leaf Books is 
embraced in the “Eagle Marked” 
Line. Heavy reserve stocks at 
the Factory insure prompt ship- 
ment of your orders. 


NATIONAL BLANK BOOK COMPANY 
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Fi , Export Organizations Formed 1 D 
,] ¢ , & 
YW ebb Law Business under the Act Regisier with 


the Federal Trade Commission. 


Americans Availing Themselves of The mm mT | 


OME sixty American manufacturers and exporters 
S have already filed papers with the Federal Trad : 
Commission as required under the Webb-Pomerens 
law to conduct export business under its provisions. Th 
list of concerns planning to operate abroad is representa 
tive of the range of American industries, and includes one E 
from the office equipment field, the United States Ex 


port Association. 

The Webb-Pomerene law was passed to enable compet 
ing manufacturers to co-operate in the development of : 
foreign business. Any such combination for domestic 
trade is explicitly forbidden by the Sherman act. How 
ever, the new legislation aids such combinations in dea 
ing with buyers in foreign countries, and it is an indica- 
tion that America is in earnest about export business 
when so many organizations prepare to take to the field 
with the products of the United States. There is no as- s 


surance that all concerns applying for permits to operate Shall we send you 


under the provisions of the Webb-Pomerene law will 


qualify, but a large number of American products will f th t : 
soon be marketed abroad with far greater efficiency and a cop oO a ne W =| 





1 


profit than would have been possible under previous con- : 
ditions | its catalogue of ours? | 
The United States Export Association. : 
The United States Export Association has filed with E 
the Federal Trade Commission a statement of its organ E 
ization to trade under the provisions of the Webb-Pom If you are a successful dealer E 
erene law. The company will represent jointly in the for- : E 
eign field the Globe Wernicke Company, Cincinnati; the or are not, and wish to 
Marble Chair Company, Bedford, Ohio; and the Commer- ’ E 
cial Furniture Company, Chicago. The statement pro- : become one— 
vides that all foreign business of the three concerns, ex- 5 
cepting that originating in Canada, shall be handled by We know this will interest E 
the United States Export Association. The costs will be : E 
assessed against the member companies, pro-rated on the : you. E 
basis of the volume of sales. Bad debts will be treated : <= : ; . are 
as a joint expense Funds for initiating the enterpris¢ : IN THIS BOOK, 61 Specialties are =! 
have been contributed as follows: Globe-Wernicke Com- 5 listed, among which are the follow- | 
pany, $10,000; Marble Chair Company, $5,000; Commer- : ing: 


cial Stationery Company, $5,000. 

Early in January it was reported that American Pape: 
Exports, Inc., has been incorporated by a number of lead 
ing paper makers in the United States to operate under 
the Webb-Pomerene law, and to develop export business 
in American papers and paper products. The capitaliza 
tion is $1,500,000. The officers are: Arthur C. Hastings, 
president (New Brunswick, N. J.); Louis Chable, vice 
president (Ridgewood, N. [ee D. F McIntosh, secretary 
and treasurer (Jersey City, N. J.). 


C-lap Invelopes E 
Express Envelopes 
Deposit Slip Files 

Currency Boxes 

String Tie Voucher Binders 

Partitioned Files 

Stop Payment Check Lists 

Double Pocket Flat Wallets E 
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Some Basic Rules of Exporting. 
and through furnishing just what the foreign customer It would be a pleasure for 
wants. It is said that a number of American concerns : us to send you one of these. 
have found it practically unnecessary to alter their do 7 
mestic methods to suit the foreign trade, because the do 
mestic methods were broad gauged and agreeable. Prac SECURITY ENVELOPE CO 
ical Exy ing, i -d by the American E sr, Ne ° 
tical “xporting, issued by the American Exporter, New 
basic rules of exporting. : 
Due to the fact that a very large proportion of the ex- : MINNEAPOLIS, MINNESOTA 
port business of the United States in the past has come 
to anticipate “something for nothing.” This may be true 
in the case of unsolicited orders, but the situation changes 
when the producer solicits orders in the foreign trade 
If all orders came unsolicited, and without selling cost, 
there would need be no sales department, no advertising, 
no promotion of any kind. The export field does not re- 
don’t feel that we should pay any commission or ex- 
penses, or run any risk.” The exporter should be fair 
minded, even to being free handed. He must avoid any 
buyer. This does not imply any necessity of lavish en- 
tertainment, gifts or special advantages 
There is a paramount duty that should govern every 
business for profit. But for his own safety, and for the 
good name of American trade, he must maintain the good 
name of America, and carry the ideals of his own citizen- 


Exporting is a matter of doing business in a mannet 
] 

York, N. Y., contains some pointed suggestions on the 2900 Fifth Avenue South 
practically unsolicited, a number of manufacturers seem 
In this the situation is the same as in domestic commerce. 
spond to the sentiment, “We'd like to get the orders, but 
suggestion of “closeness” in his treatment of the foreign 
exporter. He has his own success at heart, and is in 
ship into every business dealing across the seas. eT iim Tome MMMM 
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STOP, LOOK, and 


consider the advantages to 
be derived from the sale 
of the Acme No. 2 Binder 

























































The Acme No. 2 makes the 
best permanent fastening. It 
is especially adapted for of- 
fice work, driving a broad, 
flat staple which holds the 
thinnest sheets without tear- 
ing, which is easily applied 
and grips tenaciously. It 
makes fifty fastenings with- 
out reloading. 


Its service makes people 
pleased, not only with the ma- 
chine but also with your store: 
“I got that little stapler at 
Brown Stationery Company,” 
you hear them say. It advances 
the prestige of your store and 
brings profits, not only on the 
original sale but also on orders 
for staples. 


And its usefulness is not at all 
confined to any one class of 
customer. In fact 


“‘The lawyer, the tailor, 
the munition maker— 
All need to use Acme 
No. 2 Stapler.’’ 


Write for samples of work and 
dealers’ terms. 





Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 


Canadian Representative: 


Ernest J. Scott & Co., 
59 St. Peter St., Montreal 


European Agents: 


Progress Typewriter Supply Co., Ltd. 
8-9 New Zealand Ave., London, E, Cc. 

















ForgQOQur Country 

















A brief record of men from the field who 
have given Life or Time—which is the stuff 
Life is made of—to the glorious cause which 


$$ Old Glory has ever typified 




















A 

S. N. Whitaker succumbed to an attack of influenza at 
the officers’ training camp, San Francisco Presidio, De- 
cember 15. He had looked forward to his release from 
military service the first of this year and expected to re- 
sume his position of manager of the loose leaf depart- 


ment of Payot, Stratford & Kerr, in San Francisco 
x * x 
Two gold stars have been recently added to the service 
stars of the Irving-Pitt Manufacturing Company. They 
are: Charles Singleman, who was killed in action. He 
was a member of the 35th Division and met his death in 
the battle of the Argonne Forest. Fred Erbe is reported 


to have died with influenza while working in the Ordnance 
Department at Washington, D. C. 
x * * 

In the Argonne Forest, along with so many of his gal- 
lant comrades, Eugene Tonissi laid down his life, after 
having participated in three different battles, one of 
which was the glorious last fight on the Marne. Grief 
and pride mingle as his friends of the Steel Equipment 
Corporation recall their association with him, 


eae —™ 

Following are the names of employees of the Irving- 
Pitt Manufacturing Company, who are in the service at 
home: 

O. L. Berg, stationed at Ft. Sheridan, Ill., Medical De 
partment; Forrest Beers, Camp Dodge, Des Moines, Iowa, 
returned from overseas service, where he was gassed and 
wounded in the left leg: Joe Capro, now stationed at 
Camp Funston; Hobert Gilmore, now stationed at a camp 
near Great Lakes; Heister Reece and Charles Cruzan, 
Ordnance Department, Washington, D. C.: Robert War 
ner is a member of the army and is stationed at Camp 
Logan. In service overseas: Edward Ellsworth, wounded 
by recoil of gun, losing left leg; Herbert McClure, mem- 
ber of the 35th Division, reported wounded in the left 
hip; Edward Hardin, 35th Division, wounded in left hand 
by shell fire; Sergeant Homer Timmons is just recover- 
ing from the influenza in a base hospital in France. Clif- 
ford McGee is in service overseas, as are also the follow- 
ing: Chester Rice, Peter Karp, Medical Corps; Roy 
Speaker, Tyrell Magness, Arthur Hoagland, Horace Sev- 
erance, Harold Graves, Zenas Smith and Sergeant Ed- 
ward Hardin. 

A considerable number of I-P men have received their 
discharge and have returned to the factory. 

Hospital Cases. 

E. V. Fraenkel has been assigned to do special work at 
the Pittsburgh office of the Todd Protectograph Com- 
pany. He succeeds the late “Ned” Hall. Mr. Fraenkel 
was wounded while in the Canadian cavalry and has been 
invalided home. 

x *« * 


Sergeant Valentine H. Rauber, who was wounded in 
action in October, has returned to his unit. which is a 
part of the American Army of Occupation. He was for- 


merly with the Chicago branch of the Yawman & Erbe 
Manufacturing Company. 
* * x 
Lieut. George Henderson of Stuart Brothers Company, 
Inc., 410 Market street, Philadelphia, has been at the 











@ Looked at from any angle, the Cesco Line is the 
line for any dealer. It comprises a complete an 
modern business tools—Loose Leaf devices and out 
every conceivable purpose. : 


It is a line of individuality—each item—from the vest pot 
memo book to the highest grade ledger—with some : 
tinguishing feature, 
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The range of construction and price nas been so cai 
worked out, from the consumer's standpoint, that the d 
has every possible advantage. 


Selling helps—imprinted catalogs, booklets, and folders 
window displays and elaborate show cards—are ‘ 
in abundance. 


The Cesco Catalog, together with discounts, terms and 
information, will be sent to dealers on request. 





THE C. E. SHEPPARD | 


303-311 HUDSON STREET | - NEW 


BRANCHES: CHICAGO PHILADELPHIA BOSTON 
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THE CESCO 
DUPLICATE 
STATEMENT 
SYSTEM FOR 
RETAILERS 































READY-MADE 
ACCOUNTING SYSTEMS 


HE dominating feature of the Cesco 
Line lies in its extensive assortment 
of Accounting Forms—Ready-Made 

Systems for practically every line of 
business. 








These up-to-date systems—representing 
the last thought in modern accounting — 
are real short-cuts that appeal instantly 
to your customers. 


And with the aid of instructive pam- 
phlets the average stationery salesman can 
quickly and intelligently install a com- 
plete bookkeeping system from stock. 


The Cesco Catalog containing a vast collection 
of forms and systems may be had on request. 
Discounts will be quoted interested dealers. 


THE C. E. SHEPPARD CO. 


LOOSE LEAF SUPPLIES 
303-311 HUDSON STREET NEW YORK, N. Y. 














A FEW 
CESCO FORMS 

















Self-Indexing and 
Perpetual Stock 
Record 
Accountants’ Column 
and Analysis Sheets 
Petty Cash Record 
Voucher Register 
Bank Forms and 
Systems 

Real Estate Rental 
Reco 


Real Estate Loan 
Records 


Real Estate Income 
and Expense Records 
Policy Holders 
Insurance Records 


Contractors’ Cost and 
Income Records 
Record of Advertising 
Cost and Returns 
Daily Business 
Exhibit and Statement 
















































Accounting Forms 








ONE OF THE 
MANY POPULAR 
CESCO ACCOUNT- 
ING OUTFITS 
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Alvah Bushnell Improving. 


Word came a day or two before going to press with 
the present issue of the serious illness of Alvah Bushnell, 


Sr., of Philadelphia. A day later we were gratified to re- 
ceive a wire in response to our inquiry stating that Mr 
Bushnell’s condition is much improved. This will be 


good news to his many friends in the stationery trade of 


the United States 


An Interesting Sales Convention. 


The Dalton Adding Machine Company held a conven- 


tion at the home office in Cincinnati on January 15. It 
was called to talk over the situation generally and to dis- 
cuss means and methods for increasing sales. The fol- 
lowing gentlemen were present H. C. Grubbs, super- 


visor, first and third districts; C. J. Nellis, supervisor, sec- 
ond district; Cook Husbands, supervisor, fourth district 
C. P. Miller, supervisor, fifth district; R. R. Cronkhite, su- 
pervisor, sixth district and advertising manager; V. O 
Boone, supervisor, eighth district; W. W. Erskine, super 
visor, ninth district; E. D. Hathaway, supervisor, tenth 
district. Sales agents: W. K. Dau, Boston, Mass.; C. 
Harley Elliott, Pittsburgh, Pa.; M. J. Brown, Youngstown, 
O.; W. T. S. Mullen, Cleveland, O.; R. F. Goodnow, 
Cleveland, O.; T. J. Rentz, Lexington, Ky.; W. I. Currie, 


Chicago, Ill.: L. L. Blake, Detroit, Mich.: P. B. Smith, St. 
Louis, Mo.:; V: G. Hinton, Little Rock, Ark.; G. V. Ander 
son, Milwaukee, Wis.; Griff Glover, first vice-president; 


Birney Dys: rt, vice-president and comptroller; B. ¢ Har- 
rison, secretary and treasurer; H. Landsiedel, superintend- 
ent; Chas. L. Dalton, assistant superintendent. 


Prominent Stationer Heads Georgia Thrift Stamp 
Drive. 

ivan E. Allen of the Fielder & Allen Company, Atlanta, 
Ga., has been appointed Director of the Georgia War Sav- 
ings organization. He has taken a suite of offices in the 
Rhodes building, where he will organize and direct a vig- 
orous, state-wide campaign for the promotion of thrift 
among the people of Georgia. 

Mr. Allen is a sane, logical and vigorous exponent of 
saving. He points out that thrifty nations are little 
troubled by the bolsheviki. Out of every 1,000 people in 
Switzerland, 544 are savers. 


A Work of Art. 
[The other day we received from Frank Waterman of 
the L. E. Waterman Company a handsomely executed in- 


? 


vitation to greet two gentlemen orange pickers at Blue 


Lake Groove, Fla. The invitation, with its portrait (?) of 
Mr. Waterman, Charles North Bellman and Hon. Thomas 
De Vilbiss, is no less than a work of art. The colors are 
striking and the treatment is what one might call impres- 
sionistic We would like nothing better than to join the 


three gentlemen named in the enjoyment of the salubrities 
of the Florida climate. 


St. Louis Purchasing Agents Meet. 

\ feature of the meeting of the St. Louis Purchasing 
Agents’ Association on January 21 was the address of C 
J. Crawford, president of the Missouri Refractories Com- 
pany. He discussed fire clay brick, silica and other fire- 
resisting substances in a most instructive manner, and at 
the conclusion of his address was given a rising vote of 


thanks. 


A New Envelope Catalogue. 

Office Appliances has just received a copy of the new 
catalogue of the Security Envelope Company, Minne- 
apolis. It is remarkably complete and shows in detail 
the envelopes which the company manufactures. This 
catalogue represents some of the capable work of Miss 
Agnes Zesbaugh who is connected with the Security En- 
velope Company’s advertising department. 


Werber Resigns. 


Information has come to the effect that A. C. Werber, 
until recently with the Sam’l C. Tatum Company of Cin- 
cinnati, and prior to that with the Irving-Pitt Manufactur- 
ing Company, has resigned his post with the former com- 
pany. Mr. Werber has had fine training and is a thor- 
ough loose leaf man. He will doubtless connect himself 
with one of the other large producers in this field 

















National Binding Straps 








- ~ ~ 
Non-Slipping! Adjustable! 
. . + 

Tight Gripping! 
“National” Binding Straps are made 
of a very fine, closely woven linen 
webbing. The Metal Catch is heav- 
ily Nickel Plated. 
There are no teeth on the buckles 
and the webbing gets little wear so 
that the straps are practically inde- 
structible. 
FiberstoK Expanding Envelopes, 
Files and Partition Wallets may be 
equipped with these straps instead 
of tape. 


Send for price list and samples 


National FiberstoK Envelope Co. 
429-447 Moyer St. Philadelphia, Pa. 




















Illinois Desks Stay Sold 


because they afford efficiency and conve- 

nience in use. Not merely top, typewriter 
bed and drawers, ‘but a desk for the 
convenient production of a big day’s 
work. Service tells—Illinois Desks 
stay sold 


Our new Catalog ready soon. 
Send your request now. 


lilinois School Furniture Company 
ROCKFORD, ILL. 


















































16 Searees They work well together — the smooth, 


of hardnes 


tough-leaded, long-wearing pencil and the 
soft, supple red eraser. They have but one 
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© | 
name— 
© VAN DYKE 9 
which means the highest quality in pencils 
and erasers. 
| © 
| 
| | 
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Always carry them in stock and give your 


customers the utmost satisfaction. 


. Write for Booklet 
“HOW EBERHARD FABER PENCILS ARE MADE” 


EBERHARD FABER 


NEW YORK 
The oldest pencil factory in America 


SERVICE <> QUALITY 


FACTORIES—BROOKLYN, N.Y., AND NEWARK,N. J. 
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Wood, Champagne, St. Mihiel and the Argonne Forest. 
He was awarded the Croix de Guerre, the Distinguished 
Service Cross and was within two points of winning the 


Medal of Honor 


Briefs About Service Men. 


[The two sons of Sidney J. Burgoyne, Philadelphia, took 
an active part in the war. Both Sidney, Jr., and David 
were in France 


ok 


Herbert Chatkin has been released by the Navy and 
has returned to his former connection as salesman for 
the Star Engravers’ Supply Company, New York City. 


ok 


Lieutenant Russel L. Furlong has been freed from mili- 
tary duties. He has resumed his work with Jordan & 
Company, Chicago. 


Virgil R. Hoar has discharged his military 
obligations and resumed his position as assistant man- 
ager of the office supply department of John W. Graham 
Company oi Spokane, Wash. 

W. A. Brooks, Philadelphia, president of the National 
\ssociation of Stationers and Manufacturers, had two 
sons in service during the war. 

* *K 

O. M. Wilson, who served in the Navy during the 

war, has returned to the metropolitan office of the Rem- 


ington Typewriter Company. In addition to earning a 
military record he also won a bride. 
x * 


Ensign W. B. McGinty, U. S. N. Aviation, has been re- 
leased from duty. He was formerly with the Protecto- 
graph selling branch at Oklahoma City, Okla. 


* 


Geo. H. McGill, recently discharged from the United 
States Navy, celebrated by getting married. He has re- 
turned to the Todd Protectograph Company organiza- 
tion. 


e & -& 


Miss E. H. Davis, who has been doing governmental 
work at Washington for six months past, has resumed 
her position with the Erie Art Metal Company, of Erie, 
Penna., and is now on an extended western trip. 


+ 


Thomas Reinnauer, of the coast artillery at Fort How- 
ard, Md., looks forward to resuming his connection with 
the Monroe Calculating Machine Company this month 


C. R. Francis, late of the Canadian army, has resumed 
civilian life He is covering the maritime provinces of 
Canada for the Monroe Calculating Machine Company. 


Ensign J. D. West, late of the Navy aviation service, 
has volplaned to earth, and returned to his place in the 
organization of the Monroe Calculating Machine Com- 
pany. 

a 

William P. Taylor, who has been affiliated with the Y. 
M. C. A., has been released from service. He has re- 
sumed his position on the road for Denny, Hilborn & 
Rosenbach, of New York. 


Captain R. M. Magee, formerly of Thorp & Martin, 
Boston, Mass., sent a German helmet to the United 
States. It was displayed in the window of Thorp & Mar- 
tin and attracted much attention. 


fc " * 


The Protectograph Bulletin reports that John McCabe, 
who was employed in the check writer assembling de- 
partment of the Todd Protectograph Company, has 
worked up from stoker in the Navy to paymaster. 


* 


M. A. Hogan, formerly a suburban salesman connected 
with the Philadelphia office of the Remington Typewriter 
Company, has returned to civil life, after serving in the 
accounting department of the Emergency Fleet Corpora- 
tion. 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them.- 


Our new ‘“‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 
BURLINGTON, NEW JERSEY 
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PERSISTENT POPULAR DEMAND 


for up-to-the-minute equipment—insures handsome 
profits to 
the acealer 
who handles 


The 
Everlasting 
Erasable 


Pyromap 


No tacks or 
string; no 
dust - cover- 
ed, germ-laden surfaces. 











No limitation of facts to the 

supply of tacks on hand. 
A Business Man’s Record in 
a usiness-like form. Choice 
of Floor Stand or Wal! Bracket. 
Choice of Pyro-Inks, erasable 
in water, or Waterproof Pyro- 
pencils, erasable in oil. 


Write for Booklet 
to 


THE TUTTLE CORPORATION 


Originators of 


PYROMAPS — PYROPRINTS — PYROCHARTS 
119 W. Washington Ave., South Bend, Indiana 
F - 











The Stanley Mfg. Company 


Department O. S. 


Dayton, Ohio 








Ben Mofsonen, who has recently been released from 
the Navy, has resumed his position as traveler for the 
Brooklyn Art Company, Brooklyn, N. Y. Mr. Mofsonen’s 
duties took him to the central west, calling on the 
trade. 


k > 


William Thoma, formerly a salesman with the Noesting 


Pin Ticket Company, Inc., Mt. Vernon, N. Y., has been 
released from the Navy. He was given a leave of ab 
sence by the company to enter the Navy, and on his re 
turn to commercial life was advanced to sales man 
ager. 


George Roesch, who recently returned from Army set 


ice, has returned to the Yawman & Erbe Manufacturing 
Company organization. He is now manager of the un 
filled order department at the factory. He was formerly 


with the Buffalo sales office. 


Ben Carroll, who left his place in the drafting room of 
the Monroe Calculating Machine Company to enter the 
merchant marine service, has abandoned the engine room 
for his old work. He went into training in August and 
made one trip to France before the armistice was signed 

.. “¢.@ 


Lieut. Harry Burdick, late of the Canadian Royal Fly 
ing Corps, has returned from service overseas Before 
enlisting he was an editor of The Ginger Jar of the 
American Multigraph Sales Company, and an assistant to 
Tim Thrift, the advertising manager. 


Lieutenant H. A. Peterson, an aviator in the United 
States Naval Forces, has returned to New York City. 
He is making the office of The Hammond Typewrite 
Company a sort of temporary general office and head 
quarters while on a furlough from duty. It is anticipated 
that Lieutenant Peterson will return to The Hammond 
Typewriter Company when discharged from _ military 
service—possibly in a new capacity. 

William Pitt, vice president of the Irving-Pitt Manu- 
facturing Company, Kansas City, Mo., has been relieved 
from his Governmental duties. He undertook responsible 
assignments during the war, and expresses his apprecia- 
tion at being able to return to active participation in the 
stationary business. 


The Webster Way, published by the F. S. Webster 
Company, Boston, Mass., states that so far as the editor 
has been able to learn all former employees of t 
ganization who have been serving Uncle Sam, either in 
this country or abroad, are in perfect health and ready 


he OI! 


to return to work just as soon as they are mustered out 
Captain Charles W. Reynolds has returned to civil life 

and will manage the Boston office of Eaton, Crane & 

Pike Company. During his army career Captain Rey 


nolds served in his rank with the 34lst Infantry, on duty 


at Camp Grant, IIL, with the 350th Machine Gun Battalion 
and with the Tank Corps? 


“Jim” Forbig, who foregathered with the Todd Pro 
tectograph sales organization before he started training 
for harassing the Hun, has resumed the civilian routine, 
and is working Southern Alabama. He said that he ex 
pects to apply a few Army tactics in his future work 
get up earlier, work later and win quicker. 


L. C. Wheeler, who was the chief storekeeper of the 
San Pedro submartne base on the Pacific Coast, has re 
ceived his discharge from the Navy. While in the serv 
ice Mr. Wheeler purchased over three million dollars 
worth of supplies and also devised a stock keeping sys 
tem which has been installed in other navy yards. Mr 
Wheeler has resumed his connection with Jenkins Broth 
ers of Los Angeles as system service saleman. 

¢$*« 8 

Three sons of Harry A. Prizer, of the William Mann 
Company, Philadelphia, Penna., were represented in the 
Governmental forces during the war.. H. A. Prizer, Jr 
who saw active service in the Argonne Forest, and is 
now with the Army of Occupation attached to its ambu 
lance service; W. M. Prizer, who is now near Tours, 
France, and who served with the Signal Corps, 414th 
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CICO turns the paste race into 
a procession 


NE session with CICO and your cus- 
tomer proceeds to be Pro CICO. 
In stores where CICO is displayed and 


given an even break paste deliveries are 


synchronized and ClCOjzed. 


CICO national advertising is making 
CICO the stick name for paste where 
paste is used, and the nickname for 
profits where CICO is sold. This fast- 
est selling paste in all the world is a 
fine medium through which to introduce 
your trade to the full line of Carter 


Quality Products. 


THE CARTER’S INK COMPANY 


Boston Chicago New York Montreal 


Also makers of Carter Typewriter Ribbonz and Carbonz 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


"TRE TENSION line includes open-end 

tension envelopes, double metal-clasp 
envelopes, single metal-clasp envelopes, 
eid clasp envelopes, document envel- 
opes, photo-mailing envelopes, filing en- 
velopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, in the Open-End 
Tension Envelope you've seen everywhere and the Metal- 
Clasp Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself an education in 


mailing containers. Send for the book. It’s yours for the 
asking. 


THE TENSION ENVELOPE CO., Inc. 


33 to 87 34th Street 
Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 
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and H. D. Prizer, ensign in the 
shortly to be re- 


Telegraph Battalion, 
Philadelphia Navy Yard, who expects 


leased from service. 
* * 

Andrew Huttelry, who was formerly connected with 
the Washington, D. C., selling staff of L. C. Smith & 
Bros. Typewriter Company, is now a lieutenant in the 
iviation branch. He is teaching cadets. In commenting 
on this work, Manager Rogers, of the Washington of- 

said in “Demonstration:” “They say typewriter men 


go up in the air so easily over small matters that it is not 
dificult for them to learn to be good aviators 


Resumes Business from Service in Army. 


Royal H. Eckert, who handles steel equipment prod- 
ucts at Allentown, Pa., has been honorably discharged 
the army, and has resumed business. He recently 
visited the plant of the Steel Equipment Corporation at 
Avenel, N. J 


irom 


Points on Making Income Tax Returns. 
Collector George F. Crutchley of Kansas City, Mo., 
gives some points about the new income tax of 1919 that 
should be noted Almost every working man and woman 
in the country will be obliged to make a return of his 
or her income, as will nearly every merchant, shopkeeper 
and farmer. Of course, not everyone will have to pay the 
but practically everyone who is employed will have 
to make a sworn statement. 


tax, 


shares are income, and must be 


rross figures. 


“Dividends on stock 


included in the 


“A person buying and selling merchandise must find 
his profits for the year on the following basis First, 
ascertain the gross sales or total cash receipts. Then add 
together the inventory at the beginning of the year and 
the purchases of goods for resale. From this latter sum 


subtract the inventory of goods on hand at the year’s end, 


and the result is the cost of goods sold. This cost, plus 
necessary expenses incurred solely through conduct oi 
the business, is to be deducted from the gross sales, and 
the result is the net earnings of the business. 

“A farmer must figure up all income derived from the 
sale or exchange of products during the year, whether 


such produce was raised on the farm or purchased and re- 
sold. The farmer is not required to include in his income 
tax computation the value of farm produce consumed by 
himself and family. 

“From the total of all items of income, there are cer- 
tain deductions allowable by law. All interest paid on 
personal indebtedness and all taxes paid during the year 
are deductible, except federal ineome and excess profits 
taxes, inheritance taxes and assessments for local improve- 
ments, such as sidewalks, sewers, etc. Losses incurred in 
business or trade are allowable, also losses arising from 
storms, shipwreck or other casualty, or from theft, 
in cases where such losses are not compensated for by 
insurance or otherwise. 


res, 


“Depreciation on property used in a profession, in 
farming is another item that may be 
claimed as a deduction. The theory of depreciation, in 
connection with the income tax, is that wear and tear 
caused by use in earning income is a real expense in the 
earning of that income. 


business, or in 


“Every single person having a net income of $1,000 or 
more for the calendar year 1918 must make return, and 
requirement is enforced, whether or not he is the 
head of a family, and every married person having a net 


this 


income of $2,000, including that of his wife and minor 
children.” 
Changes in Eastern Corporation. 
Ralph Halpern, a stationery jobber at 239 Fourth av- 
enue, New York City, recently became president of the 
Uncle Sam Products Corporation, manufacturers’ repre- 


sentatives to the export and domestic trade, with offices at 
the above address. Albert R. Strauss, vice-president, was 
formerly the export representative of the Enlow Com- 
pany, while Charles S. Bruder was at one time buyer and 
manufacturer for R. H. Macey of New York City, in the 
stationery, engraving and printing department. Mr. Bruder 


is now treasurer of the Uncle Sam Products Corporation. 
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IMPRESSIONS 


A Magazine for Progressive People 


HERE is no magazine in the 

world just like Impressions. 
It treats business as the most im- 
portant thing in material life and 
shows in a fascinating manner 
how easy it is to get pleasure and 
a living at the same time. There 
are no. technical articles in 
Impressions. The great subject 
of business is handled in a way 
which provides inspiration for all, 
whatever their profession or 
trade or calling. Impressions 
stands for better business and 
better living in the highest sense 
of the term. It is the monthly 
mentor of our biggest business 
men, and in its own circle, carries 
an influence more powerful than 
outsiders can understand. It is 
edited by G. E. Whitehouse, who, 
in a remarkably short time, has 
earned for himself an interna- 
tional reputation for being the 
most interesting, yet fearless, 
writer on business subjects. He 
writes a large part of the maga- 
zine each month; says what he 
thinks, and thinks so nearly right 
that big men believe in him and 
applaud his views. Impressions 
is a big magazine, 11x9¥ in., with 
48 pages, full of sound editorials 
and high grade advertising. If 
you believe in progress, you will 
like this magazine, though you 
may not agree with everything 
it prints. 


TWO DOLLARS A YEAR 


Send two currency bills—you will 
get them back right away if the 


first number fails to satisfy. 


IMPRESSIONS PUBLISHING CO., LTD. 
76 Hanover Street, Edinburgh, Scotland 
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The Eveready Fastener Is: 
ALWAYS AT YOUR SERVICE. 
SAVES TIME AND MONEY. 
RAPID AND POSITIVE IN ACTION. 
CANNOT CLOG. 





Makes its own staples instantly and securely 
fastens your papers together in a_ single 
operation. 

No frequent loadings of staples. 

Pay envelopes sealed with the Eveready “are 
a protection to employer and employee.” 

The Eveready Fastener is an automatic ma- 
chine tool, made from high grade steel. Finished 
in nickel plate and japan. Fitted with rubber 
feet. Designed and built for a long period of 
service. One roll of Eveready Staple Tape 
which makes 5,000 staples furnished with each 
machine. Write for circulars and quotations. 


Eveready Mfg. Company of Boston 


80 Boylston St., Boston, Mass. 




















Office Chairs Exclusively 

Milwaukee 
Fine 
Chairs 


Designed and built by an or- 
ganization which concen- 
trates on office chair manu- 
. facture. We have an intimate 
= insight into the ideals which 
office men cherish in their 
chairs — attractive appear- 
ance and comfort. . Milwau- 
kee Chairs meet these ideals. 








To exacting chair purchasers 
the Milwaukee Chair Com- 
pany trade mark is a guar- 
antee of the integrity of ma- 
terials, artistic design, and 
true comfort in use. We 
guard the reputation of our 
trade mark by careful in- 
spection of Milwaukee 
Chairs at all steps in manu- 
facture. 
Correspondence Invited 


MILWAUKEE CHAIR Co 


Milwaukee Chicago New York Seattle 


wn 7 1 


CS y MTL 
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The Victory Loan. 


1 


The following statement is published by 
Bureau of Publicity, War Loan Savings 
Treasury Department: 

Despite the pangs of readjustment through which the 
country is now passing, the people of the United States, 
taken as a whole, were never in a better position to con- 
tribute to a Government loan than they will be when the 
Victory Liberty Loan is offered in the spring. 

The country has enjoyed—and will soon again enjoy— 
an unparalleled prosperity. There must, of course, be a 
period of transition. Producers and wholesalers still have 
goods made and bought at the peak of the war-time price 
advance. They naturally wish prices sustained until they 
can get out from under. Consumers, on the other hand, 
know that lower prices are inevitable, and are withholding 


request of the 
Organization, 


orders. This leads to temporary idleness and to unem 
ployment. 
But the pause is only temporary. The nation has a 


boitled-up demand for commodities of all kinds—: mu- 
lated during the year or more of war conditions that made 
it impossible to get supplies for general consumption, o1 
that forced the price level to prohibitive heights. In all 
lines, therefore, the public is now awaiting a return to 
practical conditions to begin a great buying campaign 

December 1 last year the 
point 


Everybody has money. On 
per capita supply of money had reached the highest 
ever known—$56.23. Compare this with the date 
in the year 1879—$16.92. The Government is borrowing 
in huge amounts, but the wealth of the nation has grown 


same 


enormously. Even in eleven months the amount of money 
in circulation for every man, woman and child in the 
nation increased from $48.76 to $56.23. The total stock 
of money in the United States increased in the twelve 
months of 1918 by $1,524,595,335. The investment power 


of the peopie at large is now greater in the United States 
than it has ever before been in the history in any country. 

The latest bank report is sufficient answer to the gloomy 
plaints that are now being heard from individuals who 
cannot see beyond the short interval of readjustment for 
which the nation has now paused. The latest bank figures 
show that the American people have accumulated a mass 
ot wealth such as no other people ever possessed rhe 
public could subscribe a $12,000,000,000 loan in April, if a 
national crisis made this necessary, with little real hard 
ship in any quarter. 


The following table should reassure anyone who is 
faint of heart as to the future of the United States It 


shows the unparalleled growth in national wealth and the 
pace at which the United States has been rising into inter- 
national leadership in’ commerce. With the promise of 
these figures in mind, no one can fail to be serene as to 
the future of this nation, or in doubt as to the 
ability, and his own personal ability, now to oversubscribe 
the Victory Liberty Loan. 
This table shows the United States balance of trade 

the excess of merchandise exports over imports—in the 
last ten years: 


nations 


See FR ee ...-$ 252,677,921 
1910 303,354,753 
191] 560,167,586 
1912 581,144,938 
gee 691,421,812 
1914 324,348,049 
1915 1,776,074,152 
1916 3,091 005,766 
| SEE Ay ee 3,281 ,044,642 


1918 (approximate) — 3,050,000,000 
With those figures before him, who shall say that 
ica is unable to float another Liberty Loan? 


\mer- 


New Envelope Company. 


North Western Paper Goods Company is the name of 
a new concern in Minneapolis organized for the manu- 
facture of envelopes of all kinds, including heavy en- 
velopes, both flat and expanding, for filing purposes. H. 
W. Hunter is president. Among those associated with 
him are C. H. McGill and Frank Bigelow. 





Sailor Returns to Old Job. 


On Monday, January 13th, William L. Thoma resumed 
his duties as sales manager of the Noesting Pin Ticket 
Company of Mt. Vernon, N. Y., after having served in 
the United States Navy since last May. He was a lead- 
ing spirit at the Pelham Bay Station where he was par- 
ticularly active in the musical part of the work. 
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TRUS SELL | DONEEUEOCUINCEOOCUCOOEEOUECEUOUCEOOUCCOOULEDELEEOUEOEOUUAERONESOUESOORONEONOOE! 
Loose Leaf Ring Books 


Price Books and Memorandum Books 




















DURABLE—ATTRACTIVE—SER VICEABLE 





Covering (Cloth or Leather | 
Board ne | 
ining ‘Cloth SOLID LEATHER 


~ NAPPANEE 


OFFICE — DIRECTORS — UTILITY 


| TABLES 


are made for hard usage. Their construction is stout, ~ 
the finish good. Every one sold—whether for use in a 
' bank, shipping room, or an office—is built to last, to 
| stay in service 





Nappanee Tables are made in many patterns and sizes— 
Oak or Mahogany. They fill the requirements of the 
consumer, who demands a table of strength and char- 


The old method Our method acter, at a moderate cost 
pe layers of matnies —, solid he ae The advantages and profits this comprehensive line holds 
iat may warp, separate eather—no » 8 o : ot . ryt . 
or break — spoiling the break, no linings to sep- out to the dealer merit invé stigation. 
covers. arate, no chance to ’ ve 
warp. Complete catalog and Dealer Proposition 


upon request 


Trussell Manufacturing Company | | murscHLER BROTHERS CO., Nappanee, Ind., U.S. A. 
Poughkeepsie, New York, U.S. A. Makers of Good Tables since 1896 














DEXTER'S sog || GLEICH’S © 








Gives the Service 
Demanded by 
Modern Efficiency 





r * oor ag » f siness 1! » tod: y d >- ~ 2 

HE good judgment of busin _ men ay de- Made in Six Colors 

mands efficient service from every item of office 

equipment, and this same good judgment has caused \ 
the installation of Dexter’s Star Manifold Linen in Catalog sent at your request 


their offices. Star Manifold Linen is made to meet 
the most difficult manifolding requirements; it has 
great strength, a splendid writing surface, combined 
with tissue weight. In 7 colors and White. 


Sell this to every business customer—it is indespensable THE COMMERCIAL PASTE CO. 


in every office. Have you samples and prices? 


Cc. H. DEXTER & SONS COLUMBUS, OHIO, U.S. A. 


INCORPORATED 
Windsor Locks, Connecticut 


Manufactured by 
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Wire Baskets 


Waste Baskets 
Letter Trays 
“Built-Up” Trays 


The Barbee trade mark is the guar- 
antee of satisfaction to the user. 





050500070 67070'808'88" 97"5790"90'0070" 
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XXX 
“9 

Xx) DANN AX 











BARBEE WIRE & IRON WORKS 


174 North Dearborn Street 
CHICAGO 





Carbon Paper 
Salesman W anted 


A real salesman with a successful selling 
record to represent us in this territory. Must 
have initiative to develop trade and build up 
an exclusive business in all grades of Carbon 
Papers and Ribbons. Big opportunity for th 
right man. Address 
Carrib Service Manufacturing Corporation 


Manufacturers of Carbon Papers and Ribbons 
46 Stone Street, Rochester, N. Y. 














Cutters 


For cutting Paper, Card 
Board, Veneer, Cloth, 
Rubber and Thin Leather 
etc., to a thickness up to 
3 inches. Witha 


Golding Cutter 


—Zip it is done in an in- 
stant and the edge is 
clean and straight. 





The Pearl Cutter 
Made of iron with steel knives. 


Very durable--- 
easy to operate. Sizes 
are varied, 13 in. up to 
42 inches. 

These cutters in large 
use by printers, multi- 
graph users, bankers 
and offices of all kinds 

We make also a line of 
Power Cutters, Small Table 
Card Cutters, Printing 
Presses, Tableting Presses 
and Printers’ Tools. 


Dealers Wanted 


Golding Mfg. Co. 
Franklin, Mass. 





The Golding Cutter 
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No. 263 


STOCK CERTIFICATE 
for 
SHIPPING AND 
SHIPBUILDING INDUSTRY 


GOES CORPORATION 
RECORD KOOKS 
BOUND AND LOOSE LEAF 
Best on the Market! 


GOES UivOsRPHINE DO CHICAGO Ie 





x 
AMPLES ON REQUEST 








Para atne 
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Edward F. Bredehoft. 
In the passing of Edward F. Bredehoft on December 
23, 1918, the George D. Barnard Stationery Company lost 


one of its oldest and most valued members and St. Louis 


a citizen of integrity and solid worth Mr. Bredehoft 
was first vice-president of the company, with which he 
had been associated for forty years. He entered its serv- 
ices as a boy and worked up through humble positions 
to situations of greater and greater responsibility 

Mr. Bredehoft was an executive of great ability and 
an exceedingly capable advertising man. He was fifty- 
ve years of age at the time of his death. He was a 
member of the Presbyterian church, the Mercantile club, 
the Midland Valley club and of St. Louis Lodge No. 9 
S. 2, ie Be 

His wife survives him. To her and to the sorrowing 


friends and associates of the deceased Office Appliances 
extends sympathy 


Prosser Ray. 

In the death of Prosser Ray, which occurred unexpect 
edly on January 4, The Dalton Adding Machine Com- 
pany lost one of its most efficient young men and a 
mother an attentive and dutiful son. Mr. Ray had been 
in the hospital for some days suffering from pneumonia, 
following an attack of influenza. He had passed the criti- 
cal stage and recovery seemed assured. His death was, 
therefore, wholly unexpected. The following tribute sent 
out by President James L. Dalton to supervisors, sales 
agents and inspectors of The Dalton Adding Machine 
Company gives a picture of the character of Prosser 
Ray in touching and eloquent terms 

Memories oniv linger—memories of an overgrown 
boy, with never-td-be-forgotten eyes, who in 1908 walked 
into my office with a mechanical sign in which he was 


seeking to interest me. It seems but yesterday I did 
not buy the sign, but I could never forget the boy with 
those wonderful eyes. so that when a few months later 
he again visited the factory no introduction was neces- 
sary. He was not seeking a position. He wanted a job 


just a plain, ordinary job and a chance. He got the 
job all right, at the princely salary of eight dollars and 
ten cents per week—but chance; why, that boy did not 
‘ven get a glimpse of a chance. He was a nephew of 
Vice-President Griff Glover, and in those days it was 
considered the proper thing to discourage and thereby 
eliminate relatives of company officials 


« 


“Was he discouraged? Well, maybe. Did he quit, or 
threaten to quit? No, it did not even feaze him. If there 
was any difference he was more determined than ever. 

“Prosser was not a quitter. 

“Discouraging handicaps which he met at every turn 


and which were purposely intended to bring about his 
elimination from the service of the company which he 
was sO anxious to serve, only tempered the superior metal 
of which he was made; therefore, it is not surprising that 
he became an excellent assembler and adjuster, even 
though he had not the slightest mechanical talent other 
than that which he developed because of his determination 
to succeed in spite of the handicaps with which he knew 
he was being designedly burdened. 

“Was he a salesman? No. 

“Would he ever become one? That was a question 
which Prosser alone could answer, and the Quota Bulle- 
tins will bear witness that he did answer it in a way 
that should be most gratifying to his family and frierids 

is indeed it was to the Chief. 

‘Prosser was a TOP NOTCHER as often as any man 
in the organization. It was his watchful care while his 
chief, Hathaway, was confined to the hospital, that un- 
covered information which finally resulted in securing 
the big Government order for 515 machines. It was 
he who kept sleepless vigil until the order was landed and 
to him belongs the credit for this, the greatest single 
order for adding machines ever placed. 

‘In the death of Prosser Ray the country has lost a 
patriotic citizen, E. D. Hathaway a faithful co-worker, 
The Dalton Adding Machine Company a loyal repre- 
sentative, the Chief a real friend, and above all, a mother 
has lost a dutiful and affectionate son, who considered 





HUMAN Wir 


The ‘Satellite’ Makes Work Easier 


The “Satellite” type- 


writer stand is grow- 







ing in the estimation 
of managers of big 


offices and their typ« 
writer operators lay 


by day More work 









can be turned out 
where the ~ Sate 1 
lite” is used be- : 
cause its adjustability saves = 


F 
> 


fatigue. It occupies small space, 


P . . 2 Ext. 7 
and, rolling on casters, is easily Has : 
moved about. It is all metal : 

, ‘ : ie Base- 4 
except the top, theretore prac- board : 
tically indestructible. There are and 


two models, one like illustra- 


tion The other has sliding 
table. 


TAPE TT EY 


baseboar d and check 





Prices are right. 


Write for 

Dealers’ Proposition 

Dealers find the 
“Satellite” a profit- 
ma k i n 2 proposi- 
tion We want 
more dealers If the “‘Satellite’’ is not 
Write for full par- handled by your dealer 
ticulars write us direct. 


ADJUSTABLE TABLE COMPANY 
Grand Rapids, Michigan 


HU 


This is Model 2X 











SOMERS TDEADUEN NEAT OU LAT SER ONEHT 








The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices with full 
assurance that they will please the bookkeeper, 
and make the manager happy. The bookkeeper 
finds Tenacity Accounting Devices easy to 
handle through his day’s work. The manager 
takes satisfaction in knowing that his books are 
in good physical shape. 
One item in the Tenacity Line is 


THE .¢...L. 





Service durability is assured by electrically welding the metal 
parts. Makes solid construction that stands up under severe 
usage. The C. L. is made in five capacities. Each is capable of 
100 per cent expansion. 

Use our large capacity binder in connection with a ledger rack and 
obtain an ideal combination for machine-posting. 

Turn prospects into sales, and assure fyourself of the supply busi- 
hess in the future. Our catalogue demonstrates Tenacity Quality. 
Write for the book. 


The TENACITY MFG. CO., Inc. 
Reading CINCINNATI, OHIO 
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his mother’s comfort and happiness above everything else 
on this earth. How my heart bleeds for the mother who 


¢ loved her boy, Prosser, as only a mother can. 
~ “Farewell, dear Prosser, boy—patriotic citizen—faith- 
ful co-worker—loyal representative—real friend—dutiful 
Patent Improved and affectionate son—until we meet you and greet you 
on that ever shining shore where we shall be friends ever- 
more, forever and forever. Amen. 
TRIANGLE PAPER CLIPS Sorrowfully, 


JAMES L. DALTON, President 





Stephen E. Brooks. 


I> wa? Stephen E. Brooks passed away December 9. He was 
Ny > oe founder and president of the Brooks Company, stationers 
Ne ys 


and printers, Cleveland, Ohio. He was born at Elyria, 
HOLDS PAPERS SECURELY Ohio, gy eer os and descended from Revolu 
tionary stock. ’e widow and two sons survive Lap 
Patented May 22, ‘ : : ee ae ; ; 
a ae er tain James C. Brooks is in the military service in France 

Charles S. Brooks lives in New York. 


1 i When welve ears old Mr. Brooks moved to Cleve 
Only after trying this new paper a | SF tae 


land and entered the employ of Cobb, Andrews 


clip can you appreciate its superi- pany, a ag gg book store of that g See ante age of 


twenty-one Brooks established the company, 


ority. It is SO easy to slip on, and of which he was president for 49 years. He was ac tix e 


in civic affairs, and prominent in the development o 1¢ 


it holds the papers, etc., absolutely | est side of Cleveland. 


firm. The patented crimp does the M. E. Lawrence. 

. : M. E. Lawrence, one of the oldest agents of the N 

work. It will be worth your while tional Cash Register Company, passed away at his home 
= a: # in Elizabeth, N. J., December 24. He is numbered with 

to send for samples and prices. the countless victims of the Spanish influenza. Mr. Law 

rence was born in New York state in 1856, and joined 

the National Cash Register Company as salesman in 1885 


{ em, n ) he was made agent at Rochester, N. Y., and later 

If your stationer does not carry them In 1889 | { Rocl N.Y 
° . was agent of the National Cash Register Company at 
write us direct. New Haven, Conn.; Newark, N. J.; Buffalo, N. Y., and 


Elizabeth, N. J. He retired from the company’s service 


PEET BROTHERS er ailing 


618-20 Cherry St., Philadelphia, Pa. Alexander C. Wood, 

Alexander C. Wood, former president of the Ester- 
brook Pen Company, passed away at his home, Cinnamin- 
son, N. J., January 4. He had been connected with the 
Esterbrook Pen Company for forty-five years in an offi 












































HII HUTT HI HHT {})| HTT | | cial capacity and was 7/7 years old at the time of his death 
Hi He was a director of the Camden Safe Deposit & Trust 
HH] Company. A widow and three children survive—Anna, 
Hh Hil wife of Charles Evans; Edward S. Wood and Alexander 
Hit - C. Wood. 
i ae MS 
iy ; 
i} Richard Bruno. 

Richard Bruno, head of the special blank book and 
’ An All Steel Waste Basket loose leaf department of the New York office of the 
Boorum & Pease Company, died on Saturday, January 
| . 





‘ 
—Low Priced 11] 18th, of Pneumonia. He was twenty-eight years of age 
HE ‘‘Nemco” Dandy has practically Hi and had been employed by the company for fourteen 
a ; I . all the advantages of the closed side, | years. He was a popular and a very efficient man and 
solid steel waste basket, at a much | his passing is deeply regretted. 
J lower price. Andit’s a handsome i 
basket, and 





A. S. Ashley. 





























very strong. gr ; 
\. S. Ashley, who was well known to the trade as the 

The **Nemco” Sanborn, Vail & Co. representative in the Santa Clara 
Hi has a solid steel valley and surrounding territory, passed away of influenza 
Wit bottom that will i} on the 9th of January at his home in San Jose, leaving a 
Ht not rattle or | wife and two small children. His illmess was very sud- 
come loose. den and his death came as a severe shock to all his 

Comes in three friends. 
popular sizes, | =< kara 

handsomely en- Edwin A. Brooks. 

ameled in rich HH] «pede : 

maroon, olive HH Edwin A. Brooks, for twenty years a stationer of 
| green or pure HH] Jamestown, N. Y., passed away January 7 at the home of 
i white. HT his son, D. Shearman Brooks, in Indianapolis. He was 
HH} 111] 67 years old. Mr. Brooks had been a resident of James 
Hit Dealers, get our inter- il town nearly fifty years, having spent his career there as 
HH] esting proposition. a printer, publisher and stationer. 
| 





|| Worth Western Expanded Metal Co. BIS scrapings xy aie 

ote Samuel Carpenter, head of the Philadelphia greeting 

983 Old Colony Building card publishing house which bears his name, died of pneu- 
1 CHICAGO monia following influenza last month. Mr. Carpenter 
aia . was a comparatively young man and had been recently 

TTT HT TTT] LOSHAANAIAAASANUNAAALUUI married. He was widely known in the art publication 

n i SUUGUTOETEGSEEEEEE i SUUUUEUUREEE SEES LLL field. 
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17 true degrees —9H (hardest) 
to 6B (softest) 


—_ 
ELDoraDO 


Sy master drawing pencil” 

































=| Specified by most 
5 ; 
| of the leading 
|| technical institutes 
] of the country. 
> JOSEPH DIXON CRUCIBLE CO. 
@ Established 1827 

ret Dept. 98-J Jersey City, N. J. 











Imperial Desks 


in Your stock will enable you to meet the tastes 
and pocket books of every class of trade. We 
make three grades. 


Price for price, Imperial 
Desks cannot be surpassed. 


We make the popular lines of desks. See Catalog 
No. 17 for proof. 


, Imperial Desk Company. |}; 
Export Office: 25 Whitehall St., New York,'N. Y. 
Main Office and Factory pode 04 Evansville, Ind. 
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Badger “Right Kind” Aluminum Sheet Holder 


A WINNER With All the Big Dealers 


iBDUULLASOON HUSHVROOOULALAOAOIASA SARL TLLA i 


Simgle Sheet Holder 





Ring- Book ee 
Style Post and Key Style 


“Right Kind” Hoiders wanted by good buyers. Highly polished, best grade Aluminum. No ri 
ets, top cover trifle longer than bottom. Easy to open in all kinds of weather. Reinforced cover, 
giving added strength when bending. Large stock carried. All standard sizes. Can make in 
mediate delivery stock items. Can also furnish special to order other styles of Aluminum hold 
ers, as illustrated above. Write for our Catalog and prices. 


The Badger Trade Mark Assures Quality 









































THE HEINN CO. 2) MILWAUKEE i 














DIAMOND INKS 


THE LINE THAT SATISFIES 


— 


co}. 
s 


<<" CREAM_ 


yiAMON, 


INKS ¢ 


CARMINE 
FLUID 





DIAMOND INK CO., Milwaukee, Wis.—New York Office, 265 W. Broadway 
BEE 

















W. F. Beckett. 


W. F. Beckett, a member of the Monroe Cal iting e 
Machine Company selling staff at Cleveland, Ohio, passed A t Yourse 
iway December 15. His wife followed him within a day cqualn 
both succumbing to the influenza. Mr. Beckett joined 
the Monroe organization at Albany in 1916, and a yeas With Our Line of 


later took up work for the company at Cleveland 


Rg IN . 99 
Charles T. Dillingham. ; “ADVANCE 
Charles T Dillingham, formerly president of the Sta- FILING CASES 


tioners’ and Publishers’ Board of Trade, New York 
passed away early in January. He was well known as a and SPECIALTIES 
publisher and book jobber and retired from active busi 


ness several years ago. 





In order to know 








Arthur R. Elliott. what our line is 
Arthur R. Elliott passed away January 5. Pneumonia order our sample 
caused his demisé¢ Mr. Elliott had been with the Amert- = : . 
can Multigraph Sales Company since 1917, and at the assortment ol good sellers specially se- 
time of his death was connected with the sales office at lected so that you may have one each of 
*hiladelphix 
Philacetgne as many numbers and also a small stock to 
Justin S. Hopkins. sellfrom. Write us about this assortment. 
Justin S. Hopkins, secretary of the Isaac Upham Com- 
pany of San Francisco, who has been associated with the Catalogue sent on request 
firm for more than thirty years, passed away last month, 
his death causing deep sorrow to his many friends and 


acquaintances. 


John H. Dever. 
[The Dever Bros. Paper Company of Milwaukee, with 
profound sorrow, announces the death of its president, 
John H. Dever, who passed away on Sunday, January 5. 
Office Appliances has not received further particulars. 


Henry R. Koch. 


Henry R. Koch, proprietor of the toy and stationery 


shop at Boyertown, Pa., died last month. He began Pine St. at 21st, St. Louis, U. Ss. A. 


business fifty-three years ago. He was known at seventy- In replying kindly mention this ad. 
six as Pennsylvania’s oldest newsboy 








John H. Dever. 
John H. Dever, president of Dever Brothers Paper 
Company, dealers in paper and stationery in Milwaukee, 
passed away recently. 














Ben. Franklin—Apostle of Thrift. 


lo the stationery and printing trades it is especially 


tting that the portrait adorning the 1919 issue of War Get the Desk User’s Angle 
Saving Stamps should be the familiar picture of Ben- 
jamin Franklin. He was the patron—and a pioneer—of 
the art preservative in America, and his typographic 
work, as well as his versatile pen, have left an indellible 
impression on American graphic art, as well as on our 
habits of thought. 

The Franklin War Saving Stamps are smaller than the 
rst, or 1918, issue, which bore the portrait of Washing- 


fs 
he 1919 stamp is “true blue” in color as well as F cecem 


Poe: | 


tol 


7 
example 
Plans have been laid for the sale of $2,000,000,000 worth 
of Franklin War Savings Stamps in 1919. The usual 
[Twenty-five cent “thrifty” will be sold to small savers, 
and will be accumulated in folders until sixteen have 





been saved. Then they can be exchanged for the Frank- 

lin stamps, on paymet f an additional s graded ac- : 

in stamps, on pa nent ot an idditiona um, graded A He wants convenience first; then appearance; 
cording to months The Franklin stamps exchanged in es : = 

January require an additional payment of twelve cents. finally durability in service. Show the office 
This sum is graduated for each month of the year, and man that these things ate combined in 


December exchanges will cost twenty-three cents. 

January 1, 1924, the Franklin stamps will be redeemed Englewood Desks 
by the United States Government at $5.00—representing 
a return of four per cent on the investment, compounded and they will be his choice. Carry Englewood 
quarterly. Desks 

\s a safeguard the Franklin stamps, duly affixed to a 
War Savings card, can be registered by the holder with 
his postmaster, thus affording greater protection for his 
investment than though the stamps were not registered 


to prove ownership. Write for the Englewood Catalog. 
Positions Secured for Old Men. Englewood Desk Company 


The “handicap bureau” of the Federal Employment : 
Service has placed more than 28.000 men. averaging 5? 5816-20 Lowe Ave. Chicago 


vears old, in positions. “The highest salary paid to any 


| 
of these men is $7,500 a year and the lowest is $8.00 a 
week. 


The civilian trade is promptly .supplied these 
days, as we have fulfilled our obligations to 
the Federal Government. 
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Something Brand New 
in Post Binders 


This new Adams Flexible Post Binder does the 
work of any post binder, for temporary or per- 
manent use, and conserves storage space. When 
you have filled the binder, simply turn down the 
flexible posts. Its price is one of its attractive 
selling points. 


The Adams Flexible Post Binder 


has a U shaped post, the ends of which are 
quickly and easily bent over for permanent 
binding. r 

Made of special press board in beautiful 
clouded effect. Equipped with one or two sets 
of posts and four rust proof eyelets. 

Any special size to order. 

We also make the Ideal Book and Key Rings. 


Henry T. Adams Manufacturing Co. 


6796-98 South Chicago Avenue 
Chicago, III. 












DIRECT TO YOU 
FROM THE MILL 


A high quality grade of 
adding machine rolls, 
with an attractive adver- 
tising proposition to 
stationery dealers. 


CERTIFICATE 


» ADDING MACHINE PAPERs 


Clean— Strong — Lintless 
Standard Sizes 
Also “Utility Adding Machine Paper”’ 
—the best low priced grade. 


Write for Information. 


Gerbrick Paper Company 


Neenah, Wisconsin 




















Another War Contribution to Language 


Be a gimper! And what is a gimper? Among the avia 


tors over on the front in France, they say a gimper is 
“a guy who will stick it out with you, no matter what 
happens.” 

Capt. Eddie Rickenbacker, of Columbus, Ohio, an all 
American ace, explains the new word in detail 

“If you were up in the air and ran into a dozen Boches 
and were getting the worst of it, perhaps, and the fellow 
with vou stuck with you and gave it to them until the 


Heinies went back into Hunland, you'd know he was a 
gimper. 


“A gimper is a scout who does everything just little 
better than he has to. 

“Gimper means a lot to us. It means more than good 
scout, or pal, or comrade. I got the word from a me 
chanic I had when I was in the racing game. He was a 
gimper, and | knew when he finished with a motor she 
would run. In this man’s life there were two kinds of 


people—gimpers and bums.” 

Over here, we need gimpers, and we have a lot of them, 
too. A gimper over here is a man or woman who is doing 
the job the very best he can, who doesn't lay off to go 
fishing or shopping when important work is to be done 

Over there, the value of a gimper is limited only by the 
alertness of his brain 

Over here, that is the case, too. The individual is 
ited only by the full power that it is possible to develop 

Some people have brains. Other people have brains and 
use them to full capacity. These latter people are gimpers 
They go through with a task with all the strength and 
all the power they have.—The Center Punch of The Amer 
ican Multigraph Company. 


lim 





What Is “Pep.” 

It’s the thing which makes the lambs gambol with glee, 
the colts prance with joy, the calves throw up their tails 
and run like fury, the birds sing in split-throat notes, the 
frogs croak upon the creek bank, the insects buzz and hum 
in the air, the milkman whistle as he jogs along, the black 
smith laughingly beat the iron into shape, the plowmar 
urge his horses with a ‘ gee-up there,” the engineer wave 
a kiss to his sweetheart as he throws open the throttle 
the woodman smilingly plunge his ax into the giant tree, 
the banker and nierchant rush to their work with a cheery 
“bye-bye.” the mechanic and laborer fairly dance to thei: 
jobs, the soldier “zo over the top” with clinched jaws and 
courage that knows no’ fear, the salesman hie to his calls 
with shoulders squared, pride in his heart, and nerves 
a-tingle with anticipation of new success. 

Oh, “pep” is anything that puts happiness in 
energy in the body, determination in the soul, and invis 
ible courage in the will—The Ginger Jar of The American 
Multigraph Sales Company. 


neart 


the 


“Force of Habit.” 

The Center Punch of the American Multigraph 
pany tells of an American soldier from Portland, who had 
been in the “zone of advance” for about six months in at 
Engineer Corps, on writing back to a chum of his, quoted 
the following: “When I get back to Portland, and take 
a stroll down Washington street, if I hear a tire blow 
out, I most likely will grab for the hand-bag of the near 
est lady, and dive for the handiest open cellar door, 
slipping the hand-bag over my head during the dive (fo 
gas mask), and the deeper the cellar is and the harder 
I light, the better I will like it.” 

So much for the force of habit. 


A Wholesome American Sentiment. 


Lom 


The Lovell House, Monticello, Iowa, has nailed the 
following “pome” to its masthead: 
Pledge. | 
Cross my heart and hope to die 
if I ever, ever buy 
Or use a thing on which I see 


The trade mark, ‘““Made in Germany.” 
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PRACTICAL OFFICE ARTICLES 


Our Entire Line Consists Mostly of New Items for the Office 










Saves Our twenty-page 
Your Catalog explains 
— and _ illustrates 
P; 30 of these 
revents . 
the modern office 
Shine devices — all of 





which have ex- 
ceptional merit. 


Write for cata- 
log and prices PAPER WEIGHT AND MEMO, PAD 


TODAY. 


Inquiries f rom 
Exporters so- 
licited. 





T. W. Shock Absorber Pad 


Many other practical 
office appliances 





GLASS DESK PADS—Three Sizes 


Polar M’f’g Co. 101-107 Marshall St. Philadelphia, Pa. coeran paskiaiaien ae 


Members of the National Association of Stationers and Manufacturers 


























RIGHT Built for utility and durability by skilled work- 
DESKS men who know and meet the exacting demands 


of the discriminating buyer of office desks. 







ASK US WHAT WE HAVE TO OFFER YOU 


WRIGHT DESK COMPANY .°. ROCKFORD, ILL. 
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“APSCO”’ Line of Pencil Sharpeners 


is made to give satisfaction. We produce eleven models, each suited to a particular line of duty. Surpris¢ 
customers and prove that your stock is complete by carrying several of each type. Assuredly, you must 
have customers who would be interested in a range of prices from $1.50 to $7.50. 


You'll be pleased to learn how the higher-valued sharpeners appeal to men who look first for d 


dura 


bility; then for price. 


We make, in addition to Pencil Sharpeners, two sizes of “Apsco” Clips, five sizes BB Clips, and the 


Junior and Dexter Paper Fasteners, 


Write for catalogue and trade price list 


Automatic Pencil Sharpener Co. cataci'tuuains Chieago | oo 
\yz nag \\ \ 4 eal z [ Le } ms 


Jet ‘ 
annrencillls » z¥ ELLY! SSS | 




















DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as the best 
kiln-dried hardwoods 
and skilled workmanship 
can make them. 


Write for 
Catalog 





Our Latest Sanitary 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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The New McM 
Flexible Post Ledger 


Keep This Dark. 
The London Times reports a precedent established by 
peace conferences hich will boom the department store 
business if it gains a hold on stenographic staffs in Amet 


‘Amusement was recently caused by the statement that 
women typists attached to the British foreign ofhce sec 






tion of the peace conference have been granted a spe ial 
dress allowance of $125 each, but that is not the whole A . é 
Cai has variable capacity 
“It seems the authorities discovered that individual of from one to one 
dress allowance was made for official staffs at previous thousand 
international congresses. [The Berlin congress was only 
: ‘i ae 
attended by men, but each had his dress allowance fot sheets or 
the ceremonial fur tions that were proper in that period up to full 
lhe precedent was follow ed on this occasion an the é ‘ | 
men received a dress allowance of $150 each. Six i1ncnes 


of expan- 
sion as 


“Women assistants at the international congress were 
an innovation, but the precedent for dress allowance was 


fixed so that typists got their dress allowance, but by a = 
characteristic touch it was at $25 less than that of the shown. To 
men O pe n o;r 


lock you 
simply 
press one 
of the levers. An 
attractive, efficient device. It 
operates instantly and is thoroughly 
adaptable to your work. 


A Real Salesman Is One 


“Who has a steady eye, a steady nerve, a steady tongue, 


and steady habits 

“Who understands men and who can make himself un- 
derstood by men 

“Who turns up with a smile and still smiles if turned 





down 

“Who strives to out-think the buyer, not to out-talk 
him. 

“Who is silent when he has nothing to say and also 
when the buyer has something to say. 

“Who takes a firm interest in his firm’s interests. 

“Who knows that he is looking out for his own inter- 
ests by looking out for his customer's interests. 

“Who keeps his word, his temper, and his friends 

“Who wins respect by being respectable and respectful. 


Write for Circular or Ask 
Your Stationer. 


McMILLAN BOOK CO. 


SYRACUSE, N. Y. 


TAUAEUURUASEREAUOEUEAUEROUUEECOUGEOSUGEUAUOROAUEOOSOGRUOUOEEOUOGSUNEUSOOCUEEEOOOEOOUROROOEROOOONSSODEREOUEENNOOED 


“Who can be courteous in the face of discourtesy. TUTTE 
“Who has self-confidence, but does not show it. 
“Who is loved by his fellow men.’—Burroughs Sales > 
. 
Bulletin. 
Baling Instead of Boxing Saves Millions. 
Savings amounting to $51,678,000 are claimed by the 
War Department through substituting baling for casing 
or boxing in the shipping of clothing and equipage for 
the American Expeditionary Forces. The savings in 
clude material, labor in packing, handling tare weight and 
cargo space. There have been over one million bales ‘6 33 
made since October, 1917, when baling was begun in the MASTERGAUSE 
New York depot. 
In addition to the actual savings the reclamation value 
of the burlap was great. It was salvaged and used for The Dominant Carbon Paper 
sand bags. The lumber in boxes used for the same pur- 
pose 1s rarely available for any construction purpose 


Farsightedness and careful analysis 
. are factors which bring customers to pn 
Belgian House Desires U. S. Agencies. us regularly as the need for good 


P. Pan Heens Freres, rue André Dumont 27, Liege, Bel b > oad 
gium, state that they happily came through the war with carbon paper Is realized. 


out having suffered personal injury and are ready to re- : 
commence their business at the above address. They de They know the reputation of our 
sire to represent English and American office equipment product ~the best procurable with a 


articles, to which end they solicit communications from 


view to lasting satisfaction and pres- 
eke; ent economy. 


Belgian House Again Heard From. sat 
¥ r bats MASTERGAUSE carbon embraces 


The firm of L. Gaspar & Cie of Liege, Brussells, 


manutacturers. 


werp aud Ghent, Belgium, representatives of American the above facts. 
office machines and office devices generally, is now again 
active in the industry) We would suggest that manufac 


turers get in touch with them. Their Liege address is 31 Peerless Carbon & Ribbon Mfg Co 


rue Sohet 
anions UNITED STATES: 113 West Broadway, New York, N. Y. 
Earl White Moves to New York. EUROPE CANADA, Toronto 


We learn that Earl White, formerly with the Ames Sup- + pamcetemgas thr 2 176 Richmond St., West 


ply Company's San Francisco office, has been transferred 
to New York, where he has charge of one of the com- 
pany'’s departments at the eastern office. 
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Adding Machine Rolls 


For Burroughs, Wales and 
Dalton Machines 


*, and 33 in. widths. Rolls 34 in. diam- 
eter. Wound on White Hardwood Spools. 


WE CAN MAKE PROMPT SHIPMENT 


Write for Prices 


Menasha Printing & Carton Co. 
MENASHA, WIS. 











Manufacturers, merchants, pro 
fessional men, you can print from 
20 to 1000 copies of any hand- 
written, typewritten or ruled 
form, quickly and perfectly witha 


ROTLSERES 


or indo paper fom 4 
ty) m a 
x5 inch index card 
to a 8} x 16 in. sheet. 
Sent on pres trial with 
comple e 
ment for nanhowhe. 
ten, ween 
and ruled 





Bulletins 
Price Lists 
Illustrated 
Notices 













One Mode! 2 
Low Factory Price ™:.%s:** 


632 W. 5th St., Dayton, Ohio 


To Dealers 


Advertisements like this and much larger appear in 
the national magazines right along—they bring thou- 
sands of inquiries to us from all over the country. 


You can fill the orders 


in your territory, with profit, and have continuous 
profitable business on supplies—Easy to handle—Noth- 
ing complicated—Write for terms and exclusive terri- 
tory proposition. Do it now. 


The Rotospeed Co. 


642 W. 5th Street DAYTON, OHIO 


Foreign Correspondence Invited 














Proposed Double Appeal Law Criticised. 


Joseph H. Defrees Declares Dent Bill Substitute Proposed 
by Senate Committee an Anomaly m Legislation, and Likely 
to Bring About Interminable Delays in Settling Informal 
lt ar Contracts. 


The urgent necessity for speed in enacting legislation 
to validate so-called informal war contracts was emplia- 
sized in a statement issued in Washington, D. C., on Jan- 
uary 22 by Joseph H. Defrees, chairman of the War Serv- 
ice Executive Committee of American Industries. This 
committee is the central committee of the four hundred 
War Service Committees of industry organized during 
the war under the direction of the Chamber of Commerce 
of the United States. 

Mr. Defrees’ statement was called forth by the delay 
in Congress in getting the proposed legislation through 
and more especially by the insertion by the Senate Mili- 
tary Affairs Committee of a provision giving the govern- 
ment the right of appeal through the Department of Jus- 
tice from the War Department's decisions respecting the 
contracts. This clause, in the opinion of Mr. Defrees and 
others, would make for interminable delays in settle- 
ment, while at the same time it would not serve any 
necessary purpose of protection for the government 

Mr. Defrees’ statement follows: 

‘The Senate Committee on Military Affairs has re- 
ported out, as an amendment and substitute for the Dent 
Bill (H. R. 13274) the War Industries Board bill, to 
which was added a section giving the right of appeal from 
the decisions of the War Department to both the con- 
tractor interested and to the Department of Justice to a 
commission to be composed of one representative of the 
War Department, one representative of the Department oi 
Justice and one representative of the business interests 
of the country. 

‘There is also included in the substitute bill a section 
providing that in all instances where no affidavit is ob- 
tained from the officers of the War Department who had 
to do with the making of the contract stating that they 
were not interested directly or indirectly on the side of 
the contractor in respect to the contract go at once to be 
settled by the Appeals Commission. 

‘This substitute bill would be of all the bills proposed 
the best bill, from the standpoint of both the public and 
the industrial interests whose patriotism caused them to 
proceed with necessary war work without awaiting formal 
contracts, if the provision giving appeal by the Depart- 
ment of Justice from the War Department’s decisions 
were eliminated. It affords to the War Department the 
necessary powers to enable it to carry out its engage 
ments with industry and would permit it to do that speed- 
ily except for the right of appeal of the Department of 
Justice. 

“Speed in payment of the industries which did war 
work is absolutely vital in order that the industries may 
have use of their capital and thus employ the labor of 
the country, and assisting in preventing a bread line  Al- 
ready the newspapers are carrying stories of unemploy- 
ment and it is clear that the situation will grow worse 
unless the industries who have been doing war work can 
receive payment from the government so that they can go 
immediately back to peace production. 

‘The appeals clause referred to opens the way not only 
to delay in payment on informal contracts, but on formal 
contracts as well, of which the War Department now has 
full jurisdiction and which are being settled. 

‘The right of one department of the government to ap- 
peal from the decisions of another is an anomaly in the 
history of legislation. Such a provision, if it were in- 
corporated in the legislation as finally passed, would pre 
vent the expeditious relief essential. The Department of 
Justice would feel that the right cast upon it would be a 
duty and it would have to organize forces to enable it 
to become advised and pass judgment upon all the de- 
tails in respect to each contract up for settlement that it 
might be able to ascertain which decisions of the War 
Department it should appeal. This could mean nothing 
other than intolerable and endless delay and disaster, be- 
cause in few cases could it make such investigation in 
the thirty days allowed for ap peal and it would feel con- 
strained to appeal every case in order that sufficient time 
could be allowed for it to make its investigation. 

‘There can be no reason for retaining the right of ap- 
peal in the bill, except the feeling that there might be 
some cases in which some of the civilians who have been 
operating as officers of the War Department may have 
at the time of letting the contract, or at the time of set- 
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ESTABLISHED 1824 CATALOGUE ON REQUEST 





Pioneer Builders of Exclusive Office Furniture 

















No. 444 
One of Our Popular Typewriter Models 





ee Cutler Quality, Cutler Con- 
struction, Cutler Service for 
Your Consideration 


Cutler Desk Co. 


Buffalo, N. Y. 











No. 459 We Sell Dealers Only 
Corporation Flat Top 


TTT 


No. 453 
Commercial Flat Top 
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The New Amfil 
Non=-Blooming Platen 


IGHT years ago we offered the dealers a 
platen material which we guaranteed not 
to harden. 








We are now ready to furnish not only a non-hardening 
platen, but also the AMFIL Non-Blooming Platen, 
which will go a long ways toward eliminating paper 
feed difficulties. It grips the paper. 


Ss While the AMFIL platen has the sulphur has also been the 
= D ae)? given good service, there has cause of glazing and con- 
been a glazing feature that sequent paper slipping on 


ww” —_ 
@) we have wanted to eliminate. many makes of typewriters. 
y Sulphur is the ingredient in The newest AMFIL platen 
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all rubber compounds that positively does not bloom. 
blooms and sparkles and will It has already been sold to 
turn the blackest and cheap dealers who have been quick 
est compound into a new to recognize the new feature 
white rubber. This bloom of as a valuable improvement. 

















The house of AMES stands for quality, improvement 
and service. We are located in four large centers for 
convenience and prompt service to the trade. Let us 
serve you. 







A Little Bit 
Added to 
Our Tale 


Ames Supply Company 


607 So. Dearborn St., Chicago 82 Duane St., New York 
507 Mission St., San Francisco 1627 Champe St., Denver 
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Paper Fasteners and Punches 


We illustrate leading styles, which are recognized as the most practicable types of office devices 
They save labor and do good work. 


The Ajax 
Eyelet Fastener 





The new automatic eyeletting device 
which binds paper, cioth or leather, 
and has a thousand time-saving uses 
in office and factory. 

Ajax Eyelets—<Actual Size 


— |e 


* | Long "SD incsiem “3 Short 


Packed in Boxes of 500 

With one stroke of the lever, the Ajax 
punches the hole, inserts and clinches 
the evelet. The Ajax Fastener takes 
the three sizes of Ajax rust-proof eye- 
lets shown without any adjustment 
Remember, Mr. Dealer, every machine 
sold creates constant demand for Ajax 
Eyelets. 


The Samson 
Eyelet Tool 


For binding all cor- 







respondence, legal 
documents, et« It 
punches a clean, ac- 
curate hole and 


clinches the eyelet 


perfectly, 


Special 
Samson 
Advantages 


The patented 
spring collet 
prevents the 
eyelet slip- 
ping out of position The gauge fixes 
the margin exactly as desired. 


Use Samson Zinc Eyeiets for Samson 
Eyelet Tools. Rust-proof, made espe- 
cially for the Samson eyelet tool— 


packed 500 to box (ten boxes to car- 
Two sizes—long and short. Sam- 
with the Samson Eyelet 


but any stock 


ton). 
son Eyelets, 
Tool, assure best results— 
eyelet can be used. 


Write for printed matter. 


No. 1 Samson 
Hand Punch 


Will take inter- 
changeable 
punches and dies 
in sizes from 1/16 
in. to % in, diam- 





eter. Furnished 
with 3/16 punch 
and die unless 
otherwise speci- 
fled. 
Useful in any office 
The No. 1 Samson Hand Punch is made 
drop forged steel, attractively nickel plate: 





Throat, 1% in. deep. Opening between dies 
% inch. Will punch sheet iron and soft 
steel up to 20 gauge, and paper, cardboard 
leather, etc., up to \ inch in thickness 


Machine Appliance Corporation, 351 Jay Street, Brooklyn, N. Y. 


Canadian Representatives: 


Menzies & Co., Lid., 


439 King Street, 


West, Toronto, Canada, 








Bentley - Gerwig Desks Win on Price and Quality 





WE deliver high 

values and as- 
sured utility with 
every Bentley-Gerwig 


Desk. 

Our quality is 
dependable and 
uniform. 





EALERS find 

Bentley-Gerwig 
Desks good sellers 
and quick “re- 
peaters.”’? Write for 
particulars about 
the entire line. 





BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 
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tlement, have been interested in some manner with the 
contractor. This reason is not substantial, however, be- 
cause under Section 3 of the bill there must be definite 
evidence that no such interest on the part of the office 
making or settling the contract exists before the War 
Department has the right to proceed. The section requir- 
ing this evidence provides that if the evidence is not forth- 
coming all such contracts must go immediately to the 
\ppeals Commission to be disposed of. This affords ade- 
quate protection to the government and to the public, and 
it is not just that tens of thousands of contracts should 
be held up indefinitely in their settlement in order to af- 
ford this supplementary and entirely unnecessary pro 
tection, as provided in the clause giving the right of appeal 
to the Department of Justice, especially when it is recog- 
nized that the need for such protection, even if it existed 
at all, could be made necessary only in a minor fraction 
of the great body of contracts. 

“Contractors should be given the right of appeal, how- 
ever, because there could arise cases in which a manu- 
facturer who went ahead on war work without a formal 
contract could be done a very great injustice by some 
careless officer of the War Department. But to give the 
Department of Justice the right to appeal from the deci- 
sions of another government department is absurd when 
the government already is protected. 

“The committee which I represent, represents in turn, 
through the War Service Committees of the industries, 
substantially 90 per cent of the industries of the United 
States and it is convinced that this feature of the bill as 
set forth must be eliminated in order not to defeat the 
purpose of the legislation, which everyone agrees is neces- 
sary and which must be so phrased as to give relief at 
the earliest possible day.” 


ia) ° 4 4 %° 
More “Americanization. 

Bottles, of the Illinois Glass Company, printed an ap- 
peal to “Help Them Learn English” in a recent issue: 

“Our language is not easy to learn, and it is especially 
dificult for those who come to this country after their 
school days are over. Therefore, when your foreign as- 
sociate shows the right spirit by trying to acquire our 
language, be careful to encourage -him in the effort. 

“Tf he wants to display what he has learned in night 
school, and use a few English phrases, don’t rebuff him. 
Have patience with your foreign-born neighbor, or fel- 
low-worker, when he talks to you in broken English. 
Never laugh at him or discourage his attempts, but help 
him to pronounce the words and form his sentences cor- 
rectly. 

“In case you speak his foreign language, use English 
for choice in talking with him, and thus get him into 
the habit of talking English. 

“This may seem like a trifle, but it is of vast import- 
ance. The strength of a country is its united thought, 
and we cannot think in common unless we have a com- 
mon tongue. 

‘The foreign-born among us will never become 100 
per cent Americans until they can talk to us, understand 
us, read our newspapers and books, listen to our patriotic 
speakers, and even think in the language of America 

“Tf it seems a waste of time to listen to the attempt 
of a foreigner to talk English, and if it seems more 
trouble than it is worth to help him, just consider it as 
patriotic service and do it cheerfully.” 





Minneapolis Concern to Hold Business Show. 

The third annual Office Appliance Show will be put on 
by the New England Furniture & Carpet Company in the 
Office Equipment building, corner of Second avenue, 
South, and Sixth street, Minneapolis, Minn., during the 
week beginning February 24. The show will occupy the 
entire second floor of the big building in which the New 
England Furniture & Carpet Company has its store and 
headquarters. The show will comprise seventy-five or 
more different exhibits of the most up-to-date office appli- 
ances, each exhibit being attended by experienced demon- 
strators. It will afford a convenient opportunity for office 
managers, executives and professional men to post them- 
selves upon the latest time-and-labor-saving devices. 

\ report of this company’s business show at Minneap- 
olis was presented last year. That event was very suc- 
cessful, so much so, indeed, that the company feels war- 
ranted in spending a considerably larger sum this year 
in advertising the coming event. The company has there- 
fore taken liberal advertising space in the daily papers 





SALZ ARMY AND NAVY PEN 


The Pen with the Ink Tablet Reservoir. Carrics its 
own writing ammunition. Needs no ink bottle—no drop- 
per. Just fill with water, drop in a tablet, and write. 
Ever ready everywhere. 


SALZ STA-SHARP PENCIL 


with magazine of ever-pointed leads—a year’s sup- 
ply. Always sharp—Never sharpened. 


Unsurpassed for economy and convenience. No waste by 
evaporation, instantly soluble, does not gum, clog or 
corrot le 
Two Convenient Sizes 
Fountain Pen or Inkwell 
Priced for your profit 
Your jobber can supply you or we will 


GUNTAIR, PEN 
SAK TABLETS 


eteriorate 
Never D “7 1 bl. 


SALZ BROS. 


71 West 35th Street NEW YORK 








Important Item in 
the Total of Your Success 


The ideal file for attorneys, insurance men and real 
estate offices. he perfect pigeon-hole for desks, 
sates, vaults and shelves. Handy, light, ample in size, 


1 pressboard and prostaes with ring 
1 


4 CnamMele 
‘removable labels. The kind of instantly demon- 
seller that establishes a permanent bond be- 
buyer and dealer 

Write for Our Booklet Covering 
Every Item in This ProfiteLine 
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Shorthand Note Books 





For immediate shipment we carry on hand 
always a large stock of standard Note Books in 
sizes 6x9 and 434x9—80-leaf, flexible cover. These 
come in grades from inexpensive pencil Note 
Books to high grade pen and ink Note Books. 
Stock books have our imprint. 


We make a specialty of manufacturing books 
for the trade and can furnish, on short notice, 
any book that may be wanted with dealer's im- 
print. In addition to flexible Note Books, we 
make a complete line of stiff cover books. Our 
bindery is well equipped to furnish special rul- 
ings, stocks and imprints. 

Prices the lowest and service the best. Send 
for catalog and prices. 


Rockwell-Barnes Company 
700 Munn Building i=: Chicago 














RIBBONS AND CARBONS 
“Symbols of Quality’’ 


The kind of quality that demonstrates itself 
in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 
ductive methods assure satisfaction at all 
stages of the transaction. 


The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
portunity in your 
field. 


The Buckeye 

Ribbon & Carbon Co. 
Manufacturers 

71466-68 E. 55th St., Cleveland, Ohie 

































A Leaf From the Guest Book 


Krank E. Tupper, president of the Annual Business 
Show Company, New York, signed the guest book, Janu 
ary 23. Mr. Tupper made a special trip to the West i: 
the interest of the business show to be opened in Bosto1 
in April. 

H. C. Van Zant, of The Typewriter Shop, Dayton, 
Ohio, and C. R. Senior, of the American Clip Company 
registered on January 22. 

G. K. Wright, of the Wright Desk Company, Rockford 
[ll., who visited us on the 17th, sees in present conditions 
indications of continued good business. 

W. H. Buchanan, of the Carrib Manufacturing Co: 
pany, Rochester, N. Y., sees for this year sound condi 
tions in the ribbon and carbon business. 

J. C. Chapeck, sales manager of the National Type 
writer Company, Fond du Lac, registered on January 27 
Fred W. Payne, of the International Exposition Con 
pany, sat at the mason jar January 29. Fred Payne was 
one of the founders of the first business show with which 
he was connected through several years. Mr. Payne has 
put on more business expositions than any other indi 
vidual. In New York alone he manages seven shows 

each year. 

John Dornette, Jr., Cincinnati, in Chicago to attend 
a manufacturers’ meeting, was a caller at our offices on 
the 22nd. Mr. Dornette expressed an optimistic outlook 
for business during 1919. 

Major R. A. Wood, of San Francisco, for a year o1 
more in service at Washington, was a guest on the 3rd of 
January. Some months ago Office Appliances had the 
privilege of trying to be of a little service to Major 
Wood’s department. It wasn’t much that could be dons 
Everyone connected with the journal feels grateful for 
Major Wood's kindly and liberal approval by the follow 
ing line in the Guest Book, “Obligations to the livest and 
best office journal in the world.” “Come again, Major.” 

Lieutenant Harry Burdick, formerly of The American 
Multigraph Sales Company’s advertising department, but 
for a year and a half instructor in the Royal Flying Corps 
in Canada, was a visitor.on the 3rd. Mr. Burdick had an 
interesting story of his experiences in the air. It is his 
intention to return to the advertising field. 

J. G. Fleenor, of the Office Furniture & Equipment 
Company, Minneapolis, looked in upon us while on a pur 
chasing trip to Chicago, in January. 

3ert M. Morris, of San Francisco, signed the Guest 
300k on the 5th. Mr. Morris looks for increased acti\ 
ities on the Coast.as soon as the large stocks that were 
accumulated there shall have been distributed. Because 
of the dealers’ remoteness from many of the sources ot 
supply unusually large stocks were carried on the Coast 
The end of the war finds the dealers with considerable 
goods on hand. A temporary stoppage of the orders 
eased the situation, however, and buyers are now begi1 
ning to place orders for future shipment. 

Herbert D. Field, of the Field-Parker Company, EF! 
Paso, Texas, registered on January 15. Mr. Field reports 
that his company will presently put in a complete line of 
commercial stationery. Up to this time the lines han 
dled have been furniture and special equipment. Wit 
the addition of the general lines the Field-Parker Com 
pany will become an even greater factor in the business 
of the Southwest. 

Gilbert W. Bosse, of the Imperial Deck Company 
Evansville, Indiana. was a visitor on January 15. Mr 
Bosse sees nothing in the general conditions to indicate 
‘any material price changes. 

John A. Zellers, of the Zellers-Stevens Company, New 
York, was a guest on January 17. The firm is devoting 
its efforts exclusively to the establishment of foreign 
business. Mr. Zellers knows the conditions abroad from 
first-hand, having made a number of trips to Continenta! 
Europe in the interests of office equipment manufacturers 
From his experience and observations Mr. Zellers believes 
that the foreign field offers great opportunity for Amer- 
ican manufacturers in this industry. To make the most 
of this opportunity requires the change of some business 
practice to make it conform to the conditions of the sey 
eral countries who show an inclination to favor United 
States products. 

Frank C. Morse, of the Browne-Morse Company, Mus 
kegon, Mich., visited us on January 20. Mr. Morse is of 


the opinion that the United States manufacturers of cffice 
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Diebold Safe & Lock Co. 
Canton, Ohio 


Diebold Safe & Lock Co., 
372 Broadway, 
New York. 




















Diebold Safe & Lock Co. 
108 Sudbury St., 
Boston, Mass. 
Diebold Safe & Lock Co., | 
385 Jackson St., 
St. Paul, Minn. 


Diebold Safe & Lock Co., 
122 S. Wells St., 
Chicago, Ill. 
Diebald Safe & Lock Co., 
2172 E. 9th St., 
Cleveland, Ohio. 
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Climax Numbering Machine Climax Line Dater 


Patented. Other patents pending. Patented. Other patents pending. 


ILIIMIAX. 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso- 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 












Ste Whees 
1 te 999,999 
Three 

Movements: 
Conscoutioes, 


pitcate. 





We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. JAN 16°15 


Factory: New Britain, Conn. 





123456 


Showing full size of imprint. 
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Stneeuscn SENGBUSCH 


4 ( A fR j Selt- TAND 
SANITARY The perfect way to use mucilage or liquid glue. It’s Recognized the world over A 
Or clean, always ready and wastes no material “ ? 


( e Automat- as the standard. Found 

ically sealed tight vet always ready for instant use. . all the best 

Uses any mucilage and is refillabl = 5 . itene 

seen to be appreciated. equipped offices. § 
8 









Must really be 
An efficient and _ sanitary 







































: . 10ve »nt 
device for  moistening t csovernms 
} PLPPLPLP LPL buys them by the 
sea) gummed labels, stamps, thousand. 
me A envelope flaps, ete OUR stock of “Sengbusch” specialties snmould F 
Made of clear white be carefully watched. Under present busi- Automatically 
: ness conditions you are likely to have an in- sealed tight,* yet 
glazed, porcelain, creased demand—and for the better styles. Un- always ready for 
with nickel plated less you have the goods in stock your customer the pen. No 
bearings, which are may go elsewhere. spurting or spattering. Natural 
“Mea dedi sca Fee ; ina ietevs tus 
noiseless and allow A good line of “Sengbusch” items marks the dip of pen gives al uy t 
: live stationer. the right amount of ink 
free revolution of cylinder, reve . rg rati ‘ i 
t insuring plenty of You know we have counter, wali and window displa.s, an: Prevents evaporation an 
thus hksuring ff ; advertising matier carrying your name. free for the insures fresh ink as long 
moisture. Nothing to wear asking. Get your full share, and use it. as anv remains in well. 
out, gum up or break. « Economical. Efficient. 


Sengbusch Self-Closing Inkstand Co. ‘ Oy a 
~ 400 Stroh Building, Milwaukee, Wis., U. S. A. = Vib 


—_ 


= S I” 


ee  e 
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Mr. Typewriter Dealer— Let Us Co-operate 
@ This is the Rush Season! 


@ You have the sales organization! 
@ You have the customers! 
@ You can sell!! 


Aa Al Rebuilt 
UNDERWOOD TYPEWRITERS 


@ We have the Underwoods! 
@ We have “The greatest’ Rebuilding factory! 
@ We have the best skilled mechanics! 
@ We can ship “‘today’’!! 


Bottom Prices—Top Quality 
Let Us Serve You 


Rebuilt General Typewriter Exchange, Inc. 
“Like New” 35 York Street Brooklyn, N. Y. 
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furniture will make great extensions of their foreign re 
lations within the next few years. He believes that the 
producers are awake to the possibilities of the field and 
will make their business practices conform to the condi 


tions required for the development of foreign business 

J. B. Sherman, secretary and treasurer of the National 
Typewriter Company, Fond du Lac, a visitor on January 
22, stated that the company finds much convenience and 
advantage in having its executive headquarters at the 
factory in Fond du Lac. 

P. W. Hoffman, president of the Smead Manufacturing 
Company, Hastings, Minn., who called upon us the 21st 
is again intensively on the job. Mr. Hoftman’s activities 
in war work with the organizations in his home city tor 
the past year necessitated the giving up of a good part 
of his time from the business. 

Matt Corbett, now with the Cutler Desk Company, Buf- 
falo, stopped for a day at the end of the month, en route 
to the Pacific Coast 

J. B. Irving, president of the Irving-Pitt Manufacturing 
Company, Kansas City, was a visitor on January 21. Mr. 
Irving expresses the belief that there will be no apprecia 
ble decrease in the volume of loose leaf business this 
year. The great activities in all United States industries 
make a lively demand for books of account and record 
keeping. Mr. Irving expects that the demands upon Amer- 
ican industries to supply commercial needs and fields 
abroad will permit of little, if any, decrease in output of 
manufactories. 

Lieutenant Claude Palmer, formerly connected with the 
typewriter industry, but for the last year or so with the 
Bureau of Air Service at Washington, registered on the 
Guest Book at the end of January. Mr. Palmer is making 
some investigations upon which to establish a plan for 
the resale of office equipment used in the Air Service 
Bureau. 

W. W. Erskine of San Francisco spent a day in Chicago 
at the end of the month. Mr. Erskine came East to attend 
the Dalton convention at Cincinnati. 

W. Lindbloom of the New England Furniture & Car- 
pet Company, Minneapolis, registered on the 30th Mr 
Lindbloom’s special visit to Chicago was in the interest 
of the office appliance show, which the company puts on 
in Minneapolis once a year. 

D. W. R. McDonald, president of the Ellis Adding Type- 
writer Company, paid Office Appliances a long deferred 
visit, during a trip of inspection over the Chicago territory, 

H. L. Guth of Mutschler Brothers Company, Nappanee, 
Ind., signed the Guest Book the latter part of January. 
Mr. Guth spent part of January in Chicago in attendance 
he Furniture Exposition. 


> 


Canadian Imposts on Trade Literature. 


The increasing efforts of American manufacturers to 
develop export business makes the following warning by 
the Department of Commerce timely: 

The attention of American manufacturers is directed to 
the frequent omission on their part of the prepayment of 
import duties on catajogues mailed to other countries 
They should first ascertain the customs regulations of 
the country to which the trade literature is addressed. By 
ignoring these regulations many costly catalogues are 
either destroyed or returned to the senders. 

\merican firms contemplating sending trade magazines 
to Canada should comply with the strictly enforced regu- 
lations governing the delivery, within the Dominion, of 
trade literature through the mails in bulk. Bona fide trade 
catalogues and price lists not designed to advertise the 
sale of goods by any one person in Canada may be-im 
ported duty free in single copies addressed to merchants 
in Canada and not exceeding one copy to any one mer: 
chant for his own use and not for distribution. Large 
numbers of valuable catalogues mailed to Canada by 
American manufacturers have been returned undelivered, 
owing to the refusal of the addressees to pay duty 
thereon. 

The total value of all of the separate pieces « 
should be first ascertained and duty paid, custom slips for 
which purpose are obtainable at the principal ports in 
the United States. Each piece of matter should have writ 
ten or stamped on the outside wrapper or envelope the 
words “Duty paid.” Catalogues and advertising matter 
sent in bulk as ordinary merchandise are also dutiable 


tf matter 


he 1918 consumption of pulp wood in the United States 
is estimated at 7,000,000 cords. 
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Furniture Atmosphere 


is an intangible something that can be 
made to harmonize with the aims and 
policies of a business. It may be the 
expression of cheer, of dignity, or pro- 
fessional austerity—stated in appropri- 
ate wood, in style to suit the office. 





[he proper interpretation of office at- 
mosphere is a matter of skill in special 
design and manufacture. We excel in 
the artistic production of Furniture 
Atmosphere. 


Stow & Davis Furniture Company 


Salesroom open the year ’round, 
4th Floor, Blodgett Bidg. 


80 Front Ave. Grand Rapids, Mich. 














Economy in Ink 
IS NOW SPELLED 


PREST-O-INK 


in 


TABLET or POWDER 
FORM 


Black and Red 


Inkwell or Fountain Pen 


One of the necessities demanded by modern 
business is a PERMANENT RECORD 
INK in TABLET or POWDER FORM 
that is NON-CORROSIVE. 


Used and indorsed by the U. S. Government 
and large industrial concerns. 


Prices and descriptive matter sent on request. 





Preston Chemical Company, Inc. 


182 Fourth Ave. - Brooklyn, N. Y. 
The Originators of INK TABLETS 











Morden Swivel Rings 


Are Made on Scientific Principles 


The Rings Are 
Perfect 


The only book rings 
made with a swivel - joint. 
This construction is scien- 
tific as the ri not 
open in the direction of 
the pull exerted by the 
contents, or by the open- 
ing of the book. While 
they open easily, they 
never exasperatingly open 
unexpectedly. They have 
no enlarged, clumsy joints 
to mar furniture, nor 
sharp projections to mu- 
tilate sheets. 


Morden Swivel Rings Bring Re-Orders 


Used for student note books, stenographers’ note books, 
eyeletted covers, metre reader books, band books, 
catalogs, swatch books, every conceivable variety of loose 
leaf books; and all loose sheets, charts, drawings, blue 
prints, maps, fashion plates, clippings, pictures, post 
cards, fabrics, in fact, amy matter needing to be classified or held 
in loose leaf form. 


Loose leaf sheets need not be held in expensive binders. 
Heavy manilila, or other material, cut to proper size to 
form outside protection covers, with Morden Swivel Rings 
inserted through such covers and sheets, make a filat- 
opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 


Supplied in ten sizes: % in. to 2 in. 
box. Liberal discount to the trade. 
for catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 


Price $5 up per 
Samples free. Cuts 
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Roll Top Desks 
Flat Top Desks 
Standing Desks 
Typewriter Cabinets 


Office Tables 
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Variety of Designs 
Quality 


Service 


0. C. S. Olsen Co., 2521 Moffat St., Chicago 
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Basle, Switzerland. 

The old and well-known firm of Henry Welti has been 
divided into a share-holding company, one part retaining 
the old firm name of Henry Welti and the other being a 
share-holding company. called Société Générale d’Organi 


sation de Bureaux S. A. The latter organization expects 
to carry on a retail business in all kinds of office supplies, 
avhile the old organization of Henry Welti will retain and 
endeavor to enlarge its business as general representa- 
tive of Americn manufacturers in the office appliance line 
In short, the old firm is a wholesale dealer and factory 
representative, while the newly constituted firm is a re 
tail branch. Mr. Welti himself is in personal charge of 
the wholesale business and we understand will retain gen- 
eral supervision of the retail department as well, so far as 
his time will permit. 
Cordova, Spain. 

C. Serrano of Cordova, Spain, desires to represent sta- 
tionery manufacturers in Spain and Portugal. He left for 
home about February 1 after visiting New York City, but 
his associate, A. Perez, will remain in New York for some 
time. He may be found at 29 Park Place, Brooklyn 


Lausanne, Switzerland. 

E. Dietrich, 3 Auc Douane, Lausanne, Switzerland, 
who conducts an office equipment establishment, desires 
to enter into business relations with American manufac- 
turers of office devices generally, and particularly wishes 
to obtain the exclusive agency for an American type- 
writer in Switzerland. Mr. Dietrich is nation- 
ality and prefers, when addressed by letter, to employ 


of Swiss 


the French language, though the English language may 
be used if French is not convenient. He states that he 
does not sustain business relations with countries at war 
with the Allies. 

Mexico City, Mexico. 

I. G. Deyne, Apartado 659, is successfully handling 
\merican stationary lines, and wishes to extend his rep 
resentation of manufacturers of stationery, office and 
school supplies. He needs particularly a line of low 


priced typewriter ribbons and carbon papers. Some of 
the firms represented are the American Crayon Company, 


Sandusky, Ohio; The H. D. Roosen Company, Brooklyn, 


N. Y.; The Clipless Paper Fastener Company, Newton, 
lowa; references include R. G. Dun & Co. and The 
American Exporter, New York. Mr. Deyne has traveled 
extensively throughout Latin-America, has lived in the 
United States, and has worked in American export busi 


ness. He makes occasional tripssto such important cen- 
ters as Vera Cruz, Puebla, Monterey, San Luis Potosi, 
Guadalajara, ete. 
Sydney, Australia. 
\. Tartakover of the H. A. Parker & Co. Pty., Ltd., 
Sydney, Australia, is visiting the United States with a view 


to arranging for representation in stationery lines for 
Australia and New Zealand. At last accounts he was stop 
ping at the Hotel Knickerbocker, New York 
Correspondence Hints for Exporters. 
\ supplement to “Commerce Reports” on Uruguay 


makes the following comment in suggesting the handling 
of correspondence to Latin American countries ‘Cor- 
respondence.—Correspondence and literature intended for 
Uruguay should be in the Spanish language, unless the ex- 
porter knows that the local merchant has facilities for 
English correspondence. Letters should always be signed 
a typewritten signature creates poor impression and 
some local firms pay no attention to such correspondence. 
Postage must be fully prepaid. For ordinary letters this 
means a five-cent stamp. Bulky pieces should be carefully 
weighed. Under the rules of the International Postal 
Union addressees must pay a fine of double the amount of 
the unpaid postage in order to obtain possession of short- 
paid letters. 
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Quality first is the 
DaEad Policy 


vee pea wa  CRIE ART METAL COMPANY 


Openings ERIE, PA. 











Waste Basket Without 
Openings 


TITEL SuE 


LULL 


Letter Tray 








Hamper 


Towel Basket 








4 


No. 102 





No. 101 
Costumer Strong Box Security Boxes Cash Box Costumer 








Eddy’s “Typographer™ 
versus—CORONA 


In point of time, but sixty years 
or so separates these two extremes 
of writing machine invention. But 
where the Typographer weighed 
pounds, Corona weighs ounces and 
may be carried in one hand. 
Corona is measured in inches 
rather than feet, and is as simple 
to operate as its bulky predecessor 
was complicated. 












Eddy's **Typographer,” 
patented in 1850. As 
large as a square piano, 









In point of utility the contrast 
is even more striking, for Corona 
has made practical a “personal 
writing machine”’—which means that it has broadened the’ writing 
machine’s sphere of usefulness. By the home fireside, or on Europe's 
battlefields—in busy city offices or in hotels, trains, or steamers— 
wherever there is a call for modern methods, there you'll find Corona 


2 





serving. 
Mechanically right, possessing a wide popular appeal, thoroughly tested by a 
, hundred and fifty thousand users—men and women, in every walk of lif 
a backed by a strong and experienced organization, Corona gives every promise 


of 
developing an even wider demand, You ought to know about it. Ask for Booklet. 
CORONA TYPEWRITER CO., Inc., Groton, N. Y. 


NEW YORK CHICAGO SAN FRANCISCO 
Agencies in All Principal Cities 


Fold it up— 
take it with you 
typewrite anywhere 


The Personal Writing Machine 
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A satisfied customer is a valuable asset 
MARBLE & SHATTUCK CHAIRS give satisfaction 


They are made from the best materials by ex- 
perienced workmen, designed for comfort and 
built to last. 


Your repeat orders 
will prove this. 


Sold only through 
the dealer. 


Complete Office 
Chair catalog sent 
on request. 


We also manufacture Dining, Cafe and 
Bed Room Chairs, and specialize in 
hotel and club work 

Send for our list of Nationally known 
users. 


THE MARBLE & SHATTUCK CHAIR CO, 
CLEVELAND 























Pyramid Your 
Desk Sales 


The sale of a desk should be the founda 
tion of many other sales. Naturally, you 
expect to sell the stationery supplies from 
time to time. A chair sale adds nicely to 
your profits. But the deal is not complete 
from a merchandising standpoint until you 
have put on the finishing touches by sell- 
ing a 


Chicago Glass Desk Top 


We make them to desk size, from s¢ 
lected, highly-polished plate glass, with 
polished and ground edges. Not high 
priced, but highly profitable. 







Chicago Glass Desk Pad 


There is many a roll top desk that needs 
protection against scratching and marring 
You can sell the 


Chicago Glass Desk Pad 


for this purpose. Stocked in two sizes, 18x24 and 
20x36 inches. The space under the glass is a favorite 
place for memos, data, calendars, photographs, price 
lists, etc. 

WRITE FOR CATALOG AND DISCOUNT 


Chicago Mirror & Art Glass Co. 


Established 1890 
217-A N. Clinton Street CHICAGO, ILL. 






Chicago Glass Desk Top 
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Opportunities for Foreign Trade. 

The business tips which follow are collected from all 
points where the United States has commercial attaches 
and consular offices. If the reader wishes to follow any 
can obtain the name and address by 
information from the Department of Com- 


of the prospects, he 
requesting the 


merce, Washington, D. C., mentioning the number which 
identifies each paragraph: 

27922—A firm in France desires to secure an agency 
or to purchase office furniture and accessories. Corre- 


spondence 


28029 


in English. References. 
\lgiers desires to secure an agency for 
letter and writing paper. Correspond 
ence should be im French. References. 

27916—An agency with stock is desired by a firm in 
France for the sale of stationery and office supplies. Cor- 
respondence should be in French. References. 

27958—A citizen of Costa Rica wishes to secure 


may be 
\ man in 
the sale of printing 


agen- 

cies for the sale of miscellaneous merchandise, including 
typewriters. Terms, cash in New York 

28168—An agenty is desired by a firm in Portugal for 


the sale of cotton and silk cloth, hosiery and stationery. 
Correspondence may be in English. References 

7942—-A firm in France desires to secure an agency on 
commission for the sale of paper and paper Corre- 
spondence should be in French. References. 

28096—A man in Italy desires to secure an 
agency for the typewriters, 
wear and playing cards. Correspondence may be in Eng 
lish. References. 

28085—The superintendent of a branch of the Com- 
merce Department of Canada desires to be placed in cor- 
respondence with firms that can export wood suitable for 
the manufacture of pencils. 

28071—A wholesale house in the Netherlands desires to 
secure the sole agency for Holland and Belgium, and to 
buy on its own account, modern office furniture, type- 
writers and -_ ulating machines. References. 

28070—The buying agent of a firm in France desires to 
purchase steel and wood furniture, filing cases, filing en- 
velopes, copying machines, mimeographs and all articles 
and accessories for the organization of Quota 


voods. 


exclusive 


sale of presses, shoes, foot- 


offices. 


tions should be made f. o. b. Cash will be paid. Refer- 
ences 

28140—A man in Algeria desires to secure an agency 
for the sale of groceries, candles, soap, petroleum, gaso- 
line, essence, hardware, typewriters and tobacco. Terms 


payment against documents, or confirmed credit at 90 


days. Correspondence should be in French. Reference. 
28009—A commercial agent in Italy desires to secure 
an agency On a commission basis, and later to purchase 


outright, for the sale of dry goods, hosiery, 
furniture, office supplies and stationery 
may be in English. References. 
28020—A man in Algeria desires to 
for the sale of mineral oils, essence, 
machinery, printing machinery, printing ink, typewriters 
and tobacco. Payment against documents or confirmed 
credit. Correspondence may be in English. Reference. 
27968—An American who is a manufacturers’ representa- 
tive in South Africa desires to secure agencies for the sale 
of portable typewriters, canned foods, confectionery, toilet 


typewriters, 
Correspondence 


secure an 
coloring matters, 


agency 


articles, wearing aeanen toys, leather goods, boots and 
shoes, stationery, office supplies, watches and _ chains, 
cinematograph films, twine, rope and tobacco. Refer- 
ences, 

28177—The president of a syndicate of manufacturers 
in France desires to purchase all kinds of machinery and 
tools used in the manufacture of cardboard products, such 


as machine punches, cutters, corner cutters, stamping ma- 
chines, lining machines, corrugating machines, mechanical 
gluers and thread for sewing cardboard. Correspondence 
should be in French. Reference. 


Opportunities in Birmingham, England. 

C. Combridge, 3, 4 & 5, New street, Birmingham, Eng 
land, wishes to get in touch with manufacturers of office 
sundries and specialties who desire a live agent in Eng 
land. Mr. Combridge plans starting a staff of salesmen 
on the road in the near future. He handles modern of 
fice furniture, wholesale stationery, and letterpress .and 
lithographic printing 


Catalogue Call for Lisbon. 


General W. L. Lowrie, Lisbon, Portugal, re 
alogues of all descriptions of manufactures, for 


Consul 
quests cat 
filing. 


Ye ted 
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or "as Se eet 
‘“PAPEROID” 


is a pledge of service—of satisfac- 
tion, and carries with it the BUSH- 
NELL reputation—a name that has 
stood for honest manufacture for nearly 
half a century. 








Bushnell’s goods are not substitutes. They have been 
introduced directly to consumers throughout the coun- 
try, who know their quality and worth. They are 
what the consumer desires when he comes to you. 


To sell BUSHNELL’S ‘PAPEROID”’ 
Wallets is to strengthen your reputation 
for quality dealing which eventually 
increases your sales in all other lines. 


The sign of quality “BUSHNELL’S PAPEROID” is a big asset to the 
dealer. It links him up with a house whose reputation for high-class 


merchandising is second to none. 
Write for our booklet No. 51 of our complete ‘‘Paperoid”’ line. 


ALVAH BUSHNELL COMPANY 


DURABLE FILING CONTAINERS 


925 Filbert Street Philadelphia, Pa. 
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Keller’s Ink 


is good for exacting 
work. It does not 
corrode or clog the 
pen, or fade. Thirsty 
fountain pens like it. 













Keller’s Ink gives re- 
sults that means 
repeat orders. 


Write for Trade Dis- 
counts. 


The Robert Keller 
Ink Company 


Manufacturers of 
Inks, Mucilage, Paste and 
Sealing Wax 


Detroit, Mich. 
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THE 


INKONOMY 


INK WELL 
SAVES INK 





Nothing Here to 
“Get Out of Kilter” 


So thoroughly practical in construction 
is the INKONOMY Inkwell, that there 
is absolutely nothing about it that will 
loosen or get out of place. An adjusta- 
ble screw tilts the container gradually 
so that every drop of ink is available 
for use. Air-tight and dust-proof. The 
INKONOMY is accident- 

proof; it cannot overturn so 

as to cause damage with 
spilled ink. 






May ue (ell ;cu atout ou 
attractive Dealer Offers? 





Harold Chesson 
& Son 
West Brookfield 
Massachusetts 
We are also makers of 
Leather Goods, hand 
sewn and hand em- 


broidered. Send for 
prices and information. 








i Never in the Way 


Yet within Easy Reach when wanted 

The Sperry Standard telephone bracket 
holds the telephone in just the position you 
want it. 

It is constructed of high grade materials. 
It will not sag. It is guaranteed for five years 
and will last a lifetime. 

A slight push places it clear of ink wells, 
papers, etc., and out of the way, but in easy 
reach for the next call. 

Every desk telephone in town is your 
prospect. 


For detail and prices write 


KELLOGG SWITCHBOARD & SUPPLY CO. 


Exclusive General Distributors 


CHICAGO, ILL. 




















The Story of Industrial Democracy. 


John Leitch, a close student of factory management, 
has written a book, “Man to Man.” It is an analysis of 


factory welfare progress, showing what has been accom 
plished in twenty plants in securing co-operation of the 
workers, and affording them better pay. It is a book for 
employers, and the methods shown have the weight of 
success in plants making pianos, automobile parts, steel, 
paints, women’s wear, men’s clothing, boy’s waists, paper 





bags, furniture, tobacco, pipes, textiles of various so! 
and in machine shops. “Man to Man” is published by B 
C. Forbes Publishing Company, 299 Broadway, New York, 
N. Y., at $2.00 the copy. 


Export Regulations Relaxed. 

The new War Trade Board ruling, W. T. B. R. 473, has 
been revised to permit the free issuance of export licenses 
for commodities destined for Denmark, Norway, Sweden, 
or European Holland. Included in the list are cash 
registers, duplicating machinery and ®upplies therefor, 
fountain pens, loose leaf ledgers, and similar stationery 
office furniture and stationery, excluding rubber erasers, 


slates for writing or drawing, pencils, typewriters and 


Spare parts, except typewriter ribbons. The original is 
suance of this ruling in December, 1918, permitted expor- 
tation, but specified rigid regulations to cover the proce 
dure. 


A Commercial Map of Latin America. 


\ pocket edition of its Commercial Map of Latin Ameri 
ca has been prepared for the convenience of the commet1 
cial traveler in Latin America by the Irving National 
Bank of New York, N. Y. Manufacturers and exporters 
planning to send representatives to Latin America can 
secure a copy of the booklet upon request to the bank. 
The book presents in readily available form data cover 
ing facilities of transportation, communication and com- 
merce, area, population, imports, exports, elevation, dis 
tribution of products, rainfall, and other forms of infor 
mation relating to Latin American countries. 


New Zealand Opening for Office Supplies. 
The Zealandia Indenting Company, Box 827, G. P. O., 
Wellington, New Zealand, will accept the exclusive agency 
for office supplies, such as: carbon paper; ribbons, small 
labor-saving machines like envelope sealers, duplicators, 
etc., brushware for office use and novel types of office 
equipment in general. 


Azores Want Typewriters. 


Consul John Q. Wood, St. Michael’s, Azores, reporting 
on the requirements of the country for manufactured ar 
ticles, indicates that typewriters are needed. He states 
that in the absence of direct freight for the Azores, no 


commitments will be made until deliveries can be guar- 


anteed. 


Sweden Needs Typewriters and Adding Machines. 

Consul General Albert Halsted indicated in a state- 
ment from Stockholm, printed in Commerce Reports, 
that Sweden is in need of many manufactures produced 
in the United States. Typewriters and adding machines 
are mentioned among the articles required. 





Agency Opening in Liverpool. 

D. Matthews & Son, 14 & 16, Manchester street, Liver 
pool, England, desire to undertake wholesale agencies in 
Liverpool. The letter indicates that the company has 
facilities for handling American traffic 

New Foreign Banking Service. 

The Central Trust Company, of Chicago, is the latest 
banking organization to extend its facilities to include 
foreign trade. It is operated in connection with the 
bank’s foreign exchange department, and is in charge of 
George W. Doonan, who has been on the staff of the 
Bureau of Foreign and Domestic Commerce at Washing- 
ton, New York, St. Louis and Chicago. The facilities of 
the new foreign trade department of the Central Trust 
Company are available to aJl manufacturers, exporters, 
importers and other business concerns. 

Wipe the War Debt slate clean with Victory Loan 
Bonds. Clean up our obligations as our fighting men 
cleaned up the Huns.—The Stencil. 
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‘MAAR 


The House of Better Grades is Usually 


Also the House of Better Service 


Wabash Specializes Better 
Grades and Service 


If you have specialized the purchase and sale of Better 
Grades and have a reputation for selling the Best you 
are on a solid Foundation and enjoy the confidence of 
the Better Class Customers that have made their suc- 





| a 
4 
ee 25 Division Alphabet 
Pi OE 2 Illustrating the let- Hie ~~ ea od 
i >» cone sale protected ap =cessina similar way. 
by celluloid front and back >” 
ae Lig _— Let us send you samples of 
Better Grade Supplies. 
THE WABASH CABINET CO. 


cations open for exclusive dealers Main Salesrooms, Executive Offices and Factories ity Filing Cabinets, Systems, and 


There are still a few desirable lo- Also manufacturers highest Qual- 


Supplies for Filing Cabinets. 


in this and foreign countries. 


Established }1883 WABASH, IND. 
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Typewriter Men 


can add substantially to their 


profits by selling —_— 
AZORA AIR Agen 
CUSHIONS - 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 


You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Asora Air Cushions are built on the same 
successful principle as the automobile tire, 


@® combination of air chamber and rubber— 
of the greatest resiliency. 


Azsora Air Cushions would work in with 
your business excellently. We'll be glad to GON 
tefl you more about their sales possibilities 


honey =e gaa typewriter-saving, san- Vi ncent VIR LG RIS, FRANCE 


Let Us Hear from You ité Trévise 


AZORA RUBBER COMPANY 6 Ne ae 


1946 South S4th Ave., CICERO, ILL. 











ncies Wanted 











RENCH business man pos- 
| oe sales offices and re- 

tail stores in Paris wishes 
to get in touch with American 
manufacturers of office sta- 
tionery, furniture and every- 
thing else used in an office, in- 
cluding typewriter and calcu- 
lating machines. 





PAT. DECEMBER 21, 1915 


Correspondence may be in 
Knglish. References. 
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15% DISCOUNT 


FROM SEPTEMBER, 1918, PRICE LIST ON 


BRASS CUSPIDORS 


No Change in Steel Prices. Immediate Shipment Guaranteed. 


IRELAND & MATTHEWS, DETROIT 








Made for Business TO OFFICE APPLIANCE DEALERS 
—the most important feature ABROAD: 


of Continental Desks. 


Write to us if you desire an agency for 
a popular priced adding machine which 
finds a very ready sale wherever of- 
fered 


ZELLERS-STEVENS, [Incorporated 
52 Broadway, New York, U. S. A. 
Cable Address: Zellers Stevens, New York 
Depository: . . . Atlantic National Bank 


Foreign Trade Representatives for Manufac- 
turers of Office Equipment and Supplies 


WE SPECIALIZE IN 





Adding Machines Metal Office Furniture 
Addressing Machines Fountain Pens and 
Carbon Papers Pencils 
They are made according to the latest de- Card Index Systems Time Recorders 
signs, arranged for the convenience of the Duplicating Machines Typewriters (new and 
user and constructed of substantial material. Duplicator Supplies rebuilt) 
The desk shown in the illustration is typical Filing Cabinets Typewriter Ribbons 
of the entire line. Writing and Printing Papers 
ne Se See Quotations cheerfully furnished on 
7 : +nine 
Continental Desk Company any goods obtainable 
Rockford, Illinois CORRESPONDENCE INVITED. 




















maa emg eg aaa cease 
TRAY SETS THAT HELP 


Temporary filing and distributing greatly simplified and made more efficient at 
insignificant cost by Auto Desk Tray Sets. Made in capacious but compact 
form for letter or cap size paper. Twotosixinaset. Quartered Oak or Mahogany. 


WEAR-FOREVER RACKS 


made of electro-welded steel in sectional and non-sectional styles and hand- 
somely finished. Prices lower than you expect. Try aset thirty days at our 
risk. Supplied direct where we have no dealers. 


OUR CATALOG WILL HELP YOU. It shows all kinds of filing cabinets, desks, 
. specialties and supplies. Free on request. 















THE AUTOMATIC FILE 
& INDEX CO. 


143-150 Pearl Street 
GREEN BAY, WIS. 
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Burlington, N. J. 
said that “Jack” Davis, of the Neidich 
spends his hours of recreation as he is able 
in the raising of fine dogs. 


It is Process 

( ompany, 

to obtain from business, 
Cincinnati, Ohio. 

Martin Block has taken charge as proprietor of the Earl 
Herzstain Ribbon & Carbon Company. 

Milwaukee, Wis. 

The Kee-Lox Manufacturing Company, Rochester, N. 
Y., has applied to the office of the secretary of state at 
Madison for permission to operate in Wisconsin. Mil- 
waukee is stated as tl business in the 


he location of the 
state, and $5,000 is the capital apportioned to the com- 
pany’s affairs in the state. 

New York, N. Y. 

The Eagle Ribbon & Carbon Company has been incor- 
porated with capital of $5,000; object, typewriter supplies. 
The incorporators are W. R. Moldow, I. G. Trattler and 
A. Bernadik, 561 West 175th street. 

Philadelphia, Pa. 

The Philadelphia office of the Ault & Wiborg Company, 
257 North Twelfth street, has been advised that the com- 
pany’s factory at Cincinnati has been released from the 
service of the United States Government, for which it was 
manufacturing certain preparations, and will resume its 
output of commercial products, including a new silk type- 
writer ribbon in all colors; also carbon paper in green, 
blue, red, black and purple. 

San Francisco, Calif. 
the widely known representative of the 


an 


E. S. Dearing, 
Carter’s Ink Company of Boston, spent a week in 
Francisco during the latter part of January. 

x * x 

The Vacuo-Static Carbon Company, Rochester, N. Y., 
has opened an office at 126 Russ building. Mr. Roy Slifer, 
the Pacific Coast representative, is in charge. Mr. Slifer 
is highly regarded and looks forward to the development 
of a very satisfactory line of business. 

* ok * 

H. W. Johnson, traveling in the Northwest for the Car- 
ter’s Ink Company, narrowly escaped serious injury when 
an automobile ‘bus in which he was riding was struck by a 
passenger train at the Bunker Hill crossing near Marsh- 
field, Ore. All the other passengers in the "bus were 
thrown from the machine and badly hurt, Mr. Johnson 
probably saving himself from serious harm by jumping 
when he saw the accident was inevitable. 

* * * 

Distribution headquarters for the Peerless Supply Com- 
pany have been established at 130 Sutter street by J. R. 
Halley, who is sole agent for this line of office specialties. 
He also carries carbon paper, typewriter ribbons and sec- 
ond sheets, with sales points in Oregon and Washington, 
as well as California. The San Francisco establishment 
is conveniently located with ground-floor selling and dis- 
play space, and premises on the second floor of the “Day- 
light” building for stock rooms, paper cutting purposes, 
etc. Besides these lines. Mr. Halley has put in a stock of 
stationery and office desk equipment. 


A Movie About Inks. 
The first exhibition of a moving picture taken in the 
factory of S. S. Stafford, Inc., of New York on January 
2lst showed in an interesting manner the making of inks, 


adhesives, typewriter ribbons and carbon paper. The 


film was shown in the presence of a number of invited 
guests. It is said that the pictures were unusually clear 
and demonstrated the process of manufacture, in some 


instances showing how ink was made before modern 
methods and machinery were used. 
The reel will be available for meetings of local 


tioners’ associations and conventions of salesmen. 


sta- 


G. V. McCune Manages Ben Franklin Monthly. 

George V. McCune, for six years an executive of the 
Chicago Tribune, has joined the Ben Franklin Monthly, 
of Chicago, as business manager. 


APPLIANCES l 














ur 
vl 





Where 
Else Can 
You Find 
Such 
Utility? 





Neo tethat the adjust- 
able shelves are lead- 
ed with miscellaneous 
articles 

Here is a steel cabinet of unmatched storage facilities. 
And its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sizes. You can “build” its interior to suit yourself. 
Shelf adjustment based on 1-in. centers. Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers. ? 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 
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Old Town 


Ribbons and Carbons 
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_ EMBODY SUPREME QUALITY 


= No sheet of carbon paper, not a 


typewriter ribbon can leave our 
plant until it has passed the most 
rigid inspection. We insist that our 
merchandise must have a Standard 
of Quality that brings repeat orders. 


To dealers in the United 
States and other countries 
who want a supreme line 
of Quality in Ribbons and 
Carbons, we are prepared 
to give full particulars. 
Write us at once. 


| Old Town Ribbon & Carbon Co., Ine. 


Manufacturers of Old Town and Crowfoot Brands 
Ribbons and Carbons 


245-247-249 Centre St. New York City, U.S. A. 


TLL 
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Rebuilt Typewriters 
All Standard Makes 


at as low prices as consistent with 


Honest Work and Good Quality 
All machines guaranteed against defect. 


Courteous and Prompt attention 
to inquiries. 


Price list on application 





THE HARRY A. SMITH 
TYPEWRITER Co. 
Wholesale—Export 
218 N. Wells St. CHICAGO, ILL. 























The Business Demand 


for a sturdy Individual Upright Unit 
—a four drawer letter or legal cap 
file has brought out our new 1,100 
Line Cases. These units are complete 
in themselves yet they are built to 
stack together or -with our regular 
Upright Line. 

The sales since last October, when 
these Units first were offered, have 
been phenomenal—a good barometer 
of their popularity. 

Ask about them in particular and 
the entire Efficiency Line, if you are 
not familiar with its possibilities for 
you. 


WATSON MFG. COMPANY 


Jamestown, N. Y. 

















STATIONERY 








Akron, Ohio. 

F. Raymond Hale has taken charge of the stationery, 
sundry and fancy goods departments of the Summit Drug 
Company. Mr. Hale had represented A. C. McClurg & 
Company for eighteen years in Ohio and Pennsylvania 

Brooklyn, N. Y. 

Miss Nellie V. Gavin has opened a stationery store at 
107 Nassau avenue, handling a general engraving, print- 
ing, social and commercial stationery business. 

Chicago, IIl. 

R, R. Yates has moved his office supply business from 18 

West Kinzie street to 1533 Hyde Park Boulevard. 
x * * 

Ogden T. McClurg, of A. C. McClurg & Company, has 
been elected to serve two years on the subscription in- 
vestigation committee of the Chicago Association of Com- 
merce. 

x * x 

Recent accessions to the membership of the Chicago 
Association of Commerce from the stationery field are 
the Stafford Stamp Works and Carrithers & Company, 
stationers, 116 South Michigan avenue. 

he 

Colonel Nelson Pelouze, president of the Pelouze Man- 
ufacturing Company, is chairman of the committee ap- 
pointed by the mayor of Chicago to take charge of wel- 
coming the soldiers who return to Chicago after being 
mustered out. A tag day was held in Chicago to provide 
funds for this work, and it netted $125,000. 

Denver, Colo. 

The Polar Manufacturing Company territory West of 
Denver, including the Pacific Coast, will be covered in 
the future by J. T. Shields. He was formerly with the 
Moore Push-Pin Company. 

Hilo, T. H. 

Albert M. Webster has accepted the position of man- 
ager of the Hawaii Garage here. Mr. Webster was for- 
merly vice president of the Moses Stationery Company 
and will retain an interest in the stationery business, al- 
though his personal efforts will be directed in behalf of 
the garage. 

Holyoke, Mass. 

The Colonial Paper Company was recently incorporated 
with capital stock of $150,000. The papers were signed 
by A. C. Van Valkenburg, of Holyoke, and Sidney Slad- 
den and H. K. Chambers, both of New York. 

New York, N. Y. 

A. H. Weiss has moved his stationery manufacturing 

and printing business to 105 West 40th street. 
* * * 

The Colodny-Tobias Company has incorporated with 
capital of $10,000 to conduct a printing and stationery 
business. The incorporators include L. L. Colodny, R. D. 
Tobias, J. M. Herzberg of 2 Rector street. 

* o*K * 

The Charles S. Clark Co. has moved into larger quar- 
ters at 261 West 26th street. Additional equipment has 
been added to the plant for the production of stationers’ 
specialties and art publications. 

x * * 

Miss K. V. Mara has succeeded C. S. Bruder as man- 
ager of the stationery and engraving departments of R. 
H. Macy & Company. She was formerly assistant buyer. 

* * 


J. J. Curtin Company has incorporated with capital of 
$30,000 to conduct a stationery and printing business. The 
incorporators include G. F. Curtin, 526 West 211th street; 
J. H. and F. J. Howe. 

* x 

The Allied Overseas Veterans’ Stores Company has in- 
corporated with capital of $5,000 to conduct a printing, 
bookselling and stationery business. The incorporators 
are N. Nathanson, W. Shilling and H. Fix, 143 West 45th 


street. 
*« * * 


The Superior Binder Company has been incorporated 
with capital of $5,000 to manufacture blank books. The 
incorporators are A. L. Lazarus, 168 Hooper street, Brook- 
lyn, N. Y., and D. Phillips and L. A. Lazarus. 
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Chair 
Comfort 
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Cook “Quality” Spring 


Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 
fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 


support the back of the 
user. They are not espe- 
cially adapted to loung- = 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 


These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 
for their wide sale is 
found in their merit. 


UE PT 








Handle this line and 
watch your profit grow. : 
A Catalog will be mailed = 
upon request. 


C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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Manelectu 


SEALS, 
STENCILS, 
BADGES, 


Rubber Steel 
“@ STAMPS, 


- HEMCHECKS 
POCKET COINS 
BRASS SIGNS 
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STENCILS feemt eafoLs 
FOR SALE 
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TYPEWRITER 


Yrs 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate in 
motion, stems and slots! 


3—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000. 


We ask the Typewriter Dealer 
to support us in this under- 
taking. 


WwoRee MARTIN 





78 Queen #., 
LONDON, B. C. 


BOSTON 
Maes., U. 5. A. 


OF FIC E A PPLI A NCES 
x 
NIFORMITY of 
inking is one of the 
noanen 4 STEEL STAMPS most important factors of 


a typewriter ribbon, and 
upon this we have 
reached the point — par 


excellence. 


Our ribbons are made 
in the following writing 
strengths: 


Extra Light—No. 31 
Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
‘Heavy—No. 46 
Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing rey are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 





DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 


69-71 Wooster St. 
New York City 
Also 

1205 Arch Street Philadelphia, Pa. 
212-213 Upper Thames St., Londen, & €, 


























158 OFFICE APPLIANCES Februar 














THE SPECIALTY 
THAT SELLS ITSELF 


Peerless Rubber 
Typewriter Keys are 
so well known, are 
used so extensively, 
are such a big help 
to typists that they 
sell themselves when 
displayed by dealers. 


In Green, White or 
Black for all ma- 
chines, characters of 
heavily inlaid rubber. 


Write for our liberal 
dealer proposition. 


PEERLESS KEY CO.. INc. 
177 Fulton St., New York City 


Makers of the Peerless Rubber 


The injurious reflection | The Peerless Key 
Twirler Rings for platen knobs 


Eye Strain Eye Insurance 























THE ORIGINAL ‘‘GEM’’ PAPER CLIPS 





ARE UNEQUALLED FOR QUALITY AND FINISH. ASK FOR THE BLACK BOXES! 


CUSHMAN & DENISON MFG. CO, 240-242 W. 23rd Street, N. Y. City 











A Plan That You Will Lik 
. If you could sell the oldest, most Popular and 
most Efficient Stamp Affixer on the market in a 
way that required no investment, but gave* you 
sound advertising co-operation, would you be in- 
terested? Then write at once for the Dealer Plan 
for 


The MULTIPOST 


Stamp Affixer and Recorder 


Get the facts. Read our proposition. The 
Multipost, already in over 35,000 offices, is a 
most needed device wherever stamps are used. 
It is Nationally Advertised. It is the unques- 
tioned Leader in its field, in every sense. 





You can handle it without tying up a cent. 
Every dollar of profit is practically clear for you. 
But—write for the facts. 


MULTIPOST COMPANY, Rochester, N. Y. 
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The house of H. Rones & Company, formerly at 66 East 
Houston street, Ne York, has changed its name to the 
Ideal Chemical Specialties Co., Inc., and has removed to 
228 Bowery. The company manufactures a line of inks 
The Gaines Products Corporation has been incorpor- 
ated with a capital of $50,000 to manufacture stationery 
supplies. The incorporators are S. S. Gaines, Somerville 
Mass.; C. M. Reidell, Jersey City, N. J., and John R. 


Sulzer, 503 West 140th street, New York 


Charles S. Bruder left R. H. Macy & Company, New 
Pscal ‘ oe ‘act oan , f 
York, N. Y., February 1, where he had been manager of 
the stationery and engraving departments. He is now 
connected with the Uncle Sam Products Corporation, a 
concern recently organized to cater to the stationery and 
other trades. 


* * 
A. P. Conklin has been made vice president of the 
Wynne Paper Company, and will devote his attention to 
the New York field. Previous to his new connection, Mr. 


Conklin was connected with the Whiting-Cook Company, 
Holyoke, Mass., as papeterie salesman:in the metro- 
politan territory. 

* * ss 

Theodore A. Isert has been appointed secretary to the 
executive and publicity committee of the National Associa- 
tion of Greeting Card Manufacturers. Mr. Isert is editor 
of the Engravers’ Bulletin and will continue in that ca- 
pacity for the present at least. The plan is that he will 
become the permanent secretary of the National Associa- 
tion of Greeting Card Manufacturers. Mr. Isert will open 
an office in New York City about the first of April. 

Port Arthur, Texas. 

The Lone Star Press, S. E. Schmink, proprietor, has 
added a line of oflice supplies to the printing business. A 
splendid location at 631% Procter street has been secured 
and an attractive line of merchandise will be carried 

Philadelphia, Penna. 

The Keystone Envelope Company has incorporated with 
capital of $5,000. B. L. Dilks, Delanco, N. J., is the incor- 
porator, 

x ok Ok 

Marcus & Company, 1303 Market street, will open a 
branch store shortly at 1432 Chestnut street, near other 
prominent stationery stores. The Chestnut street branch 
will be stocked with high grade stationery, papeteries, 
fountain pens, desk ornaments and similar goods. The 
new branch will be under the management of Sidney 
Marcus. 

San Francisco, Calif. 
William C. Stahie has undertaken the representation of 


the Enlow Co., Inc., on the Pacific Coast 
* * * 
Geo. T. Hatch, formerly connected with the Samuel 


Ward Manufacturing Company, has been appointed rep- 
resentative of the Thaddeus Davids Ink Company, filling 
the vacancy made by the death of W. W. W. Roberts. 

* * * 

The retail department of Sanborn, Vail & Co. has in- 
creased to such an extent that the company has extended 
the retail end of the business over the entire ground floor 
of their establishment at 557-563 Market street. The sec- 
ond floor of the building will house the wholesale depart- 
ment and sample rooms, and a passenger elevator will be 
put in operation for the benefit of patrons—W. M. 
Ormiston, a popular outside salesman of this company, 
received his discharge from the army recently, and lost 
no time getting out on the road, renewing relations with 


his former associates.—John A. Bucklin is also back in 
harness once more after several months of army life 
x x x 


Without an exception, the stationery establishments 
of San Francisco reported the biggest holiday season in 
the history of the business, the year of 1918 closing in a 
blaze of glory—and hard work. In all departments the 
goods moved without effort, and there was little or n 
special holiday stock left on hand when the doors close 


on the last of the year. 


) 


| 


‘Aviators, take notice!” should be included in the sign 


of the Ingrim-Rutledge Stationery Company that has been 
painted flat on the low roof of their building in Mont- 
gomery street, where high office buildings surround the 
store Not so bad for the “busy business man,” either, 
for right from his office he may look down on the an- 
nouncement of this enterprising concern. 

(Continued on Page 180.) 








The Glass Desk Pad 
Is an Opportunity for Dealers 


A glass desk pad will give any desk, old or new, a 
clean, smooth writing surface. It provides a 
transparent shield for important memoranda. In 
short, it performs real service for the user. 


Rosco and Ravenswood Glass Desk Pads 


form a proved source of ready profit for the 
dealer. Their staple demand makes these spe- 
cialties a “buy” worth investigating. Let us tell 
you more about glass desk pad opportunity. 


RAVENSWOOD OFFICE SPECIALTIES CO. 
ORIGINATORS OF GLASS DESK PADS 
1800-02 Newport Avenue - - - »*« CHICAGO 







“LOOK FOR THE 
FINGER HOLE” 














THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy 
to bind into book form “‘in a jiffy” any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913. 


is adjustable to any distances between punch holes 
and to any size of paper. 


The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
Dept. ‘‘F-B’”’ 22 Cliff St. New York City 
Branch: 180 N. Market Street, Chicago 
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with each Machine ow 





A Clips 


Defiance A No Miss Stapling Machi 
Six sizes, 1}” to 6” i —- d Stecl 


Mad of Star 
Ma mn ty in appearance 





Defiance Manufacturing Co. 
384 Broadway 
New York 


Manufacturers of 


Stationery Specialties 











Steel is Not All 


It takes intelligent designing, best shop equipment and 
skilled labor to produce steel furniture successfully. 


Metal Office Furniture Co. Products 


4 are practical, and represent the best office practice. Users 
get maximum results, and pleasing appearance. 


The Office Basket 


is made of metal, The edges have 
a companion in fin- rubber guards. Fire 
ish to our desks. ~ proof — wear proof 


—rodent proof. When boxed for export Victor Office 
Baskets are nested, and pack about six baskets to the 
cubic foot, in quantities. 


Write for full information and printed matter. 


METAL OFFICE FURNITURE CO. 
Grand Rapids, Michigan 











TYPEWRITERS 





Chicago, Ill. 
The Garbell Typewriter Company has incorporated with 
capital of $100,000. The sponsors are Max Garbell, Abra- 
ham Kellman, Samuel! Jass and Samuel Eisenberg. 


Brooklyn, Rn. ‘F. 


The Elliott Book-Typewriter Corporation, of this place, 
has been incorporated to manufacture typewriting ma- 
chines, appliances, etc., with a stock of $200,000. T. L. 


Ernst, of Manhattan, and F. H. Butehorn and R. V. W. 


Vandervoort, of Brooklyn, are directors of the new 
company. 
Dayton, Ohic. 
The Typewriter Shop, 508 United Brethren Building, 
has opened a new shop at 101 East Third street. Mr. 


Van Zant states that he is doing a good general business 
in rebuilt typewriters and shall be pleased to hear from 
anyone having second-hand machines for sale. 

New York, N. Y. 

With a capital of $40,000, the Typewriter Accessories 
Company, of this city, has been organized to make type- 
writer appliances. A. M. Skivens, E. E. & C. R. Allison, 
111 Broadway, are the incorporators. 


ok * * 
The employees of the metropolitan office of the Rem- 
ington Typewriter Company had a theater party and 
dance, January 10, to which were invited “all Metrems 


Metrems and future Mrs. Metrems.” 
Philadelphia, Penna. 

The Bundy Typewriter Company, 825 Chestnut street, 
is meeting with continued success in the sale of type- 
writers and adding machines of various makes. A repair- 
ing and rebuilding department is operated in connection 
with the store. 


and Mrs. 


*” * + 


The Columbia Typewriter Exchange has opened busi- 
ness at 1324 Columbia avenue. It is the only uptown 
typewriter exchange in the city and handles all makes of 
machines; the Exchange also has the agency for a line of 
check protectors. 

x * * 

B. Sternfeld has christened his business the Central 
Typewriter Company, located at 1524 Sansom street. The 
change in name will make no change in the organiza- 
tion or its aims. Mr. Sternfeld has surrounded himself 
with a competent staff which will continue to give close 
attention to the wants of the customers of the Central 
Typewriter Company. 

Pittsburgh, Pa. 

Frank R. Coffin, for nineteen years with the Underwood 
Typewriter Company and for the last three and one-half 
years city sales manager for the Royal Typewriter Com- 
pany at Pittsburgh, resigned the latter position on Janu- 
ary 1 and opened a suite of offices at 434 Fourth avenue, 
where he is president of the Keystone Typewriter Service 
Company, dealers in new and remanufactured typewriters 
and office supplies. 

San Francisco, Calif. 

. E. Geissinger, director of the Pacific Coast sales of 
the Oliver Typewriter Company, who is well pleased with 
the company’s new selling policy, spent the latter part of 
December visiting the company’s factory at Woodstock, 
Ill., and its general offices in Chicago, where he attended 
the recent conference held under the company’s auspices. 
Upon his return to San Francisco a dinner-meeting of the 
Pacific Coast force was held at Tait’s Cafe, where all the 
San Francisco distributors assembled. Mr. Geissinger 
told them all about his trip, and explained in full the sales 
policy of the company, giving out the plans for the new 
year. B. J. McDonald, W. R. Bailey, F. J. Schenck and 
F. Macquarrie, a recent addition to the city distributing 
force, and L. R. Tucker were among the gathering at 
Tait’s. 

x *k * 

James D. Hoey of the Royal Typewriter Company is in 
the southern part of the state at the present time, attend- 
ing to some special work in the Los Angeles office. He 
expects to remain about a month longer. 


Mrs. Ruth Abel Goldman, lately connected with the San 
Francisco office of the Corona Typewriter Company, went 
east a few weeks ago to join her husband, Lieut. Oscar 
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PRESTIGE 


You have it only in the 
100% quality brand that 


bears your own name, 
Typewriter Ribbons and 
Carbon Paper ought to 
give the dealer every pos- 
sible advantage—not only 
in profit but in reputa- 
tion. That is why our 
selling proposition is 
uniquely superior to all 
others; it adds SUM TO- 
TAL VALUE to your en- 
tire line—at an ascending 
profit scale. 


The right line yields a 
profit that you can’t keep 
down, or merely station- 
ary. It grows — because 
the buyer himself adver- 
tises it, and its own qual- 
ity supplies the clincher. 
You require the “U. S. 
LINES” under your own 
firm imprint to make your 
business what it should 


ue, 











We share our pronts with you, 
and in addition we give you 
all the publicity advantage of 
the name on the brand. We 
are placing this proposition 
before the trade because our 
only interest in business is 
to serve the dealer. Only so 
can we serve ourselves. Your 
interest is to hold your cus- 
tomers—and increase them— 
with the same kind of service. 


Write today for samples. 


Typewriter 
Ribbon 
eke Mig. Co. 
Sansom and 8th Sts., 


Philadelphia, Pa. 


Cable Address 
MUSTR. 
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“CLIMAX”? 
Square-Top 
PAPER CLIPS 
() 





Are you using “CLI- 
MAX” Square-Top 
Paper Clips? If not 
—let us send you sam- 
Pat, Dec.12,,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 

Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 
nomical. 


Send us your next order. It 
will receive our prompt and 
careful attention. 
Prices F. O. B. Buffalo 
Packed 10,000 to the Box 


SO BGP ncccseecs 15c per 1,000 
50,000. ; .-. 10c per 1,000 
100,000......... 8e per 1,000 
500,000......... Te per 1,000 
eS Rear 6%c per 1,000 


Packed 1,000 te the Box 


10,000......... 17e¢ per 1,600 
50,000......... 12¢ per 1,000 
100,000......... 10¢ per 1,000 
See. seb éctes 9c per 1,900 


1,000,000. . 


Buffalo Automatic Mfg. Co. 


457 Washington St. BUFFALO, N. Y. 


a. saad 8%c per 1,000 


» 











Why not|fat Once?) 











Erases Ink Quick! 


Like a Magic Wand 


The PUSH-FRASER 


DE LUXE 
It is the first Ideal Ink 


and Typewriter Eraser 


Price 50c 





SELLS AT SIGHT 
Used by Uncle Sam 
in the army, navy 
and government 
offices because he 
demands the ab- 
solute best. 


Just a little stroke 
and letter or figure 
is instantly and 





thoroughly  eradi- 
cated. Made in 
solid gold, trim- 


med in silver, sol- Norubber, 
‘ Acid or 
id-gold plated. Blades 





ae 


This flexible diamond brush has 
over 10,000 diamond points. 
“That’s the reason.” 


Sample 14K gold 
plated sent pre- Oc 


paid for - - <« 


RUSH-ERASER CO. 
8204 Rush Bidg. | SYRACUSE, N. Y. 
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VUL-COT 


[It’s no heavier than your 
inkwelland yet it is so rugged 
that a heavy man can stand 
} on one without injuring it. 


Lightness and strength are 
vital qualities in an office 
waste basket. Your customer 
will concede that. 


Then explain about the five- 
year guarantee. Play up the 
solid sides and bottom that 
prevent scraps from siftin 
through. Show how smoot 
they are inside and out. 


Your customer will soon ad- 4 


mit that a 
WASTE 


VUL-CO BASKET 


Guaranteed 5 Years 


should be standing by each 
desk in his office. 

Have a VUL-COT day this 
week. See what it will mean 
to you in quick, easy and 
profitable sales. 

VUL-COTS come intwocol- { 
ors and three sizes. 

Write to-day for full par- 
ticulars. 


American Vulcanized Fibre Co. 
525 Equitable Bldg. 
WIL MINGTON 


DELAWARE 
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IF YOU ARE SELLING OFFICE APPLIANCES INVESTIGATE 
THE LIGHTNING LETTER OPENER 


Any office 1 

one hundred or 1 
retters ai di: 

good prospect for one 
of our three mod 
of Lightning Letter 


these prospects with 
out investing any 


This is an exclusive 
agency propositi 
investigate now be 
fore it is too 





MOTOR DRIVEN LIGHTNING LETTER OPENER 


OPENS LETTERS FORTY TIMES FASTER THAN CAN BE DONE BY HAND 


THE BIRCHER CO., Inc. ROCHESTER, N. Y. 








have been added to our list of Premier Typewriter Tables, 


* 
Two New Sizes completing the line, and affording a wide range of choice 


to the buyer. 
Premier 


Typewriter 
Tables 


are made of steel. They 
fold compactly for storage. 
You can sell them easily, 
for Premier Typewriter Ta- 
bles are big val ta: low- 
est-priced typewriter tabls ont ie 
market. Rigid and handsome, 





We invite inquiries from 
jobbers or large users. 
Write for the Premier cat- 
alog. 


PREMIER BED COMPANY, Mishawaka, Ind. 




















P. & M. Loose Leaf Metal Parts 


For Stationers and Printers who operate their own binderies 


Illustration shows our new 
Top Button Lock Metal. 


Our metals are of the 
latest principle, so con- 
structed as to afford binding 
an easy matter. A large sup- 
ply of Steel Ledger Backs, 
Sectional and Solid Post 
Metals, Spring Holder and 
Catalog Cover Metal Parts 
are carried in stock at all 
times for immediate shipment. Write for price list covering stock and special sizes. 


The Plew & Motter Department of The Workman Manufacturing Company 


Capital and Surplus, $200,000.00 CHICAGO Racine Avenue and Monroe Streets 
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Goldman, returning with him to their home in this city 
—Lew Banan, who has charge of the Corona repair de- 
partment, after a long and severe attack of pneumonia, 
is back at the office, having been absent more than two 
months 

|. B. Doane, who has been associated with the Under- 
wood [Typewriter Company in Portland, Ore., for a num- 
ber of years, is now in charge of the Noiseless Typewriter 
Company’s office in that city-—H. J. Hastings, connected 


with the San Francisco office, has returned to his head- 
quarters after a trip to the Portland branch. He reports 
general conditions in the northwest very good, and is of 
the opinion that the Pacific Coast is in line for some big 
things in business during the next two or three years. 

* * * 

Henry S. Miller, manager of the Portland branch of the 
Remington Typewriter Company, was in San Francisco 
recently, and spoke in glowing terms of opportunities for 
business on the Coast. 

Sydney, Australia. 

Sidney Pincombe, Ltd., have succeeded Wacey & Pin- 
combe as Australian agents for the Royal standard type- 
writers. 

Topeka, Kans. 

H. Jones, who was an Army aviator and is now back to 
civil pursuits, has the Royal typewriter sub-office here, 
under the Kansas City office. 


Fifth Bond Issue to Be “Victory Loan.” 

Secretary Glass, the new head of the United States 
Treasury Department has christened the fifth issue of 
war bonds the “Victory Loan.” It is believed that every 
worker will be inspired with renewed zeal to back it up 
to a victorious finish, and every consistent American pa- 
triot with the determination either to start saving or con- 
tinue to save in order to acquire “Victory Liberty” bonds 
when they are offered next spring, and thus contribute to 
two patriotic ends, viz: (1) Bring the victors home; 
(2) Finish the job 


The honor flag of the “Victory Liberty Loan” will bear 
a blue “V” on a white field, surrounded by a red border, 
the “V”" denoting both “five” (Fifth Loan) and “victory.” 
It is stated that a large quantity of German helmets 


captured in the war will be sent to this country and 

awarded to the Victory Loan salesmen who show the 

} -f - ¢ j 7 11 

best performance. Se we can help our bond-selling 

friends to win a hat if we take enough of the Victory 

Loan to put the individual bond salesman “over the top.” 
The War Loan Record. 


The record of the United States in financing the war 


through bond issues should make every citizen proud 
The first loan, in June, 1917, elicited $3,035,000,000 of ap- 
plications, with allotments of only $2,000,000,000 The 
second flotation, in October, 1917, resulted in $4,617,000, 
000 applications and $3,808,766,0C0 allotments. 


Che third Liberty Loan was floated, beginning April 
6, with great success. An offering of $3,000,000,000 of 
4% per cent. 10-year bonds brought applications from 17,- 
000,000 subscribers for a total of $4,176,000,000, all of 
which was allotted 

The $6,000,000,000 Fourth Liberty Loan was tremen- 
dously oversubscribed; total applications amounting to 
$6,866,416,000. This was accomplished in spite of the 
country-wide epidemic of influenza and the natural slack- 
ening of enthusiasm when peace appeared to be assured. 

Victory Loan Demands Patriotic Response. 

Financial circles are discussing the practical angle of 
the sale of the Victory Loan. They consider that the 
flotation of $5,000,000,000 within the next few months will 
be a matter of appealing to the patriotism of the people. 
Sales of earlier issues were made in large blocks to muni- 
tions manufacturers and financial institutions. The Fifth, 
or Victory Loan, will be a short term loan, and even 
though it will probably bear 4% per cent. interest, it has 
no exemption features, and large holders will view this 
restriction with disfavor. So it appears that the Victory 
Loan will get its biggest support from the individual sub- 
scribers who are not ordinarily a source of strength in 
financial flotations. The spur to sentiment is almost ab- 
sent. Many of the soldiers whose needs prompted the 
support of previous popular loans will be back before the 
Victory Loan is offered. The personal element is almost 
entirely absent. We must create an interest in ourselves 
and others. We must imbibe the spirit of the “will to 
victory” from the soldiers and sailors who did the active 
end of the job in Europe. 


Ph 


[AN ¢ 


S 163 











hy It Sells 
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Boston 


Underwood’s_ Everlast- 
ing Ink is—like fire pro- 
tection—just one of the 
necessities of modern 
business. Records and 
documents that are 
worth making are worth 
preserving in ink which 
lasts forever. 


Business men are real- 
izing that there is a 
great and vital difference 
in inks. And therein lies 
the sales building possi- 
bilities of Underwood’s. 
May we give you some 
worth-while information 
about this ink? 


Underwood & Co. 


62 Park Place, New York 


BRANCHES 
Toronto London Paris 




















Esterbrook Pens are 
the standard for pen 
writing performance 
uniform in smooth- 
ness and durability— 
suitable for every 
writing purpose. 


W rite for 
information 
about a pen 
department 





Esterbrook Pen Mfg. Company 


80-100 Delaware Ave., Camden, N. i 


Brown Bros., Limited, Canadian Agents, 
Toronto, Canada. 
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As strong and rigid 
as a heavy table, 
yet fully and easily 
portable. 





No. 3 
Combination 
Typewriter 
Stand 


Made in a wide variety of styles, for sup- 
porting peewee any kind of office ma- 


STANDS chine. crank raises the castors off the 
floor, and permits the rigid legs to take 


the load. Mount a typewriter, a duplicating machine, a 
roller copier, an envelope sealer, an adding machine or a 
card index cabinet on an Ideal Tubular Stand, and it can be 
rolled to any position, lowered to operating position and used. 


FOWLER - MANSON - SHERMAN CYCLE MFG. CO. 


1445-1455 W. AUSTIN AVE., CHICAGO 








If your requirements are 


Speed 


Quality 
Convenience 







and 
Economy 


Whether in form letter work, imprinting lit- 
erature, printing letter heads, envelopes, office 
forms, leaflets, etc.— 

If you are interested in properly. equipping 
yourself for such work—investigate— 


The Multicolor Press 


The most practical office printing device on 
the market. 
Lisenby Manufacturing Company 
Factory: Fresno, Cal. 


Address all correspondence to General Sales Department 


298 Broadway . - New York 











ADDING MACHINES 








Baltimore, Md. 

L. V. Britt has been transferred from 
the Baltimore office of the Burroughs 
Company, Lexington building. 

Columbia, N. C. 

G. A. Reaves won the presidency of the All-Star Club 
of the Burroughs Adding Machine Company by an average 
of 574 per cent of quota for the final quarter of 1918. Mr. 
Reaves had two wins on the trophy provided by the club, 
and the third time his name was engraved on the cut it 
belonged to him. 


Erie, Penna., to 


Adding Machine 


; : Houston, Texas. 

H. C. Hart, formerly of the Houston office of the Mon 
roe Calculating Machine Company, has resigned that posi 
tion to devote his time to the sale of another specialty. 

‘ . Indianapolis, Ind. 

W. W. Brown, one of the Indiana representatives of 
the Monroe Calculating Machine Company, has estab 
lished an office at 414 Merchants’ National Bank building 

New York, N. Y. 


The Burroughs Adding Machine Company has lease: 


the seventh floor of the building at 11 East 36th street, 
tor a term of five years. 

W. R. Cummings, of the Monroe Calculating Machine 
Company, has been appointed foreign sales manager. He 


contemplates an extended trip abroad in the near futur 
Omaha, Neb. 

Long Company filed articles of incorpora 

tion December 31, with a capital of $25,000, to own, buy, 

sell, rent, repair, rebuild, store and handle adding n 

chines, typewriters and allied lines of office equipn 1ent, 


The W. N. 


cessories, etc. The officers _ W. N. Long, president 
D. McGrew, vice-president; V. W. Gittings, ‘secretary, and 
R. V. McGrew, treasurer. The company is doing a gen 
eral business in typewriters and adding machines. 
Peoria, Ill. 
An office has been opened at 430 Main street by the 
Sunstrand Adding Machine Company. J. T. Morris, for 


merly representative at Ottawa, Ill., is in charge of the 
Peoria office. 
Philadelphia, Penna. 
The Philadelphia branch of the Dalton 
Company, F. E. Collins, manager, has been 
large and convenient ground floor offices at 125 South 
Fourth street. Sales rooms 


Adding Machine 


removed to 
and private offices are hand- 
somely furnished, and the shipping and mechanical depart- 
ments are provided with every facility for the despatch 
of the day’s work. 
San Francisco, Calif. 
Humason has returned from the naval training 
to resume his old position with the 
Felt & Tarrant Manufacturing Company as salesman in 
the San Francisco office. Mr. Humason had been in the 
navy about a year and was chief yeoman at the time 
his release—E. D. P. Hennes, another San Francisco 
salesmen, is expected back shortly from Camp Grant, IIL, 
where he has been for several months.—L. R. Anderson 
formerly San Francisco inspector for the Felt & Tarrant 
Manufacturing Company, has returned to the factory at 
Chicago, and expects to remain there indefinitely. W. H. 
Kreh, recently released from the U. S. Navy, will fill the 
position left vacant by Mr. Anderson. 
x * x 

J. Neuhart on January Ist took complete charge of the 
San Francisco territory for the Monroe Calculating Ma- 
chine Company. Mr. Neuhart has been active in the sales 
work of the San Francisco office for some time. With 
him will be associated Miss Dietz as saleswoman and 
Miss Smith as instructor. W. R. Brown, division manager, 
will henceforth give his entire time to supervision of the 
various offices and the direct-mail advertising campaign.— 
W. H. Cowen, of the San Francisco sales force, has hand- 
ed in his resignation as of December 31. Mr. Cowen has 
been of much assistance in this division for the past year. 
He has private interests that, now the war is over, will 
make big demands on his time. Mr. Cowen is an engineer 


E. H. 
station at Norfolk, Va., 





whose knowledge of mathematics has been extremely 
valuable. 
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DO NOT PURCHASE AN ELECTRIC SEALER UNTIL YOU HAVE SEEN THE NEW 
ay STANDARD (Motor Driven) MODEL M, NOW READY FOR DELIVERY 


Use the machines that are accepted as standard by the U. S. and British 
Governments, the Bank of England, Bell Telephone System, the Standard 
Oil Company, the General Electric Company and thousands of other orgami- 
‘ : zations. That so many large concerns prefer 


them to machines costing from 5 to 10 times as 
much is significant. 


STANDARD Envelope Sealers 


are the most efficient envelope Price 
sealers made. They are sim- 

ple in construction, automatic, $1 
noiseless and built to last a With 


lifetime, 


STANDARD 


Stamp Affixer 







WRITE FOR 
DESCRIPTIVE CATALOGUE 






Is too well-known to require much comment Users refer to it as the 
lightest, speediest and simplest machine on the market, which is an indisputable fact It moistens the stamps, 
thus ensuring perfect adhesion to envelopes or packages 


10 Days’ Free Trial of Bither Machine. 
A request on your own stationery will bring either or both machines for a free 10 days’ trial without obligation 
on your part. 


A Few More Capable Representatives Wanted. 


STANDARD ENVELOPE SEALER MFG. COMPANY, Somerville, Massachusetts 




















TRANSFER CASES, INDEXES, ARCHES AND FILES 
MANUFACTURED BY 
J. F. HUNT, Successor to VETTER DESK & MFG. CO. 
ROCHESTER, N. Y. 








WHOLESALE ONLY WE OPERATE 


NO RETAIL 
STORES 








SMM MMMM 


BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


Visible Writing and All 
Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


i THE BLICKENSDERFER MFG. CO. 


With Standard or Scientific Key Executive Office and Factory 
t andarc or - 
Board. Send for Catalog 32 STAMFORD CONNECTICUT 


HTIUEIVNSUOUUULUTLIU00OUEROTOA OUST 
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The New Number Nine Model 
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If one machine does 
the work, why two? 


The New Stand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 
+ in. binder. 
Service — Efh- 
ciency —Econ- 
omy. Can you 
beat it? 


Write Now 





you a moment’s worry. 
the trade. 
the rest. 


La Crosse, Wis. 












Then there’s 
the Hand 
Model “BUMP’’ 
that dealers call “‘Old 
Reliable.” 


A paper fastener 
that'll never cause 
A steady producer for 
Display these models. 


BUMP PAPER FASTENER COMPANY 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New York 
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RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, . 


NEW YORK 






REEL 





LOSES 


(are 
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THE EUREKA BLOTTER BA 


THE EUREKA BLOTTER 


ake ; 


= | 


a 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnishedin 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


TH COMPANY, 6215-17-19 Wentworth Ave., 


BATH and THE EUREKA SANITARY COPYING CLOTH 





eG 
CHICAGO, ILL., U. S. A. 


i 
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PENS AND PENCILS Qt A 
| ae Western Desks 


satisfy that large proportion of 
desk buyers who want good lock- 

















Boston, Mass. 
It is stated that the Sterling Fountain Pen Company 


is offered for sale by the Davidson Rubber Company of ing, serviceable desks at fair prices. 

Boston, Mass. The business of the fountain pen company The convenience and ease of oper- 
as established in SS4. is derstood hz the offe as 4 4 . rO © ale 

was estabmehed is TOES. is 6 wereesere come fer orem ation of Western Desks facilitate 

includes equipment and a stock of pens, holders d ac- ‘ 4 

cessories. the day’s work of stenographer or 


Chicago, Ill. 

Bert M. Morris of the Bert M. Morris Company, re- 
cently returned to San Francisco after having visited the 
Eversharp Pencil Company’s convention in Chicago. 

* +" ok | 


typist. 





Write for Catalog and up-to-date price list. 


David Stern & Company, wholesale dealers in fountain 
pens and general stationery supplies, 1027 West Madison 
street, Chicago, were victimized by a sharper who ordered 
merchandise from Charlotte, N. C., and remitted in un- 


Western Furniture Company 


Blair Avenue and Palm St. 
St. Louis, Mo. 


ES 

















certified bank checks. The company received two checks | 
from Charlotte in the same mail, one of which was drawn | 
on the Union National Bank of Charlotte for $23.10 and | 
was signed by “G. A. Smith, Jr.” The other was drawn | 
on the Commercial National Bank of Charlotte for $84.25 
and was signed by W. W. Pullman. The order was for 
fountain pens, camera lenses and a few other items. The 
company, following the usual practice, waited for ten days, 
and then, as it was believed that the checks must have 
gone through all right, the goods were shipped \ few 
days later both checks turned up marked “no funds,” and 
a comparison soon determined that they had been uttered 
by the same person. The goods had been shipped in the 
care of the Y. M. C. A. at Charlotte, and this organization 
was promptly notified. but the man had called for the 
merchandise. The police of the Southern city are making 
an effort to find him, but with little hope of success. 
Huntsville, Ala. 
Fire caused a loss of from $2,000 to $3,500 in the plant 
of the Huntsville Pencil Factory. William Hughes is pro- 
prietor and operator of the plant. 
Los Angeles, Calif. 
George T. Hatch has taken on the Pacific Coast rep- 
resentation of the Thaddeus Davids Ink Company, Inc., 
New York, N. ¥ His office is in the Ferguson building. 
New York, N. Y. 
\. L. Kugel, eastern manager for The Sheaffer Pen % 
Company, recently returned from Fort Madison, Iowa 
the company’s headquarters. 
The Ideal Specialties Company, Inc., 228 Broadway, 
has organized to manufacture Sphinx inks and Sphinx 
scouring soap H. Rechman is secretary. 
* * * 
E. J. Kastner, sales manager, and Wm. H. Forshaw 
of the wholesale department of the L. E. W aterman JHEN vou write letters in longhand 
Company, are in Montreal for a week, attending the an- . ; ‘ . 
nual gathering of the traveling force of the L. E. Water- an envelope sealing machine is a 
man Company, Limited, of Canada.—Captain L. E. Water- luxurv. When vou write many dictated 
man, who came north to attend the annual meeting of i - 
the Old Guard at the new Commodore Hotel, New York, or circular letters a 
has returned to Atlanta to complete his winter calls in 
that section—The customers and friends of Frank S. h 
Davison, representing L. E. Waterman Company, will be Seal rap 
sorry to hear that he is ill at the Mercy Hospital, Char- | - — 
lotte, N. C. Mrs. Davison has gone to look after him. 
= . gt ee ee ; a is a necessity. It is as indispensable as the 
Ryers & Hayes Company, fountain pens, 68 Barclay typewriter. The Sealograph assures perfect, 
street, were robbed late in December of several thousand . = : 
dollars’ worth of bonds and securities. secure sealing, neatly and quickly done. 
: Makes light work of an extra heavy mailing, 
The Bankers Pen & Office Supply Company is the new and is worth its price on the average dav’s 
name of the Bankers Pen Company, which recently re- | ‘ 
incorporated and increased its capital stock from $25,000 | output. 
to $100,000. The company has greatly increased its space | . . . . 
ae tale & whole Seis lee tee tare “vb. at | Made for hand drive, electric drive or auto- 
935 Broadway. matic feed electric drive. 
Philadelphia, Penna. | 
The Crescent Ink Company will manufacture all kinds of | Sealograph Company 
inks, colors and related lines. The concern was recently 
incorporated with capital stock of $100,000 by F. R. Han- | 1700 Brooklyn Ave. Kansas City, Mo. 
sell, of Philadelphia, and E. M. McFarland and J. Vernon | 
Pimm, both of Camden, N. J. } 
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A Classy BIRD 


(Every Standard Pencil 
is a bird.) 












is a high grade pencil with smooth-easy- 
writing qualities which make friends for 


it everywhere. Hexagon shape, yellow 
finish, red rubber, gilt tip. Just what we 
claim—a classy pencil. Banded in dozens, 
1 gross to box No. 1, 2 or 3 lead. 


Standard Pencil Co. 


Manufacturers 


1822-1828 Locust Street 
ST. LOUIS, U.S.A. 














| a ] 
There’s No Doubt 


about the pay roll if fig- 
ured on a Meilicke Pay Roll 
Calculator. Every envelope 
is correctly figured — there 
are no “come-backs” on 
shortages, and no “geta- 
ways” on overpaid workers. 
The 


Meilicke. 
Pay Roll Calculator 


gives instantly answers at 
rates from ten cents to 85 
cents an hour, in half-cent 
jumps, computed in° quar- 
ter hours up to 126% hours. 


rm 














A decimal arrangement of 
tabs and figures on the 
cards makes it easy to find 
any combination of rates. 
The cards are linen-lined 
and hinged, making them 
tough enough to stand con- 
tinuous handling. Every 
tab is in sight, owing to 
the design of the support- 
ing stand. 


Write for information. 


Meilicke Calculator Company 
350 North Clark St. Dept. O-2 Chicago, Illinois 


[ a oe 


E make Dictaforms, 

Pay Roll Devices, Price 
Checkers, Phone Lists, 
Yard Goods Calculators, 
and many other Time and 
Money Saving Office Appli- 
ances. 
































Rochester, N. Y. 

Not-a-Blur Ink and Specialty Company has incorpor- 
ated with capital of $10,000. W. H. Jesserrer, A. C. Ru- 
pert and H. M. Tuthill, incorporators. 

San Francisco, Calif. 

The Montebello Pencil Company has been incorporated 
with a capital stock of $25,000. The incorporators include 
Carl Pizzi, W. G. Engel and Peter Bertozzi. 

* o* * 

A recent transaction of considerable note is the pur- 
chase of the exclusive Pacific slope rights for the sale and 
representation of the Eversharp pencils, manufactured 
by the Wahl Manufacturing Company, by the Bert M. 
Morris Company of San Francisco. With the states of 
Montana, Utah, Colorado, Wyoming, Texas and New 
Mexico, which they already hold, the additional territory 
gives them the entire section west of Denver. The new 
section comprises California, Oregon, Washington, Ne- 
vada, Arizona, Idaho and the Hawaiian Islands. The 
Bert M. Morris Company are also distributors of the 
Tempoint fountain pen, another Wahl product. A stock 
of Eversharp and Tempoint goods will be carried in the 
San Francisco office at 444 Market street, and orders will 
be filled there or delivered and invoiced direct from the 
factory. 

* ok a 

C. S. Roberts, president of the Wahl Manufacturing 
Company, and his son are expected in this city about the 
first of February for a short visit. While in San Fran- 
cisco Mr. Roberts will make his headquarters with the 
Bert M. Morris Company. Mr. Morris is back at the 
home office after an eastern trip which was of short 
duration on account of illness in his family. He was in 
Chicago, expecting to leave shortly for New York, when 
word was received which brought him home immediately 

* * + 


C. C. Gaines, the Pacific Northwest representative of 
the W. A. Sheaffer Pen Company, paid a visit to the San 
Francisco headquarters in the Monadnock building on his 
way to the factory in the east. 

* * * 

A. C. Bowles, Pacific Coast manager for the Joseph 
Dixon Crucible Company; E. C. Wehn and L. F. Wag- 
ner, star salesman of the company, returned from the an- 
nual convention at the factory in time to take part in the 
holiday festivities in their home city. 

Toledo, O. 

W. N. Bayless, advertising manager of The Conklin 
Pen Manufacturing Company, attended the recent A. N. 
A. convention in New York and was present at a number 
of meetings concerning the future of advertising and of in- 
dustry. Mr. Bayless was elected chairman of the Drug 
Specialties Division, succeeding A. M. Stewart of Nestle’s 
Food Company, New York City. 

Wilmington, Del. 

The Bankers’ Ink Corporation has filed papers of in- 
corporation, with capital of $100,000. The signers are J. 
M. Frere, of Wilmington, and J. A. Frere and M. Boquet, 
both of New York, N. Y. 


Charles O. Dyer Retires from Active Business. 


Charles O. Dyer, who has been connected with the Den- 
nison Manufacturing Company for forty-three years, has 
been retired by the company with salary. Lately Mr. 
Dyer has been looking after the export and wholesale 
trade in New York City. He was presented with a hand- 
some gold ring by the New York office of the Dennison 
Manufacturing Company as a token of their esteem and 
good wishes. Mr. Dyer contemplates retiring to a farm 
at Wallingford, Conn. 

W. C. Husten, previously district manager for the 
Dennison Manufacturing Company at Newark, N. J., has 
succeeded Mr. Dyer. Mr. Husten has been with the Den- 
nison Company for over twenty-five years. 


Daylight Saving Is “Old Stuff.” 


Graphite, the house organ of the Joseph Dixon Crucible 
Company, in commenting on the daylight saving plan, 
states that the company instituted the plan at its Ticon- 
deroga graphite mines some twenty-five years ago. The 
popular impression is that William Willett, an English 
architect, proposed such a method in 1907 to aid the work- 
ing men to save daylight hours. The Dixon company 
adds: “We do not know that we may be called the father 
of daylight saving or not, but if there is any company 
better entitled to that distinction, we would like to 
know it.” 
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DO YOU KNOW OUR 399 T RI-PLY CIRCULAR ERASER? 


If you don’t, mail us a postal today for a 





typist. Turn the sample over to an intellig ent typewriter operator—and await her ver- 
dict. You'll order when you’ve heard from her. sample. This is a “long-felt want” for every 









A combination hard and ‘soft eraser of great merit. 


WELDON ROBERTS RUBBER Co.NEWARK, N.J. U.S.A 





SOUPNNITNNTIHAINTTTITTHNNYATETT HIPS 


| Adding Machines: 


[CC NNN 


MTT 





Burroughs, Wales, Dalton, American S 
Calculating Machines: | 
Calculating Machines: © 
Comptometer, Brunsviga, Triumphator True paper economy consists 
Sneeneer Sr, anew in using the RIGHT papers. 
andfully =| ESLEECK’S Onion Skin 
guarantt — and Manifold Papers 


are RIGHT for important 
uses in every business office! 


All makes z 
bought, sold : 
and exchanged. 
Write for book- 
let. 


REPAIRING at Reasonable Rates 
Write for Estimate 


These strong, useful, durable papers 
are sold by leading jobbers. 


| 
Rebuilt © 
| 
| 


Representatives Wanted Ask Dept. O for New Sample Book 


Adding Machine Corporation — 


Successor to 


ESLEECK MFG. Co. | 


TURNERS FALLS, MASS. = 





JAS. E. PLEW, and 
Rebuilt Adding Machine Co. 


= 323 So. La Salle St. CHICAGO =f 
. a wig 


“UNITFOLD” FORMS ror use in FAN-FOLD BILLING MACHINES 


== ik forms are printed and folded by special machinery which has many 








eee, 





exclusive features thus enabling us to lower cost of manufacture and pro- 
duce superior work. Our paper is specially manufactured with a view to 
super-manifolding qualities. 
“UNITFOLD” forms may be perforated, punched, numbered, etc. 
Owing to unsettled paper prices it is impossible to issue price lists. Upon 
receipt of specifications we will quote promptly. All orders placed with us have 
a Service and Quality guarantee behind them. ; 





THE SCOTT-COPPAGE CO., Inc. “UNITFOLD” PRINTERS 
= SPECIALISTS IN LOOSE-LEAF SYSTEMS AND SUPPLIES 
Perfect Registration 297-301 Lafayette Street New York, N. Y. 

















170 OFFICE APPLIANCES February, 1919. 





The wonder?! aS 
‘ag 





a“ eg-Wic) aeer-lale. 


cya rc) in @) oll alc) a 


a constantly increasing demand for these products prompts our suggesting that dealers anticipate their requirements well 
in advance. This will enable you to render the best service to vour customers by having, in stock, what they want — always. 
: oe | — Write for our Latest Prices and Literature — 


aelITT te THE 0. K. MANUFACTURING CO., SYRACUSE, N. Y., U.S.A. 


Lines 





5 
Paper Fasteners 








Ribbons and Carbons 
of Quality 


We are supplying dealers the world 





over with goods which give perma- Base Your Profits on 

nent satisfaction. You can add con- Beritson Steel Cabinets and Transfer Cases 

siderably to your ribbon and carbon and afford the satisfactory service that goes with 

business by handling imperishable steel and skilled seg re map Sie 
““XTRAGOOD” . much to users 

“SUMMIT” “APEX”? eaves and card 


cabinets. 





brands of carbon paper and type- 
writer ribbons which are held in es- 
> y > y “ib c ) - 
teem wW herever ribbon ind carbon The Bentson Mfg. Co., Auréra, III. 
qualities are understood. Give us a New York Representative 
f MR. HARRY HERTWIG, 800 Ocean Ave., Brooklyn, N. Y. 
trial. Let us show you how our prod- 
ucts help to make more money— 
something important in every busi- 


Write for par- 
i ticulars. 


ness. 


UNION RIBBON & CARBON CO. 


Main Office and Factory: 
Front and Laurel Sts. Philadelphia, Pa. 












































“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 
Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
them. Write today for catalog. 
Mail and Express. . 16 Ibs. 


Commersial......-121% PELOUZE MANUFACTURING CO. 


Me astutcoesses 4 lbs. 
ol ain area di lplbs. 232-242 E. Ohio Street, Chicago, Ill. 
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Crane Ladies Stationery 
Sold by all Stationers and Booksellers 








Brooklyn, N. Y. These goods are suited to the tastes of the 
The Ideal Coin Container Company of this city has most select trade. Their merits are known 
been in porated by G. T. and C. E. Long and T. Va the world over, and they yield a profit to 
—_ ™ pon ag pecs on yf gg n, N. } rhe the dealer. Once tried, the purchaser be- 
) ee comes a regular customer. 
\ charter of incorporation has been granted to the 
Sobel Multiplying Bookkeeping Machine Company The s m 
capital is $300,000, Phillip L. Sobel, John McAllister and Presented in the following Styles and Qualities: 
John L. Herman are the incorporators SUPERFINE QUALITY. In Light Blue Boxes, 
* + * containing } ream of Note paper each, and in separate 
It is announced that Miss Ann Bloch, for a number of boxes } thousand «nvelopes corresponding. 
years a valued member of the executive staff of the Hoge 
Manufacturing Company, will be married on Lincoln's EXTRA SUPERFINE QUALITY. In Lavender 
birthday. this year. ; Colored Boxes, containing 4 ream of Extra Fine 
; Chicago, Illinois. Paper each: in like Boxes are Envelopes to match, 


Colonel William Nelson Pelouze of the Pelouze Manu- 
facturing Company recently returned to Chicago from a 





short eastern trip | Our papers are supplied in 

See Bordered Goods and other spe- 

Harry L. Kelly and Ben Pritchard, of Kelly & Reasner cialties by EATON, CRANE 
—Chicago representatives of the McKee Glass Company, & PIKE CO., Pittsfield, Mass., 
Jeanette, Penna.—have returned to Chicago after spend- and 225 Fifth Ave., New York, 
ing several weeks in January attending the annual glass- whose boxes bear the word 

vare exhibition at Pittsburgh. “CRANE’S” containing our 

Cleveland, Ohio. goods, 

J. C. Osborn, who was manager of the Berlin office This Trade Mark 
of the American Multigraph Sales Company at the open- every box 
ing of hostilities, has been heard from. Mr. _Osborn ALL THIS STATIONERY CAN BE RELIED ON 
stuck on the job, and for months the home office was AS REPRESENTED. MANUFA(G;}TURED BY 
unable to learn of his whereabouts. The American lega- 
tion at Berne finally located Mr. and Mrs. Osborn and DALTON, 
advised the home office that both were well. Mr. Os- oe & W. M. CRANE MA88. 
born is expected in this country in the near future. 








Milwaukee, Wis. 

Nelson White, division manager of the American Mul- 
tigraph Sales Company, has a rival for November 11 as 
a big anniversary He proposes January 3, which is the 
1 


day an heiress me to gladden his home e A & 
Philadelphia, Penna. a 
Russell Earnest Baum, distributor of Multicolo1 @ 


presses, 33 South Broad street, has installed 200 Multi 





col presses with firms and Government branches in 
Philadelphia during 1919. Among his sales are the 
American International Shipbuilding Corporation at Hog 
Island, and many of the large steel companies, arsenals, 
etc., which have used the machines on Government work. 


Rochester, N. Y. 
In honor of the twentieth anniversary of the Todd Pro- 
tectograph Company, an “Old Boys’ Week” will be held 
in the near future 

















St. Louis, Mo. Perfect pins that 


M. F. Beam, formerly of the Dallas, Texas, office of periorm as they 
The Safe-Cabinet ey is.now permanently located ; 
— npemy, , Permanently sem should—bank pins 
at the St. Louis office, 414 Boatman’s Bank building ate ; Pp . 
‘San Francisco, Calif. cus! 10 pins, pyt- 
rhe rev con — of the Pacific Coast Ores n of amid pins—and a 
the National Cash Register Company was held in San Pe 
Francisco at the Palace hotel on January 22, 23, 24 and service behind them 
25 All the ee of the a Coast gd in attend- such as only good 
ince, from ancouver in the north to El Paso in the : . 
south and from Denver west to the coast. The conven- intent can make “i 
tion was in charge of J. W. Dozier, assistant general possible. 
sales manager; James I. East, manager of the Pacifi 
division, and W. A. Worth of Dayton, Ohio. The sales 
campaign of the company was outlined for the benefit 
of the western representatives, and new ideas in regard 
to store systems were discussed. The entertainment 
features of the gathering were by no means a small part 
ot the progran ‘he entire body attended a theatre 
party at the Orpheum on the evening of January 22, and 


a fine dinner was enjoyed at the St. Francis hotel on 


January 24. About seventy-five men were present at the 
convention. rescent Drass pate 


The Chicago post office handled 193,214 tons of mail in DETROIT, MI =; ad 


1918, of which 123,729 tons were parcel post. The city’s 
letter carriers distributed 779,949,362 pieces of first class 


mail. ee 
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Time and Money Saver » 


for users of 


INDEX TABS 


It is no longer necessary to put up with 
the disadvantage and inconvenience of 
receiving index tabs in miscellaneous, 
“mixed-up” assortments. 


AIGNER’S 


Patent Cut Index Tabs 


are furnished in strips, letters in rota- 
tion from A to Z, and slit for separa- 
tion, leaving small attachments between 
the individual tabs. A _ half-turn will 
separate each of the tabs, giving a com- 





TG es 





(Patented Aug.8, 
1916--Patent Re- 
issued Nov. 19, 


plete set of tabs of uniform size ready 1918.) 
for attaching—a saving of at least 50% in time and 


TM 


Wut 


money. 

We are also headquarters for the following lines: Index Tabs of 
all kinds (including leather, canvas, cloth, paper and celluloid). 
Name and Number Labels for Law Work. Gold Stamping and Em 
bossing. Special Die Cutting. Cloth for reinforcing Index Sheets. 
Index Sheets with Tabs Attached. Index Shields for reinforcing 
Tabs. 


G. J. AIGNER @ CO. 
552 West Adams Street, Dept. B., CHICAGO, ILLS. 








WARNING 


Anybody who will make or sell partly-cut index 
tabs leaving small attachments between {the in- 
= dividual tabs will infringe on our patentfrights. 
= Thisis to give you a fair warning against deceit. 
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The name of “CROWN”’, as applied to Typewriter 
Ribbons and Carbon Papers, stands for the best and 
highest grade o goods made. 

The material used in their manufacture is the finest 
obtainable; the colors strong and brilliant; both ribbons 
and carbon paper are non-drying and non-fading, and 
capable of sharp, clean work from beginning to end. 

“CROWN” ribbons and carbon papers are made in a completely 
equipped and up-to-date factory, by men whose experience cover- 
ing many years ensures a product of perfect and uniform quality. 
Neat and attractive boxes and packing assist in the ready sale of 
Crowr: goods by the dealer. ‘ ; 

Dealers wishing a line of Typewriter Ribbons and Carbon Paper 
that is COMPLETE and of irreproachable quality are invited to 
write for samples, prices and terms. Correspondence and catalogues 
in English. Spanish. French and Portuguese. 


CROWN RIBBON & CARBON MFG. CO. 
782-790 ST. PAUL STREET ROCHESTER, N. Y., U.S. A, 





EBVOsSE LEAF 





Kansas City, Mo. 

A fire in mid-January kept the fire department busy for 
two hours getting the blaze under control in the plant 
of the Irving-Pitt Manufacturing Company. The fire was 
confined through the efficient work of the department. 
The origin of the fire is unknown, but as the fire started 
in the basement of the paper shredding department, it is 
reported that a box of matches was accidentally run 
through the cutter. Considerable damage was done by 
the fire and water. Much scrap paper was destroyed. 
The walls, discolored by smoke, had to be repainted. The 
factory resumed work again as soon as the fire was put 
out and everything in the basement was quickly repaired. 
Probably the most unpleasant part of the fire was the 
necessity of sending the employes outdoors, without 
wraps, during such cold weather, 

* * ok 

Employees of the Irving-Pitt Manufacturing Company 
expect to give in the near future a big dance, the music 
to be furnished by a splendid orchestra, composed of I-P 
employees. Everyone employed at the plant is invited 
together with their relatives and friends—Irving-Pitt em- 
ployees are organizing an orchestra with Charles Taibi, 
an accomplished violinist, employed in the assembling de 
partment, as director. There are a number of good play- 
ers in the plant and it is expected to get them all together 
and organize an efficient band—John Schimmel, foreman 
of the assembling department of the Irving-Pitt Manu- 
facturing Company, left on February 1, after having been 
with the company for seven years. He has for some time 
been a member of the board of directors of the Wall 
Frogless Switch Manufacturing Company and will here 
after be superintendent of that company. 

New York, N. Y. 

Judge Hand, of the United States District Court, has 
dismissed the petition of bankruptcy filed against the 
Smith Blank Book Company, 75 Spring street, New York, 
a cash settlement of 30 cents on the dollar having been 
made. The liabilities were $166,462. 

Philadelphia, Pa. 

The seventieth anniversary of the William Mann Co: 
pany will be celebrated this year. The date to be set when 
it is known at what time all the Mann boys who went 
Over There will be home. 

San Francisco, Calif. 

Mr. Davidson, the northwestern representative of the 
Wilson-Jones Loose Leaf Company, left San Francisco 
during the first part of the month to cover his northern 
territory. 

* * * 

Loose leaf week closed most successfully in San Fran- 
cisco, according to the reports of various stationers, and 
most attractive loose leaf windows were the features 
all the establishments during the time set aside for the 
exploitation of this department of office supplies. 

Philadelphia, Penna. 

B. G. Jasper, who was in charge of the loose leaf de 
partment of the Wm. H. Hoskins Company for several 
years, is now connected with Harry B. Lewis in a like 
capacity. Mr. Jasper is well known to the blank book and 
loose leaf trade. 


Boston House Takes New Manager. 

A. F. Rebban, a stationer of many years’ standing and 
of late connected with the house of Hobbs & Warren of 
Boston, has established himself with James T. Towhill, 
stationery and printing, at 185 Franklin street, Boston, 
Mass. This company does not conduct a retail store, but 
maintains a staff of expert salesmen who sell! direct on 
special orders such lines as blank books, loose leaf de- 
vices, etc. 

Tucker Returns to Former Employment. 

Herbert R. Tucker, who has recently been on the staff 
of the Defiance Manufacturing Company, has returned 
to the Cushman & Denison Manufacturing Company, 204 
West Twenty-third street, New York, where he will be 
assistant to the officers and will take over many of the 
duties of D. C. Cahalane. Mr. Tucker will travel occa- 
sionally and will visit dealers, particularly those in Chi- 
cago. 
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A Full 100% 
Expansion 


Every screwand 
every sleeve is 
full length of 
post, thus assur- 
ing 100 per cent 
expansion. No 
others like them. 


A trial order 
will prove the 
superiority of 
Barrett Posts 
and Sleeves. Ac- 
curately made 
from our own ex- 
clusive designs. 


BARRETT 
POSTS AND SCREWS 


are packed together, 100 to a box. 





Sleeves are packed separately, 100 
to a box. Write for prices and 
discounts to the trade. 


BARRETT BINDERY CO. 


726 Federal St. ~ Chicago 


— 

















| FEATHER WEIGHT EYESHADE 


The shade that takes your eye 

and keeps it in good health. 
Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 
Opaque for artificial light. 
Transparent for natu- 
rallight. Lies flat when 
not in use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades. 
We recommend the 
Opaque for those wear- 
ng glasses. 


The Featherweight 
Eyeshade Co 
Merchantville, N. J. 


bind the head. 





























MORTON’S ODORLESS 
TYPEWRITER OIL 


In use 
everywhere 


The world’s best lubricant for 
Typewriters, Adding Machines 
and all delicate machinery. Chemi- 
cally pure, gumless and colorless. 


Write teday for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky- 
U.S. A. 


Export orders 
given careful 
attention. 








WRITE US FOR PRICES 


On adding, listing and calculating ma- 


chines, typewriters, multigraphs, dicta- 
phones, checkwriters, duplicating ma- 
chines, mail-om-eters, time clocks, safes 
and steel lockers, new and second-hand 
office furniture, and all office devices. 

We are the largest dealers of the kind 


east of the Rocky Mountains and will 
save you half on your office needs. 
Everything first-class; nothing cheap 


but the 
Write Today and Save Money. 


Chicago Safe & Merchandise Co. 


73 and 75 West Lake Street, Chicago, Ill. 


price " 















Trademarks and Copyrights 


Difficult and rejected eases specially solic- 
ited. Ne misleading inducements made to 
secure business. - a 30 ie iad active prac- 
tice. Ex mal, conscientious 
i rite for ag Bock free. Address 


Spectalty:—Typewsiting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 











Hotel 


Charlevoix 
Detroit, Mich. 


A 200 room hotel, 
completely furnished 
# and equipped. 150 
rooms with private 
bath. An Ideal Loca- 
tion. Absolutely Fire 
Proof. 

Rates, $1 and $1.50 
without bath, $1.50 
up with bath. 


GRINNELL BROS., 


Props. 


Horton M. Kellogg, Mgr. 











eee 
“FAULTLESS” 
Pen and Pencil Clips 


GUARANTEED 








Made tn three sizes—Pencil, Medium and Ae 4 
Pen sizes. Mounted three dozen on a card in 
assortment di 

Finished in Ebony black, which is new and ex- 


ceedingly durable. Heavy bi 

gold plate. For neatness an 

elip has no equal. 

L. D. VAN VALKENBURG, Manulacturer 
HOLYOKE, MASS., U. &. A. 


ht nickel Electro 
practicability this 
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LIBERTY 


POSTAL SCALES 





are 


an office necessity. 


Made in three sizes— 
1-lb., 2-lb., 4-lb. capacity. 
All equipped with up-to- 
date charts, showing the 
amount of postage on all 
classes of mail matter. 
Order through your Jobber 


TRINER SCALE & MFG. CO. 


2714 W. 21st St. Chicago, Ill. 











That First 
Impression 





So Much. 
Depends On It 


Hand your prospect a Wig- 

gins card, and you produce 
a first impression that com- 
mands respectful attention. 


WIGGINS 


Peerless Patent 
Book-Form 


are engraved with such skill 
und care that each card carries 
with it the distinction of su- 
preme quality. 


Ask for tab of specimens, de- 
tach the cards one by one and 
observe their clean-cut edges, 
and the protection afforded by 
their being encased in conve- 
nient book-form style. Samples 
free on request, 


The John B. Wiggins Co. 


Established 


Engrivers : Plate Printers : Die Embossers 
1104 S. Wabash Ave., 
705 Peoples Gas Bldg., CHICAGO 
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They Find the Right Page 
Quick as a Flash! 


Tell vour customers to use Graffco Index 
Tabs on their ledgers, bound and loose-leaf 
books Th indicate instantly the very 
page wanted 


Geeiice INDES TABS 





hold onto the leave with a -d grip that wae ywws no 
loosening until you re he ase it , he ir celluloid faces can be 
washed and kept clean at all time Strongly ma eo of 


nickeled steel, distinctive in appearance, and perfectly legible. 


Ask us for prices and particulars about other 
Graffco time-saving office devices. 


GEORGE B. GRAFF COMPANY 


q 294 Washington Street BOSTON, MASS. 











Complete Line 
of Wire Baskets 


Waste paper baskets, wire 
or tin botiom. Space bas- 
kets, 1-2-3-4-5-6 spaces. 
Mail and envelope baskets. 
Special baskets made to 
order. Prompt attention on 
all orders. 


Write for catalog and price 
list O. 


PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd. CHICAGO, ILL. 








HEADQUARTERS FOR 
ALL STANDARD MAKES OF 


CHECK WRITERS AND 
CHECK PROTECTORS 


NEW AND REBUILT 


Catalogue and Discounts Sent to the Trade 


CHECKWRITER MFRS. 


Telephone Cortland 4328 200 Broadway, N. Y. 


°, CARBON & 


¢,, PAPER .« 


2 5 


Standard Carbon & Ribbon Co. 


Incorporated 


& 114 Liberty Street Aa 
NEW YORK, N.Y. “ty 


& 
= TYPEWRITER “% 
® RIBBONS)“ 








Sell more Pens-- Make more Profit 


SHEAFFERS 


Self Filling FOUNTAIN PEN 


The Pen that gives 100% Satisfaction 


The W. A. Sheaffer Pen Company does not 
compete with its Dealers. Write for de- 
tails of Sheaffer profiit sharing plan. 


W. A. SHEAFFER PEN CO., Fort Madison, Iowa 








Bright, Clear 
Stationers’ 
Glassware 


Everything in moulded 
glass for office equipment. 
Our lines carry a 
profit for the stationer. 
Write for catalog. 


v00d 
good 


pepe pent neer vr 

iS We Ni as manufa turir 

exter » line of T able , 

Tumble Lamps ar ~y ~ 
Ity Goods. 





New Martinsville Glass Mfg. Company 








New Martinsville, W. Va., U.S. A. 

















96,000 


TRINER PARCEL POST SCALES 
USED by YOUR POSTMASTERS 


YOUR GOVERNMENT 
Experts recommended The 
TRINER as the best for 
PARCEL POST weighing. YOU 
can rely on their judgment. 


TRINER SALES CO. 
220 S. State Street, CHICAGO 

















MORE PRODUCTION WITH SAME HELP 


Get an absolute — ck on wn work done 
by your empl »yees—increas production 
—get more return from your payroll- 

by using 


teste’, THE AUTOMATIC 
er, TIME, STAMP 


Finished . Me te ~ indisputsé er! whe mn a 
job is issued, begun, comple - 
shipped, ete Gives a clear view 
at all times of the exact stan Nae of any 
job. Makes loafer rs hustle. Indicates 
your best workers 
Handsome, absolutely accurate, dust- 
proof. Very durable and lasts a business 
lifetime. In use many years. 


The Automatic Time Stamp Co. 
159 Congress St. Boston, Mass. 


“Originators of the Art of Printing 
Time Automatically.” 





Send for 
sample 
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Chicago, Ill. 

Marshall-Jackson & Company have enlarged their quar- 
ters by taking the entire second floor of the building in 
which they are operating. The office will occupy part of 
the second floor, and the furniture department will use 
the rest of the added facilities. The removal of the office 
to the second floor allows more room on the street floor 
for display and sales work. 

Columbus, Ohio. 

lhe Columbus Blank Book Company has remodeled the 
Thurman building adjoining its old location, and has 
increased the space given to the display of office furniture 
and equipment 

Philadelphia, Penna. 

The office of the Amberg File & Index Company has 
been moved from 723 Widener building to 528 Widener 
building, where it occupies large quarters. 

x * * 


The Lee Office Furniture Company has secured larger 
quarters at 805 Walnut street. The company has been in 
business at 819 Walnut street for many years. 

Pittsburgh, Penna. 

W. H. Shortlidge has been appointed manager of the 
Pittsburgh branch of the Yawman & Erbe Manufacturing 
Company. He has been a traveler in Eastern Pennsyl- 
vania for several years. 

Rochester, N. Y. 

\ reorganization of the order and shipping departments 
of the Yawman & Erbe Manufacturing Company has been 
effected to assure better service for dealers. A consolida- 
tion of several departments has been placed under the 
jurisdiction of A. W. Southgate, who is manager of the 
new “order and shipping departments.” 

San Francisco, Calif. 

H. A. Melvin, of Melvin, Roberts & Howarth, printers 
and stationers of San Jose, is in the East at the present 
time. While there he will visit the Yawman & Erbe fae- 
tory, being interested in the company, as agent of the 
Santa Clara valley territory. 

x” Ok O* 

\. L. Tredway, a member of the firm of Tredway Bros., 
stationers of Stockton, Calif., who are Y. & E. agents for 
the San Joaquin valley district, was in San Francisco dur- 
ing the middle of January. While in this city he paid a 
visit to the company’s headquarters. Mr. Tredway had 
planned an eastern trip for the first of the year, which had 
to be postponed on account of the illness of his brother, 
and later of himself. He expects, however, to make the 
journey in the spring. 


Fred S. Lincoln Adds Another Store. 

Fred S. Lincoln has opened a stationery and office furni- 
ture store at Newark, N. J., to be known as The Lincoln- 
Newark Co. Mr. Lincoln already has a store in Wash- 
ington, D. C., and one in Philadelphia. Mr. Robert 
Tewalt will have charge of the store at Newark, N. J., 
which will carry a full line of office furniture. 

Mr. Lincoln would like to have copies of catalogues 
and price lists sent to the Newark store by manufacturers 
handling his lines. 


Tuite Heads E. H. Walsh, Inc. 


At the annual meeting of E. H. Walsh, Inc., of 121 
Duané street, New York, which was held on January 
15th, the following officers were elected: President, John 
R. Tuite; vice-president, William Koester; treasurer, F. 
W. Schanning; secretary, I. M. Walsh. 

Mr. Tuite succeeded John H. Sperling, who has been 
president and treasurer of the company since its organiza- 
tion, but has now found it necessary to relinquish these 
positions on account of illness. 





Soldiers May Defer Return to Civil Life. 

Soldiers who have difficulty in getting civilian employ- 
ment are permitted by a War Department order to re- 
main with the service temporarily, on written application 
to commanding officers. In such case the man will be 
assigned to the most convenient unit, and where his serv- 
ices will be most useful. This action does not operate 
in any way to compel him to remain in the army for a 
long period against his will. 











Everybody's 
Pushing 
for Business 


Many advertisers will need en- 
velope sealing machines on 
their direct mail campaigns. Show 
them the 


Acorn-Thexton 
Sealer 
Motor Driven: and be practically certain to land 
Price $75.00 the business. Four: models: 
35.00, $60.00, $75.00, $90.00, 
Wrttefor our booklet, ** Bficiency tn the Matling Department. 


Acorn Brass Manufacturing Co. 
548 S. Clinton Street, Chicago, I!1. 












Established 1875 incorporated 1900 Still at it 1917 


We Make Covers 


For Typewriting, 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 


OFFICE FURNITURE and 
everything with bright 
surface should be so 

rotected. We are 

arge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 

Send us Sample or diagram of your article and we will quote you 
prices and send sample of the material. 


Ne article too large or too smail for us to make and figure upon, 
THE WILEY, BICKFORD, SWEET CO. 


The Wm. H. Wiley & Son Co. Division, 
HARTFORD - . - CONNECTICUT 

















That 
Magic Tip 


Goodline “Metal 
Tip” Guides outlast 
any other Press Board 
Guides on the mar- 
ket. The Metal Tip 
reinforces the guide 
immediately below 
the printed tabs. All 
liability to crack and 
tear is removed. 
Nothing like it! 


Prices and full information on request. 
A set of 25 om approval to responsible parties 


Goocdline Manufacturing Company 


368 BROADWAY, NEW YORK 











It is well worth your time to look into this case — 
the Best and Simplest on the market. de 


(Carried in 19 Sizes) 





lt holds ome 


The only case 

in which Fol- card in place 
der cards can as well as 
be used. twenty cards. 


Ordinary cards can be used, which does away with © 
the expensive scoring or perforating and tabbing. 


Dealers: Write for Special Discount 
C= STAUDER ENGRAVING CO. ¢ 


231 N. Wells Street CHICAGO 
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CURRIER SPECIALTIES SELL 


Everywhere—World-wide 
MAIL DISTRIBUTOR 


Takes up small desk space, has de- 
tachable trays for distributing, cen- 
ter for packages, and comes knocked 
down, put together in a jiffy. 


STEEL STATIONERY FILE 
Protection For Any Climate 
Fits the desk drawer or furnished 
with cover. Holds six kinds of sta- 
tionery, 200 sheets each, longest 14 
inches, with adjustment to fit any 


paper. 
Both made of sheet steel, olive 
green finisn. 


Write for Catalog 
CURRIER-McCORD CoO. 


Boston Blook Minneapolis, Minn. 











Refilling 
Composition 


THE HEYER DUPLI- 

aoe COMPANY, 
phe, Gelati De oon Fun Dep 

gra) ne Plicators, m Dup and 

are tee in a the stationery trade with henilieg Coen postion 

ee im filling Hektograph pans and Gelatine Duplicators 

° 


They are alse in position to furnish the trade with Hektograph 
carbon paper and Hektograph typewriter ribbons at lowest 
ces. 


jo and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO, ILL. 














THE BEST ENVELOPE SEALER 
is the one that is most simple and will give the longest service without 
cost for supplies or repairs. 


sealers have been used in hun- 
dreds of offices for five years or 
more without a cent of expense. 


Ask the 
man who 
has one 


PRICE 


$38 


Size 7x814 
inchesx. 


Weight 21 
pounds 








Reynolds Envelope Sealer Co. No ad- 
111 N. Market Street, Chicago justments. 











Why is the Banker’s clasp the best clasp? Made of one piece quality steel 
' yee ; p 





Many Uses THE ONE-PIECE QUALITY STEEL CLASP 
Price to the trade $1.00 per dozen 
3671 Lafayette Ave. 
Banker’s Clasp Company, ST. LOUIS, MO. 


CATALOGUES 





The Polar Manufacturing Company, 101-07 Marshall 
street, Philadelphia, Penna., has issued a new catalogue 
It lists ten new office specialties, each of the caliber of the 
Polar Non-Shine Chair Pad. 


Jordan & Company, publishers, 209 South State street 
Chicago, have issued an attractively-printed circular on 
the Jordan line of college and commencement books. A 
variety of titles in different bindings is listed. 


A strikingly-effective cover graces the latest Cameo sam- 
ple, issued by S. D. Warren Company, Boston, Mass., 
advertising the mat surface half tone paper of that name. 
The portrait of a woman, with the face in highlight and 
the hair in deep shadow, was run over a red tint plate on 
ivory Cameo stock. 

The Associated Stationers’ Supply Company, 27 North 
Franklin street, Chicago, has issued its new catalogue— 
a book of 112 pages devoted to an extensive line of office 
supplies. The company stresses the fact that its central 
location makes it possible to give exceptionally prompt 
service to the stationers of the central West. 


The 1919 edition of Degan’s Manual of Natural Touch 
and Speed Typewriting has been issued by the Joseph P. 
Degan Publishing Company, 3944 Lincoln avenue, Chi- 
cago. In addition to showing drills for developing speed 
in the touch system, the book gives a variety of corre 
spondence and commercial forms. 


“How to File Letters and Cards” is a handsome thirty- 
two page book, issued by the Shaw-Walker Company, of 
Muskegon, Mich., indicating some various types of indexes 
for correspondence and card filing. The book is very 
handsomely printed and the cover design links up the 
filing plan with the Shaw-Walker filing cabinets, “Built 
Like a Skyscraper.” 


“Don't Blame Your Manager” is the title of an attrac- 
tive folder circulated by the American Multigraph Sales 
Company directing attention to the relation between re- 
duced costs of printing and the Multigraph. It is hand- 
somely executed on book stock by the offset process, and 
shows how unnecessary it is to use enameled stock for 
effective mailing pieces. 

“Bank and Public Holidays Throughout the World”’ is 
a handy volume published by the publicity department of 
the Guaranty Trust Company, 140 Broadway, New York 
The scope is indicated by the title, and in these days of 
foreign trade expansion will show the home office the 
days on which the foreign representatives cannot work, 
and what days the banks are closed. The arrangement is 
chronological, and also alphabetical by states and coun- 
tries. Judging from the school boy’s viewpoint, Turkey 
must be an ideal country—there are 29 holidays during 
the year. Bulgaria comes next with 28. 

The catalogue of the Field-Parker Company, El Paso, 
Texas, which was commented upon in Office Appliances 
some time ago, has grown—and we have assurance that 
the business has grown with it. The Field-Parker cata- 
logue is made up as a file folder and is used by customers 
for a correspondence folder as well. A clever plan of 
classification has been worked out, which makes the cata- 
logue a “salesman in print” to the full value of that phrase 
Merchandise is classified so that furniture and equipment 
for the executive office, for instance, is all shown‘in one 
section; then comes standardized equipment for the gen- 
eral office; stenographic equipment and bookkeeping 
equipment. ‘The plan is very cleverly worked out and 
enables the catalogue to function just as does a good 
salesman when he gets a prospect. He doesn’t stop with 
showing a desk, but goes on right through the stock, until 
the prospect is a customer, to a box of pins. 


Office Supplies for Department of Agriculture. 


Stationery, office supplies and furniture are included in 
supplies to be delivered to the Forest Service Department 
Depot, Ogden, Utah. Bids will be received by the chief 
clerk of the Department of Agriculture, Washington, D. 
C., until March 6, 1919. Proposal blanks with full infor- 
mation can be obtained of the chief clerk, or the purchas- 
ing agent, Forest Service, Ogden, Utah. 
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Our 
Typewriter Ribbons 
Carbon Papers 


are made only in 


ONE 
High Grade Standard Quality 


They Give Excellent Satisfaction 
**Private Brands’’ Our Specialty 
Write for Prices and Samples 


TheJasper Hunt Mf; .Co. 


536 S. ae St. ICAGO 
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AT Teen DEALERS 
IN IYPEWRITERS! 


Are you having difficulty in ob- 
taining typewriters? 

National signifies nation- 
wide—Rebuilt and Rough type- 
writers of all standard makes. 

Try us and see if your ey 
can be filled from our unlimited stock. 

Prices given on request and all in- 
quiries will receive our courteous and 
prompt attention. Ask ! 





REGISTERED 
Wholesale and Export 


National Typewriter Exchange Co. 


110 Broad Street Boston, Mass. 














‘Desk Pads Cloth Covered Cabinets 












L. HOFFMAN 3% ee ee 


New York, 





‘‘Write 
4 
Catalogue 
No. 
> ad 





Decument Cabinets Letter and Legal Cabinets 








Honest Leather 


painstaking workmanship and 


practical layouts make the 
“Handy” Portfolio the favorite 
of traveling and professional 
men. 

“Handy” Portfoli 
The “Handy” Portfolio 
is conveniently arranged to carry a 
large quantity of papers, samples, 
photographs, etc., ae everything 
accessible, uncrumpled and _ clean. 
The “Handy” Portfolio answers all 
ealls for a_ serviceable “traveling 
desk.”’ 


Write for The *“‘Handy" Catalog. 


Cleveland Leather Goods Company 
26-28 Noble Court, N. W. Cleveland, 0., U.S.A. 

















KIPCO BRAND 


DUPLICATOR INK 

FOR ROTARY STENCIL MACHINES 
The quality of this ink is 
guaranteed by nearly half 


a century of practical ink 
manufacturing experience. 








Write for samples and prices; also our agency proposition. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - ~ NEW YORK 





















~: Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Ce., 
John M. Smyth & Co. ond Hoan 
of others—and noe will tell yeu that 

we have the article of v= 
its kind on the market to-day. ° 
We make = a large moistener sui 
Patented Nov. 22, 1904 able for large offices and cieging 
Patented June 16, 1915 rooms. Price, $2.75 each. 


Simple, Useful and Economical 





Used for moi i , envelopes, labels and handling 
currency. Foreign iness given carota re p 4 edn Beg 
sent in Spanish if 


Write for particulars. yee A sent on approval. 


PEERLESS MOISTENER COMPANY 
826 S&S. Claremont Avenue Chicago, IIL 





of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive : 
Development #22: <0" 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 


will increase your power to earn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- 
crease your capacity for work and your earning power. 


Subecription price te $1.50 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 








A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel 
Modern Filling Device 


Safety Screw Cap 













See... 
‘or 
and Discounts 


Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


** We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept.B 309 Broadway, New York 
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Many Sales are made on the Sidewalk 
Window Display Fixtures 


A MNVondertul set of Potented Interchangeable Window Display Fixtures 


tor displaying Books, Stationery. Office Supplies and Sundries. Set will give 10 
Years Good Service in etfective trade pulling window trims. 

use are only a very few of the designs that can be 
set up with the full set, besides hundreds of standard fixtures can be set up. 








Mode 
Hard 
ounits not in use 


No. 20 . Set has 89 Interchangeable Younits For Large Store Windows, 8330.25 
No. 20% Set has 50 Interchangeable Younits For Small Store Windows, $18.15 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 


The Oscar Onken Co. 2450 Fourth Street Cincinnati, Ohio, U. S. A. 
Fixtures set up without the aid of a tool. 


of Oak, either Golden, Antique or Weathered Finish. Set is put up 
wood Hinged Lid Storage Chest, a good place to keep the extra 
There are thousands of sets in daily use 








Electric Addresser Foot Addresser 


Speed 4000 Addresses per hour 


Price $300.00 Price $60.00 Price $175.00 
18 Years under the same management. AGENTS WANTED itn Ali Citle 


THE ELLIOTT COMPANY, Cambridge, Mass., U.S.A 


Hand Addresser 


Speed 1500 Addresses per bo u Speed Kw Addresses per hou 




















DESK PADS 


GOOD MERCHANDISE — FAIR PRICES 
SATISFACTION GUARANTEED 


ASANE ON ALL 
Deaf) SPECIALTIES 


~~ one Orr 


Leather and Brass Corner 
Desk Pads 
Flexible and Stiff—60 Styles 
_Glass Desk Pads 
2 Styles—2 Sizes 
Cloth Covered Card Index 
_ Cabinets 
Standard Sizes 


L. SAINBERG, 65-7 W. Houston St., New York 








ANALYSIS PAPER 


Buff and White—Four Grades— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 


Send for price list and samples 


L. H. BIGLOW & COMPANY, Inc. 
62 BROAD STREET ‘NEW YORK 
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One The 
or a Daisy 
Dozen Wire Basket 


Daisy Wire Baskets—all the same—built for rough usage 
—good to look at—easy to use, as the flaring top makes 
a wide target that is hard to miss. 

















Users like Daisy Baskets. They “dress” an office, keep 
it neat, and outlast most others. 


Write for prices 


The Massillon Wire Basket Co. .*. Massillon, Ohio 








isce 











: 
“ARGUS” Paper Fasteners 
The arch guards against injury to p/~* 
fingers. The grip of steel never GB 
lets papers slip. They cost no 
more than other fasteners and 
they sell readily. 


The Argus Clasps are very artistic in design. 
Made of spring brass with durable nickel finish. 











i. 





Model C for pencils—Model D for fountain pens. 


Retail for 5c each. 


Ss) ~Argus Mfg. Co. 


Chicago, II 








Time and Space Saved 


is money earned. The time required by the typist for 
handling erasers, carbon paper, letter heads, second 
sheets and other stationery, is reduced to a minimum 


a BYRON 


Typewriter Cabinet 


Here is a desk which provides 
within arm's reach 
definite places for at 
least thirty different 
articles used by the 
stenographer. 

Write for our book- 
let telling what these 
thirty things are. 


Byron Typewriter 
Cabinet Co. 


33 Washington Ave. 
Mt. Clemens, Mich., U.S, A. 








Occupies Smal] 
Floor Space. 











Dependable Typewriters 
You can depend on “UTECO”’ re- 
builts because they are guaranteed 
“REBUILT.”’ 

Our “select rough” machines can be 
put in saleable condition with just a 
little adjusting and save you the cost 
of “‘rebuilding.’’ These same machines 
can be used “AS IS” for RENTALS. 
We also make a spectalty of Recovering Platens, send 
them along and give us a trial. 

OUR motto:—He profits most who serves best. 


’ 





Send for price list 


United Typewriter Exchange Co. 
WHOLESALERS 


31 Hartford St. and 137 High Street BOSTON, MASS. 
































Weber's Blottergram, published by the Weber S 
case & Fixture Company, Angeles, Calif., looks 
ward to a quick resumption of business 


Los 


large scale 


‘he Hoskinsman for January was a transfer number 
and reflected the generous stocks of transfer season amn 
nition carried by the Wm. H. Hoskins Company, Phila 


delphia, Penna. 


Che Burroughs Sales Bulletin of January 14 announced 


a sales-building prize contest, the prizes for which 
clude stock shares in the Burroughs Adding Mathin« 
Company, and cash awards. 

The A. B. Dewes Printing & Stationery Company, St 
Louis, Mo., issues a house organ called “Points.’”” Timely 


miscellany affords a suitable background for the advertis« 
ments of the company’s merchandise and service 
The Stencil, published by the A. B. Dick 


i 
Chicago, is a condensed house Leing 


Company 


organ, made ror 


No. 614 envelope. It is, however, made for No. 12 minds, 
and dispenses facts and inspiration in pungent, penetrating 
paragraphs. 

“Labor—and the Wages of Labor” is the lead article 
of the January issue of the Burroughs Chonsbuat House 


This is an analysis of the 
the release of army 


wage situation as affected by 
units to civilian pursuits. 


Ernest Beyer, stationer, office outfitter and printer, of 
Atlantic City, N. J., calls his house organ “From Beyer 
to Buyer.” It is a well-printed booklet of convenient 


size, filled with sales copy and miscellaneous matter. 

The Peptimist of the Columbia Graphophone Company 
tells in the January * how a salesman made a school 
sale where the Board of Education didn’t have funds to 
buy a Graphonola. He merely started a subscription list 
among officials and citizens. 

The cover of a recent issue of the Protectograph Week 
ly Bulletin shows young 1919 doing a bit of addition on a 
slate. He has 1919 written in a vertical line, and the total 
is 20—and this year is also the twentieth of the history 
of the Todd Protectograph Company. 

Recent issues of the N. C. R., of the ona Cash 
Register Company, mentioned as unusual us of the 
register installations in a doctor’s office and in ‘handling 
cash in connection with a war chest campaign. Some 
alluring pictures of Swiss scenery include an interior show- 
ing an inn with a National as a part of the essential 
equipment. 

‘The Skyscraper” of the Shaw-Walker Company empha- 
sizes the necessity for dealers and representatives to file 
away their copies systematically for convenience in future 
reference. This is something which every house organ 
worth while should urge, as there is a great deal of helpful 
information in house organs which should receive a per- 
manent position 

Tips, of the Irying-Pitt Manufacturing Company, is con 
ducting two departments which add very materially to the 
value of the publication to its readers. “Selling Pointers” 
contains helpful information regarding the new merchan 
dise offered by the company; “Questions and Answers” is 


issue 


a feature that will build itself up to any elevation that the 
readers’ inquiries prompt. 
The January issue of Remington Notes, the house pub- 


lication of the Remington Typewriter Company, contains 
many well-executed illustrations in colors, and 
much timely material to be read in one’s spare moments 
Harriet Spencer contributes a stirring war-time story 
about how a confidential secretary won the favor of Uncle 
Sam by not being afraid to assume responsibility in a 
big industrial emergency. “The Girl Accountant in Wat 

another interesting article, which 


Time” is the title of 
lays machine accounting part of the 


likewis¢ 


emphasis on the 


work. An attractive page shows pictures of young women 
accountants at work with machines. An article on the 
“Centenary of Christopher Latham Sholes,” by Charles 
E. Weller, should be read by everyone interested in the 
typewriting machine It is reproduced in this issue of 
Office Appliances ‘Practical Points for Typists’” is a 


regular and a highly useful feature of this publication. 


Among several of the features of this Raven of Rem 

ington Notes is a short article with regard to the work 
of Frank Gilbreth, who, after having revolutionized the 
irt of bricklaying by showing how lost motion may be 


eliminated, has turned his attention to the art of the 
typist with results of quite astonishing import. 


VPP ina 
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A GooD SIDE LINE 


We can 1 in each city, preferably one 
alling on tl i rights in your city. Com- 
mission basis 

Write today, giving ro and state fully your pres- 
ent line 


Inked Ribbon Supply Company 
703 Silvey Bidg., Atlanta, Ga. 

















JHIMUULGUAYEROUOL 
224 
Let the little things sell themselves. The 


NEVER-LOSE ERASER 


Sells itself when displayed near the 
office supplies Attracts stenograph- 
ers, as well as dictators who some- 
times have to help hunt for rolling 
erasers Sell for a dime 

Ask your jebber, or 


PERSHING & CO., SOUTH BEND, IND. 
i 





The Stendaae Line 


Watermans/idealFountain Pen 


Self- Filling, 





Safety mer Regular Types. 


L. E. Waterman Company, 191 Broadway, New York 
Montreal 


Boston Chicago San Francisco 


INDEXES | 


Save Money 
By Using Baer-Strand Co.'s 
New Style 
Gilt Emhensee Index Tabs 


6 Div. A Z tabs %x1%” Per Set 35 cts 
Per Doz. $ 2.50 
50 Div. At Z tabs %x1%” Per Set 70 cts. 


; Per Doz, 5.50 

Div. A to Z tabs %x1%” Per Set $1.00.. 
.Per Doz. 8.50 

100 Div 4 to Z tabs %x1% Per Set $1.50.. 


.Per Doz. 11,50 


BAER - STRAND COMPANY 


Minneapolis, Minn. 








Imprint 
Work a 
Specialty 
All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfe~tly 
repaired and returned day received. Satisfaction guaran 


GAYDOUL GOLD PEN CO., Inc., 56 John &t., New York 

















The “Anco” Pen and Pencil Clip 








—tow price. Made in piece of spring steel, ball heavily 
WAY ent heh poate wine tor 


The Ansonia Novelty Co., Ansonia, Conn 





SOSOOSOHSHSHSSSHSSSHSHOSSSSOSHOSOSSSOOHOOESESS 


e 2 
: Cabinet Work > 
: Ink Well Bases > 
° Specialties in Hard and Soft Wood : 
: Let us quote you >. 
. EUTSLER BROS., Grottoes, Va. e 
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| THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 


BW RIVAL yt oe Pen ts filled by simply turning the eollar 
S TJ openi Press hard rubber bar, release and. pen 
No Ae- AS. tm corsode of tO rot rubber sack. Has all the 

features to be found in any of our pens, plus the special advantage 


RIVAL NON-LEAKABLE—Perfect fitting, yy joints form a per- 
absolutely non-leaking writing iastrument. Caan be carried in any post- 
without leaking . 


RIVAL. paooese FILLER—From No. 1 to No. 8 plain, chased, 
h bands and sterling silver and goid filled tT 


kL for Holiday trade. 
SPECIAL FACILITIES FOR REPAIR WORK. 


Catalog illustrating our = tne and giving Prices and Discounts will be 
Gemt te dealers on request. FULLY GUARANTEE EVERY PEN. 


Setabtiched 1884. 
D. W. BEAUMEL & CoO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORMIGN TRADE SOLICITED. 












TYPEWRITER RIBBONS and CARBON PAPER 


We have more than doubled our capacity in the last 60 
days in putting in additional equipment for making 
typewriter ribbons and Carbon Paper. 


_Naturally we are looking for more accounts and will make mighty 
liberal proposition to dealers. 
Write us TODAY, for samples and prices. 


APTER BROS. MFG. CO., 552 W. Harrison St., CHICAGO 








Do You Need Typewriters? 

We carry a complete stock of all 

makes and keep in close touch with 

the best sources of supply. 

Machines in the Rough Our Specialty 
Write for > Petese 


Morse’s Typewriter Enchange Co. 
407 Broadway W YORK 














- PutYour Desk on aWar-Efficiency Basis | 








with the Price, $6.00 


_~ BRISTOW RADIAL DISTRIBUTOR 


An indispensable feature of every well-equipped office 


Dispatching papers quickly is great economy. Clear your 
desk of the baskets and trays which litter it up, and in- 
stall a distributor which eliminates waste thought and | 
motion. You can make the Distributor just as adaptable | 
as you like; leave out partitions you do not need. It is | 
all metal; will not wear out, is finely finished and looks 
well on the desk, 


Dealers will appreciate this universally useful product 
put up on the most liberal sales basis. It makes good, 
because it creates a demand at sight. 


Write for Our Circular describing various Models of Desk 
and Portable Distributors. 


FREDERICK BRISTOW 
45 Lawrence St. Newark, N. J. 
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(Stationery—Continued from Page 159.) 

Andrew Reinhardt, receiving his release after ten 
months of service in the United States Navy, has asso- 
ciated himself with the Ingrim-Rutledge Company. He 
was formerly connected with Dixon Fish & Co., of this 
city. 

~ * * 

Don K. Phillips has resumed his former position with 
Hall & Smith Company, stationers, still wearing his khaki 
as explanation of his absence. 

ie er 

J. B. Woodworth, associated with the late I. L. Bow 
man as representative of several eastern lines, is continu- 
ing the business under his own name, with offices in the 
Rialto building in this city. He is making plans for a 
Los Angeles agency, and expects to make a trip to the 
south soon with that in view. 

* * * 

R. E. Parker, representative of A. C. McClurg & Co., 
is busy getting the new sample rooms in order at 519 Ma ar- 
ket street. Shortly before the new year he returne: 
to this city from the McClurg headquarters in Chicago 

* * x 


Harold G. Roehm, connected with the local branch of 
Eaton, Crane & Pike Company, received his release from 
the navy in time to reach San Francisco for Christmas. 
The force welcomed him back to his old position on the 
first of the year. 

* * * 

The bay district of the Keuffel & Esser Company’s San 
Francisco branch will once more be in charge of Walter 
E. Fischer, who for several months has been in the radio 
service of the United States government at Burlington, 
Vt. He received his release recently—Walter Holcomb, 
manager of the local branch, has recently completed a trip 
into Canada, accompanied by Mrs. Holcomb. 

x *« * 


Louis T. Larsen is back again in his old position with 
Chas. R. Barry, being one of those who donned khaki 
several months ago. 

mre. 2 

Ernest Wallace, Northwestern Expanded Metal repre- 
sentative, and distributor of other eastern lines, left the 
latter part of January for a trip into southern California 

x * x 


Chas. R. Barry, Pacific Coast representative of the Sam- 
uel Ward Manufacturing Company, has just completed 
numerous improvements in his offices at 444 Market 
street. 

o* * ok 

Miss E. U. Davis of the Erie Art Metal Company, of 
Erie, Penna., is expected on the coast soon. For the past 
six months Miss Davis has given her time to government 
work in Washington, D. C. 

x * x 

Wallace Wethurby,. Western manager of the school 
supply department of E. Faber, New York, has started on 
his usual rounds, covering the territory from Denver, 
Colo., west. It will be some little time before he returns 
to headquarters here. 

Seattle, Wash. 

H. A. Horowitz, E. J. Campbell and’ L. E. Kennedy have 
incorporated the Washington Envelope Corporation, with 
capital of $50,000. 

Waynesboro, N. C. 


R. C. Neely, a bookseller and stationers, suffered loss 


by fire recently. 
Yonkers, N. Y. 

The Commanday-Roth Company of New York has been 
incorporated to do a printing and stationery business, with 
a capital of $20,000. B. Chambers, L. Roth and F. I. 
Commanday are the incorporators. 





Long Established Stationery House. 


Lucas Bros., Inc., Baltimore, Md., claim to be the old- 
est stationery house in the United States, and combine 
size with their years. The Lucas business had its incep- 
tion in 1804. The floor space occupied by the store, of- 
fice, manufacturing plant and storage warehouse is 108.- 
000 square feet. 


Income Tax Forms for Less Than $5,000 Ready 


Commissioner of Internal Revenue Daniel C. Roper 
plans a distribution of income tax forms for reporting 
incomes of less than $5,000 to his subordinates through 
the country, early in February. 
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Are You Seeking an English Agent? 


If so, we have the organization 
ready for doing justice to your 
goods, and will get them distrib- 
uted throughout the United King- 
dom. Thousands of accounts open 
with Stationers, wholesale and re- 
tail, Stores and Booksellers. We 
have travellers covering the whole 
territory. 


Hazell, Watson & Viney, Ltd. 
52, Long Acre, London, W.C., 2, England 

















SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Fil Card 
Systems and Ch iles, Are 
Indestructible 
















None genuine un- 

less stamped VU. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 

R. A. SIMONSON & CO, 

122 8. Michigan Ave. CHICAGO 





MILLION STEEL~STRONG 
COIN WRAPPERS & BILLSTRAPS 


Zeihaksb=tss TUBULAR and FLAT WRAPPERS 
i BEES © - mpeeees d designe —vedice pel ay to wrap 
Oe MIs SiS hy LEADING STATIONERS 

= ee ade ee The CL Downey Co 121 E 8th Cincinnati O 























Either Agency or Price Protection Proposition 
KEYSTONE CARBONS 
AMITY RIBBONS 
For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGC 
New York, New Orleans, Los Angeles 





| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly 


a EXPORT TRADE SOLICITED 


| Acme Gold Pen Co., 17-27 VandewaterSt., New York 


Manufacturers of Fine Gold Pens Established 1884 











The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
imear feet. The stock white wove, hard sized 
writing, 18 pound folio, free from lint or dust. 
We manufacture small rolls of every description. 
Write for prices, giving us your specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
21 River St., BUFFALO, N. Y. 


CAN AaDha® HOUSE — Monarch Paper Co., Ltd., 
79 Spadina Ave., Toronto, Canada 








Quality Guaranteed 


Our prices are lowest. Our monthly 
capacity is 35,000. We have 
large stock always on hand 
for immediate deliveries 
for export and job- 
bing trade. 










Have you 
seen or heard 
about our new Magic 
Fountain Pen which writes 
without ink. Write us for sam- 
We are open for contract work. 
Send for tllustrated list. 


New York Fountain Pen Co. 
137-139 Grand Street NEW YORK, N. Y., U.S.A. 


ple. 











Canadian Patent Rights For Sale 


On small mechanical stationery device, a popula: article 


which has a place in every office. An excellent offer for 
some Canadian manufacturer. Address Patent Rights, 
care Office Appliances, 417 South Dearborn Street, 
Chicago, IIls. 





Price to dealers $1.20 per dceen~—osdeiel extra—weight twe pounds 

The only brush that will clean all parts of machines. Small end oe Ve 

large end cleans in between keys, under anon S the type rods and all 

get-at places. Total iength l4inches. All br 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


GLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 7 DOMINICK ST., NEW YORK 








Drawing Inks, — and Colors 
Eternal Writing Ink 
Engrossing In 


Taurine Mucilage : 
Photo Mounter Paste 
Drawing Board and Library Mucilage 


Office Paste 
Liquid Paste 
Vegetable Glue, etc., eto. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 

We protect the trade by referring 

all orders and inquiries thereto. 
CHAS. M. HIGGINS & CO., :igins'.:04 .tanutnocurers 

le ° ” Inks and Adhesives 
Main Office and Factory, Brooklyn, HN. Y., U.S. “~ New Yerk-Chicage-Lendes 














J Maeee Push-Pins 
Fo, Rs necessary for Spring Cleaning 


| Look up your stock and be ready to supply the 
) demand created by our continuous advertising. 


This Style L 
Cabinet of 
Moore 
Push-Pins 


sells twice as much with half 
the effort. Get one today from 
your Jobber or Direct. 
Cost -—-- « $10 
Sells - = = = $15 
Will more than double your saies. 


Moore Push-Pin Co. 
113 Berkley Street 
Philadelphia, Pa. 
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Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 


Suite 33, N. U. Building, Washington, D. C., and mention- 


ing Office Appliances. 


1,171,329. Drafting Appliance. Earl L. Early, Phila- 
delphia, Pa. 
1,171,350. Pencil Sharpening Machine. Louis Myers, 


New York, N. Y., The Traut & Hine Manu- 


assignor to 


facturing Company, New Britain, Conn., a corporation of 
Connecticut. 
1,171,354. Automatic Typewriter Actuator. Lyman R. 


Roberts, Rutherford, N. J., assignor to Underwood Type- 
writer Company, New York, N. Y., a corporation of Dela- 


ware. 
1,171,391. Type-Writing Machine. John C. McLaugh- 
lin, Jersey City, N. J., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware. 
1,171,592. Mailing Folder. Albert Merrill Coit, Chi- 
cago, Ill. 
1,171,624. Fountain Pen Clip. Frank H. Mooney, Hins- 
dale, Ill, assignor to The Conklin Pen Manufacturing 
Com any, Toledo, Ohio, a corporation of Ohio. 
1,171,652. Fountain Pen. Van Vechton Riesberg, Phila- 
delphia, Pa., assignor of one-half to Frank H. Dougherty, 
Philadelphia, Pa. 


1,171,703. Envelope. Charles E. Cather, Worcester, 
Mass., assignor to United ‘States Envelope Company, 
Springfield, Mass., a corporation of Maine. 

1,171,707. Envelope-Attachment Clip. Tomaso Di Ter- 
lizzi, Somerville, Mass. 

Pra 
— ae — a, 








4 SF 


—~ a 























A 
0 alé 
14 














No. 1,285,242.—Copyholding attachment for typewriting machine; 
patented November 19, 1918, by Otto H. Krueger of Los 


Angeles, Calif. 
No. 1,285,048.—File, loose leaf book or the like; patented No- 
vember 19, 1918, by William A. Cooke, Jr., of Brooklyn, N. Y. 


No. 1,266,433.—Pencil sharpener; patented May 14, 1918, by John 


il. Duralia of Punxsutawney, Pa. 


APPLIANCE 





S Februar) 


1,171,735. Coin Mailing Envelope. Peter I. McCabe, 
Hartford, Conn., assignor to United States Envelope Com 


pany, Springfield, Mass., a corporation of Maine. 

1,171,741. Geologist’s Calculating Device. Warren J. 
Mead, Madison, Wis. 

1,171,774. Typewriter. Kennedy Dougan, Minneapolis, 
Minn. 

1,171,828. Check Protector. Sidney W. Andersen, Chi 


cago, Ill. 


1,171,862. Perpetual Calendar. Paul P. McMillan, New 
York, N. Y. 
1,171,875. Cash and Credit Recorder. Fredolf |. Peter- : 


McCaskey Register 
Ohio. 
Lyman R 


assignor to The 
Ohio, a corporation of 
Typewriter Operator. 


Salem, Ohio, 
Alliance, 
Automatic 


son, 
Company, 
1,171,888. 


Roberts, Rutherford, N. Y., assignor to Underwood Type- 
writer Company, New York, N. Y., a corporation of 
Delaware. 

1,171,961. Typewriting Machine. Wellington P. Kid- 
der, Boston, Mass., and Charles W. Sponsel, Hartford, 
Conn., assignors by mesne assignments to The Noiseless 


Typewriter Company, Middletown, Conn.. a corporation 


ot Connecticut. 


1,172,010. Loose Leaf Book. William A. Cooke, Jr., 
New York, N. Y. 
Canadian Patents. 
Canadian patents are given in full in the Canadian 


Patent Office Record, published by the Commissioner of 
Patents, Ottawa, Ontaria, Canada. The following were 
published in No. 10, which will be sent on receipt of 


twenty cents by the Commissioner of Patents at Ottawa: 
Nebr. 


186,813. Pin Tray. Charles Arthur Bull, Albion, 
Dated October 1, 1918; term, six years. 

186,868. Bill Form. David M. Henning, Memphis, 
Tenn. Dated October 8, 1918; term, six years. 

187,239. Typewriting Machine. The Corona Type- 


assignee of C. Latta, 


Inc., Groton, N. Y.., 
1918; term, six years. 


Dated October 29 


writer Company, 
Svracuse, 


<> J 
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No. 1,265,743.—Pencil sharpener; patented May 14, 1918, by 


Charlies S. Burton of Oak Park, Ili. 
1,287,909.--Fountain pen; patented December 17, 
Nick Robert Dennis of Ensley, Ala. 

No. 1,285,030.—Pencil and pen clip; patented neewensbae 19, 
by Spurgeon Collison of Cresco, lowa. 
No. 1,288,188.—Index; patented December 17, 

H. Rand of Newton, Mass. 


No. 1918, by 


1918, 


1918, by James 
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Letter-size—4 draw- 
ers No. 5804 








Bill-size—5 drawers. 
No. 5802 


Cap-size—4 drawers. 
No. 58.6 


REG. U.S. PAT. OFF. 


Check-size—S draw- 
ers : 5816 





Cupboard Same 
size case as No. 5806, 
but with adjustable 
shelves and door in- 
stead of drawers. 
No. 5808 

§x3 Card-size-——Two 
double-compartment 
5x3 drawers replace 
any bill-size drawer 
in No. 5802 


FIRE WALL 


Construction 
On Every Side 


6x4 Card-size—Two 
double -compartment 
6x4 drawers replace 
any letter-size drawer 
in No. 5804 

8x5 Card-size- Seven 
double-compartment 
drawers. No. 5807. 
Document-siz e— 
One triple - compart- 
ment document 
drawer replaces any 
cap-size drawer in 
v0. 5806 


Ends—One pair en- 
closes any number of 
sections No. 5800 


Double Steel Walls 
with ASBESTOS 


between—like a safe. 
Sold at cabinet prices. 


ALL RESTRICTIONS NOW REMOVED! 


You can get immediate delivery 
on @ Fire-wall Steel Filing Cabinets 


Bases—Set of 4 for 
the first section, and 
2 more for each sec- 
tion added. No. 5810. 








HE period in which the Government asked for all the “Fire-wall” 

cabinets we could make is over. We are again able to offer these 

supremely protective filing cabinets to the trade for immediate 
delivery. 


These are the only filing cabinets built with safe-like insulation—dou- 
ble steel walls all around, lined with asbestos. 


HAA 


‘nM 


For further protection, the drawers are equipped with automatic safety 
latches—another exclusive ‘““Y and E” invention. These latches auto- 
matically prevent the drawers from coming open and scattering their 
contents .when the cabinet is tipped, during a fire or in moving. 





“Fire-wall” Steel Filing Cabinets are the safest to sell to any customer 
who buys steel cabinets for purposes of fire protection. 


YAWMAN «nD EFRBE M FG.(CO. 


255 St. Paul St., Rochester, N. Y. 
Makers of “‘Y and E’’ Filing Devices and Office Systems 








Branch Offices: Boston, Springfield, Mass., New York City, Albany, Newark, Philadelphia, Washington, 
Pittsburgh, Buffalo, Cleveland, Chicago, Kansas City, San Francisco, Oakland, Los Angeles. (Agents and 
dealers in more than 1200 other cities.) 

In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. 
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IMPERIAL DESK LETTER TRA 


A RECOGNIZED 


Business Necessity 


Can you afford to pay for wasted effort? 


sper 


These trays are 
made in cap size 
(2% x 9% x 14), 
also letter size 
(21%'x9% x11%’ ) 





DESK LETTER TRAY 


The “Imperial Desk Letter Tray” is a 
remarkable example of efficiency and 


economy. 


Made in quartered 
oak with golden 
and antique finish; 
also made in birch 
and genuine ma- 
hogany. 








Can be built to any de- 
sired height by using 





| Pmeecoh Methods Co | 


Individually boxed and 

















. . ‘ _99 > © i eid 
Imperial _ sectional cats i fetes packed “36” in a crate 
posts. : ready for shipment. 
BRE EE” employment bureau. Purpose: Nation-wide organization. 

Address 8-12 Nevins street, Brooklyn, N. Y., at once for de- 
WANT ADVERTISEMENT tailed information. This is your opportunity! Six hundred 
joined in ten months. het Siete ee 
- eee S ALESMEN— Exceptional opportunity for experienced sales- 


SITUATIONS WANTED. 


PEN for a position in sales department. Married man, of 
forty. Have had fifteen years’ experience selling and in- 
stalling office appliances and loose leaf systems. Have held 
managerial positions; employed, trained and supervised sales 
forces. No objeetions to making short trips. Must be high- 
class proposition. Address S 23, care Office Appliances, Chi- 
cago. 
S ALESMAN—Experienced in office specialties and systems. 
I want a position as salesmanager or salesman for Kansas 
City and surrounding territory. For further information ad- 
dress A 16, care Office Appliances, Chicago. 
OSITION WANTED—By a first-class office furniture sales- 
man who is at present in business for himself in a city of 
150,000 in the middle west. Desires to make a change on 
account of not being financially fixed to carry business on so 
that the future would mean as much to him as he feels he 
could be worth to some large concern, who are financially fixed 
to carry on large business. The position I seek is the taking 
charge of the office furniture department of some large con- 
cern in a city large enough to command the need of a real 
salesman and manager in this line. Am acquainted with the 
leading lines and firms in office furniture and filing equipment; 
have had special schooling on all kinds of filing systems. Can 
get the best recommendations from these firms as well as the 
leading concerns in the city I am now located in as to sales- 
manship and business ability. Thirty-six years old and have 
family. Address Y 20, care Office Appliances, Chicago. 
OMPETENT YGUNG BUYER AND MANAGER of station- 
ery department wishes to make a change. Ten years in 
resent pease. Thorough knowledge of printing, lithograph- 
ng and binding. Will consider small investment to show good 
faith. Address XYZ, care Office Appliances, Chicago. 
POSITION WANTED as manager for a stationery store. Sev- 
enteen years’ experience, with best references. Capable 
of assuming all responsibilities; have very ,best experience in 
paying and selling. Address W 14, care Office Appliances, 
cago. 




















HELP WANTED. 
ALESMEN WANTED—Local and traveling, for Transo 
(transparent face) envelopes; every business house a pos- 
sible customer; exclusive agency given; commission basis; 
preter men now selling office supplies, or labor-saving devices. 
ranso Envelope Co., Chicago. 
W ANTED—Experienced office furniture salesman, Lowman 
& Hanford Co., Seattie, Washington. 
A TYPEWRITER REPAIRING AND RENTAL BUSINESS 
which has the agency for a number of the best known 
office machines and devices has grown so that owner can no 
longer handle it alone. Employs ten people. <A capable part- 
ner desired. Address R 18, care Office Appliances, Chicago. 
MANAGER WANTED —For first-class retail stationery and 
office supply store in a prosperous northern city. An 
excellent opportunity for man with proper experience and abil- 
ity. Address V 19, care Office Appliances, Chicago. 
WANTED—Salesman in south and west to handle a first-class 
nationally-advortised stationery specialty as_ side line. 
Can be sold to stationers and office furniture dealers every- 
where. Address G 22, care Office Appliances, Chicago. 
FILING CABINET SALESMAN—An excellent opportunity is 
offered the right man by one of the largest manufacturers 
in this line. Desirable southern territory, including all large 
cities. Permanent position. Must be experienced. References 
required. Address Box 200, Office Appliances, Chicago. 
PLENDID OPPORTUNITY for a man experienced in filin 
devices and office furniture. The position is one which wi 
appeal to a capable man. To save time, give rticulars in 
first letter. Office Furniture & Equipment Co., 211 South 6th 
street, Minneapolis. 
ANTED—tTypewriter and adding machine repairmen and 
mechanics for membership in the Typewriter & Adding 
Machine Mechanics’ Aid Association, Inc. Sick benefits, free 


























men to connect with high-grade specialty manufacturing 
company making an entirely new product that sells to both 
manufacturer and retailer. Only men with proven ability need 
apply. Liberal commission contract with weekly settlements. 
State experience and territory wanted. Write today. Sales 
Manager, The Fogarty Manufacturing Company, Dayton, Ohio. 
ANTED—Good office furniture and filing cabinet salesman. 
Good opportunity with well known company located in a 
small but thriving city in northern middle west. Address K 
25, care Office Appliances, Chicago. i CP 
f,XPERIENCED stationery man wanted by substantial firm 
located in one of the principal cities of the Mississippi val- 
ley. A good opportunity for a man of ability who knows the 
business. Give full information. Address C 17, care Office 
Appliances, Chicago. eS eS 
FOR SALE. eee 
ULTIGRAPHS, Dictaphones, Edison dictating machines, 

















Writerpress, Mimeographs bought, sold and rebuilt like 
new. Multigraph and. Multicolor ribbons, ink and platens. We 
save you money. Price, Inc., 440 South Dearborn street, Chi- 
cago. ess = 

MULTIGRAPHS 
For Sale. ; 
14 present prices. Almost equal to new. Satisfaction guaran- 


Russell E. Baum, 33 South Broad street, Philadelphia. 

M ULTIGRAPHS, Mimeographs, Addressographs, Letter Fold- 

ers—Bought, sold, exchanged, rebuilt and repaired. Office 
Devices Company, 222 North Wabash avenue, Chicago. 

WANTED TO BUY. a Re 

ASH PAID for new or second-hand Underwood or Corona 

typewriters. Advise serial and model number. Address 

Galveston Typewriter Exchange, Inc., Galveston, Tex. 
ss] DEAL” make Stenciling Machine. Must be in good condi- 




















tion and cheap. Address G 19, care Office Appliances, 
Chicago. : 
AGENCIES WANTED. 
FIRST-CLASS manufacturing stationery concern in Eng- 
land wants to represent a few manufacturers of office 
stationery and specialties. The business is well established and 
the organization includes salesmen to cover the country. Address 


C. Combridge, 3, 4 & 5 New street, Birmingham, England. 
ORTHWESTERN SALES AGENCY, desirous of represent- 
ing two or three more factories. Call on stationers and 
jobbers three times a year in North Dakota, South Dakota, 
Minnesota, Wisconsin, Iowa and Michigan. Stationery lines 
only. Have personal acquaintance with trade. Stationers 
Supply Company, 412-416 Palace building, Minneapolis, Minn. 
GENCIES WANTED—By stationery man with twelve years’ 
experience handling stationery, office furniture and sup- 











plies. Territory from Denver to Pacific or any substantial part 
thereof. In a position tq render real service to the office equip- 
ment manufacturer. Address P 18, care Office Appliances, 
Chicago. ore : 





BUSINESS OPPORTUNITIES. 

A DECIDEDLY profitable typewriter and office machines 

agency is for sale. The owner’s other interests make this 
advisable. A mere mention of the agencies handled ample 
evidence of the opportunity. Address B 20, care Office Appli- 
ances, Chicago. i ome 
FOR SALE—Three-fifths interest in a $100,000 stationery and 

printing plant located in the central southwest. The com- 
pany occupies its own building, and has a complete, up-to- 
date printing equipment. This proposition will bear the closest 
investigation. Address H 23, care Office Appliances, Chicago. 











MECHANICS AND REPAIRMEN on typewriters, adding ma- 
chines, Dictaphones, Multigraphs, Multicolor presses or 
Addressographs: In order to co-operate in preparing a reliable 
list and to receive free literature and information, should send 
name and home address, and state with what firm employed, 
to H. R. Langham, 2033 Gates avenue, Brooklyn, N. Y. Just 
say “Office Appliances’ and receive the best consideration. 
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Why trained Comptometer 
Operators do faster and better 
work than untrained clerks on 
any kind of machine. 


A Wa NG stad 


HE more efficient a machine is—the more flexible 
Tits application and the higher its speed capacity— 

the greater the need for training in its operation and 
the work to be performed. 


You don’t hire untrained and inexperienced typists to range of practical utility—in which accuracy is safeguarded 
p , , by the controlled-key. 
run your typewriters—it doesn’t pay. 
To provide facilities for the training of Comptometer 


The same rule applies to the Comptometer. A operators, we maintain 59 Comptometer Schools throughout 
trained operator does much faster and better work the United States and Canada. 


than can be done on any kind of a no-experience- 
necessary machine. 





During 1917 approximately 5,000 girls and young women 
were trained in our schools. 


That is because the rapid-fire action of the Comp- In the same period free instructions were given to 8,000 
tometer admits of unlimited development in speed and figure clerks in the offices of users of our machines. 


There is no speedier, surer, more dependable, more economical way of handling 
the figure work of business than by the Comptometer plus a trained operator. 


CONTROLLED-KEY 





Felt & Tarrant Mfg. Co., 1719 N. Paulina St., Chicago 
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n extraordi- 


nary evidence 
of industrial progress is 
shown in the present 
price of typewriters. 
The identical Oliver that 
formerly sold for $100 
can now be had for $57. 
Economical sales meth- 
ods have reduced the 
price nearly - one-half 
without affecting the 
quality. 


The Oliver Typewriter Company, Chicago 


























